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Make accuracy 
automatic in 


production line 
filling 









- with BRODIE Repeating Quantrols 


® For barreling, can filling, blending or mixing 

® Adjustable or single quantity repeating Quantrols 

® Simple, fast, accurate, with fully automatic shutoff 

® Quantity or number of packages progressively totalled 


To eliminate overflows, short fills, improper blends, inventory or 
human errors, measuring accuracy must be automatically controlled. For every petro- 
leum product packaging, blending or filling service, Brodie Repeating Quantrols provide 
the answer. Adjustable quantity or fixed quantity repeating Quantrols are available to 
handle all standard requirements in delivering and recording volume units ranging from 
one quart to 999 gallons, with capacities to 70 gom. Whatever your packaging, blending 
or mixing problems, get full details on A.R.Q. and S.R.Q. Quantrols from your Brodie 
Meter Specialist. Write today for Bulletin No. 643. 


ALL-STEEL 


iKotor 


TRUE-ROTARY 





RALPH N. BRODIE COMPANY > San Leandro, California, U.S.A. 


CHICAGO 5, ILL. DALLAS, TEXAS SEATTLE 9, WASH. 
59 E. Van Buren 167 Parkhouse St. 221 9th Ave. N. 


MT. VERNON, N.Y. 
550 So. Columbus Ave. 


REPRESENTATIVES WITH STOCKS AND SERVICE FACILITIES IN ALL 





Model B-50D Meter 
with A.R.Q. Quantrol, 
adjustable to repeat 


deliveries in any quantity 


from 2 to 999 quarts or 
gallons. 


Model B-40D or B-50D 
Meter with S.R.Q. 
Quantrol, available to 
deliver repeated fixed 
quantity of 5 or 53 
U.S. gallons. 





Model X-31 Meter 
with S.R.Q. 
Quantrol, avail- 
able to deliver 

1 U.S. quart or gallon 

in repeated fixed quantity. 


METERS 


LOS ANGELES 22, CALIF. 
5401 E. Sheila Street 
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Among other things... 

This is the annual issue where we bring up to date the 
more important industry statistics, primarily on oilheating 
equipment sales, competitive fuel activities and oilheating 
dealer characteristics. This has been an annual responsibility 
and privilege of the magazine since away back in the °20’s. 
Some of the statistical features of former years have been 
moved to other issues . . . fueloil management analysis to 
September, oilheating installation and service management 
studies to May. But the basic data on industry growth 
trends are still here. 

Then the big heating show at Philadelphia in late Janu- 
ary gets quite a play in this issue—about ten pages in fact 
because it’s a very important event, alternating year by 
year with the OHI exposition, next scheduled for New 
York in 1956. 

In point of size, this is a new record January issue. 
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your present budget plan is: 


Creating expensive extra 
handling and frequent 
errors — 

Delaying or causing payments 
to be written off — 

Losing your annoyed and 
inconvenienced customers — 


THEN 
it is time you discovered 
INSTAL-VELOPE, the budget 
coupon-envelope plan which: 


eee ee 


Simplifies and reduces all 
handling and accounting — 
Encourages prompt, complete 
payments — 

Creates satisfied customers, 
who remain your customers 
year after year. 





INSTAL-VELOPE is a budget 
payment coupon-envelope, 
conveniently bound in packs of 
from 9 to 12 units. 


Quickly acquiring the 
INSTAL-VELOPE habit of 
prompt and regular payment, 
the customer appreciates the 
courtesy of this added service. 


Your products and services may 
be advertised in a friendly 
fashion on each envelope, 

to be read regularly by a 
satisfied user. 


Let INSTAL-VELOPE help you 
and your customer to faster, 
easier, regular budget 
payments. 


Send NOW for your free 


sample and complete 
information. 


WASSELL ORGANIZATION, INC. 


Westport, Conn. 
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Nimes in the News 


John Meehan has joined Don Har- 
way & Co., Los Angeles 17, Calif., 
Pacific Coast rep- . 
resentatives for 
FUELOL & OW 
HEAT. Meehan, | 
who will be as 
Don 
Harway, has had 


sistant to 


four years selling 
experience and 


for the past two 





| years has been selling dealer aids and 
| direct mail programs. Contacting oil- 


| cently was elected 





heating advertisers and prospects in 
the Pacific Coast states will be among 
his principal activities. 


Paul K. Addams, president of the 
Fitzgibbons Boiler Co., Inc., New 
York, N. Y., re 


president of the 
Associated Uni- 
versity of Penn- 
Clubs, 
the 
University’s 
85 alumni clubs. 
A graduate of 
Pennsylvania’s Wharton School of 
Finance and Commerce, class of 1929, 
Addams was chosen during the AUPC’S 
41st annual conference November 15 
to 24 at Mexico City. He is also presi- 
dent of the Oil Heat Institute of 
America. 


sylvania 
representing 


A. B. Murray Co., Elizabeth, N. J., 
named sales agent for condenser and 
heat exchanger tubes manufactured by 
Wolverine Tube, Division of Calumet 
& Hecla, Inc., Detroit. Murray has 
warehouses in Elizabeth and McKees- 
port, Pa. 





J. C. “Jack” Campbell has joined 
Marietta Metal Products Corp., Mari- 
etta, Pa., as gen- 
eral manager. 
Campbell, who 
recently resigned 
as vice-president 
of Elliott-Lewis 
Corp., Philadel- 
phia, a position 
he had held for 
the past 18 years, — 

will make his headquarters at the Phila- 
delphia office of the company at 540 
N. 63d St.; Marietta’s boiler line is 
produced at the factory in Marietta, 
Pa. One of the first activities Camp- 
bell will undertake is supervision of 
the equipment exhibit Marietta will 
display in booth 53 at the Heating and 
Ventilating Show. 





William C. Anderson and Dr. Her- 
bert O. Rost have been promoted re- 
spectively to chief project engineer and 
chief development engineer of the en 
gineering division of Jefferson Electric 
Co., Bellwood, Ill. Anderson formerly 
was assistant project engineer, while 
prior to his promotion, Dr. Rost was 
a research engineer. Simultaneously it 
was announced that Irving B. Fried- 
man had been advanced from electri 
cal engineer to chief of the electronics 
section of the engineering division. 


O. E. (Bill) Collins has been pro- 
moted to general sales manager, Van- 
Packer Corp., Bettendorf, Iowa. He 
joined the company in 1951 as Chi- 
cago district sales manager, and in 
1953 was moved up to assistant gen’ 
eral sales manager. 


T. A. Burress, for 29 years sales 
manager of the Tank Division, The 
Heil Co., Milwaukee, Wisc., has been 
named director of tank sales. Joseph 
F. Heil, Jr., is now sales manager of 


Heil 


Burress 


January 


1955 
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NEW CHEVROLET TRUCKS 


engineered and designed 
with your profit in mind! 


Everything about these new Chevrolet trucks spells 
profit! Their low cost, their stamina and dependability, 
even their traditionally higher resale value! 


COST LESS TO BEGIN WITH 

That’s right, Chevrolet brings you America’s lowest- 
priced line of trucks—so you save right from the start. 
The beauty of it is, you go right on saving! With the 
high compression ratio of Chevrolet’s three great 
engines, you register more miles on the job for each 
tankful of gas. You can count on fast starts; easy 
pulling up steep grades. You stay on schedule and 
keep the profits coming in on time! 


COST LESS TO MAINTAIN 
That’s because of the rugged strength and stamina 
engineered into every new Chevrolet truck. They stay 
on the job longer (actual owner reports prove it!), 
cutting your maintenance costs right to the bone. Look 
over the many advance-design features in the next 
column and you'll begin to see why. 

Your best bet is to talk trucks with your Chevrolet 
dealer. He’ll tell you all you want to know about these 
Chevrolet profit-makers! . . . Chevrolet Division of 
General Motors, Detroit 2, Michigan. 











CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


THREE GREAT ENGINES —The “Jobmaster 261” 
engine* for extra heavy hauling. The ““Thriftmaster 
235” or “Loadmaster 235” for light-, medium- and 
heavy-duty hauling. TRUCK HYDRA-MATIC TRANS- 
MISSION* — offered on 14-, 34- and 1-ton models. 
Heavy-Duty SYNCHRO-MESH TRANSMISSION — for 
fast, smooth shifting. DIAPHRAGM SPRING CLUTCH 
—positive-action engagement. HYPOID REAR AXLE 
—for longer life on all models. TORQUE-ACTION 
BRAKES—on all wheels on light- and medium-duty 
models. TWIN-ACTION REAR WHEEL BRAKES—on 
heavy-duty models. DUAL-SHOE PARKING BRAKE— 
greater holding ability on heavy-duty models. RIDE 
CONTROL SEAT*—eliminates back-rubbing. LARGE 
UNIT-DESIGNED PICKUP AND PLATFORM STAKE BODIES 
—give trip-saving load space. COMFORTMASTER 
CAB — offers greater comfort, convenience and 
safety. PANORAMIC WINDSHIELD —for increased 
driver vision. WIDE-BASE WHEELS —for increased tire 
mileage. BALL-GEAR STEERING—easier, safer han- 
dling. ADVANCE-DESIGN STYLING—rugged, hand- 


some appearance. 


*Optional at extra cost. Ride Control Seat is available on 
all cabs of 1'- and 2-ton models, standard cabs only in 
other models. "‘Jobmasier 261” engine available on 2-ton 
models, truck Hydra-Matic transmission on Y2-, Y4- and 
l-ton models, 
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HEAT BASEMENTS, ATTICS, GARAGES, etc. 
AT NO EXTRA FUEL COST! 


Wanted by Home Owners Across the Country ! 
HOSKINSON 


THE 
free neater 
MEANS NEW BUSINESS 









Seen in National 


Consumer Magazines 


Here’s a sales-maker that’s taken the 
country by storm! The Hoskinson Free Heater 

is already pre-sold to your customer’. We are receiving 
thousands of demands from home owners who have seen 
the Free Heater in National Consumer Magazines — 

all you have to do is pick up the orders! 


THE FREE HEATER IS ABSOLUTELY SAFE! 
HEATS PROBLEM ROOMS 














Have you read editorial ‘FREE 
HEAT FOR YOUR BASEMENT” 
in September Popular Mechanics? 
Write for 

bulletin F-11 


TO ATTIC 
Gooa 


Approved for 3-year 
financing under FHA 


SEE YOUR JOBBER TODAY 


| OSKINSON FREE | 4 


fe | 


248-47 JAMAICA AVENUE, BELLROSE, Bee 


EATER INC. 


,m.Y. 














Walter MacPherson, who has been a 


| of Connecticut. 








the Division. He is the third generation 
of his family in the company founded 
by his grandfather in 1901. 


Oliver W. Dobson has been named 
representative for Eddington Metal 
Specialty Co., ac- 
cording to Stan 


Czarnecki, in the 
Metropoli- 
tan New York 


area and the state 


Dobson, who op- 
erates the O. W. 
Dobson Co., has a , 
long biaahinendl in wiles: estab- 
lished in servicing and working with 
wholesalers 





and oilburner dealers. 


service and installation manager for a 
number of years, is associated with 
Dobson. The company, located at 94- 
46—-212th St., Queens Village, N. Y., 
will handle the Eddington line of oil- 
burner accessories. 


Roger Dowling has been named as- 
sistant vice president—Product Qual- 
ity of York Corp., York, Pa. Prior 
to his promotion, Dowling was general 
service manager. He now has overall 
responsibility for the quality and serv- 
iceability of all products marketed by 








| the company. 


John A. Morgan has been appointed 
executive vice president and Walter 


_ L. Smith vice president of engineering 


and production, Butler Manufactur- 
ing Co., Kansas City, Mo. In his new 


| position, Morgan will help direct the 


| while Smith will continue to direct all 
_ engineering and production work. 
| Both men are members of the Board 


over-all activities of the company, 


of Directors, Morgan since 1952, and 
Smith since 1947, 





Maurice H. Klett, vice president of 
both the C. A. Olsen Co., Elyria, 
Ohio, and The Henry Furnace Co., 
Medina, Ohio, died suddenly Novem- 
ber 14 in Denver, Colorado, following 
a heart attack on an airplane trip. Well 
known in the warm air heating field 
since 1925 when he joined The Fox 
Furnace Co., Elyria, Ohio, Klett is sur’ 
vived by his widow, three brothers and 
one sister. 
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® 
Because 


® 


Builds a Type and Size 
Unit for 


Combination 
Year ‘Round 
Unit 








*‘Add-On” 






Cooling Unit Counterflow Unit ® 
2-365 Ton japprvedtor «= ANY Requirement 







Summer Cooling 
Unit with 
Integral Blower 






..- Combination Year ‘Round Air 
Conditioning Units. 







Self-contained 
Space Cooling 
Unit 


... Summer Cooling Units 
... Winter A. C. Units — Gravity Furnaces 












Winter 
A. C. Units 
approved for 
either Gas or Oil. 










® Putting all your eggs in one basket is no longer a 
questionable theory. Luxaire has proved the value 
of concentrating your requirements with the most 
advanced, most complete line of equipment for meet- 
ing the needs of modern builders and homeowners. 


Yes — Luxaire is out-ahead with foresighted an- 
ticipation of “what's new” and “what's best’, Way- 
ahead in providing Luxaire dealers with everything 
for both winter heating and summer cooling. 










Horizontal Furnaces 

















Gas Fired . . . Oil Fired er LUXAIRE IS aw TO MEET COMPETITION. See 
Gas approved for your Luxaire jobber! Let him explain the unusual 
Comeeenion en profitable advantages with Luxaire. 
urner 





3 Sizes 





Incinerators 
with or 
without 

Gas 

Burner. 


SOON TO ARRIVE FOR ‘55 


1. Counterflow Models of the Year ‘Round Air 
Conditioning Unit, in two desirable sizes — 2 
Ton Cooling, 100,000 B.T.U. Heating; 3 Ton 














| oi Cooling, 140,000 B.T.U. Heating. 
approved ’ ‘ ean . 
for either 2. Matched Year ‘Round Air Conditioning Units, 


Gas or 
Oil 


with 5 Ton Cooling and (1) 140,000 B.T.U., (2) 
175,000 B.T.U. or (3) 220,000 B.T.U. Heating. 





Unit 
anne, 3. New Air Cooled Refrigeration Units, with Com- 
5 Sizes pressor located some distance from Cooling Coil. 


4. 2 New Sizes of Oil Horizontal Furnaces, 84,000 
B.T.U. and 220,000 B.T.U. output. 


5. New Gas Horizontal Furnaces, 84,000 B.T.U. in- 
put, with larger sizes to follow shortly. 





See the Luxaire Exhibit A Li ci (NE Dealer is NOW a Year 'Round Dealer 


at the International Heating 


pen ee ... in Business 365 Days a Year 
Booths 36 and 57 











C. A. OLSEN MANUFACTURING COMPANY .¥ « eEtvaia, on10 






HEATING & AIR CONDITIONING UNITS 
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THROUGHOUT THE EAST there was con- 
siderable consternation among fueloil 
distributors over the 6¢ rise in the 
price of No. 2 fueloil just as the first 
cold snap struck. Some suppliers an- 
nounced the increase on a Thursday 
early in December, others held the old 
price for a few days longer to let their 
marketers get in a little extra stock. 

The general feeling among the fuel- 
oil distributors who talked to us about 
the rise was that the timing was bad 
from a standpoint of public relations 
and that the suppliers were ill advised 
to give the change so much publicity. 
For example, the radio news com- 
mentators in Philadelphia talked about 
the fueloil increase all day Friday. The 
reason for publicizing such increases 
escapes us. 

A well-known New England oil 
man stopped by to “view with alarm” 
and to ask why in tarnation they don’t 
raise fueloil prices in the summer if 
they are going to need more money 
for the season’s crop. 

The real reason for the price in- 
crease was apparently that the gasoline 
market has gone soft and the oil com- 
panies need more revenue. They can 
get it better from the more stable 
product. 

Moreover, we seemed to be heading 
into a colder season than last year an 
a better price level will undoubtedly 
push up fuel production. 

How about trying harder next sum- 
mer to hold a strong price at the retail 
level and giving the fueloil man an 
extra half cent margin. Under that 
stimulus he’d be sure to push summer 
fill-ups hard and the improved demand 
might well sustain the firm price. 


o, 
“9 


THE NATIONAL CITY Bank of New 
York in its monthly economic letter 


10 


talks of the decreasing life expectancy 
of gas reserves in view of the con- 
stantly expanding pipeline network. It 
goes on to say that while the facts 
are not alarming they do point up an 
ever growing need to discover new 
supplies. 

Noticing a trend toward keeping 
the gas closer to home as the nearby 
markets become more attractive, the 
report concludes that gas will not for 
long be diverted to distant markets 
without a compensating price in- 
centive. 


o, 
“9° 


IT WAS BETWEEN sessions of the com- 
mittees on Manuals at the Warm Air 
Convention in Cleveland that Prof. 
McClure of Purdue talked about edu- 
cational goals as we were loafing in a 
corridor holding up a wall. 

The professor has a very simple 
philosophy of higher education. When 
a freshman comes to him to be trained 
for his life’s career, oddly enough there 
is little emphasis on what particular 
courses will be most fruitful. “If in 
four years I can teach him just four 
things,” he went on to say, “I have 
little interest in what else he learns.” 
The four things? 1) Learn to talk well; 
2) learn to write well; 3) learn to 
work hard; 4) remember peoples’ 
names. If he masters those, thinks 
McClure, it makes little difference 
what vocation he pursues . . . he'll do 
well in any of them. 


\/ 
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IT IS UNUSUAL to pick up a trade 
magazine from another industry and 
run into a reference to a friend from 
our own industry. 

It seems that Liberty Fuel & Ice Co. 
of Portland, Oregon, is actually still 
in the ice business, even though its 
owners, Paul Harbaugh and Chuck 
Holloway, have been recognized fuel- 
oil tycoons for quite a spell. 

The magazine, Industrial Refrigera- 
tion, carried a story in the fall about 
Weiners’ men’s furnishing shop in 
Portland having put on a special pro- 
motion to sell a considerable stock of 
overcoats in July. 

Our friends at Liberty Fuel were 
called on to deliver 20 tons of snow 
ice and pile it on the sidewalk at eight 


in the morning. Although the tem- 
perature was 80°, very little meltage 
is reported and, attracted by the un- 
usual spectacle, folks came in and 
bought the stock of coats. And not 


an Eskimo in the lot . . . they shop 
in Seattle. 

+ 

%e 


HAVING MOVED up to Seattle another 
item comes to mind. The Washington 
OHI as you may have heard has a 
strong and effective promotional pro- 
gram for oilheating. One item in it is 
a half-hour television show on alter- 
nate weeks. It costs $11,000 for a nine- 
months’ schedule. In the commercial 
moments of the show the announcer 
puts on a demonstration of how safe 
is fueloil, and, of course, he doesn’t 
even infer that any other fuel isn’t. 

He has an ordinary water bucket 
filled with heating oil. Then he ignites 
a torch about the size of an old- 
fashioned broom and when it’s flaming 
lustily he dunks it into the fueloil. 

It goes out immediately. There’s 
only one hazard here. What if folks 
should reason that fueloil is not only 
safe but also fireproof? 


>, 
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OILHEATING has got to make more 
headway in the new home market. 
According to H. E. Riley of the Bu- 
reau of Labor Statistics, we can expect 
the present high activity in this field 
to go on for years. 

First he finds that under Social 
Security the old folks keep their homes 
instead of moving in with the children. 
Then because of the longer life span 
in these years the population is grow’ 
ing faster than projected even though 
we have fewer marriages just now. 

Low income families of prewar 
years now earn enough to buy a house. 
Personal savings average 8% of in: 
come each year. Under the new liberal- 
ized FHA plan, applications are run’ 
ning 26% above a year ago. And with 
18 million G.I.’s eligible for home buy 
ing assistance, only 3 million have 
used this. So the new home market 
ahead looks big. 
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WHISTLING TANK FILL SIGNAL 





TRADE MARK REG. U. S. PAT. OFF. VENTALARM 
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1Over 4,000,000 VENTALARM Signals 


have been installed on household fuel tanks by more than 4,500 
major and independent fuel oil companies. 


2.Underwriters’ Laboratories Listed 

VENTALARM Signals, both Type LA and Type LA WITH CoM- 
PRESSION FITTING, are the only audible tank filling signals which 
have earned the distinction of being presently listed by Under- 
writers’ Laboratories. 





3.Universally Approved by Leading Fire 


and Safety Authorities 
Such as New York Board of Standards and Appeals, Common- 
wealth of Massachusetts, Cities of Washington, Baltimore, Phila- 
delphia, Detroit, etc. Type LA listed as Standard by National 
Board of Fire Underwriters. 


4.Complete Merchandising Support for the 
Fuel Oil and Oil Burner Dealer 


Proven Oil and Burner Sales Plans utilizing VENTALARM Signal 
and supported by tested promotional literature available at cost. 


5.Full Variety of Mode!s to Satisfy Every 
Tank Condition, New or Old 


Just One Direction 6.FULL PATENT PROTECTION 

Ty ahd be 

Fill while the U. S. Patent Nos, RE22391, RE21930, 2,143,476, 2,143,492, 2,143,706, 
Whistle Blows” 2,212,620, 2,227,322, 2,227,323, 2,249,180, 2,257,656, 2,276,798, 2,328,686, 


2,330,983, 2,429,280, 2,531,950, DES. 164,453, 2,617,303. Other Pats. Pend. 


Foreign Pats. Issued. 
AT THE SHOW The Scully Signal Company intends to protect its property rights 






0 1954 Scully Signal Co. 





PLY 
REGULAR SUP ' 
for VENTALARM® Signal 
in a variety © 
Scully Products are 
manufactu 
and Fore 


BOOTH 833 in its patents. 
wun. SCULLY SIGNAL COMPANY 


EMPIRE BRASS MFG. CO., LTD. 


ee spec 174 Green Street, Melrose 76, Mass. 









3 t your 
Contac HOUSE 


f sizes. 


red under U.9- 
ign Patents or 


Patents Pending. 















































"Tractory SHIPMENTS. in Thousands of 
9C' Domestic Oflburners & Units 
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DEC JUN DEC JUN DEC JUN DEC JUN DEC JUN DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1949 1950 1951 1952 1953 195 * 


Shipments of Oilburners and Units 
(Including Exports) 
Adjusted to include manufacturers other than the 145 reporting to 
Census Bureau, FuELoIL & Oi HEat’s estimates of shipments are: 








=< SEPTEMBER —-NINE MONTHS—————— 

Percent Percent 

1954 1953 Change 1954 1953 Change 

Conversion 65,578 69,596 — 5.8 373,886 428,136 — 12.7 

Boiler Units 9,729 8,933 + 8.9 48,842 51,062 — 4,3 
Furnace Units 28,853 23,576 +- 22.4 141,692 141,202 + 0.3 

All Domestic 104,160 102,099 + 20 564,420 620,400 — 9.0 

Commercial 4,143 4,168 — 0.6 28,038 31,670 — 11.5 
Total 108,303 106,267 + 19 592,458 652,070 — 9.1 

150 5 150 
TOCKS OF 140 

130 130 
Factory 120 

110 110 
100 100 
90 90 
80 80 
70 70 
60 60 
50 50 
40 40 
30 30 
20 20 
10 10 

0 
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JUN DEC JUN DEC JUN DEC JUN DEC JUN DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC 
1949 1950 1951 1952 1953 1954 


November Minimum Retail Prices: Key Dealers 


CONVERSION BURNERS  BOILER-BURNERS FURNACE-’BURNERS 
November Aver. $316 $700 $601 
October Aver. 317 705 603 


Price Index: Conversion Burners: January 1940 is 100% 


WHOLESALE RETAIL 
November 133.7 Six monthsago 138.9 November 130.7 Six monthsago 126.8 
October 134.0 Yearago 136.8 October 128.9 Yearago 132.4 





OILBURNER PRICES COMPARED TO GENERAL INDEXES 


OILBURNER PRICES- RETAIL CONVERSION BURNER - JAN. 1940 = 100 








INDIVIDUAL INCOMES — BUREAU OF LABOR STATISTICS — 1939 =100 ---------—---" 
CONSTRUCTION COSTS — RESIDENTIAL~ DEPT OF COMMERCE -1939= 100 ——-———--———- 
CO&T OF LIVING BUREAU OF LABOR STATISTICS ~ 1935-39 = 100 
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Orilheatin g Trends 


NOVEMBER INSTALLATIONS of domestic 
oilburners and units were estimated at 
92,320 which is 5% below the 97,366 
installed in the same month last year. 
An interesting observation here would 
be that in both years November was 
higher than the generally accepted per 
cent of the year’s total for that month. 
Last year this was due to a general 
trend in which oilheating was gaining 
each month in the latter part of the 
year. This year it was because so many 
folks have been waiting until the last 
minute to buy almost everything con- 
nected with new home building. 

The total installations for the first 
eleven months were 708,748 or a little 
more than 3% below last year. 

The November installations were 
divided: New Homes, 38,698; Re- 
placements of old oilburners, 13,820; 
Conversions from other fuels, 39,802. 

BURNER STOCKS: Domestic oilburn- 
ers and units in dealer warehouses at 
the end of November were approxi 
mately 80,408 compared with 97,496 
the previous month and 77,075 on the 
same date of 1953. 

The November 30 stocks were div 
vided: Conversion-Burners, 42,338; 
Boiler-Burner Units, 13,819; Furnace’ 
Burner units, 24,251. 

Factory stocks at the end of Sep 
tember, the latest available data, were 
56,584 compared with 69,515 on the 
same date the previous year. Actually 
the September closing stocks were the 
lowest the industry had seen in 21 
months, which is quite a good sign ap’ 
proaching the New Year. 

TANK STOCKS: At the end of No 
vember dealers had on hand approxi’ 
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COUNTER 
BALANCED 





CATALOG F-7 OG_ provides sizes, engineering data and 
specifications on all OPW Spring-Balanced and 
Counter-Balanced Loading Assemblies. 
Free on request. 





Oil and chemical companies alert 
to reducing tank car and truck 
loading and unloading time with- 
out jeopardizing safety standards 
and contaminating product are 
converting daily to the trouble- 
free operation of OPW LOAD.- 
ING ASSEMBLIES. 


Behind this industry acceptance 
are several determining factors: 


COMPACTNESS 
CONVENIENCE 

FAST DELIVERY 

SMOOTH OPERATION 
LONG SERVICE LIFE 
MINIMUM PRESSURE DROP 
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mately 39,696 consumer oil tanks com- 
pared with 42,988 the previous month 
and with 46,978 the previous year. 

The tank stocks on hand November 
30 were divided by sizes: 220-275 gal- 
lon, 35,631; 550-675 gallon, 2,913; 
1,000 gallons or larger, 1,152. 

The average price paid by dealers in 
November for a 275 gallon tank was 
$29 or the same as the October aver- 
age. By sections of the country the 
average dealer cost for such a tank was: 
New England, $24; Mid-Atlantic, 
$30; Midwest, $29; Pacific Northwest, 
$37. 


As the Dealers see It 


YEAR END OBSERVATIONS: Instead of 
a special study this month the report- 
ing fueloil distributors and oilheating 
dealers were asked for year-end com- 
ments, particularly the things that were 
uppermost in their minds about oil- 
heating as they got into December. 

Typical comments follow: 

“We must find something to take 
up summer slack, possibly by increas- 
ing our burner sales.” 

“The biggest problem facing us to- 
day is some effort to stabilize fueloil 
prices. There is entirely too much in- 
decision by the majors on this point. 
The recent .6¢ per gallon rise brings 
our selling price to 13.9¢ the highest 
it has ever been. Eventually the Gov- 
ernment will be forced by the public to 
investigate and the outcome may lead 
further to subsidizing oil prices. If that 
is what the majors want, they can have 
tg 

“Nineteen fifty-four profit was 
down, mostly due to trying to get some- 
where near the low bidders. Something 
should be done about the increase in 
leaking oil tanks due to the additives 
the oil companies are using.” 

“Our competition is cutting every 
corner, even to leaving off boiler 
drains. This will eventually hurt the 
industry. We are spending more time 
correcting the mistakes and shortcom- 
ings of others on both replacements 
and new installations than we ever did 
before. Poor chimneys on ranch-type 
houses contribute to smoking oil fur- 
naces. More education on proper in- 
stallation methods is needed.” 

“Our greatest need is for extensive 
advertising of oilheating, by a com- 
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Oilburner* and Building Permits 








—OILBURNERS—— DWELLINGS 
November 11 MONTHS November 11 MONTHS 
1954 1953 1954 1953 1954 1953 1954 1953 
21 23 ee 291 Albany, N. Y. z i + am 
223 124 836 1307 Baltimore, Md. 129 196 2386 3702 
- ste cs ; Binghamton, N. Y. 14 6 178 128 
Bloomfield, N. J. 4 20 100 303 
oe er oe rae Boston, Mass. 67 31 589 354 
102 149 1152 1358 Bridgeport, Conn. ts pr a sy 
x? ‘ ye 5 Buffalo, N. Y. 41 34 493 489 
25 69 228 529 Columbus, Ohio f se a 8 
ae Fa ie oe Des Moines, Ia. 108 632 4125 4538 
oe ts m =a Detroit, Mich. 250 268 2947 2824 
48 16 457 $40 Elizabeth, N. J. 1 3 61 37 
54 49 448 364 Freeport, N. Y. i's - _ - 
Ms si i os Greenwich, Conn. 32 29 384 302 
a6 ats 2 Hackensack, N. J. 4 9 ‘f 63 
308 “7 ae Hartford, Conn. - oe a 4 
es " na + Hudson County, N. J. “ a Ss i 
12 23 331 437 Irvington, N. J. 2 3 21 28 
i NF she te Lynn, Mass. 18 15 nies 169 
46 74 xis 424 Meriden, Conn. 7 Ase eis ae 
895 660 6215 7284 Milwaukee, Wisc. 429 228 3621 3424 
32 31 BP 382 Mineapolis, Minn. 106 66 1100 989 
14 13 210 243 Montclair, N. J. i 4: hc i 
se as ses ie Morristown, N. J. 1 10 45 85 
30 36 320 361 Mt. Vernon, N. Y. ae oa i ae 
92 118 1413 1838 Newark, N. J. 
34 85 467 688 New Bedford, Mass. 
42 49 462 465 New Haven, Conn. 
ae e er ae New Orleans, La. Ss ae Ne en 
35 32 295 377 New Rochelle, N. Y. 28 13 369 430 
s+ eee se , New York City (Total) ‘s * ia os 
970 1746 ‘a ~ Brooklyn-Queens 
Ss 768 i 6411 Manhattan, Bronx, Rchd. hie a ae a 
90 60 583 671 Norfolk, Va. p29) 22 426 585 
is a, es a Oakland, Calif. ss oe a ols 
23 41 % 428 Omaha, Nebr. 132 63 ee 1482 
17 164 198 Orange, N. J. 0 6 13 24 
11 12 152 215 Passaic, N. J. - ‘a 6x me 
28 37 ote 617 Paterson, N. J. 14 6 He 143 
ne 710 oi - Philadelphia, Pa. me ih ee re 
a - ae ie Plainfield, N. J. 8 3 131 124 
95 81 665 667 Portland, Me. Lys 17 143 180 
322 236 4 §=64128 3670 Portland, Ore. 96 100 1550 1821 
18 19 211 223 Poughkeepsie, N. Y. sc Ks “ “ 
126 126 sis VET7 Providence, R. I. 13 20 at 196 
a ae ae a; Reading, Pa. 3 330 46 398 
Zi 43 348 337 Richmond, Va. 24 27 410 495 
~ 38 % 565 Roanoke. Va. ake te ov ae 
210 259 1880 2888 Rochester, N. Y. mS Nes ae a 
11 12 131 185 Rockville Center, N. Y. 6 0 71 84 
81 54 435 399 Salem, Mass. 6 3 61 74 
269 263 1970 1819 St. Louis, Mo. 33 30 501 321 
9 27 93 229 St. Paul, Minn. 109 68 1087 1049 
3 18 193 172 Schenectady, N. Y. a at ae = 
a oa ea : Seattle, Wash. 156 110. 23937 1527 
262 si 2025 Spokane, Wash. ae — 4 os 
- se wa ics Springfield, Mass. 81 62 1161 920 
25 26 282 384 Stamford, Conn. ot me ey $36 
i = - - Syracuse, N. Y. re ae 
Trenton, N. J. cee 5 ra 152 
ots aa a rae Utica, N. Y. 12 6 172. 119 
98 84 646 782 Washington, D. C. a: ot a ee 
ar a ae ae West Orange, N. J. 36 16 315 yf i) 
fe 24 ce 312 White Plains, N. Y. sts 8 Be 250 
56 87 509 859 Wilmington, Del. 7 1 49 151 
163 185 1384 1372 Worcester, Mass. aS aoe “i me 
50 69 671 832 Yonkers, N. Y. ne ea a oe 
3961 4643 24950 29160 Totals 2003 2453 24821 25693 
——14.7 —14.4 Percent Change —18.3 —3.4 se 


- *Permits are not total sales in each market since none are reported from suburban 
areas, which normally account for 20% to 60% of total sales in each market; nor are 
they an accurate index where enforcement is lax. Rightly used, however, they are a useful 


working index. 
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bined group of manufacturers, oil com- 
panies, fueloil distributors, etc., also 
improved public relations and an edu- 
cational program for small dealers. A 
minimum of $200,000 annually can be 
spent in the New York Metropolitan 
area alone.” 


PHAM SHSSEHCE CD CSCERS CCS CSB O GE OOO HE? 


“How to keep the price of fueloil 
down and also keep our accounts re 
ceivable down. We just started this 
fall giving S & H green stamps, if ac’ 
counts are paid within ten days after 
delivery. There are lots of problems in 
this deal but it has helped our working 
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Here’s how the 


BUTLER 
Suburban 
truck tank ....cece 





Manufacturers of Oil Equipment 
Steel Buildings © Farm Equipment 
: Dry Cleaners Equipment 
Special Products 





Factories located at Kansas City, Mo. 
Galesburg, Ill. © Richmond, Calif. 

1 Birmingham, Ala. ® Minneapolis, Minn. 

Houston, Texas 


oe, 
METERED Deueny Tiers “%, van 


an Mail this coupon—TODAY 


PanMMNEE: Wehewinssionineccacsie ss 560 


BUTLER MANUFACTURING COMPANY 
7365 East 13th Street 
Kansas City 26, Missouri 


[_] Please send me free illustrated folder on the Suburban 


[_] Have my Butler representative call. 





ee ER ee See 
Address_ 1 salina a tan errata 


ne eee ee lS 








Save miles between stops. Big 1600-gallon capacity means maxi- 
mum drops before empty backhauling through traffic and waiting 
at the bulk plant. 
Save time getting to each stop. The 1600-gallon Suburban is shorter 
than many older 1000-gallon units for easiest turning and stopping. 
Fits 84-inch CA chassis. 

Save time starting each delivery. Your driver sets pto, clutch, 
throttle, valves and meter auto-stop at the rear. He doesn’t retrace 
his steps until the delivery is made. 

Save time by speeding up each delivery with the big-capacity 
pump and fast-winding electric reel. 

You can start saving time and miles this season. Write for 
free folder on how to make lower cost deliveries. 
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capital.” (Have other dealers tried this 
method?) 

“More concentrated selling by deal- 
ers to replace existing outmoded equip- 
ment. These inefficient old burners are 
easy marks for gas and too many deal- 
ers overlook this important factor in 
their rush for new gallonage.” 

“After having to raise the price of 
oil six points it looks as if the oil men 
are asking gas to just walk in and take 
over. We are seriously considering 
forming a co-op in our city to combat 
this.” 


Free service Thinking 


“Our area is rapidly approaching 
the free service philosophy. The dealers 
are unable to cut the price of oil be- 
cause of the relatively small margin 
so they have been cutting the price 
of service contracts.” 

“Our greatest problem just now is 
the oil suppliers undercutting their 
fueloil distributors on large accounts.” 

“The price of oil has gone up so 
high in competition with gas that gas 
will soon sell itself without any effort 
from the utilities.” 

‘As to profits, this year will be about 
the same as last. Our greatest difficulty 
is in obtaining suitable personnel for 
selling commercial oilburner systems. 
They must be able to estimate and lay 
out such systems and when we get 
some more of these men we can quite 
easily increase our output.” 

“Our advice for the new year is 
work hard and sell. By that we mean 
that if oil prices keep going up we will 
have to do more of both to fight gas.” 

“Just as John L. Lewis was the oil 
industry’s best salesman, so are today 
the oil suppliers becoming the best 
salesmen of the gas companies. We 
have had eight price changes this year 
already and we still have a month to 


7”. 


go. 

“The Baltimore market finds itself 
facing 1955 with about 90% satura- 
tion in automatic heat, and no solution 
to the problem of gas going into new 
homes where their lines are available. 
We must find some solution to restore 
a competitive condition in the new 
home field. Otherwise we can only 
work to hold what we have.” 

“We need more aggressive promo- 
tion of oilheat and decidedly improved 
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service standards for oilburners.” 

“We think major oil companies 
should subsidize all oilheating equip- 
ment so that the new home builders 
could compete with gas installations.” 

“We need better wages for service- 
men to attract better personnel to our 
industry. To accomplish this mechanics 
should be given tests for a license and 
if capable should get top pay, with 
apprentices placed in a lower bracket. 
Only qualified men should be allowed 
to install and service oilburners.” 

“The cost of service work stands out 
in the customers’ minds very promi- 
nently. Training of good men is very 
important not only in mechanical skill 
but also in connection with customer 
relations. The serviceman is our closest 
contact and many times he fails as an 
ambassador of good will.” 

“Why should we worry about com- 
petition? The majors took care of it 
this morning by boosting oil to 14¢ 
bringing to Boston the highest price in 
the last 20 years.” 

“Since good burner service is the 
most important phase of the fueloil 
industry we feel that we should have 
\Y4¢ in our margin to be used to im- 
prove and help maintain a top-notch 
service and installation department.” 

“Our profits for 1954 will be down 
largely because we need salesmen. 
Where can we get them? Our city 
would be benefited if we could get 
down to six to ten strong companies 
handling oilheating for then the in- 
stallations and service would be much 
better than they are today.” 


Buying made easy 


“The gas companies in our area offer 
easy methods to purchase their equip- 
ment—$5 per month and five years to 
pay—which leads me to believe that 
the best days for installing oilbburners 
in our town are over.” 

“We have all got to work much 
harder to sell our fueloil and burner 
service since gas sales are on the up- 
grade in our town.” 

“We have got to do much more ad- 
vertising of oil over gas in the Boston 
area, also reduce the price of oil in- 
stead of always raising it.” 

“Our 1954 sales are about 40% over 
last year largely due to selling units 
instead of conversion burners. This 





will be one of our salvations against 
gas. 

“In all the years I have been in busi- 
ness I have never heard so many bitter 
comments by dealers relative to the 
action by majors in this last price in- 
crease. Just what are they thinking 
of? They do this just when we are pre- 
paring a campaign to battle gas. It 
looks to us that they are pacifying the 
oil marketers by cooperating on dona- 
tions for publicity and then tacking 
several times their donation back on 
the fueloil.” 

“With the gas company advertising 
a 20% reduction in Boston home heat- 
ing rates, effective December 1, we 
raise the fueloil price to 14¢ next 
week.” 

“One of the industry’s real prob- 
lems is how to operate more efficiently 
in view of constantly rising labor 
costs.” 


A profitable Year 


“In 1954 we experienced a 50% 
drop in our volume of replacement 
business. Obviously the prospective 
customers don’t buy as easily as they 
did last year, however, we found 1954 
more profitable than 1953 largely 
through reducing our overhead per- 
centage and improving our labor and 
material costs. Ninteen fifty-five should 
be our best year because we are going 
to do more aggressive advertising and 
selling.” 

“Natural gas is taking a large por- 
tion of the new heating load because 
the same people producing the fueloil 
we sell are also selling the gas at the 
well at a small fraction of. the price of 
oil in Btu’s.” 

“We need some way to jointly ad- 
vertise the oil business as against gas, 
setting forth all of our advantages.” 

“Gas has opened up now in Fort 
Wayne and so has electric heating 
with a result that the oilheating busi 
ness is poor. When will the oil com 
panies waken to these facts and do 
something about it? Our power com’ 
pany now has a 1'4¢ per Kw rate and 
we are now experiencing a trend to 
ward electric heat.” 

“The only oilburners being sold in 
our city with its very low gas rates are 
those outside the city or those houses 
that the gas company doesn’t want.” 
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SCORES 
AGAIN 


with the exclusive 


METROFIN COIL UNIT 


FOUND ONLY IN METROPAC AND NOWHERE ELSE! 


METROFIN COIL UNIT 


B In the CHALLENGER, too- 
|| METROPAC scores again! . . . 


METROMATIC MANUFACTURING COMPANY, EVERETT 49, MASS. 
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Essential...Efficient... Effective 


ROPER rotary PUMPS 
FOR INDUSTRIAL OIL BURNERS 


%, 1Y2, 3 and 5 G. P.M. SIZES 


Count on Roper Series “K’’ Pumps to 
give you the features that are essential 
for small and medium-size industrial oil 
burners. Compactness and ease of in- 
stallation .. - dependable operation over 

long periods of running time... fuel 
— supply at correct pressure and 
viscosity are but a few advantages 
offered by Roper Series “K” 
Pumps. You owe it to those you serve 
to install Ropers as either original 
equipment or replacement. 


Tested and Approved for Oil Burner Service 


Roper Series ‘““K’”’ Rotary Pumps meet the standards set up by 

Underwriter’s Laboratories, Inc. and then some! These re- 

liable pumps for oil burner service are available in either packed 

box or mechanical seal designs — with or without relief valve. 

The 3/4, 1-1/2, and 3 G.P.M. sizes are flange mounted... 
5 G.P.M. size is foot mounted. 





For Heavy Duty Installations 


In the larger oil burners — those 
burning Bunker ‘“‘C’’ oil or heavy 
fuels — Roper Series ‘‘F’’ and Series 
“H”’ are recommended. Both 
are positive displacement 
pumps, self-lubricated by 
liquid pumped. Series “‘F’” features 
four-port design for 8 optional pip- 
ing arrangements — sizes 1 to 300 
G.P.M., pressures to 300 P.S.I. 
Series “‘H’’ Pumps come in 5 to 75 
G.P.M. sizes — pressures to 1000 
P.S.I. Also available are special de- 
sign pumps for unusual applications. 









GEO. D. ROPER CORPORATION 
761 Blackhawk Park Avenue, Rockford, Illinois 
Please send catalog with complete details. 
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“The automatic heating business is 
the greatest in the country. It is only 
in its infancy and although I am re- 
tiring January 1 after 20 years I 
would like to leave this thought: Be 
honest; learn all the new tricks; work 
and advertise like hell; you can’t miss.” 

“In the New Year let’s emphasize 
public education toward higher qual- 
ity merchandise, better installations.” 

“For 1955 we need lower fueloil 
price and we would like to see some 
effort toward quieter operation for oil- 
burners while still maintaining high 
efhiciency.” 

“Although 1954 profits are up it is 
only because we have a better oil 
spread. Burner sales are down, profit 
is less. Service department labor costs 
are up due to a new union rate, so 
with no increase in contract price be- 
cause of competition we will have a 
greater 1954 loss on service.” 


“All past predictions of our fueloil 
market in New Jersey are coming true. 
Gas has come in asa strong competitor 
and has taken the new home market 
by at least 70% in our area. In gen- 
eral this is a buyers’ market and the 
customers are looking for bargains. 
They have found them in some cases 
with free service, oil discounts and in 
an extremely loose oilburner insta!la- 
tion market. There is no such thing as 
a stable price these days. A company 
will take the business at any price these 
days rather than lose an account. We 
have been firm with our oil and instal- 
lation prices and have lost possibly 
5% of our volume through this atti- 
tude. However, it does not concern us 
too much. We are retaining our good 
accounts and giving them high-grade 
service. We are being over-courteous 
and by doing simple favors we are 
holding goodwill. This can be done by 
a little extra effort. Meeting price situ 
ations isn’t always the best way to 
maintain the business. We find our’ 
selves out making personal calls again. 
You gain more this way than by tele’ 
phone or mail. We also find that we 
enjoy it as we are meeting our old 
friends again at their homes. You show 
me the oil business that is going down 
grade and I will show you a company 
that is loafing. In some ways we ought 
to thank gas for getting us out and 
back on the job where we belong.” 
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[BURNS BROS. 


FUEL OIL.g9 








Every gallon saved by 
SUSTAINED METER ACCURACY 
saves the profit on several gallons sold 


Every gallon lost by inaccurate measurement... every dollar spent adjusting 
or servicing your meters . . . loses the profits on many gallons sold. With con- 
stantly shrinking margins, you no longer can make up these losses simply by 
boosting volume. Best way to hold the profit line is to select the meters with the 
finest record for sustained accuracy and low maintenance. Red Seals stand head 
and shoulders above all other meters . . . for tank trucks and bulk plants alike. 
Want proof? Keep your own accuracy and maintenance records. Ask the men 
who have worked with Red Seal meters . . . in your own company or your 
neighbors. 


Here’s more proof of sustained accuracy... 
things you can see with your eyes: 





4 /}\ 

4 ’ 
Measuring chamber has “Capillary” seal... Double-case design This patented ‘’Gear 
only one moving ele- a thin film of liquid eliminates distortion of Shifter’ firmly locks 
ment. No complicated ... prevents wear be- measuring chamber’ calibration. Cannot 
mechanism to get out tween piston and cham- caused by pressure or drift or slip between 
of adjustment. Occa- ber. Seal is rigidly piping stresses. Pre- tests. Easy to adjust 
sional dirt won‘t dam- controlled by precision vents binding and un- when required, but it’s 
age a Red Seal... machining . . . stays even wear. seldom required. 
chamber is easy to re- constant through long 
move, easy to clean. accurate life. 
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NEPTUNE METER COMPANY 


50 WEST SOth STREET « NEW YORK 20, N. Y¥. = Branch Offices 
ATLANTA « BOSTON «¢ CHICAGO « DALLAS «+ DENVER 
NO. KANSAS CITY, MO. « LOS ANGELES « LOUISVILLE 
PORTLAND, ORE. * SAN FRANCISCO 
IN CANADA’ NEPTUNE METERS LTD., 

95D 1430 LAKESHORE RD., TORONTO 14, ONT. 











SEASONABLY COLDER weather has re- 
sulted in a stepped-up movement of 
light heating oils along with increased 
prices up and down the Eastern sea- 
board. This increase has also been ex- 
tended to include the Southeastern 


States. 

It looks like we might get a normal 
winter for degree days in the East. At 
the end of. November they were only 
2% below normal in eleven eastern 
cities and they were 11% above the 
1953 degree days. In the Midwest the 
season to the end of November had 
7% fewer degree days than normal but 
19% more than last year. 

The only price unchanged this 
month among the reported cities in the 
East is at Springfield, Massachusetts, 
which seemed to start the ball rolling 
last month with a tank wagon raise 
of .4¢. 

Increased transportation costs along 
with an increase in demand and a fa- 
vorable inventory situation which has 
been spurred by colder temperatures 
are stated as the explanation for these 
increases. 

The Gulf Coast price structure has 
invariably been a major factor in pric- 
ing along the Eastern seaboard. Any 
sharp or sustained firmness on the Gulf 
almost automatically affects East Coast 
prices. 

Both primary and secondary stocks 
of distillate fuels were running below 
last year on the most recent dates avail- 
able for our tables. If we could actually 
get a good cold winter for a change, 
the industry would have to look alive 
to keep everyone supplied. 
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Portland, Me. 
Boston 
Providence 
Springfield, Mass. 
Hartford 

New Haven 
Syracuse 

Albany 

New York 
Newark 
Philadelphia 
Harrisburg 
Baltimore 
Wilmington, N. C. 
Washington 


*Delivered. 


Tank 
Car 
10.4¢ 
10.3+ 
10.3 
10.55 
10.2 
TT 
10.5 
10.2 
10.2 
10.2 
10.2 
10.3 


No. 2 Heating Oil (Including No. 3 & PS200) 
Price per gallon as of December 15, 1954 


Tank 
Wagon 

14.1¢ Richmond 
14.0 Charleston, S. C. 
14.0 Chicago 
14.1 Detroit 
14.0 Cleveland 
13.7 Minneapolis 
14.3 St. Louis 
13.7 Indianapolis 
14.0 Milwaukee 
13.7 Des Moines 
13.6 San Francisco 
14.2 Portland, Ore. 
13.75 Seattle 
13.6 Spokane 
14.2 Los Angeles 


}Price subject to .15¢ vol. allow. 


Tank wagon prices shown are for maximum one-time delivery discounts. 


Tank 
Car 
10.6¢ 


10.4 
10.4 
ps I 
10.7 
10.2 
10.2 


2] 
* 
5* 
* 


5 
* 


10.625* 


jl eo 
11.0 
10.1 
10.7 
10.7 
10.1 
9.6 


* 


5* 
5% 
5* 
5* 
5% 


Tank 
Wagon 
13.8¢ 
13.5 
13.8 
14.2 
13.7 
13.3 
13.4 
14.1 
14.5 
13.5 
12,7 
13.3 
13.3 
15,7 
12.2 
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DEGREE DAY TABLES 


——ONE MONTH ONLY 
November 
1954 


Normal 1953 


780 36681 
489 454 
618 487 
753 628 
765 612 
567 559 
636 530 
299 314 
711 604 
798 665 
747 609 
756 615 
699 616 
999 785 
186 = 162 
642 579 
621 206 
144 97 
579 0=— $32 
795 634 
960 ‘767 
141 125 
561 458 
783 620 
516 464 
612 434 
825 708 
534 420 
672 570 
543 514 
570 473 
714 509 
237 242 
1005 793 
540 454 
756 647 
519 499 


752 


641+ 


612 
693 
666 
611 
663 
263 
616 
669 
705 
681 
706 
772 
151 


682+ 


478 

81 
559 
736 
795 
180 
569 
575 
554 
615 
785 
397 
658 
651 
521 


621¢ 


245 
858 
404 
717 
587 





Percent 
Change* 
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*Compared with normal. 


Albany AP 
Atlanta 
Baltimore CO 
Boston AP 
Buffalo AP 
Chicago AP 
Cincinnati CO 
Cleveland AP 
Dallas AP 
Denver AP 
Des Moines AP 
Detroit AP 
Grand Rapids CO 
Hartford AP 
Helena AP 
Houston AP 
Indianapolis CO 
Kansas City AP 
Los Angeles CO 
Louisville AP 
Milwaukee AP 
Minneapolis AP 
New Orleans CO 
New York CO 
Omaha AP 
Philadelphia CO 
Pittsburgh CO 
Portland, Me. AP 
Portland, Ore. CO 
Providence AP 
Roanoke, Va. AP 
St. Louis CO 
Salt Lake City CO 
San Francisco CO 


Sault Ste. Marie AP 


Seattle CO 
Toledo AP 
Washington AP 


+Airport. 


——SEASON TO DATE 


Sept. through Nov. 
Normal 1953 


1362 
729 
1010 
1307 
1205 
837 
1007 
358 
LESS 
1251 
1224 
1255 
1187 
1936 
200 
947 
905 
205 
862 
1304 
1577 
154 
863 
1202 
768 
966 
1539 
899 
1160 
827 
817 
1105 
476 
1942 
1003 
1245 
793 


1229 
612 
835 

1091 
882 
731 
840 
368 
947 
969 
975 

1013 

1022 

1447 
181 
810 
369 
115 
753 
991 

1180 
142 
665 
869 
625 
815 

1994 
716 

1028 
707 
626 
808 
453 

1611 
837 

1039 
671 


1954 Change* 


1264 
925+ 
967 

1182 

1026 
934 

1036 
341 

1082 

1118 

1126 

1140 

1136 

1744 
187 

1055+ 
732 
111 
852 

1223 

1483 
213 
826 
970 
7710 
938 

1464 
779 

1060 
933 
790 

1113+ 
477 

1802 
882 

1149 
804 


Percent 


— 7.2 
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Distillate Fueloils 


PRIMARY STOCKS* 


(Thousands of Barrels) 


East of Rockies 


East Coast 
Midwest 
Gulf Coast 


Total 


*American Petroleum Institute. 





SECONDARY STOCKS** 
(Thousands of Barrels) 





Oct. 31 

1954 

Dec. 10 Dec. 12 East Coast 12,604 
1954 1953 Midwest 6,184 
47,921 49,453 Gulf Coast 698 
36,418 S571 7 Mountain 496 
24,608 25,203 Pacific 1,214 
108,947 110,373 Total 21,196 

**Bureau of the Census. 

January 





1955 


Oct. 31 


1953 
13,055 
6,953 
946 
Ae, 
1,214 





22,681 
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See us at 


BOOTH 7, ASHVE 
je ee Philadelphia 











are serviced i 


right on the job 


That’s what Ray Adams, president, Adams Bros. & Perkins, 
Rochester, N. Y., said during an interview 
recorded by Webster Ekotape. He continued— 


“It’s a long time since we’ve had to replace a WEBSTER Fuel-unit. 

We take the strainer assembly or valve assembly apart and fix them right on 

the job. It’s easy to do. We don’t have to take the fuel-units off and exchange them. 

We save both time and money for our customers—and keep them satisfied. 
“WEBSTER Transformers stand up and do a perfect job. I’ve used them for 

many of my 30 years in this business during which time I have installed 

about 4000 pieces of oil burning equipment.” 


An easy way to satisfy customers—and keep them—is to sell burners 
equipped with WEBSTER Fuel-units, Ignition Transformers, and 
Delaytrols. They help you build customer confidence. 


Write today for details of WEBSTER equipment 











SIMILAR FUEL-UNITS ARE MADE FOR SALE IN CANADA BY CANADIAN ACME SCREW & GEAR, ITD,, OF TORONTO Sie 
UNDER LICENSE BY WEBSTER ELECTRIC COMPANY a 


WEBSTER 


RACINE, WISCONSIN 
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Government Influences on Fuels 


By 
Milburn Petty 


WASHINGTON—The current session 
of Congress likely will see the Eisen- 
hower Administration requesting help 
for the coal industry—but stopping 
short of recommending “end use” con- 
trols on oil and gas or legislative re- 
strictions on imports of residuals. 

Among the suggestions for relieving 
the coal industry’s plight probably will 
be stockpiling, greater use by govern- 
ment agencies and more research. 

Some sort of tax relief for coal mines 
and perhaps a study of proposals that 
freight rates be reshuffled so that coal 
can compete better with other fuels 
also may be recommended. 

Convinced that “end use” controls 
will not be endorsed, the coal people 
may settle for a study of the effect of 
unrestricted use of natural gas upon 
competing fuels or the conservation as- 
pects of a ban on “inferior uses” of 


gas. 
Import Restrictions Rejected 


Even though some top officials may 
have felt that oil imports “have gotten 
out of hand,” it is considered unlikely 
that the Administration will urge leg- 
islation to restrict imports. 

Such a drastic step would be con- 
trary to President Eisenhower’s foreign 
trade policy, particularly since there 
has been no public statement by any 
high official saying that imports have 
become a “problem.” 

Nevertheless, several of the Presi- 
dent’s top advisers are convinced that 
“something” ought to be done about 
oil imports. 

One way out of its dilemma would 
be for the White House to issue a 
statement that, while the present level 
of imports has not injured the domestic 
oil and coal industries, the importers 
should see to it that foreign oil does 
not take over a greater percentage of 
the domestic market than at present. 

That may be the final outcome, when 
the findings of the Cabinet-level com- 
mittee’s national fuels policy report 
are thoroughly debated and measured 
against other considerations such as the 
foreign trade program. 
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While this would fall far short of 
satisfying the domestic producers of 
coal and oil, it would furnish them 
both with ammunition for their cam- 
paigns on Capitol Hill to have Con- 
gress impose restrictions on oil imports. 

They would argue that the White 
House had “recognized” oil imports as 
a threat, going on to contend that 
“nothing less than a law” was adequate 
to deal with the situation. 


Producers Map Joint Drive 


A meeting of six associations of 
Texas oil producers—sponsored by the 
Independent Petroleum Association of 
America—have pooled their anti-im- 
port efforts and endorsed “legislative 
action necessary to the accomplish- 
ment of a competitive tariff, tax, or 
similar protective measures, the exact 
character and type of which to be de- 
termined by Congress in a manner to 
serve best our national security and 
economy.” 

Next step will be for the IPAA to 
call a meeting soon of other producer 
organizations throughout the country, 
at Washington, to obtain their endorse- 
ment of this legislative objective. 


Bipartisan Move on Gas Seen 


The coal people have climbed back 
on the fence as regards legislation to 
repeal the Supreme Court’s decision in 
the Phillips Case which subjected in- 
dependent producers to control by the 
Federal Power Commission. But when 
the chips are really down, they prob- 
ably will support it. 

If the White House comes out for 
such a bill, which has already been 
strongly urged by Democratic leaders 
in Congress, its enactment may prove 
less dificult than many expected. 


West Coast to get more gas 


A huge deal has been worked out 
between Pacific Northwest Pipeline 
Co. and Westcoast Transmission 
Corp. (the “also ran” in the fight to 
obtain an FPC certificate to supply 
natural gas to the Northwest). 

Briefly, Westcoast will deliver 300,- 
000 McF of Canadian gas at the bor- 
der to the Pacific Northwest Pipeline 
which in turn will sell 250,000 mMcF— 





probably from San Juan Basin in the 
Rocky Mountains—to El Paso Natural 
Gas Co. for delivery to Pacific Gas & 
Electric in California. Further swaps 
between PG&E and Pacific Lighting 
Corp. may be in the offing. 


FPC Eases Up on Producers 


There are indications that the FPC 
is now inclined to ease up on the regu- 
lation of independent producers under 
the newly-acquired authority from the 
Phillips Case decision. 

At first, the FPC seemed adamant 
against all types of price escalation pro- 
visions in contracts for the sale of gas 
by independent producers. 

But, in revising its order (now 174- 
B), the FPC came out against only 
two types of escalation clauses. Pre- 
sumably, other types of automatic price 
increases are acceptable. 

The revised order also lightened the 
burden for small operators complying 
and changed a provision that conflicted 
with state conservation laws. 

Also, a majority of the Commission 
may now favor exempting wellhead 
sales by gas producers. A decision on 
this is expected soon. 

If so, this would take out from un- 
der the FPC hundreds of small opera- 
tors, lessening the administrative load 
on the Commission. 

Another angle to this situation is 
that, if a large number of independent 
producers are freed from FPC’s con- 
trol, by administrative action, it might 
lessen the urgency for legislation to 
exempt all producers. 

However, as has been pointed out, 
the FPC—with a change in member’ 
ship—might change its mind again. 


‘Little Inch’ Conversion Asked 


FPC Examiner Marsh has indicated 
that he may rule out the objections to 
converting the “Little Inch” pipeline 
from gas to oil, filed by Ohio Missi 
sippi barge operators and American 
Pipe Line Co. which has proposed a 
Gulf-to-East products line. 

Texas-Eastern Transmission Corp., 
which bought this war-built line from 
the government, proposes to operate it 
as a “common carrier” from the Gulf 
to Pittsburgh. 

Other gas transmission facilities 
would be expanded to take over the 
load now carried by the “Little Inch.” 
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sia PSuper J ’s engineering staff has 


successfully planned, designed and put 
into manufacture a transformer, 
precision made from the highest 
quality materials to give years of 
trouble free operation. 

Yet the SMIZV Transformer is 
remarkably simple due to its better 
design that provides ample working 
room for all wiring and convenient 
location of terminals and connectors. 
You’ll marvel at puy ’s simplicity 
and quality, and you’ll applaud its 
advanced engineering features —the 
new positive method of encapsulation 
that locks out moisture... forever, 
and the patented radio shielding 


which effectively screens out static. 


« FUNION ELECTRIC and ManuFracturince Co. 
1057 SUMMIT AVENUE, JERSEY CITY 7, N. J. 






























OILHEATING MEN 


make MARKETS 






First of a Series 


Washington, D. C. 





Front row, left to right .. 
Tank Lines; P. P. Myers, Hessick Inc.; C. G. Wal- 
ton, American Oil Co.; 
Consumers Co.; J. F. Amato, Amato Coal Co.; W 
W. Reed (chairman), J. P. Agnew Co.; 
Chappell, Esso Standard Oil; J. W. Langford, ge. Uze.; 
C. Keys & Son; J. Delisi, Sinclair Ref. Co.; C. A. 
Blinston (treasurer), Colonial Fuel Oil; 
Seaton, Metropolitan Pet. Co. 


. F. L. Grimm, O'’Boyle 
J. W. Warner, Griffith- 
J. G. 


F. M. 
Oil Co. 


WASHINGTON holds the LINE 


A. Graham 
Shields, 


I" LINE with the current trend of 
all roads leading to Washington, 
FUELOIL & O1L HEAT inaugurates this 
new series on Oilheating Markets and 
the Men Who Make Them with the 
Oil-Heat Institute of Greater Wash- 
ington Inc. This group, led and sparked 
by A. Graham Shields, Managing Di- 
rector, has some fifty members, repre- 
senting the leading oilheating and fuel- 
oil marketers of the nation’s capital 
and environs. They meet regularly for 
luncheon on the third Tuesday of each 
month at the Dupont Plaza Hotel. 
Washington, with its preponderance 
of fine white public buildings and 
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itt handsome 
homes, early be- 
came a vigorous 
and_ prosperous 
oilheating mar- 
ket. But more re- 
cently, along 
with some other 
marketing areas, 
it has been feel- 
ing the inroads of gas competition. 


OHI 
of Greater 


Washington 


Gas has been gaining ground here for 
the past seven years. With character- 
istic forthrightness, Mr. Shields de- 
cided it was time to square-off and 
meet the situation realistically. But 
let’s quote Director Shields: “We 
here in the nation’s capital have 
a long hard look at 
our present and future prospects 
insofar as the sale of oilheating 
equipment and fueloil in this area 
is concerned. The picture as we see it 
is far from optimistic in view of nat- 
ural gas competition which we have 
been experiencing since 1947. I am 


been giving 


Second row, from the left... . 
A. P. Woodson Co.; 


sumers Co.; 


N. B. Woodson, 
Wm. Boynton, Griffith-Con- 


H. Wright, O’Boyle Tank Lines; M. 
F. Kennedy, Esso Standard Oil; S. L. Paddock, 
Cities Service Oil; N. R. Neblett, American Oil 
D. E. Wells, G. F. Wells & Sons; F. A. Del- 
lastatious, Washington Coal Co.; R. E. Carson, 
Sinclair Refining; W. M. Woolf, Cities Service 


firmly convinced that our total gallon- 
age on No. 2 fueloil has reached its 
peak, and if we are going to have to 
live with it, we must take every step 
possible to maintain it without further 
shrinkage. While none of us intend to 
indicate a defeatist attitude, still we 
believe it is time to be realistic, and we 
have eliminated wishful thinking from 
the analysis which was presented to a 
recent membership meeting. I received 
unanimous agreement on both the 
problem and objective as presented.” 

This was the presentation and the 
action taken. From an analysis of the 
market with facts available to the asso’ 
ciation, it was developed that all deal: 
ers show some profit on present vol’ 
ume which is approximately 130 mil 
lion gallons per year. Dealer gallonage 
has remained relatively constant for the 
past three years, but indications 
pointed to some shrinkage unless reme’ 
dial’ steps are taken. Gas costs run 
about 25% more for domestic heating, 
yet new construction goes over largely 
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to gas, with at least 20% of replace- 
ments lost to gas. Bottom has been hit 
on coal conversions. Washington is a 
clean market, and if present volume 
can be maintained it will mean con- 
tinuing satisfactory returns for all, 
with resultant good morale and efh- 
ciency among employees. 

A thorough canvass of the situation 
indicated a campaign to improve exist- 
ing customer relations was sorely 
needed. It is surprising to find that 
some of the reported causes contribut- 
ing to this lowered state of customer 
relations were “many burners operat- 
ing at 50% efficiency or less,” “Un- 
tidy and inefficient servicemen,” Un- 
tidy and discourteous delivery truck 
drivers,” “Oil spills and careless de- 
liveries with damage to lawn and 
shrubbery,” “Poor handling of tele- 
phone complaints,” “Customers un- 
happy with results of telephone con- 
tacts,” and at least a dozen other ele- 
mentary complaints. Such complaints 
present in a sophisticated primary 
market like Washington are the more 
surprising since the oilburner industry 
generally has been hammering away 
consistently at such evils for only 
Heaven knows how long. At least long 
enough to have licked them. 


Check customer Relations 


The membership of Oil-Heat Insti- 
tute of Greater Washington Inc. voted 
to furnish 2% of the names and ad- 
dresses of their individual customers to 
an outside agency, already selected, to 
conduct a survey by telephone for de- 
termining specifically what is wrong 
with customer relations in this area, 
and the degree of its importance. The 
results of this survey will be furnished 
to each dealer so he may evaluate his 
performance. Director Shields states: 
“Step 2 of this program will depend 
upon the results of the above survey, 
but will be designed to furnish each 
dealer with the tools necessary to cor- 
rect the customer relations deficiencies 
Which are disclosed. It will be an in- 
dustry effort to do the things necessary 
to help maintain our present gallon- 
age by having satisfied customers.” 

Thus are oilheating men at work in 
their market through their local asso- 
Clation, meeting boldly and collectively 
the problems facing them. 





14, 
15. 


16. 


17. 


18. 


19. 


20. 


21. 


22. 


Full bolt-action locking bar. 
Weatherproof compartments . . . lap- 
seal and gutter drain on all doors. 
Raised bottoms of all vertical com- 
partments provide extra protection 
for tools and supplies. 

Heavy-duty reinforced 16-gage 
bulkheads. 





\ Model 1050 D 



























Models to fit 40 different Chevrolet, Ford, 
International, GMC, Dodge and Studebaker 
chassis . . . single or dual wheel. 

For 4 - % - 1 - and 14-ton trucks. 

18 different compartment arrangements. 


- Exclusive 4-point coil spring body mounting. 
- Complete line of Service Accessories. 

- Bonderized, all-steel welded construction. 

- Double lap-type joints. 

. Extra-wide doors for easy access. 

. Larger, greater capacity compartments. 

- Embossed door panels for rigidity and 


appearance. 


. Fully recessed door handles. 
. All doors keyed alike. 
- Tumbler-type locks at no extra cost. 


Model 900 D 
with upper structure 








Outside compartment headers 
14-gage steel. 23 
4-way, 12-gage, safety tread 

non-skid floor. 


From 25 to 35 sq. feet of floor 24, 


loading area. 
Through wheel housings for 


universal dual wheel application. 25. 


Reinforced tailgate. 


. Extra strength, bridge-type construc- 
tion with interlocking lateral and 
longitudinal reinforcements. 

Side boxes supported by one-piece 
cross members, reinforced at 
mounting holes. 

Beaded fender panels hinged for easy 
access to wheels and spring shackles. 


For Better Service and Greater Utility . . . Specify 


amie a . 
oad M CUUBOM service bodies 





“= Write For Complete Details aaa 

© Sita: :.sacenocciaiatianiedbsnesiasiapsteeccauig amelie WONG ncnnisastiees 
Morrison Service Body Div., PROIING s 00: <sesccdssemnesabnasducbasddenesatanaiantaaaaeds itle . 
Morrison Steel Products, Inc. PGR sccnsesisctadccdascbiddindapaedansaspiakéubadddiidadammmasdadaniam aan 
694 Amherst Street, Buffalo 7, N. Y. 
Send us complete information on the GAWODG is icocerccchickesnacedicansadccccasessdeumbauactladaadainaatrassdiaemaaee 

Morrison Service Bodies and é 

Accessories. City PPTTIITPPTITTTTITI rir iiiTireeT ie ZOMRB i csiers MF 





@ Also manufacturers of MOR-SUN Furnaces 
Morrison Service Bodies are carried by leading Truc! 


and ROLY-DOOR Steel Garage Doors. 
k Equipment Distributors in all principal cities 
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The Line For 
QUALITY— 

ECONOMY— 
SERVICE! 


only 


COMBINES 
ALL THREE! 







WHERE PRICE 
IS OF PRIME 
CONCERN— 


Molded Rubber 
Jaw Type — Fits 
all jaw type hub 
blower wheels. 
Also available in 
Dupont Nylon. 


QUALITY STANDARD 
OF THE INDUSTRY @ 





Splined Nylon Coupling. Also avail- 
able in extruded aluminum with 
**Silent Tension."* 


ULTIMATE IN ANGULAR AND 
LATERAL MISALIGNMENT & 


Set Screw 


} Type Coupling 


ONLY Guardian COUPLINGS OFFER 


‘. Dyna- -Line Fabrication—Exclusive roll-spin- 
ning method joins all components while 
running true. 

.« One Piece Design—No fumbling with extra 
parts. Easily assembled in close quarters. 

3. Flex-Rubber Element to give you TRUE 
flexibility. 

4. Precision-Machined Tolerances insure long, 
trouble-free service life. 


Guardian SERVICE 
COUPLING KITS 

Both Standard and Economy 
Sizes fill 95% of existing 
coupling requirements in 
the field. 


Write for new Coupling 
Catalog Sheet C-106. 





Do you know about 
Guardian's line of 
oll tank valves? Ma- 









Warm Air Convention 





features Manuals, Cooling 


._ 41ST ANNUAL CONVENTION 
of the National Warm Air Heat- 
ing and Air Conditioning Association 
at Cleveland in early December broke 
all-time attendance records, not only 
among manufacturers and distributors, 
but surprisingly there were more than 
400 dealers registered. 

A visitor attending one of these meet- 
ings can’t escape the feeling that while 
the convention sessions themselves are 
useful, with above average quality in 
speakers, the most effective work of 
this organization is to be found among 
the committees that develop and fre- 
quently revise a long series of manuals 
and also conduct training schools 
throughout the country each year. 

It is customary to start the actual 
convention on a Wednesday but that’s 
only the fruition, the show-window to 
display the results of a year’s efforts. 
The committees arrive by the previous 
Sunday, some even earlier, and get go- 
ing on their bull sessions and round 
tables where they discuss what’s 
wrong with the manuals and the train- 
ing courses in the light of new devel- 
opment. Then they move into revi- 
sions, often with quite heated argu- 
ments, but the revisions are nearly 
always settled in time to report to the 
convention’s second day. 

There were a number of changes in 
manuals and we noted only a few of 
them but they will show you how these 
men work. For example, in Manual 3 
there are to be changes in the tables 
of design temperatures for several 
cities. Then floor area is in future to 
be calculated to include alcoves, closets, 


etc., instead of simply the net room 
dimensions. There’s a new concept of 
ceiling heat losses, 
an exploration of 
the effect of win- 
dows like jalousies 
and the sliding 
types, also alumi- 
num outside sid- 
ing. Then this 
committee is pub- 





lishing a new 
pocket-size man- 
ual for heat losses. 

The _ revised 
Manual 4 is ready to print, includ- 
ing a new worksheet #46. The tables 
are enlarged to include 4”, 5” and 
6” pipe sizes with output capac: 
ities based on 100° temperature rise 
and .2” static pressure. After consid- 
erable argument with other committees 
it was voted to show all tables with 
capacities exactly as calculated for 


G. W. Denges 


President 
Warm Air Assoc. 


capacities without making an allow- 
ance for heat gains to the home through 
piping losses, etc. Again, this commit- 
tee determined in the new tables to 
treat basements and crawl spaces alike 
in heat calculations unless the basement 
is specifically heated. 

The Manual 10 committee, special: 
izing in small pipe perimeter work, is 
adjusting its tables to include inci 
dental increments in capacities, rather 
than adopting the Manual 4 tables. In 
practice, the Manual 10 committee 
members have found their prveious 
capacity tables too tight . . . they were 
overestimating a building’ s needs as a 
result. 






















































chined from brass 
January 13-14 January 17-18 January 27-28 
bar stock, Available 1955 INDOOR COMFORT EVANSVILLE, IND. KANSAS CITY, MO. DETROIT, MICH 
to meet new tank B. J. Kneer P. C. Leffel E. Simmons 
location, Write for CONFERENCES | 300 Fourth Ave. (2) 3323 Main St. 14286 Meyers Rd. (27) 
Catalog Sheets V- DATES... LOCATIONS.. Se ssentotnacl sso oe 
101 and V-101A. _———— 7 Jan, 31- Feb. 1 February 3-4 February 10-11 
: i pd KALAMAZOO, MICH. PEORIA, ILL. BOSTON, MASS 
*When no ity is listed | inch ; Rynbrand F. Mehrings (Temp. ) W. H. Bowe, Jr 
i en no city ie oe 2107 Schippers Lane 107 Cass St. 352 "C” St. (27) 

















February 17-18 February 21-22 March 3-4 March 7-8 
KNOXVILLE, TENN. ST. em MO. BINGHAMTON, N. Y PHILADELPHIA, PENNA. 
W. A. Simpson C. S. Franke F. Meir J. E. Phillips 
906 Sevier Ave., S,E. 1300 Seana Ave. (10) 1 Lewis St. 19th & Washington Ave. (46)) 














February 14-15 
DURHAM, N, CAR. 
H. L. Godwin 
806 Ramseur St. 


















FPAUDUCTS CORP. 


March 10-11 March 14-15 March 30-31 April 4-5 April 7-8 
COUPLING DIVISION HARRISBURG, PENNA. SAGINAW, MICH. ALBUQUERQUE, N. MEX, OMAHA, NEBR. DAVENPORT, IOWA 
L. N. Yost C. L. Schartow J. H. Smith L. C. Norton E. Adolphi 






































4300 Paxton St. 200 Haley St. at Larkin 612 North First St. 1201 Dodge St. (8) Federal & Charlotte Sts 
Dept. F-15, 1231 E. Second Street 
April 11-12 April 14-15 April 18-19 April 28-29 
. MADISON, WISC. DULUTH, MINN. os N. DAK. HARTFORD, CONN 25 COMFORT 
Miechigan City, indiana C. W. Vaughn J. P. Nelson R. Hartle C. W. Thomas 


1806 South Park St. (5) 309-49 S. 5th Ave., 92 seem Pacific Ave. 133 Laurel St. (6) 
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HEATING on AIR CONDITIONING 


If you’re thinking BIG for the years ahead, start thinking right now about AIRLINE 
Heating and Air Conditioning. Airline—the name you'll be hearing a lot about—the line 
that’s going places in a big, BIG way. 

For whatever you want in heating and air conditioning, Airline has it for you. A full 
line of performance-proved gas and oil fired warm air furnaces. Conversion burners. 
Both air and water cooled air conditioners. Dust precipitators. Gas and electric water 
heaters. And every unit comfort-engineered throughout, and designed for easy, low- 
cost installation. 

Outstanding features, too—features home owners want, features that sell! A realistic 
price structure that lets you meet—and beat!—competition, with full profit for you. Plus 
a sales and service policy that’s bound to mean business for you. 

So if yow’re fixing to go places in heating and air conditioning —GO and GROW with 
Airline. Get the full story now—mail that coupon today! 


LOOK WHAT’S YOURS WITH AIRLINE 


COMPLETE LINE. Winter and summer air condi- 
tioners. Hi-boys, Lo-boys, counterflows, suspended 
units. All designed for quick, easy, low-cost installation. 


a line 
you can 
really 
GO 
with— 
and 
GROW 


struction. Built for years and years of satisfying home 
comfort. 
FACTORY ASSISTANCE. Help when you need it—to 
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PRODUCTS OF BORG-WARNER 


/Nialtatem al-Xelilate Relate W Vian Xolalelhitelaliale M-ie 101] luil-aLmce olgerelLa=te) 
by Ingersoll Conditioned Air Division of Borg-Warner Cor 
poration. The vast resources, engineering skills, and manu 


facturing facilities of these organizations assure you 


OUTSTANDING FEATURES. Package units— factory 
assembled and tested. Compact, space-saving de- 
signs. Oil units readily and inexpensively converted 
to gas, with no loss of output. Hi-boy and counterflow 
units U.L. approved for close clearance. 


QUALITY THROUGHOUT. In design, materials, con- 
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swing the big deal, to close the sale, to make sure 
the installation is right. 

RIGHT PRICES. Every unit priced to sell—competitive- 
ly—with full profit for you. 

SALES HELPS. A complete lineup of hard-hitting sales 
helps planned for early availability. 


the line thats going places... with You? 


INGERSOLL CONDITIONED AIR DIVISION, Borg-Warner Corp, : 


fine 


Tell us more! Rush Airline details for; 


CJ Going-places Dealer 


Dept. FO 760 E. Vine St., Kalamazoo, Michigan 


CJ Franchise Distrbutor | 


Cj Have your representative call on us 
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Name 
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Airline —and Borg-Warner 


with complete confidence 


Address 
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Manual 6 is being extended to in- 
clude studies on counterflow units and 
slab heating with continuous air cir- 
culation. Manual 11, featuring cool- 
ing, is being revised to carry more in- 
formation for the builder- 
sign, more layouts 


more de- 
also more on sun 
effect, roof shading, effect of outside 
colors. The committees’ work in the 
Austin, Texas, cooling village has 
proven that its tables are oversized 15- 
30% for capacities. 

In the actual convention meetings 


the first speaker was C. B. Phillips, 


retiring president. He emphasized the 
point that markets are never saturated 
because markets are people . . . that 
there are 14 million warm air units 
in use today and that at least half of 
them are obsolete and need replacing. 
He feels that we are only meeting a 
demand created by forces outside of 
the industry, with no creative selling, 
and asks what we’re going to do when 
the building boom slows down. He rea- 
sons that the industry needs an edu- 
cational campaign on comfort, that its 
fine research program is futile unless 





YOU'LL SELL MORE . 


with the NEW 


eel 
re included 


SPECIAL EENTURE: ses 


mounting 


for | 
rer 
with Flanee- 


oilers: 
yarious rypes ot © 


.. PROFIT MORE... 


A QUALITY OIL BURNER 
COMPETITIVELY PRICED 
FEATURING THE FAMOUS 


ACME 
TURBOSTAT HEAD 


AS STANDARD EQUIPMENT 
The turbostat head is a non- 
5 adjustable trouble-free combus- 
ia =«tion head proved equal in 
@, efficiency to much higher. 
priced heads. 


OUTSTANDING ACME FEATURES 
MEAN BETTER PERFORMANCE 


A COMPLETE LINE OF OJL BURNERS FOR YOUR STANDARD AND SPECIAL REQUIREMENTS, 





Gentlemen, please send me complete information 
on the ACME Model CP [] on the complete ACME Line () 


... AND MANY 
OTHERS 














State 





a 
GOOD NEWS—Boiler and : 
Furnace Manufacturers g Name 
Whatever your require- § Company 
ments, the ACME Engi- a 
neering department is B Address 
at your service in adapt- 8 City 
ing this NEW Model CP | 
as well as all other a 
ACME Burners— & C Jobber 
fh. 
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its benefits are sold and applied. 

Next, John Ryan Doscher of Life 
magazine did a movie and slide film 
talk on the newly formed American 
Council to Improve our Neighbor- 
hoods, abbreviated as “Action.” In the 
film President Eisenhower appeared at 
the initial session of this organization 
to bless it. Basically it’s a concept of 
home modernization, particularly slum 
clearance or renovation, which in 
Doscher’s opinion could amount to ad- 
ditional spending of 16 billion dollars 
to clean up our neighborhoods. Out of 
50 million homes in the country not 
more than 10 million are in shape 
where they need no improvement. The 
council’s budget is $750,000 a year, all 
subscribed by individuals or companies 
interested in housing. 

Ned Cole, chairman of the Aircon’ 
ditioning Committee, National Asso- 
ciation of Home Builders, next spoke 
on the work at the Austin, Texas, air- 
conditioned village. In this project 22 
homes have been fitted with cooling 
systems by as many different manu- 
facturers. Cole was quite critical of 
several industry practices in this work. 
For example, he found that local deal- 
ers were of almost no help on cooling 
systems and he considers this very seri 
ous because builders are inclined in- 
creasingly to buy direct from the fac- 
tory. The dealer hasn’t been able to 
offer enough assistance to justify taking 
a profit from the work, in his opinion. 

The results of this whole project 
will be published next spring. Mean- 
while no figures are being released 
other than very generally. For exam- 
ple, the approximate fuel cost for cool: 
ing and heating averaged $150 a year, 
while they had hoped to get it down 
to $100. The homes are all one-story 
in a price range of $12,000-$18,000, 
including land. Financially contribut- 
ing to the experiment have been 73 
manufacturers and seven associations. 
The home builders, in Cole’s view, are 
shooting for a complete heating and 
cooling installation within a $1,000 
price range, although he admits they 
haven’t come very close to it yet. 

One interesting discovery in the 
Austin study was that with aircondi 
tioning the families are inclined to stay 
much closer to home in hot seasons. 
This affects their electric current con’ 


January 


1955 








ap) 
19: 


wa 
Ey; 
ers. 
hor 
nev 
Spa 
no | 
pha 
heat 
litt], 


thre 
met! 


he 
div 
ay 
ns. 
yn’ 








sumption in the use of appliances and 
other household gadgets, with the re- 
sult that you can’t attribute all of the 
increased use of electricity to the cool- 
ing plant alone. Showing the popu- 
larity growth of cooling, Cole men- 
tioned that in Austin this year 41% 
of the homes built had airconditioning, 
against 11% in 1953. 

He emphasized the need for much 
more factory work on cooling systems 
so that much less need be done at the 
site. One job for a small house arrived 
in 16 crates and even then the dealer 
had to go back to town to find a sup- 
ply of the right sized nuts and bolts. 
In one instance a builder used fewer 
man-hours to erect an entire house than 
the dealer used to install the aircondi- 
tioning system. Next he told of one 
Texas builder who put cooling into a 
development of 50 houses and within 
two years he had paid out more than 
$300 a ton in service charges. More- 
over, half of the families had sold 
the homes and moved out within the 
two years. 


Cole feels that the user of cooling 
needs far more education on what to 
expect from his system. He mentioned 
that at the Austin experimental vil- 
lage, complaints were reduced when 
they secretly disconnected some of the 
thermostats. 

The next speaker was H. E. Riley, 
construction statistics chief from the 
Bureau of Labor Statistics, Washing- 
ton. He finds that 1954 was second 
only to 1950 in housing starts, that we 
have averaged annually over a million 
non-farm dwelling units built since 
1947, and forecasts for 1955 at least 
1,300,000 starts. He finds that FHA 
approvals in the first 10 months of 
1954 were 26% above last year. 

Discussing “Design for Comfort” 
was the next feature, by editor Edith 
Evans of Living for Young Homemak- 
ers. She had been studying some new 
home ads in a number of metropolitan 
newspapers. Emphasized were floor 
space and kitchen fittings with almost 
no mention of heating, nor in fact any 
Phase of comfort. She criticized the 
heating industry generally for doing so 
little about it. 

Showing how women spend over 
three billion dollars a year for cos- 
Mmetics (never was so little sold for so 


much) and four and a half billion for 
patent medicines, she next explored 
man’s vanity in automobile swapping 
and its tremendous outlay. The import 
was that human comfort is so much 
more important than any of these if 
we would only prove it. 


Among the other featured speakers 
were John D. Corrigan, New York 
economist, who emphasized the fact 
that profit is not the cause of being 
in business but rather the effect of 
intelligent management. He insists that 
selling is the one most important profit 
making activity in any business. He 
demonstrated by the use of cross-over 
charts how a rise or fall in a dealer’s 
volume can greatly affect profits, pro- 
viding the rise is achieved without 
sharp price reductions. 


Then the group heard from Harry 
C. Gurney, chairman of the Associa- 
tion’s Publicity and Merchandising 
Committee, who spoke mostly about 
the “WHAM” campaign launched last 
year. While the initial results were 
good, they could have been a lot great- 
er if the industry as a whole, and par- 
ticularly manufacturers, had put more 
energy into promoting the program. 
Basically, WHAM is a project to en- 
courage local newspapers to run spe- 
cial pages or sections on heating peri- 
odically, for which the Association sup- 
plies interesting articles and pictures 
while the local dealers fill in with ads. 

Gilbert W. Denges, Williamson 
Heater Co., was elected president of 
the Association. Other officers are 
Frank L. Meyer, Meyer Furnace Co., 
first vice president; and Tom I. Byrd, 
Lau Blower Co., second vice president. 

Newly elected members of the 
Board of Trustees are T. W. McNeill, 
Sunbeam Air Conditioner Division; 
and J. F. Knoff, Airtemp Division. 

Jim Martin of the Association staff 
reported in the Tuesday committee 
roundup on the progress of the Indoor 
Comfort Conferences. There will be 
20 schools in 1955, mostly in new loca- 
tions and specializing in perimeter 
heating and cooling. About 1,800 deal- 
ers will attend. While the educational 
committee is highly pleased to find that 
many of the dealers are repeats from 
year to year, it nonetheless feels that 
there’s a challenge to entice the type 












Your Best Bet / 


THE ATLANTIC 


(WET BASE) 


STEEL BOILER 
LINE 


HORIZONTAL 


WATER TUBE 
HEATING PACKAGES 


























MODEL “500” 
Only 4244” high, 
19” wide, 41” 
long. Has heavy 
duty 3 gpm tank- 
less water heater. 


MODEL “600”, 
slightly larger 
with capacity to 
4 gpm. 


Fire Completely Surrounded By 
Water. This Increases Efficiency— 
Lowers Fuel Costs—Lowers Stack 
Temperature. 

Everything You Need Completely 
Pre-Wired And Assembled In One 
Package. Shipped With Skids And 
In Protective Carton. 


STEEL 
OIL BURNING 
BOILERS 





















FIRE TUBE DE- 
SIGNS for homes 
and small com- 
mercial and in- 
dustrial build- 
ings. Sizes up to 
3000’ of steam. 
Easy access for 
cleaning. Rolled 
in tubes. WATER 
TUBE DESIGN 
(not shown). 
Made in four 
sizes with capa- 
cities to take care 
of 90% of heat- 
ing installations. 
Available for hot yg 
water or steam. L 2 


The Only Boilers In This Range Of 
Sizes With Wet Base. Furnished 
With The Popular Atlantic Burner. 


Write, wire or call for complete details today 
on the popular Atlantic Steel Boiler line. 


Mute 


STEEL BOILER CO. 


22nd & Washington Ave., Phila. 46, Pa. 
Kingsley 5-5229 


























HEATLOK 
BAFFLES 
CANNOT 
COLLAPSE 
/ 


Re Patent Applied For 


Exclusive locking lugs hold Kolb 
‘Heatlok’’ baffles permanently in 
place. Each flint clay baffle unit 
is complete — 100% foolproof. 
Just install it and forget it. 


Check these ‘‘Heatlok’’ features: 


1. Exclusive locking lugs prevent 
collapse — eliminate emer- 
gency calls for service. 


2. Three baffle sizes—10", 12" 
and 14", 


3. Choice of four installation 
heights by turning or reversing 
lug posts. 


4. Increased combustion effi- 
ciency—lower fuel costs. 


Kolb ‘‘Heatlok’’ baffles are your 
best bet if you want to save time 
on the job, save money and please 
your customers. 


Write, wire or call for details. 


KOLB REFRACTORIES CO. 


MEADOW & JACKSON STREETS 
PHILADELPHIA 48, PA. 


KOLBKAST 
INSULATED 


CHAMBERS 











of dealers who do not want to come 
but who need the instruction badly. 
Martin pointed out that the Associa- 
tion is not so much interested in the 
$17.50 tuition as in getting more deal- 
ers to use the manuals. The chart on 
page 20 lists the dates and locations 
of the 20 conferences. 

In addition to these there will be six 
college short courses for more advanced, 
instruction. The locations and dates 
are: Oklahoma A&M February 14-17, 
Purdue March 9-12, Michigan State 
March 28-31, Penn State April 6-8, 
Iowa State April 18-21, and Syracuse, 
with dates to be announced later. 
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Nat'l] Oil Heat Council 


explains Plan to Majors 


AT A DECEMBER 8 meeting in New 
York the officers and several members 
of the National Oil Heat Council were 
hosts at a luncheon and through a con- 
siderable discussion period to twelve 
representatives of major oil companies 
having headquarters in Eastern states. 

In all 42 men attended the session, 
and these included in addition to the 
12 major oil company men three manu- 
facturers of oilheating equipment and 
two publication representatives. The 
rest were fueloil distributors who have 
taken an active part in the formation 
of the Council. 

In starting the session, William All- 
man, NOHC president, and Howard 
Chase, public relations counsel, de- 
scribed the whole project in a very 
general way for the benefit of the 
guests, with particular emphasis on 
the reasons why national advertising 
is needed. 

We must have it, they believe, not 
only to impress the general public but 
also to stimulate fueloil men to more 
active participation in local industry 
campaigns. Chase remarked that he 
knew of no other significant industry 
that has ever made satisfactory prog- 
ress without national cooperative ad- 
vertising. 

The program that has been proposed 
anticipates spending $846,000 annual- 
ly for three years, all of it devoted to 
publicity, public relations, and adver- 
tising. Included in this would be $320,- 
000 annually for magazine advertising. 





Allman emphasizes that we can con’ 
vert folks from competitive fuel think- 
ing if we have a chance to get our 
story to them. The problem in the 
Midwest has been that families con- 
verting from coal have often installed 
gas equipment without giving the oil 
man a chance to discuss what he can 
offer. 

In a review of the structure of NOHC 
it was explained that incorporation is 
planned on a non-profit basis, which 
would permit tax benefits to partici- 
pants. 

At the close of the meeting the off- 
cers were asked by the major company 
men present to prepare a written 
resume of the things discussed during 
the session and get it to them as 
promptly as possible so that they could, 
in turn, present the story to their com- 
pany associates for decision. 

It was generally believed that by 
not later than February 1 it would be 
possible to know if there was to be 
sufficient support from the primary oil 
suppliers to make the program feasible. 
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Business Service Bulletin 
digests Fueloil Statistics 


A DIGEST of the statistical information 
presented in the Annual Oilheating 
Analysis, January 1954 issue of FUEL’ 
om & Om Heat, has been issued as 
a Business Service Bulletin by the U. S. 
Dept. of Commerce. 

The Bulletin, BsB No. 63, prepared 
by the Office of Distribution, Business 
and Defense Services Administration 
in the Department, is entitled “Oil 
burner and Fueloil Dealers—1953 op- 
erating Ratios” and has been compiled 
‘for the purpose of facilitating the dis 
semination of operating cost informa: 
tion to all who are interested in the 
oilburner and fueloil business.” 

The digest reproduces statistical ta’ 
bles showing automatic heating trends, 
sales of domestic burners and units, 
average cost for installed conversion 
burners and operating statistics for 
fueloil distributors. This latter infor’ 
mation includes average fueloil con 
sumption per customer; average num 
ber of customers per distributor; trucks 
operated per distributor and average 
gallons per drop. 
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A PROFITABLE NEW BUSINESS 
FOR FUEL OIL DEALERS... 


SPRAY 
FERTILENE 


NATIONALLY FAMOUS LIQUID FERTILIZER 
ON LAWNS-TREES-GARDENS, ETC. 


Join the hundreds of fuel oil dealers who are 
turning off-season lulls into active, big-profit 
boom periods... FERTILENE, nationally famous 
liquid fertilizer, plus your truck equals a big 
money-making business for you...September to 
March you deliver fuel oil... March through Sep- 
tember you spray FERTILENE... Your equip- 
ment makes profits for you 12 months a year... 


FERTILENE’S greatest national advertis- 
ing campaign—reaching over 100 Million readers 
—and many more million TV Viewers—will pre- 
sell FERTILENE’S Service for YOU! 


Other merchandising and advertising aids 
furnished FREE makes it possible for fuel oil 
dealers to reap the full benefit of this great pro- 
motion! Act NOW! Fill out this Coupon and mail 
it TODAY! 


RTILENE CORPORATION OF AMERICA 
ENTRAL PARK WEST, N.Y. C. - 


on TV for 


FERTILENE 


FERTILIZER 


plant: WORTHINGTON, OHIO 







Liberace-yes, THE LIBERACE— 
One of TV’s greatest stars with a 
tremendous audience will be sponsored 
in a number of cities by Fertilene, come 
spring ... to help you sell FERTILENE, 
liquid fertilizer service! Plus— 


Ads in 7 Great Magazines reaching 
Over 100,000,000 Readers: 


LIFE, LOOK, 

SATURDAY EVENING POST, 
GOOD HOUSEKEEPING, 

HOUSE BEAUTIFUL, 

HOUSE & GARDEN, 

BETTER HOMES and GARDENS 


FRE E Dealer Aids to help you 


cash in on this great national 
advertising program: 
* Invoice Stuffers * Lawn Service Agreements 
* Mailing Pieces = * Publicity Releases. 
* Newspaper Mats * Radio & TV Scripts 


Get ready! Now is the time to line up 
customers for spring— 


MAIL THIS COUPON — TODAY! 


FERTILENE CORP. OF AMERICA Code No. FOOH-1 
251 Central Park West * New York City 


Please send me full information abouf Fertilene. 


oor eoe eee eee eee eee eeeeer Fees eseeeeeeeses 





Pee ee ee ee ee ee 


ee ee ee eee eee ee ee oe hI te PEP te te ete tease 


ee ee ey 















H 



































La | 
! 





oe ee oe oe om a ow oe eee 









New YorkKER 











ORIZONTAL BOILER 


... offers you top 
efficiency and economy! 








The NEW YORKER 
horizontal tube boiler provides 
top heating efficiency because 
of its scientific "three-pass" de- 
sign, offering maximum heat trans- 
fer and lowest stack temperature. 
All heat passages are surrounded 
by heat-absorbing surfaces. 
Beautifully jacketed in blue- 
and-gray hammertone finish. 4 












@ Oversize, large capacity 
tankless water heater. 


@ Fire-tubes of extra heavy 
gauge steel. 


@ Pre-cast combustion cham- 
ber withstands temperatures 
up to 3200° F. 


@ Fire-tubes easily accessible. 


Send coupon NOW! 


Se Near ete crane am ge ee em ees an an em ams 





New Yorker Steel Boiler Co., Inc. 
Colmar, Penna. 


Gentlemen: 
Please rush me full information and prices 
on the New Yorker horizontal tube boiler! 
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Butterworth 


McAfee 


Majors and Distributors 
form Northwest Committee 


KEY EXECUTIVES from major oil com- 
panies recently met with representa’ 
tives of the Oregon and Washington 
Oil Heat Institutes to form the North- 
west Regional Advisory Committee. 
This is one of the first times that ma- 
jor oil companies are taking active part 
in a program to promote oilheat and to 
disseminate management ideas. 

Charles R. Holloway, Oregon OHI 
president, and Fred Griffin, Washing- 
ton OHI president, called the meeting 
which was held in Portland and had 
in attendance oil company executives 
from the home office level and district 
managers from Portland, Seattle and 
Spokane. 


Members of the committee are from 
Oil Heat Institute of Oregon Execu- 
tive Committee: Charles R. Holloway, 
Liberty Fuel & Ice Co.; Leonard 


Griffen 


Holloway 


Goodall 








Laughlin 





Foster 


Martin 


Gehrke, Len Gehrke Fuel Co.; Ken- 
neth Goodall, Jr., Goodall Oil Co. 
Representing the Washington execu- 
tive committee: Fred P. Griffin, Griffin 
Fuel Co.; M. N. Vining, Diesel Oil 
Sales Co.; W. G. Warrington, Rossoe 
Mfg. Co. 

Supplier representatives are L. M. 
Butterworth, General Petroleum 
Corp.; J. T. Foster, Richfield Oil 
Corp.; C. B. MacGlashan, Shell Oil 
Co.; W. C. Myers, Signal Oil Co.; W. 
A. McAfee, Standard Oil Co. of Cali 
fornia; A. M. Saunders, The Texas 
Co.; G. O. Laughlin, Tide Water As- 
sociated Oil Co.; C. L. Ainslie, Time 
Oil Co., and W. I. Martin, Union Oil. 


Dale Josephson, manager, OHI of 
Oregon; Robert G. Elmslie, managing 
\ director, OHI of Washington, and his 
“assistant Elgin E. Pritchard are also 
on the committee. 
M. N. Vining was nominated and 
elected chairman of the group and 
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Outstanding Leadership in Design, 
Quality, Service, Performance 





A COMPLETE LINE OF 
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= AND AIR CONDITIONING 
Is VISIT US 





i. at The Heating & Ventilating Show 
in 


BOOTH 634 INSTALLATIONS. 








Write for General Catalog 453, Perimeter Catalog 353 





a~~ Adelta Manufacturing Company, Inc. 
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21st & Ellsworth Streets, Philadelphia 46, Pa. 
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QUALITY | 


20 YEARS j 


DIELECTRIC holds — heal 
— to highest standards of 
workmanship and quality of 
materials employed. For 20 
years, prices have been held 
at lowest levels by develop- 
ing machinery for automatic, 
precision production, and 
by introducing standard 
designs of wide application. 
Our facilities enable fastest 
action on orders, including 
manufacturers’ new designs. 
Let DIELECTRIC serve You! 


DIELECTRIC Ignition Electrodes are avail- 
able in standard types, and in special 
sizes and shapes — all with full Under- 
writers’ approval. 
bus bars for 


Cable assemblies and 
transformer-to-electrode 
layouts furnished for any burner hook-up. 
Consult us freely about your ignition 
electrode problems. DIELECTRIC’S ex- 


perience and facilities are at your service. 


DIELECTRIC 


PRODUCTS CO.., Inc. 


125 VIRGINIA AVE., JERSEY CITY 5,WN.J. 
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In addition to the above problems, 
public opinion in the Northwest be- 
came increasingly skeptical as to the 
future of gas in their area. This was 
emphasized when two newspaper col- 
umnists in widely separated areas Fred 
Niendorff of the Seattle Post-Intelli- 
gencer in an article entitled “Natural 
Gas Arrival in Northwest Clouded,” 
and Robert W. Bernick, business edi- 
tor, The Salt Lake Tribune whose col- 
umn was headed “Friends, Rivals ‘In 
Dark’ On Pacific Pipe Plan,” called 
Pacific Northwest 
of the circumstances involved in the 


for clarification by 
company’s failure to move forward on 
schedule. 

The present agreement which must 
still be approved by the Federal Power 
Commission, provides for the with- 
drawal by Westcoast of its suit against 
the FPC. At the same time, the agree- 
ment includes the building by Pacific 
Northwest of a transmission line from 
the San Juan basin to meet the Cana- 
dian line at the California border, and 
from this junction a separate line is to 
be laid into 
Oregon. 


eastern Washington and 


Although the gas from the Peace 
River area has been earmarked for the 
supply of British Columbia, Seattle, 
Washington and cities immediately to 
the south, any excess will be sent to the 
California market. A further angle to 
the pact will make possible the use of 
the Canadian gas throughout the en- 
tire system, thus giving it access to sec- 
tions of the United States other than 
the Pacific Northwest. 

Also receiving part of the Canadian 
gas as the result of the agreement will 
be the Colorado Interstate Gas Co., 
which operates in the Colorado-Wyo- 
ming area. Colorado has been author- 
ized to build a pipeline from its Den- 
ver marketing center to the Pacific 
Northwest’s line with juncture located 
near Rock Springs, Wyoming. 
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CFM Terminals new Name 
of Philadelphia Company 


THE FORMER OPERATORS of the Mod- 
ern Heat & Fuel Co., Philadelphia, 
have announced that the part of the 
company which they retained will now 


be known as CFM Terminals Inc. 





On November 1, Sinclair Refining 
Co. took over the entire retail opera- 
tion and facilities of Modern Heat. 


The former owners, Harry Marks, 
Robert Fleisher and George Clement, 
will continue to operate the marine 
terminal on the Schuylkill River for 
wholesale distribution. 

They will also continue as private 
contractor to the U. S. Army Air 
Force. The new offices of the company 
are at 249 Keswick Ave., Glenside, Pa. 
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API Committee to study 
weather Forecasting 


DURING a November meeting of the 
Research Committee of the American 
Petroleum Institute Board of Directors 
a report was heard from the special 
committee that had been studying a 
long range weather forecasting proj- 
ect. It visualized APi’s 
mittee setting up a special subcommit- 


Research Com- 


tee to keep in touch with developments 
in weather forecasting which might in- 
crease the possibility of long-range 
forecasts; to provide financial support 
from API research funds to one or more 
fundamental studies which might ap- 
pear to the subcommittee to have prom- 
ise of adding to our fundamental scien- 
tific knowledge in this field. 

Dr. W. J. Sweeney, Esso Standard 
Oil Co., functioning as chairman of 
the newly-established Advisory Com- 
mittee on Weather Forecasting, re- 
ported that it was the committee's 
opinion that the most immediate area 
for research was that of “temperature 
area” forecasting to implement heating 
oil planning. The report continued 
that the over-all responsibility of the 
committee should not necessarily be 
limited to this phase, but that other 
problems on weather relating to pro- 
duction and other functions should be 
explored. 

Three-month and preferably six 
month forecasts, Dr. Sweeney re’ 
ported, would be of great importance 
to the industry both economically and 
otherwise, but “prediction of abnor 
mally cold weather to prevent catas 
trophic shortage was of greater impor’ 
tance than the matter of economic prov 
duction and inventory.” 


The Research Committee took ac’ 
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steel, welded corner construction. 
Grey baked enamel finish. Sturdy 
snap latch. Approx. 8” x 3” x 1144", 
Fits any serviceman’s tool kit or 
pocket. 


DELAVAN 
OIL BURNER 
NOZZLES 


NOW INSTALLED ON 
MORE THAN 100 
MANUFACTURERS’ OIL 
BURNERS AS ORIGINAL 
: EQUIPMENT. 














Prevent nozzle clogging. Hally 
Filters available for all makes of 
nozzles. Model A for nozzles made 
by Delavan, Edco, Monarch, Prenco. 
Model C, Apthorp, Hago, Kopp, 
Steinen, Ultra. 
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Holds 24 nozzles. Heavy gauge ~ 
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FINEST OIL BURNER 
NOZZLES and ACCESSORIES ! 
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BOOTH No. 4 
AT THE 


12th International 
Heating & Ventilating 
Air-Conditioning 
Exposition 


nozzles in a com- 
pact, conveni- 
ent, time-saving 
way. 13” x 18” 
rack holds 270 
nozzles in 
clearly mark- 
ed_ channels, 
Bolts oa 
wall. Equip- 
ped with 
spacer clips 
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enamel finish, 












TWO SPRAY T YPES 





rf 
Type A Type B 
ee lt ayo time. 


This is the most 
commonly used 
nozzle. It pro- duce: better re- 
duces a full, soft, sults than Type 
quiet flame. A. 


ment on burners 
where they pro- 





DELAVAN 
SERVICEMEN'’S KIT 


electrodes, 
sembly or 


Steel case 11”-x 6” x 4” filled con- Four parts. 
tains: 32 nozzle tips, 4 adapters, vial 
and cleaning sticks, 12. strainers, 
Y%”" MPT test gauge 0 to 300 PSI, 
gauge adapter 4%” to %” MPT, 
cleaning brush, open-end wrench 5%” 


veto Me / ae OL EN te fo) 24 Mole) B tool box. 


LDELAVAN NOZZLE5 
and adhesive labels. Td 
Heavy gauge - steel, 


DELAVAN 
OIL BURNER 
_ NOZZLES 


Eliminates damage to 
nozzle as- 
insulators. 


tool steel. Smoth velvet 
plated finish. Will not 
rattle or disassemble in 





DELAVAN “270” 
NOZZLE RACK 
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yellow baked 









@ For a good fire the 
first time... every 








@ For trouble free per- 
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Rugged 


Grand Avenue and 4th Street 
WEST DES MOINES, IOWA 
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tion during its meeting to activate the 
committee and enable it to plan a pro- 
gram for the next year. 
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Builders’ Meeting features 
‘How to do it better’ Theme 


THE “HOW TO DO IT BETTER™ idea—as 
applied to both building and selling— 
will be the basic theme of the National 
Association of Home Builders’ con- 
vention in Chicago, January 16-20. 
One of the convention highlights is 





expected to be a “how-to-do-it” circus, 
in which experts will combine theory 
and practice as they explain and dem- 
onstrate new materials and methods. 
Subjects will include proper installa- 
tion of window and door frames; uses 
and nailing techniques for new, extra- 
thick insulation board. 

Another convention highlight will 
be 544 exhibits in the Conrad Hilton 
and Sherman Hotels which will be han- 
dled by over 3,000 manufacturer’s rep- 
resentatives who will acquaint the 
builders with the latest changes and 
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300 LINCOLN AVE. 





Yours 


CHOCK FULL of valuable information and specifications 
regarding Decker’s 3 new improved models . . 
mopolitan, the Metropolitan and the Suburban. Available 
in your choice of Dodge or any other chassis. Tank sizes from 
1,000 to 3,300 gollons. See how economical it is to buy a 
completely* packaged unit priced as low as $4078. 


. the Cos- 


TODAY, write or wire for your copy 
of this brochure. 
indicate tank size you need. 


informative Please 


*Includes chassis, tank, pumping 
and metering equipment 


Send for FREE CATALOG FO 





HAWTHORNE, N. J. 
HAwthorne 7-2100 - 01-02 








improvements in the various products. 
Among the product classifications 
which will be displayed are heating, 
airconditioning, and ventilating equip- 
ment. 

On the merchandising level, discus 
sion subjects include market analysis, 
public relations, prefabrication profits, 
and trade-in houses. In addition, finan- 
cial subjects such as taxes, employee 
relations, and financing will also be 
discussed. 

Any home builder, contractor, archi- 
tect, engineer, building supply dealer 
or other person connected with the 
home building industry is eligible to 
attend the convention and exposition. 
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New York Roundtable 
discusses lawn Fertilizer 


AT THE SUGGESTION of a prominent 
Boston fueloil distributor, the editor 
invited a small group of oil men to a 
roundtable discussion in New York on 
December 9. The purpose was to com- 
pare experiences in the sale and appli 
cation of liquid lawn fertilizer during 
the past season. 

Eleven companies were represented 
mostly located in the general New 
York area. In addition Ralph Becker, 
managing director of OHI, and Harry 
Hilts, executive secretary, of Empire 
State Petroleum Association, were in 
attendance. 

The general conclusions of the 
roundtable discussion were quite simi 
lar to those in the special study on 
lawn fertilizer activity that was pub 
lished in the December issue of FUEL’ 
om & Om HEAT. Those companies 
that had tried the lawn fertilizer busi- 
ness this past season will do it again 
next season, although none of those 
present had actually made money on 
it in 1954. 

In general they feel that it was 2 
year of getting started and learning the 
ropes. A great deal of caution was evi 
denced over the type of product to be 
used and over the fact that this is not 
a simple business but one that requires 
a fair amount of knowledge that can 
be gained only through experience. 

A few comments that were noted, 
principally because they had not been 
covered in the December article were: 
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You need only ONE per installation! 


Klemm FVAPAPALS / 


Oil. Tap Water 





pirer tHe 


NO GUESSING . . . YOU CAN SEE 
WHAT'S GOING ON! 


It's a fact about fuel oil filters that they're 

not doing the job completely if they don’t remove 
all the moisture, dust and dirt while filtering 
the oil: When you use Klemm Fuel Oil Filters, 
you can be sure they're doing a complete job. . . 
see for yourself when using glass bowl 
models. That's real proof you only need one 
filter per installation if you use Klemm Fuel 01! 


Filters — “Millions Since 1932.” 


FF-430G (Glass Bowl) %” Opening 
(left) for central heating plants and 
JR-60 (Glass Bowl) %4” Opening 
for space heaters, ranges, etc. 
U/L Metal Bowl models available. 





FF-4306 





MODEL FF530-6V 


WRITE today for free literature and complete information on the Klemm Filter line for ‘55. 


CHEMISTONE ELEMENT 
—developed and manufactured only 
by Klemm. The “heart” of every 
Klemm Filter. Not a strainer, 
Chemistone’s a true filter! 


PRODUCTS 


Division of KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 North Damen Avenue, Chicago 47, II\linois 


EXPORT: Guiterman Co., Inc., New York 4 CANADA: Elges, Ltd., Toronto 























Fuel oil distributors now successfully 
use new RCA 2-Way Radio to boost 
speed and efficiency of service. 

An operations supervisor says, “When 
a customer calls for service or fuel de- 
livery, we dispatch a service represent- 
ative or driver by 2-way radio. The 
nearest truck handles the call and our 
customer gets service in a matter of 
minutes.” 

A vice-president says, “It was our 
aim to use RCA 2-Way Radio to im- 
prove service by reducing waste time 
and by increasing production time. We 
intended to effect some savings in fleet 





As soon as calls are received, centra\ 
office radio-dispatches service and de- 
livery trucks in a matter of minutes — 
reduces waste mileage, improves effi- 
ciency of service. 


Fuel Dealers Report: 





Faster oil deliveries 
and burner service 
—more calls 

per truck 

With RCA 2-Way Radio 


operation, but we also expected that 
the radio system would be used as a 
sales tool to obtain new business. We 
are satisfied with the results in both 
instances.” 

RCA 2-Way Radio can bring new 
revenue and savings to your operation— 
by slashing telephone expenses, routing 
and rerouting trucks faster, reducing 
waste mileage, eliminating back-track- 
ing, obtaining new customers, co- 
ordinating servicemen in the field. 
Write today for full details of RCA 
2-way radio equipment—you incur no 
obligation. 


° RADIO CORPORATION of AMERICA 


COMMUNICATIONS EQUIPMENT 


CAMDEN, N. J. 
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Dry fertilizer applied to a lawn will, 
under many conditions, cause consid- 
erable damage. 

In the spraying of liquid fertilizer 
it is important to know if the particu- 
lar product is injurious to flowers. 
Some companies have reported that 
the product they used damaged flowers 
like geraniums and petunias. 

One man suggested that it would 
be entirely logical for the fueloil mar- 
keter to go further into this summer 
activity and engage in tree spraying 
for orchards, street spraying to elimi- 
nate mosquitoes and other pests from 
the general neighborhood and possibly 
road oiling for dust such as was de- 
scribed in the June 1954 issue of FUEL- 
ot & Ort HEAT. 

Another marketer suggested that in 
the coming year he will not try to sell 
individual applications of lawn spray- 
ing. He feels that it requires about four 
applications during the season to do a 
complete job without injury to plants 
and shrubs. Since his average applica- 
tion during the past season sold for 
about $10, he plans in 1955 to sell a 
package order for four applications in 
which his average charge would be 
about $40 for the season. 

Another oil man remarked that in 
his experience the application of liquid 
fertilizer won’t work if the soil is par- 
ticularly deficient in lime. As a result 
he plans next season to test the soil of 
each home before applying fertilizer 
and if he finds that it needs lime, he 
will apply this at a suitable extra 
charge. 

Another oil man plans next season 
to treat lawns for bugs, mostly grubs, 
at a small extra charge. 
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William F. Bowen has joined Penn 
Controls, Inc., Goshen, Ind., in the 
capacity of district ofice manager for 


ee EIA Ie ee ee Pe re re omnes : é eis 
| | the St. Louis, Mo. territory. He re 
RCA Engineering Products, Communications Equipment . 5 
| 5 di ‘ laces R. L. Persons, resigned. Bowen s 
| Dept.M-252, Building 15-1, Camden, New Jersey places € tins g ; 
: oe most recent position was sales repre’ 
| Without obligation on my part, please send me your | ; Steel Products 
| reprint, “RApIo SPEEDS DELIVERY AND SERVICE.” ! sentative for Morrison Steel Pro 94 ucts, 
| | Buffalo, N. Y. At the same time it was 
| Name Title | announced that William Case had been 
i North 
| Company | named as sales engineer for the Nor 
° e oo ya 
Address County Bergen, N. J. district office. Prior to 
| cit oan State joining Penn, Case had held the post 
ie ; i i ? al Con 
I (1 Have an RCA Communications Specialist get in touch with me. | tion of sales engineer for General 
* T 
[ i trols, Long Island City, N. Y. 
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Directors approve Merger 


of Carrier and Affiliated 


THE BOARDS OF DIRECTORS of Carrier 
Corp., Syracuse, N. Y., and Affiliated 
Gas Eqpt. Co., Cleveland, have ap- 
proved merger of the two companies, 
subject to ratification by the stockhold- 
ers. Cloud Wampler, Carrier presi- 
dent, and Lyle C. Harvey, president 
and general manager of Affiliated, 
made the announcement. 

Wampler explained that it is 
planned to make Bryant Heater and 
West Coast, the two major operating 
divisions of Affiliated, operating divi- 
sions of Carrier, with Harvey senior 
vice-president and a director of Car- 
rier upon completion of the merger. 
W. A. McAfee and Francis H. Beam, 
now Afhliated directors, are to become 
members of the Carrier board of di- 
rectors. 

Affiliated stockholders under the 
proposal are to be offered $500 par 
value of 412% cumulative preferred 
stock and 18 shares of common stock 
of Carrier Corp. for each 100 shares 
of Affiliated common. 

Afhliated has some 2,800 employees 
and operates seven plants. Its princi- 
pal products are furnaces, boilers, 
water heaters, mostly gas fired; central 
and room airconditioners. Last year its 
total sales were about $63 million; Car- 
rier in fiscal 1953 reported sales of 
$164 million. 


, 
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FHA announces Revision 
in Heating Requirements 


ON NOVEMBER 19 Commissioner Nor- 
man P. Mason announced three re- 
visions in the Federal Housing Admin- 
istration minimum property require- 
ments for homes affecting insulation, 
concrete work and heating require- 
ments. Mason referred to the revisions 
as progress toward improving the qual- 
ity of materials and constructions in 
FHA financed homes. 

“We are not acting in the best in- 
terest of the homeowner,” he said, 
“unless in our appraisal we encourage 
the installation of equipment with long 
life and low maintenance costs.” 


Revisions in heating requirements 
cover domestic water heating and all 


types of house heating. Revisions in 
the nature of relaxations went into ef- 
fect upon announcement; any of a 
more restrictive nature went into ef- 
fect on January 1. Insulation require- 
ments, to become effective 90 days 
from date of issuance, contain pro- 
visions for the labeling of insulation 


products making it easier for inspec- 
tors to determine whether they com- 


ply with specifications. 

Revisions are published in “MPR 
Revisions No. 51 Heating Require- 
ments,” obtainable from the FHA, 


SS NC i 


Washington 25, D. C. They apply to 
one or two living units and include 
such topics as: Heat loss calculations; 
ratings; capacity of heating equip- 
ment; firing equipment; piped and 
warm air distribution systems; domes- 
tic water heating and storage. 


So 
Sheldon Coleman, president and 
general manager, Coleman Co., Inc., 
Wichita, Kans., has been re-elected to 


the board of directors of the National 
Association of Manufacturers. 
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This 1300 gallon, fully equipped truck is one of 3 models the winner of the contest can choose. 
It has a 1955 Dodge 2 ton chassis and sells tor $4488.00 at Decker Bros., Hawthorne, New Jersey. 


SPRAYING LAWNS... the fuel oil dealer's greatest 








opportunity for off-season profits 


At practically NO investment, you can be 
in a profitable new business. You can put 
idle equipment and costly overhead to work 
for you. You can provide the work needed 
to give your drivers steady, year ’round 
employment. 

All over the country, more and more fuel 
oil dealers are realizing the opportunity that 





THE NATIONWIDE 


lawn spraying has to offer. This is the 
answer to the chronic problem that has 
always plagued the fuel oil industry . . 
Summertime lulls. 

And NOW is the time to get into it. While 
you still have the chance to get in on the 
ground floor. Don’t miss out . . . Send in 
attached coupon and get all the information 
needed about the sensational LIQUILAWN 
contest from America’s leading exclusive 
supplier of liquid fertilizer to the fuel oil 
industry. 


LAWN-CULTURE 
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cay FS CONTEST 


CML TRUGK 
1 OUD IN SUNUSEA 


Every fuel oil dealer...large or small... spraying 
LIQUILAWN next season can pile on extra profits... 
can even win a completely equipped oil truck worth 
$4,500! 


An impartial group of well known people in the fuel oil 
industry will serve as judges of the contest for the grand 
prize of the brand new oil truck. The winner, to be an- 
nounced in the Fall, will be the fuel oil dealer who has the 
largest percentage of lawn spraying customers in compar- 
ison to his regular fuel oil customers. 


Many hundreds of dealers will be sharing in the $100,- 
000 bonus offer. This is based on percentages of sales 
... With no limit on how much any one dealer can make. 


And what makes the contest so amazingly easy to win 
...is that LIQUILAWN does almost all the work for you. 
LIQUILAWN provides you with a complete selling pro- 
gram. A step-by-step sure-fire campaign that will show 
you how to build up a backlog of lawn spraying customers 
... long before the spraying season even starts! 


For all the details on the contest and more information 
on how you can take part in it... send in the attached 
coupon. 


SPRAYING SERVICE 
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Key Questions 
about the lawn 
Spraying Business 


Q. How do I get customers? 


A. Through a systematic, proven selling cam- 
paign which LIQUILAWN provides, you can 
get a fairly accurate idea of how many lawn 
spraying customers you can expect to get in 
your community. 


Q. When is the best time to start selling the 
lawn spraying service? 
Right now and all through the cold weather. It 
is important to have a large number of lawn 
spraying customers betore you convert a truck 
for spraying. LIQUILAWN’s program shows 
you how you can build a complete file of cus- 
tomers before you’re ready for your first 
spraying. 


Q. How much success can | expect the first 
season? 
By following the sound selling program that 
LIQUILAWN provides, you can fully expect 
to make money the first season. There is a very 
high rate of repeat business that wiil torm a 
basic customer list for you to add new cus- 
tomers to in your second year. Recommenda- 
tions and inquisitive neighbors will develop 
your customer list even more. 


Q. What effect will lawn spraying have on my 
regular fuel oil business? 


Lawn spraying is a means of getting the 
name and personnel of your company in con- 
tact with new customers. It is an extra service 
that you can provide that your competitor 
can’t and will therefore enhance your chances 
tor obtaining additional fuel oil customers. 
Here’s an area where LIQUILAWN helps you 
tremendously. LIQUILAWN has set up a spe- 
cial bonus offer to help you convert lawn 
spraying customers into fuel oil customers. 


(More questions will be discussed in the future. If you have 
any further questions which were not discussed, we will be 
glad to give you further information. Please direct all in- 
quiries to LIQUILAWN, Inc., 11 West 42nd St, New 
York 36, N. Y.) 


To: Liquilawn, Inc. 
11 West 42nd St., New York 36, N. Y. 


Your national sales contest and complete selling 
program interests me. Please give me more in- 
formation. 
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IAM reports Shipments 
of pot type oil Heaters 


A STATISTICAL STUDY prepared by the 
Institute of Appliance Manufacturers, 
Washington 8, D. C., reports ship- 
ments of vaporizing pot type oilburn- 
ing space heaters made during the first 
nine months of 1954 by 14 manufac- 
turers. The Institute explains that these 
manufacturers are believed to repre- 
sent 78% of the industry’s factory 
shipments of this equipment during 
this period. 


The breakdown of shipments by 
states is shown in the table, along with 
a total for the period from January 
1, 1946, through September 30, 1954. 
Data for the first nine months of 1954 
cover sales to retail dealers only; the 
other totals are based on a varying sam- 
ple which includes sales to wholesalers 
as well as retail dealers. 

From January 1 through September 
30, 1954, North Carolina received the 
most pot type space heaters—15,960 
or 12.29% of the total shipments of 
129,888. Next in volume was Florida, 


























whose 13,204 heaters were 10.17% 
of the total and Michigan, 11,990 or 
9.23% of total shipments. 

During the almost nine years since 
January 1, 1946, nearly 5 million of 
these units are reported in the study. 
Of this amount the greatest number 
were sent to Illinois, which received 
407,314 units, 8.17% of the total. Sec- 
ond was Michigan, where 346,569 pot 
type heaters were shipped, 6.95% of 
total, followed by North Carolina, 
whose 343,402 units represented 
6.89% of the total. 

The accompanying table shows total 























shipments of pot type, oilfired space 
heaters by states. 
First 
Nine 1/1/46** 
Months* through 
1954 9/30/54 
rane Units Units 
Alabama 256 51,313 
Arizona 8 9,208 
Arkansas 122 32,966 
California 173 78,405 
Colorado 105 43,602 
Connecticut 268 32,608 
Delaware 823 21,221 
ROUND Dist. of Columbia 692 30,811 
Florida 13,204 167,407 
Georgia 2,867 111,566 
Idaho 1,026 35,143 
Illinois 6,095 407,314 
Indiana 7,549 252,296 
Iowa 3,716 210,672 
c Kansas 228 53,235 
Kentucky 1,524 68,884 
SQUARE pesraricne, Louisiana —_— 14,134 
Maine 904 36,484 
Maryland 3,361 103,134 
HAS 137 STANDARD Massachusetts 309 54,523 
Michigan 11,990 346,569 
DESIGNS AND sizes oF LITE « CAST —. ee 
INSULATING REFRACTORY COMBUSTION mi — ae 
CHAMBERS FOR... MODERN Nebraska 1,249 83.427 
ALL Nevada 148 10,531 
BOILERS & FURNACES New Hampshire 265 16,530 
New Jersey 400 57,656 
TONGUE & GROOVE New Mexico 1 11,623 
= 4 SHAPES New York 5,328 207,757 
North Carolina 15,960 343,402 
c SIDE WALLS & North Dakota 1,463 50,158 
z ° 25 SIZES Ohio 5,978 229,543 
? DOUBLE SEAL Oklahoma 24 21,669 
3 ” Oregon 1,626 114,721 
t en a aaa Pennsylvania 4,625 148,883 
= PRE-CAST -75 to 12 G.P.H. Rhode Island 295 19,609 
at FLOOR South Carolina 6,101 133,010 
= pi ie South Dakota 1,732 59,232 
S BENEATH FLOOR — aa 3e887 
CLOSE TO ONE HALF MI Utah 142 23,045 
LLION INSTALLATIONS Veenant 543 19-510 
Virginia 7,946 197,464 
NOTE TO MANUFACTURERS—Our Engineer. COMPLETE PACKAGE INCLUDES: Combustion Washi 1 53 
: . : f Chamber, Back Fill, Steel Bands and Finishi ashington 4,140 164,2 
Inna” |= UU West Virginia = 274 17,833 
isconsin f : 
STANDARD FOR 20 YEARS ican ar 
TOTAL 129,888 4,985,922 
*Data for First Nine Months 1954 cover 
sales to retail dealers only. 
**Based on a varying sample which in’ 
cludes sales to wholesalers as well as 
retail dealers. 
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cand ONLY KAN 


the First and Only ” 


Removable Coil | All Copper Tankless Heaters 


EXCLUSIVE CA ENGINEERED 


REMOVABLE | COPPER COIL UNIT 
CUTS MAINTENANCE COSTS... SAVES TIME AND 
MONEY... ASSURES CUSTOMER GOOD WILL! 


. NOW! 








































































DELUXE TANKLESS WATER 
HEATER DEFIES COMPAR- 
ISON ... at ANY price! COPPER 
@ Can be installed either VERTICAL SHELL 
or HORIZONTAL. 
@ Does NOT have to be completely 
removed in hard water areas. 
GALLONS| BOILER | WATER a REMOVABLE copper coil _unit 
HEATER | PER CONN. | CONN. permits re-use of shell or coils. 
NO. | MINUTE | INCHES | INCHES @ - vent ree heater from 
CI4s Ce es ee ecoming air ound. 
ores = = oe Oe — ©@ Pre-tested to withstand 150 Ibs. 
— . is Me & ; ACTUAL working pressure. 
x} oe ° * 
nt -. | 4 @ Ail joints, coil tubing, copper shell, Two precision-set lock nuts on cover hold 
CT 85 8 de. ae seams and bronze flange are peg . ‘ble 
CT 105 0 aaa me el SIL-FOS brazed to BRONZE fit- copper coil in place. Easily accessible for 
CT 12 | 12 ee ih ae tings to insure permanent air tight, removing entire coil from tank. 12 nuts and 
x ry —— water tight union. bolts y"" ais vente ns 
et | an @ LIFETIME Guarantee on all olts ‘secure 3” cover to -e 9 nore 
ts | a gauge copper shell. Made water tight by 
— z Rimesncate CAD WORKMANSHIP. specially treated, extra heavy gauge gasket. 
KAM WATER HEATER MFG. Co., INC. 
239-249 ALABAMA AVENUE BROOKLYN 7, NEW YORK 


In Canada-Diamolloy Co. Ltd.—2316 Gerrard St., E., Toronto, Canada 


QUALITY PRODUCTS SINCE 1906 
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Long range Forecast 
favors cooling Sales 
says Airtemp Report 
WEATHER TRENDS have been explored 
by the National Weather Institute, 
Inc., Los Angeles, for the Airtemp 
Division, Dayton, 
Ohio, and the long range prediction 


Chrysler Corp., 


is that nature will continue to stimu- 
late the sale of cooling equipment dur- 
ing the next few years. 

The Institute points out that the 
trend of the forties with extremely 


cold winters and cool summers seem- 
ingly is reversed. For the past three or 
four years the weather appears to be 
moving toward the searing summers of 
the thirties which naturally would 
stimulate cooling sales. 

United States weather is near nor- 
mal when the easterly traveling air- 
flows only are occasionally affected by 
mild to moderate surges of warm air 
from low latitudes and cold air from 
high latitudes. Our weather departs 
from “normal” when warm and cold 
surges become more intense and result 
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There’s no better way 


to boost your profits than by 


BUILD GOOD WILL, 
CUT SERVICE CALLS 


...WiITH SINCLAIR 
SUPERFLAME~ 


FUEL OIL 





building customer good will. And there’s no 
better way to build good will than by switching now 
to Sinclair SuperFlame Fuel Oil. 


Sinclair SuperFlame builds good will because it offers 
anti-rust protection at no extra cost. SuperFlame contains 
Sinclair’s exclusive rust inhibitor, RD-119®. Used 

regularly, this top-quality fuel oil protects against rust-clogged 
filters and burner nozzles. . . assuring greater customer 
satisfaction... and fewer service calls. 


To gain good will and save on service, do yourself a favor. 
Switch to Sinclair SuperFlame Fuel Oil today. 


WITH RD-119® 
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SINCLAIR FUEL OIL 


SO DIFFERENT — IT’S PATENTED 


| 


| 





in short term fluctuations in our mid- 
dle latitudes. 

When the north-south waves be- 
come severe and persistent the normal 
west to east movement is blocked over 
wide areas, and any single region can 
be flooded by very warm or very cold 
air for long periods. Such continuous 
flooding can occur at any time of the 
year, causing searing summers, warm 
winters or cool summers, severe win- 
ters. 

In the early forties the north-south 
surges began to intensify. Winters in 
western United States and Canada be- 
came generally cold, climaxing with 
the bitter winter of 1948-49. In the 
early 1950’s this long term polar and 
tropic surging began to fade. East 
coast temperatures were closer to nor- 
mal. Western states had warmer win- 
ters. 

Increasing westerly flows across the 
Rockies produced frequent downslope 
dry warming winds and some dust in 
the plains states. Rainfall dwindled in 
the midwest, and in the southern plains 
there were droughts. The southwest 
had its first wet season in many years. 

This change has been underway for 
three or four years and is now ac 
celerating. The present trend is in the 
direction of the widespread droughts 
and dry heat of the 1930’s. 

The Institute softens its prediction 
with the comment that in spite of much 
research on weather trends, the results 
are speculative, and should be re- 
checked every few months as new 
measurements become available. 
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Heating Preferences named 


by ‘Household’ Subscribers 


HOUSEHOLD magazine has just pub 
lished its latest study on “Our Home 
and Its Equipment,” and found that 
warm air furnaces equipped with 
blowers are most popular with their 
subscribers. 

Slightly more than 60% of those 
answering the questionnaire had some 
type of furnace. Warm air furnaces 
were owned by 37.5% and this figure 
was further broken down into 22.8% 
have blowers and 14.7% do not. 

Steam or hot water systems were 
owned by 10.3%. Floor furnaces ac 
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.|Move Now 
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: |Sales... Bigger Profit With |Natcher ! 

iS 

e Thatcher’s Complete Line 

a Make sales faster, easier with the backing of a complete line eee were crseras 5 

company! Every type of unit—for a// fuels—for every system. | Wi 4 ois pai Lily 

h Puts you in a position to sell 40th the new construction and Th ‘all a | 3 

" modernization markets. And most important: Thatcher’s qt 

>, winter heating and summer cooling lines assure you year a} 

h ’round business—year ’round profits!  . 

rs oe 

st 

as Thatcher’s Complete Sales-Building Program 

nN Spark buying action with a proven power-packed program! 
Hard-hitting, national consumer advertising—special sales- 

ne training manuals—cooperative exhibit program—full store 

ie and on-the-job dealer identifications—special Modernization 

_ Sales Promotion Kit . . . plus many other tested sales “go- 

. getters”. Everything you need to alert more prospects .. . 

ee close more sales. 

rs, 

or 

ic? : 

. Thatcher’s Complete Consumer Confidence 

| All prospects want the feeling of positive protection for their 

on investment. They’ll buy faster and more confidently from you 

ch when you offer the plus values of Thatcher equipment .. . 

Its backed by Thatcher’s 10-Year Guarantee on all warm air 

re’ conditioners. It’s one of the many sales features that continue 

ow to give Thatcher wholesalers and dealers that extra edge on 

competition! 

d Thatcher’s Complete Personalized Assistance 

“3 Thatcher has been geared to consider your sales problems 

» individually ... to work with you on the special needs of your 

of market. Only this kind of close, personal relationship can 

a properly advance your interests . . . add to your success! 

ith Get the jump on competition today! Make your move now. . 

eir write to Thatcher Furnace Company, Garwood, New Fersey. 
Complete information will be sent to you immediately. 








counted for 8.8% of the total and 
4.4% either had another type of fur- 
nace or did not specify the type. 

During last year 4.6% bought new 
furnaces and this breaks down as fol- 
lows: 3.3% warm air (with blower, 
2.9%); .5% steam or hot water, .6% 
floor furnace; .2% other. 

As tabulated by the survey, oil is 
used by 18.1% of the furnaces; gas, 
21.5% with 2% of this being LP. Coal 
or wood fire 20.2% of the furnaces. 
Subscribers didn’t specify what type of 
fuel in 2.1% of the reports. 





More than half of those owning fur- 
naces (50.9%) have automatic con- 
trols, and 5.3% of those controls were 
installed last year. Exactly 8% of the 
homes were insulated last year bring- 
ing the percentage total of homes with 
insulation to 54.4. 

Circulating heaters and stoves are 
owned by 43.2%; and this breaks down 
into the following fuel preferences: 
oil, 16.4%; gas, 15.4% (4.8% is LP); 
coal or wood, 12.9%; and electric, 
2.9%. 

The survey went to a cross section 
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While You're at the 


HEATING & VENTILATING SHOW | 


In Philadelphia 


stop in and see us at 


BOOTH °S-16 


where we will be happy to show you 


the complete Firomatic line of 


FUSIBLE and NON-FUSIBLE VALVES 


e SAFETY DEVICES 
e FUEL OIL FILTERS 


165 Dexter Avenue 


Watertown, Mass. 
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of the magazine’s subscribers who pri- 
marily live in small cities and towns. 
Eight out of ten of them are home- 
owners. 
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FHA mortgage Insurance 
continues at record Level 


APPLICATIONS FOR FHA financing of 
52,700 dwelling units made November 
the fourth straight month to exceed 
corresponding months in all prior 
years, Federal Housing Commissioner 
Norman P. Mason announced recent- 
ly. 

This figure, which compares with 
58,450 units in October, was made 
up of 26,850 newly-constructed homes 
covered by October’s home mortgage 
applications, along with 25,850 re- 
quests for FHA mortgage insurance in 
the purchase of older homes. 

The announcement contrasted appli 
cations for nearly 53,000 units during 
November, 1954 to the 23,700 homes 
for which mortgage applications were 
filed during November, 1953. The pre- 
vious high for the month was 46,600 
unit applications during November, 
1947. 
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Merger Vote approved 
by radiator Companies 


AS THE RESULT of recent action by the 
boards of directors of the National 
Radiator Co., Johnstown, Pa., and the 
U. S. Radiator Co., Detroit, Mich., the 
stockholders of the two organizations 
will be asked to vote in the near future 
on plans for the merger of the com 
panies. 

Aimed at providing “substantial 
manufacturing economies and intensi- 
fied research as well as broadening of 
markets,” proposal terms for stock ex’ 
change will have each share of Na’ 
tional receiving 1% shares of the com 
bined company, and each share of U.S. 
Radiator equaling one-half share. 

Uniting the firms not only in the 
area of manufacturing equipment for 
both the domestic and commercial heat 
ing industry, the merger will also result 
in combined action in diversified fields 
and markets. 
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LEADERS RELY ON ILA 


FOR THE FINEST 

IN BLOWERS, 

BLOWER PARTS, 

EXHAUST FANS, 

Pe | AND COMPONENTS 

i FOR EVERY 

AIR-HANDLING 

REQUIREMENT 


Bearings 


If you are an OEM* in the 
fields of air conditioning, 
heating, ventilating, refrig- 
eration, oil burning, or 
automotive equipment... 
consult Lav for engineering 
know-how, advanced de- 
sign, and manufacturing 
experience. Write for Lau 
Blower Catalog 707. 


*Original Equipment Manufacturer 
Exhaust Fans 


THE LAU BLOWER COMPANY « 2113 Home Avenue, Dayton 7, Ohio 


In Canada © The Lau Blower Company of Canada, Ltd., Kitchener, Ont., Canada 


ome, ee 
a LAU World’s Largest Manufacturer of Air Conditioning Blowers 
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Canadian Heating Show, 
Toronto, week of Feb. 14 


THE OPENING OF Canada’s National 
Heating & Air Conditioning Show in 
Toronto on February 14 next, will 
mark the third successive year in which 
the Oil Heating Association of Canada 
has sponsored this venture. Originally 
conceived as the trade show of the oil- 
heating industry, the exposition out- 
grew its first quarters in the Coliseum 
in the Toronto Exhibition Grounds 
and had to be moved to the Industry 
Building there—the largest exhibition 
building in Canada. 

The 1955 Show will include two 
hundred exhibits of heating, ventilat- 
ing and air conditioning units, compo- 
nents and accessories from manufac- 
turers throughout Canada and from 
as far south as Missouri in the U. S. 
There will be three hundred and twen- 
ty exhibit booths and provision has 
been made this year for displays oper- 
ating “under fire.” Every type of fuel 
will be represented, including electric- 


ity, oil, natural gas, manufactured gas, 
LP gas and coal. 

Although the Oil Heating Associa- 
tion is currently conducting an inten- 
sive promotion campaign on behalf of 
oil heat, it has opened its national trade 
show to exhibits from competing in- 
dustries. The size of equipment ranges 
from small portable space heaters, 
through domestic, commercial and in- 
dustrial sizes of furnaces, boilers and 
steam generators. 

Coincident with the opening of the 
Show is the 19th annual convention 
of the Oil Heating Association, to be 
held in the south theatre of the ex- 
hibit floor. Formal opening will take 
place at the OHA’s members’ luncheon 
on February 14, at which OHA Presi- 
dent, C. W. Cooke (Gilbert & Barker 
Manufacturing Company of Canada) 
will preside. Robert Gray, editor of 
FUELOIL & O1t HEAT and Ralph Beck- 
er, managing director of the Oil Heat 
Institute of America will be guest 
speakers. 

A new departure in 1955 is the 
sponsorship by the Canadian Chapters 


of the American Society of Heating 
and Air Conditioning Engineers, of a 
technical program on heating and air 
conditioning. A feature of the A.S.H. 
& A.E. program is the annual dinner 
of the Canadian Chapters which is to 
be addressed by Mr. G. D. Willmot 
of Anthes-Imperial Limited on “New 
Avenues For Business in 1955.” 

Each year, since 1953, the Show has 
doubled its attendance, though the 
management has scrupulously con- 
trolled admission to exclude the “‘gen- 
eral public.” In 1955 an attendance 
well in excess of 10,000 is anticipated, 
which will include oilheating dealers, 
jobbers and wholesalers, architects, 
purchasing agents, property manage- 
ment representatives, power engine: #s, 
heating and airconditioning engineers 
and contractors, building contractors, 
coal and fuel dealers. 

Exhibitors in the Show will receive 
the official register—a complete com- 
pilation of every guest admitted to the 
Show, listing name, address and com- 
pany identification, alphabetically 
listed in a dozen classifications. 








JACKET TUBULAR CONSTRUCTION 


THOROUGHLY INCREASES PRIME STEEL JACKET LINER 


INSULATED HEATING SURFACE 






SPECIALLY 

’ DESIGNED 
LARGE HEAT 

XCHANGER FOR RADIATOR 





DESIGNED FOR 
QuigT 
OPERATION 


REFRACTORY 





AT FACTORY EXPANSION 


EASY-TO-SELL TROUBLE-FREE, OIL OR GAS FIRED HEAT 


Cash in on the tremendous demand for horizontal-type furnaces— 





SCIENTIFICALLY 
DESIGNED FOR 
MAXIMUM AIR FLOW 

b> 


FAN SUPPORTED 
IN COLD AR 
CHAMBER FOR 


TEMPERATURE TOP PERFORMANCE 


write for attractive dealer or jobber sales plans. Increased production 
brings better delivery—and you can meet or beat all competition for 


practical, well-made, efficient furnaces. Designed for garages, stores, service 
Stations, warehouses, factories and dwellings. 


I 
COX MANUFACTURING COMPANY 


RIDGEVILLE, INDIANA 


SEND ME COMPLETE INFORMATION ON— 


Horizontal 
(1 Model H 


eee 


EXCLUSIVE MANUFACTURERS OF WONDAIRE DESIGNED FURNACES 


WORLD'S FINEST OIL OR GAS FURNACES 





MODEL R 
115,000 to 212,000 
BTU 


MAIL THIS COUPON NOW! 


HE GROWING NEED 


| ERN HEATING, DESIG". 
” ert and PROFITS! 


There is a WONDAIRE furnace for every heat- 
ing need. If you are an alert, up-to-date jobber 
here is your opportunity to tie up with one of the 
finest manufacturers in the business. Sizes from 
the smallest to the largest are available including: 
80,000; 95,000; 115,000; 150,000; 225,000; 300,- 
000 and 400,000 BTU. Shipped completely as- 
sembled—all parts standard and nationally known. 












MODEL H 
80,000 to 
BTU 
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CJ Model R | 
[] Model CFO | 
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NEW PROFI 
(DELGO-HEAT 


| Only DELCO-HEAT 4,45 











A FURNACE EVERY 2 MINUTES! .... 
completed on the continuous “‘auto- 
motive-type"’ production lines at fhe 
world's most advanced heating 


‘1 can offer such value 
- | at quick-turnover 


¥ Profit from a whole new sales deal in 


e ' h heating! A duct of th 

Laces... ny Gn hee ae Se oe 

y manufacturing in 20 years .. . the 
DELCO-HEAT mass miracle General Motors Delco-Heat 

production makes 

high quality at 


assembly lines . . . which complete a 
_ | low cost possible! 


furnace every two minutes! 

Now you can have all three big 
volume and profit advantages. . . the 
finest in modern automatic heating 
...aNname with real sales power .. . 
and low cost. Delco advanced heat- 
ing features give your customers the 




































manufacturing plant. 


last word in comfort, cleanliness and 
convenience. And, “‘built and backed 
by General Motors” means immedi- 


ate buyer acceptance with pride and 


assurance. Delco’s high production 
efficiency . . . exclusive assembly line 
methods ... Saves You up To 25%, 
ON YOUR FURNACE costs! 

In today’s highly competitive heat- 
ing market . .. when making a profit 
calls for selling more heating value 
for the money, you’re way ahead with 
low cost, high quality Delco-Heat. 








(cet on the Delco profit bandwagon now... before it’s too late! 


























n. 
CASH IN ON THE INDUSTRY’S HIGHEST VOLUME HEATING LINE 
| INDUSTRY'S . . . THE INDUSTRY’S MOST PROFITABLE DEALER FRANCHISE! 
oa Another Delco first in ’55...the in Lire and BETTER HOMES AND 
HELPS YOU SELL heating industry’s most dynamic, GARDENS... and in your own market. 
MORE HEATING complete advertising and promotion Delco’s “Assembly-Line Profit 
program. Plan now to tie in with the Program for Heating Dealers” ex- 
all-new Delco plan to help you sell plains how you can cash in by tying 
more heating ... easier . . . at more in... details the program, outlines 
profit. This new Delco-Heat “SMAsH- what you can do, when, how, and 
Impact” Package Promotion sells shows you the sales tools you have 
I your prospects at the national level to use! 
f° | GENERAL SEE AND HEAR THE FULL STORY . . . WRITE OR WIRE TODAY 
1 ay ... Your Delco-Heat representative will show you how you can 
| ; profit more with Delco-Heat. Delco Appliance Division, General 
| Motors Corporation, Dept. FO, Rochester 1,.N. Y. In Canada, 
: Delco-Heat, Toronto 13, Ontario, Canada. 
| 
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Industey Grouyas 


Activities of local and national in- 
dustry associations are reported month- 
ly in this department. Secretaries are 
invited to send reports of their Group’s 
activities to reach the editor by the 
15th. 


Association launches oil heat 
Promotion in Hartford, Conn. 


AT A DECEMBER 7 meeting in Hartford, 
the Northern Connecticut Oilheating 


Association was formally organized 
with election of officers and directors 
and the development of plans for a 
promotional program. 

Anticipating this formal organiza- 
tion, some individual dealers in the 
community had done some work 
around the industry and pulled to- 
gether $25,000 in subscriptions to an 
oilheating promotional campaign. 
These subscriptions are all from inde- 
pendent marketers in Hartford and 
nearby towns. 

Support from major oil suppliers 











All Models— 


Oil — Gas — Stoker 
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Steel Water-Tube Boilers 


Fast Heating 
AND Fast-Selling! 


V&E 
PRODUCTS, INC. 


SCHUYLKILL HAVEN, PA. 


Warehouses: 


BOOTH 


821 


at the 





Heating & Ventilating Show 
Philadelphia, Jan. 24-28 





BOILERS and 





BALTIMORE ¢ BUFFALO ¢ PHILADELPHIA e SCHUYLKILL © WORCESTER e LOWELL 


Phones: 


HO. 7-1444 GAR. 7300 WAYNE 1625 
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will be sought as the program gets 
underway. 

In developing the details of the ad- 
vertising program, F. W. Prelle, Hart- 
ford advertising agency, has been re- 
tained. The officers of the new associa- 
tion elected at its December meeting 
were: 

Louis P. LeBel, president; James 
McIntyre, Sr., secretary; and Harry 
Goldfarb, treasurer. Richard Whet- 
stone was appointed chairman of the 
advertising committee. 

The directors elected were: Mervin 
Sheketoff, Franklin Kundahl, H. Kre- 
chevsky, Richard Whetstone, Ned 
Glenny, Phillip Kaplan, L. Giantinno, 
L. T. Spencer, Bruno Corridino, Don 
Paitch, Lee Wood, Sid Berson, M. 
D’Atri. 

Robert Gray, of FuELoL & OM 
HEAT, met with the group to discuss 
oilheating promotional activities in a 
number of other cities throughout the 
country and to describe the types of 
programs that appear to have been 
most effective. 

He was followed by the advertising 
agency account executive, Prelle, who 
outlined some recommendations for 
getting the campaign underway. 


Vining named Chairman of 


API Fueloil Committee 


THE FUEL OIL Committee of the Amer’ 
ican Petroleum Institute’s Division of 
Marketing, New York, N. Y., has 
named Maurice N. “Mose” Vining, 
Diesel Oil Sales Co., Seattle, Wash., as 
its chairman for the coming two year 
period. 

Reappointed as vice-chairman for 
the same period was L. B. Fox, Socony- 
Vacuum, New York, and Robert 
Gray, Editor, FuELom & Om HEAT, 
was again named secretary. 


Westchester Association 
names Advertising Aide 


CARLTON BUCHER has been retained by 
the advertising committee of the West’ 
chester (New York) Oil Trade Asso 
ciation to act as marketing consultant 
for the next four months. 


He outlined his program to sell oil 


HAVEN ‘ 
heat to builders at the group’s regu’ 
S. H. 122 WOR. 4-4421 GLEN 7-7496 lar meeting December 14 at New 
Rochelle, N. Y. 
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CATALOG 


Presenting the last word in equip- 
P ment for forced hot water and 
les — service water heating systems. 
ry Send for your copy of this 28-page 


at: | Catalog. 
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" In this comprehensive catalog, Bell & Gossett Company brings you all 


the latest information on B & G Hydro-Flo Heating Products. You'll find 
a complete line of equipment, including new and improved items for 
r better heating. 

You benefit in two ways when you concentrate your purchases on 
B & G Hydro-Flo Products. First, by a line of equipment recognized 
everywhere for superiority of design, materials and workmanship. Second, 
by utilizing a single source of supply which gives you a completely 
integrated installation with one manufacturer's guarantee. 


y 
y SEND THE COUPON FOR YOUR COPY 


BELL & GOSSETT COMPANY 
Dept. DS-7, Morton Grove, Illinois 


Please send your new Hydro-Flo Heating Catalog. 


BELL & GOSSETT 


or a ee ee ee 
Dept. DS-7, Morton Grove, Illinois 
Canadian Licensee: §. A. Armstrong, Ltd., 1400 O' Connor Drive. Toronto, Canada 
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. » » « Industry Groups 


N. C. Group elects Officers; 
opposes “Phillips” decision 


OPPOSITION to the recent Supreme 
Court Decision on the “Phillips Case” 
was voiced in the form of a unanimous- 
ly-passed resolution by the North 
Carolina Oil Jobbers Association at 
their recent annual meeting in Ra- 
leigh, North Carolina, at the Sir 
Walter Hotel. 

The resolution, which was sent to all 
members of the State’s delegation in 
Congress, read in part, “that it is the 


“I sold five out of the first five 


sense of this association that produc- 
tion and gathering of natural gas, in- 
cluding the sales thereof in the field 
where produced, should be conducted 
on a competitive basis free of federal 
regulation, and that the United States 


Congress should by appropriate 
amendment of the Natural Gas Act 
so provide.” 

In addition to passing the resolution, 
the meeting heard reports by the As- 
sociations’ oficers among which was 
that given by H. F. Dumaresg, chair- 
man of the Fuel Oil Committee. As a 





with the Armstrong Visualizer” 


The experience of Mr. J. J. Grie- 
shaber, owner of Reading Heating 
Service at Reading, Ohio, is typical 
of many others. Maybe we can’t do 
any better than to quote Mr. Grie- 
shaber’s letter, just as it was written. 
He says: 

“Business has been good this fall, 
and our profit per sale is also up. Of 
course, there are several reasons, 
but one, I think, is more responsible 
than all the rest put together. 


“It’s the Armstrong Visualizer. I 
started out with a bang with it. I sold 
five out of the first five prospects I 
tackled. I don’t remember ever do- 
ing that before. My ‘batting average’ 
since, with the Visualizer, has been 
a whale of a lot better than it ever 
was before. I get the sales I used to 
see slide away for no good reason. 


ARM 


FURNAC 





, says Armstrong Dealer Joe Grieshaber 


ST 


“T’ve quit meeting price cuts, too. 
That’s why I’m making more money. 
I used to meet a price or lose a sale. 
Now I sell quality and value and I 
get my price. People will pay more 
if they can see they’ll get more. 
With the Visualizer, they can see. 


“This Visualizer is the best thing 
anybody ever did for a furnace deal- 
er. There’s nothing else near it.” 


Looks like Mr. Grieshaber has the 
answer. Do you? If not, how can you 
do better than to look at an Arm- 
strong Visualizer? Your Armstrong 
wholesaler will show it, gladly. If 
you don’t know him, drop a line 
to us at Dept. F for his name. Be 
sure to inspect this leading merchan- 
dising tool of the year. 





OMPANY 
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result of Dumaresq’s talk, it was rec- 
ommended that a special committee be 
appointed to study the natural gas 
situation from a competitive stand- 
point and especially safety factors 
necessary in handling and marketing 
the fuel. 

The officers re-elected at the meet- 
ing were: Forest C. Roberts, presi- 
dent; Swannie D. Bryan, vice presi- 
dent; G. E. Maultsby, treasurer; W. 
A. Parker, secretary; Don M. Ward, 
assistant to the secretary, and James 
C. Little, attorney. 

New directors elected for the three 
year term were: Frank T. Erwin, Er- 
win Oil Co., Durham; J. Parks Gwalt- 
ney, Gwaltney Oil Co., Durham; D. 
Worth Joyner, Joyner Oil Co., Rocky 
Mount; Hardin S. Kimrey, Sampson- 
Bladen Oil Co., Clinton; and Sterling 
D. Wooten, Thompson-Wooten Oil 
Co., Goldsboro. 

Elected for a one year term were 
H. F. Dumaresg, Atlantic Coal & Oil 
Co., Greensboro, and Robert G. Hayes, 
Central Distributing Co., Kannapolis. 
Hold-over directors are C. M. Bar- 
ringer, O. F. Dumas, James K. Glen, 
G. Allen Ives, F. H. Kenan, T. W. 
McCracken, John Norwood, and Roby 
E. Taylor. 


Burning Oil Distributors 
name Loeffler Director 


THE BURNING Oil Distributors Asso- 
ciation, Chicago, IIl., has named J. 
Loeffler, president of Commerce Pe- 
troleum Co., as a Director of the or- 
ganization for the ensuing year. The 
Association, which is headed by I. L. 
Schurman, president of Consumers 
Petroleum Co., represents the inde- 
pendent fueloil distributors of Metro- 
politan Chicago. 


Wisconsin O.H.A. elects 
C. E. Stoffel President 


MEMBERS OF the Wisconsin Oil-Heat 
Association, Inc., elected Charles E. 
Stoffel president at the annual meet- 
ing, November 18, at the Wisconsin 
Hotel. 

President of Fuel Oil Heat, Inc., 
Stoffel has been a director of the asso- 
ciation for several years. He replaces 
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You have put 


your faith in 





more than 


15,000,000 times 


You’re sure of this 


. 





A heating man we know put 
it this way: 


““We have enough headaches in this 
business without borrowing any. So, 
when we find a product that always 
works, that’s it. Take a Field Draft 
Control. I install a Field, turn my 
back and forget it. That dependa- 
bility is worth many dollars to me. 
And where dollars are at stake a 


few pennies more or less in the price 


- ” 
don t mean much. 


FIELD CONTROL DIVISION 


of H. D. CONKEY & COMPANY, Mendota, Illinois 


Affitiates / Conco Building Products, inc. e Brick, Tile, Stone 
: | Conco Materials Handling Division e Cranes, Hoists 


Visit Field Booth C-24, |. H. & V. Exposition, Philadelphia, January 24-28 
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Alfred Hegeman, retiring president, 
who was elected to the board of direc- 
tors for a three year term and a trust 
fund trustee for five years. 

Others elected were Pirie Benson 
and Walter Landry, vice presidents; 
John Weiler was reelected treasurer. 

Directors elected for a three year 
term were, in addition to Hegeman: 
Julius Seiy and Leslie A. Falk; two 
year term: C. Harry Adams, Emery 
McNeil and George Ritonia; one year 
term: Lavern Schaetzel, John Eagle 
and Erwin W. Weise. 

Harold M. Mottram was reap- 
pointed the association’s executive sec- 
retary for the fifteenth consecutive 
year. 


Gulfstream Chapter planning 
February Meeting in Florida 


THE FIFTH ANNUAL MEETING of the 
Gulfstream Chapter of the Oil Heat 
Industry is scheduled for February 24 
at the Swiss Inn, Fort Lauderdale-by- 
the-Sea, Florida, according to J. W. 
Owens, president. Any members of 
the oilheating or fueloil industry vaca- 


tioning in the south at that time are 
invited to a dinner and party. 

Reservations should be made by in- 
forming Jim Owens at the Mercoid 
Corp., 4201 Belmont Ave., Chicago; 
or John Hancock, 801 Ponce de Leon, 
Fort Lauderdale, Fla.; or Art Winkler, 
528 Coral Ridge Drive, Fort Lauder- 
dale, Fla. 

This fun organization has been meet- 
ing yearly, providing a forum for the 
vacationers who wish to boast about 
their fishing, golfing or other activities. 


I-B-R Members see Results 
of 1954 publicity Campaign 


six large display panels flanking the 
speaker’s platform and mounted with 
clippings, articles, pictures and stories 
were part of the report by the Plumb- 
ing and Heating Industries Bureau be- 
fore members of the Institute of Boiler 
and Radiator Manufacturers at their 
semi-annual meeting last November at 
the Seaview Country Club, Absecon, 
N. J. Norman J. Radder, Bureau sec- 
retary, made the presentation. 

Two of the six panels were devoted 





to daily newspaper publicity, indicat- 
ing the frequency with which the Bu- 
reau is broadcasting the advantages of 
steam and hot water heating. 
Releases included in trade publica- 
tions covered the 1-B-R School of Mod- 
ern Heating, the I-B-R-sponsored re- 
search program at the University of 
Illinois, industry sales and profit fore- 
casts, report on a study of the cost and 
operation of a snow melting system at 
the I-B-R Research Home, plans for and 
results of the annual summer short 
course on hot water and steam heating 
systems at the University of Illinois, 
and newly-published ratings for cast 
iron boilers and baseboards of all types. 


Western Mass. fueloil Group 
hears address by Tom Scott 


THE PROGRAM for the first general 
meeting of the heating season for the 
Fuel Oil Council of Western Massa- 
chusetts, Springfield, Mass., at Blake’s 
Restaurant, Springfield, recently, in- 
cluded a talk by Thomas J. Scott, 
Buckley and Scott, Watertown, Mass. 

Speaking on the threat of natural 





Geporal Oy 











FUEL OIL FILTER 
Model 2A-300 for big, 
dirty jobs. | 





Over a million GENERAL FUEL OIL FILTERS have been sold since General 


PROFITS WERE NEVER BETTER! 





introduced America’s first domestic fuel oil filter in 1939: A million individual 
profit possibilities at the time of the initial sale . . . An additional million sales 
leads each year in the form of seasonal cartridge replacements! 


No wonder heating contractors are saying profits were never better. 


| / The Original Domestic Fuel Oil Filter 

















," 

: Every oil burner . . . every service call . . . every oil delivery provides a 
potential additional sale—when you stock and sell fast-moving Generals. 
They‘re available in three popular models — so there’s always one to fit the 
job. If you’re not already profiting from the General line, ask your jobber 


about details. 









FUEL OIL FILTER 
Model 2A-700 for aver- 
age size jobs. 


CLEAN RIGHT SOOT REMOVER 


is a profit-maker, too! For any type heat- 
ing plant. Burns without flash or intense 
heat. Made for General Filters, Inc. 


General Filters carry 





this Underwriters’ 
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GENERAL FILTERS, INC. 


NOVI, MICHIGAN 


FUEL OIL FILTER 
Model 1A-25 for small 
jobs. | 


Laboratories Seal _ 














43800 GRAND RIVER AVENUE « 


Canadian General Filters; Ltd. * 39 Crockford Blvd. * (Scarboro) Toronto, Canada 


Replace Every General Cartridge 
You Sell— At Least Once Each Year. 


See us in Booth 6 at the A.S.H.V.E. Show, Philadelphia, January 24-28. 
January 
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gas vs fueloil, Scott reviewed the results 
of a recent study made by New Eng- 
land oilheating dealers with regard to 
the effects of gas when it enters a heavy 
fueloil marketing area. After explain- 
ing and illustrating the extent of the 
gas threat, Scott described the ways 
and means by which the problem might 
be solved. Chief among these, he felt, 
was an industry-wide campaign. He 
noted that in the greater Boston area 
oilheating men were forming an asso- 
ciation with a budget of $150,000 per 
year for promotion of cil heat. 


Other items discussed at the meet- 
ing included an explanation by Presi- 
dent Paul Simons of the ordinance 
which would place gas heating installa- 
tions under similar safety requirements 
as oilheating in the Springfield build- 
ing code; a further report on building 
code changes and other miscellaneous 
business. 

K. F. Fletcher, executive secretary 
of the Council included in a recent 
bulletin an interesting tabulation of 
permits issued in the City of Spring- 
field, Mass., for oilburner and gas 














An Invitation 


‘© When I was a boy, down in Kentucky, most everybody knew that a 
quality product, properly priced, was sure to sell widely. It was an “If you make the best, 
the world would beat a path to your door,” idea. 


Nowadays, things are a little different—at least in the ‘boiler field. There are so many ways 
for improper claims, and poorly designed and made products to be “promoted,” that those 
among us manufacturers who make and sell good boilers have one big problem: It is to 
GET YOU DEALERS TO LISTEN! 


Here at Marietta we have a slogan, borrowed from a friend: ‘Always tell the truth. This 
will gratify most customers, and astonish the rest.” It is really very simple, and we rarely 
lose a customer. 


We think we make the best, most efficient boilers you can buy, and at the fairest price. Any 
good dealer can sell and install them, and safely rest his reputation on them. We have 
many sizes, enough to satisfy almost everybody’s needs. 


So, we are inviting you to do yourself a real service, in one of two ways: (1) Come to 
see us, and talk to one of us at the Philadelphia Show, in January. (2) Write, wire or 
phone us at one of the offices below, for complete information. Remember that we give 
Exclusive Franchises. We'll do our best to help you “pump up your profits” in 1955. 


BOOTH 53 
International Heating 
& Ventilating Exposition 








| << 
MARIETTA METAL PRODUCTS 


540 North 63rd Street 
Philadelphia 31, Pa. 
GRanite 4-3076 


CORPORATION 


Box 66 
Marietta, Pa. 
Marietta 6-3951 


MARIETTA, PA. 











heating. During the first ten months 
of this year, there were 1,301 permits 
issued for the installation of power 
oilburners; there were 682 gas permits 
for central heating issued. These were 
divided 500 new installations, 182 con- 
versions. 

A broader study charted the issu- 
ance of permits issued for both oilburn- 
ers and gas central heating during the 
past five years. Beginning with 1950, 
2214 oilburner permits were obtained, 
against 137 for gas. In the following 
years, these were the comparisons: 
1951, 1643 oilburners and 260 gas 
heating; 1952, 1864 oilburners and 355 
gas heating; 1953, 1848 oilburners and 
911 gas heating; 1954, 1700 oilburners 
and 776 gas heating. The figures for 
1954, of course, include estimates for 
the last two months. 


Chicago Oil Men’s Club 
holds Christmas party 


THE ANNUAL Christmas Party of the 
Chicago Oil Men’s Club was held this 
year in the Gold Room of the Con- 
gress Hotel, Chicago, Ill., on Decem- 
ber 16, 1954. 

Featuring a visit by Santa Claus 
and Jimmy Cassidy’s music to empha- 
size the Christmas atmosphere, the re- 
freshments were provided by the Clark 
Oil and Refining Co., Chicago, Ill. and 
the Commerce Petroleum Co., Chi- 
cago, Ill. 

The party was free to resident mem- 
bers and resident associate members, 
and W. H. Ganley, president of the 
Club, was in charge of the festivities. 


Kentucky Petroleum Marketers 
to hold annual Convention 


THE TWENTY-NINTH annual meeting 
and convention of the Kentucky Pe- 
troleum Marketers Association, Louis’ 
ville, Ky., will be held January 18-20 
at the Brown Hotel, Louisville. 

The formal sessions will start on the 
19th at 9:30 AM and the meeting will 
close with the annual banquet at 8:00 
PM on Thursday, the 20th. 

The program will include as speak- 
ers, Frank R. Markley, vice president 
of the Sun Oil Co., Philadelphia, speak- 
ing on what the oil industry may ex’ 
pect in the future development and 
expansion of a limited access highway 
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i _ 1307-OB 












Backed by American-Standard Research and by Sunbeam— FURNACE IS FACTORY ASSEMBLED 


one of the most honored names in home heating equipment— @ Economical size for small homes —67,000 


Btu at register. 


the all-new Model 1307-OB meets the builder’s need for a 


dependable, easily installed, low-priced winter air conditioning 


@ Compact — unit is 48” high, 2514“ wide 
and 43%" deep. 


@ Detroit Controls are precision made— 


unit. Famous Arcoflame Burner, Detroit Controls and nated Ser celts Gatfamaiinen, 





Sunbeam’s soundly engineered over-all design add up to @ Jacket extension, as shown, is optional. 
extra value that’s easy to see and easy to sell. For complete @ New design Arcoflame Burner requires 
less space... is hanger mounted for ease 
details, contact your Sunbeam distributor. of installation and quiet performance. 
3 Unit is factory operated to assure immedi- 

Sunbeam Air Conditioner Division, Elyria, Ohio. ate start-up when installed. 


SUNBEAM 


AIR CONDITIONER DIVISION 


American Radiator & Standard Sanitary Corporation 





Serving home and industry: AMERICAM-STANOARD + AMERICAN BLOWER - CHURCH SEATS & WALL TILE © DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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program in the United States; Paul H. 
Blaisdell, director of the Traffic Safety 
Division of the Association of Casual- 
ty & Surety Companies, New York, 
on methods for reducing traffic acci- 
dents; Robert Gray, Editor, FUELOIL 
& Om Heat, talking on the problems 
faced by the oilheating business and 
their solutions, later conducting a ques 
tion and answer panel discussion; Wil- 
liard M. Wilson, assistant director of 
the APIC concentrating on committee 
activities; and John Franklin Carter, 
author of a syndicated Washington 


column “We The People,” reviewing 
“The Washington Scene.” 

Members of the Committee are: E. 
M. Bailey, J. M. Ballard, Al Block, 
Mel Browning, R. E. Coe, R. E. Croft, 
F. Deters, G. D. Givens, W. J. Kute, 
R. Lewis, C. S. Redding, Bud Snider, 
C. E. Stoll, F. C. Ware, and R. R. 
Webb. 


P. T. Sulzer discusses Fueloil 
additives at ASME Meeting 
SPEAKING before the annual meeting 
of the American Society of Mechani- 








GREATER PROFITS... with less effort 
when you install REXOIL OIL BURNERS 


4 Reasons for 


GREATER PROFITS . . not an 
empty statement, but a fact 
proven by an independent 
survey organization after 
interviewing a representa- 
tive group of Oil Burner 
Dealers in 2 different cities. 


Why don’t you increase 
your profits by selling and 
installing REXOIL . . the 


finest oil burner made. 


greater profits 


@ 25% LESS INSTALLATION COST . 


. This is really an extra 


25% clear profit for the REXOIL dealer. There’s no easier 
way to make money than just not to spend it. 


@ PRACTICALLY NO REPAIRS. . 


Repairs are always expensive 


to the dealer and annoying to the customer. Seldom does 


any REXOIL ever need repairs. 


FREE ENGINEERING SERVICE . . For those hard-to-figure jobs 
— REXOIL engineers will prepare all plans and specifications 


without cost to you. 


ADVERTISING ASSISTANCE . . Prepared mailing pieces, news- 
paper mats, point of purchase displays, etc. are supplied to 
REXOIL dealers FREE. You pocket this saving, too! 


JOBBER AND DEALER INQUIRIES INVITED! 
® Conclusions resulting from independent survey of 
oil burner dealers. 


REIF-REXOIL, INC. 
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37 CARROLL ST. 
BUFFALO 3, ° 


NEW YORK 





cal Engineers at the Hotel Statler, 
New York, N. Y., on December 1, a 
Swiss research engineer, P. T. Sulzer, 
Sulzer Bros., Ltd., Winterthur, Swit- 
zerland, described the mixing of ad- 
ditives as a promising method for in- 
suring the trouble-free burning of 
residual fueloil. 

Basing his paper—which dealt with 
the formation of deposits from residual 
fuels—on studies and investigations 
conducted in Switzerland and on Swiss 
and American reports on the subject, 
Sulzer’s tests were held at the semi 
closed cycle, 20,000-kilowatt gas-tur- 
bine plant of the North East Swiss 
Power Co., where residual fuels were 
burned with and without additives. 

Copies of Sulzer’s paper, No. 54-A- 
171, can be obtained at 50 cents each 
from the Order Dept., ASME, 29 W. 
39th St., New York 18, N. Y. 


Massachusetts OHA celebrates 
‘Past President’s Night’ 


SEVENTEEN past-presidents were hon- 
ored as guests by the Massachusetts 
Oil Heating Association, Quincy, 
Mass., at their 206th meeting on De- 
cember 14, 1954, in Boston. 

In the place of guest speakers, the 
meeting was turned over to the past 
presidents, who reminisced about the 


early days of oilheating. 
The past-presidents honored _in- 


cluded: Allen Fisk, Joseph Walsh, Or- 
don Hobbs, J. Henry Brody, John Lor- 
dan, Clarence Warner, Ray Eldridge, 
Don Edwards, Gus Dwelley, Lester 
Godwin, Don Clark, Max Seltzer, 
Fred Heaney, Al Coop, James De- 
Wolfe, Mahlon Walker and Thomas 
Scott. 


Officers, Directors elected 


by Maryland Oil Heat Assn. 


C. E. SCHAEFER has been elected prest’ 
dent of the Oil Heat Association of 
Maryland, Inc., for 1955. Serving with 
him are E. N. Gorman, 1st vice presi 
dent; F. W. Gross, 2nd vice president; 
J. Hollis B. Albert, secretary; and D. 
G. Rittenhouse, treasurer. 

Named as directors were C. H. Hoff 
berger, R. K. Ford, N. Sexton, C. 
Hein, J. H. West, Jr., M. J. Burnham, 
E. E. Wailes and M. J. Birmingham, 
Jr. 


(Please turn to page 206) 
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Oilheating Users reach 7,606,114 


Installations below 1953, but total Sales still add up to a strong Year 


= FIFTH BEST YEAR for oilheat- 
ing installations was recorded in 
1954 when 766,796 burners and units 
were sold for domestic central heating. 
The year, however, represented a de- 
cline of about 7% from last year’s sales 
of 823,365, yet at the same time was 
10% better than the average sales dur- 
ing the eight postwar years. 

The 1954 sales forecast was based 
on a preliminary estimate of factory 
shipments of 796,406 burners and 
units. Deducting an estimated 26,277 
burners shipped out of the country 
and subtracting an indicated increase 
of 3,333 in dealers stocks, the 766,796 
salés figure results. 

Last year final estimate of 823,365 
installations came from factory ship- 
ments of 831,830, with 33,755 burn- 


ers exported and a 25,290 decrease in 
burners and units in dealer stocks. 

The installation estimate, in addi- 
tion, is based on dealer reports cover- 
ing 11 months calculated installations, 
plus dealer advance estimates for the 
month of December. Factory shipment 
estimate for 1954 was computed from 
10 months actual data, plus two months 
calculated by plotting the trend curve. 

Despite the decline, only the years 
1947 with 888,083 installations, 1950 
with 846,815, 1952 with 777,604 and 
1953 with 823,365, exceeded the num- 
ber of oilfired installations made in 
1954. Burners in use at the end of the 
year totaled slightly more than 7,600,- 
000, an increase of 8.4% over those in 
use at the end of 1953. 

Total automatic heating sales in 





AUTOMATIC HEATING TRENDS 





OPERATING END OF YEAR 
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TABLE 1 


Automatic Heating Trends 


ANNUAL SALES 
% of Total 


Oil- Gas- 

Total Stoker burners burners 
1941 652,591 28.0% 51.1% 20.9% 
1942 225,041 35.1 44.2 20.6 
1943 64,465 27.5 51.9 20.6 
1944 102,028 31.0 48.9 20.1 
1945 321,693 37.1 45.2 Vi7 
1946 = 1,336,316 13.5 37.0 49.5 
i947 1,271,679 4.9 69.8 23.3 

9 


1948 803,222 5 56.7 33.8 
1949 1,281,706 2.3 47.9 49.7 
950 1,290;727 14:1 45.6 p PE 
1951 1,346,794 1.4 50.1 48.5 
1952* 1,544,160 1.2 50.4 48.4 


1953* 1.636.812 0.8 50.3 48.9 
1954 1,684,360 0.6 45.6 53.8 


OPERATING AT END OF YFAR 
1941 4,514,627 17.8% 53.2% 29.0% 
1942 4,615,785 19.0 51.7 29.3 
1943 4,633,755 19.3 51.3 29.4 
1944 4,700,130 19.7 50.9 29.4 
1945 4,979,775 20.7 50.5 28.8 
1946 6,009,347 19.3 47.0 33.7 
1947 7,133,709 16.6 51.2 32.2 
1948 7,752,498 16.0 51.3 32.7 
1949 8,845,695 14.0 50.8 452 
1950 10,434,971 11.3 49.6 39.1 


1951 11,506,701 9.8 49.6 40.6 
1952* 12,757,700 8.5 49.7 41.8 
1953* 14,085,664 7.1 49.8 43.1 
1954 15,466,642 5.9 49.2 44.9 


*Revised 


1954 attained an all-time high of 1,- 
684,360, or 3% better than the pre- 
vious record set in 1953 with 1,636,- 
812 installations. Last year the instal- 
lations were: Oilburners 766,796; gas 
burners, 906,598 and coal stokers, 10,- 
606. Ojilburner sales represented 
45.6% of these installations, gasburn- 
ers were 53.8% of the total and stokers 
accounted for only 6/10’s of 1%. 


TABLE 1, Automatic heating Trends, 
shows oilburners, gas burners and coal 
stokers sold during recent years, the 
number in use at the end of each year 
and the percentage breakdown between 
these three fuels used for automatic 
heating. 

Oilburners installed during 1954 de- 
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Analysis in other Months 


This year for the first time since 
we started the January issue analy- 
sis back in the 20’s you'll notice that 
we are limiting the study to oilheat- 
ing sales. You’re getting more detail 
on this particular phase and we’re 
including an analysis of the type of 
dealer making all of these sales. 

But two other principal studies 
that were to be found in the Janu- 
ary issue have now been moved into 
other months. One was the analysis 
of fueloil operating costs and man- 
agement in general. The other was 
a look at costs and activities in the 
mechanical side of the business .. . 
oilheating installation and service. 

We moved the fueloil study to the 
September issue starting with the 
last one. The installation and service 
digging will show up in the coming 
May issue. 

By spreading the analysis three 
ways the dealers can cooperate more 
effectively, the readers can spend 
more time on each section and the 
staff can do a better job under less 
time pressure. We hope you will 
like the new arrangement. 











clined 6.9% from the previous year; 
gas burners increased 13% and stokers, 
following the trend of the past five 
years, dropped 20%. 

At the year end the number of auto- 
matic heating systems in use had in- 
creased 9.7% to 15,466,642, compared 
with 14,085,644 in use at the end of 
1953. Oilburners represented 49.2% 
of this total, 7,606,114 units; 44.9% 
or 6,938,468 of these installations are 
gas fired and the balance, 922,060 
units, 5.9% of total, are fired with coal 
stokers. The following table shows the 
percentage of homes heated with oil, 
gas and stokers for the past three years: 


Operating 1954 1953* 1952* 
12/31/54 G% F TM 
7,606,114 Oijilburners 49.2 49.7 49.7 
6,938,469 Gas burners 44.9 43.2 41.8 
922,060 Stokers 59: “71 “BS 


15,466,642 











*Revised. 


Oilburner Sales 


TABLE 2 presents the record of oil- 
burner installations in 1954 and pre- 
vious years, along with the number es- 
timated to be in use at the end of each 
year. On December 31, 1954 there 
were 7,606,114 oilburners in use for 
residential heating, compared with 7,- 
017,609 in use at the end of 1953. 
Based on sales during 1954 of 766,796 
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oilburners and units, there was a net 
gain in users of 588,505, representing 
77% of installations. The 122,687 oil- 
burners sold to replace worn out or 
obsolete models deducted from total 
sales shows there were 644,109 new 
fueloil customers added, 84% of in- 
stallations. Then there were 55,604 oil- 
burners removed and replaced by com- 
petitive fuels, reducing the net gain in 
users to the 588,505 figure. Of the 
losses to other fuels, 47,759 or some 
86% of all losses, were replaced by gas 
equipment. 

Included also in TABLE 2 are the re- 
tail and factory values of sales. Gen- 
erally speaking, retail prices were 
slightly higher in 1954, while whole- 
sale prices were somewhat lower than 
the previous year. Conversion burner 
installations were sold on the average 
for $384 in 1954, a 4% increase over 
1953; boiler-burner units were retailed 
at $749, up 5.5% from the year before 
and furnace-burner units were bought 
by the customer for $643, a scant 0.8% 
jump. 


Factory Prices 


Average factory prices on the other 
hand were: Conversion burners, $99, 
down 11.6%; boiler-burner units, 
$369, 5.6% less than in 1953 and fur- 
nace-burner units, $307, 14% down. 


Both retail and factory prices are na- 
tional averages based upon total sales. 

While there was relatively little 
change in burner sales by types during 
1954, low pressure burners advanced 
percentagewise to the second spot in 
burners sold. High pressure gun burn- 
ers retained their traditional position 
at the head of the list, accounting for 
79.8% of last year’s sales, actually 
611,903 burners. Then, there was an 
indicated total of 78,213 low pressure 
gun burners sold, 10.2% of sales, fol- 
lowed by vertical rotaries of which 
67,748 — 8.8% of sales— were in- 
stalled. Vaporizing burners declined to 
1.2% of 1954 sales, or 9,202 burners, 
exclusive of those used in floor fur- 
naces and other space heaters. 


Types of Oilburners 


Shown in the following tabulation 
is a breakdown of oilburner sales by 
types for the past two years, with a 
prewar average presented for compari 
son. 


1954 1953 Prewar 

No. % Jo Av. %* 
611,903 79.8 High pres. 76.5 71.7 
78,213 10.2 Lowpres. 9.8 6.2 

67,478 8.8 Vert.Rot. 11.0 11.0 

9,202 1.2 Vaporizing 2.7 108 
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*Includes 0.3%, miscellaneous. 


During 1953 the following numbers 


TABLE 2 


Total Domestic Burners and Units 


No. in Use 
Sales Retail Value Factory Value Year (End of Year) 
eno | WW “Estes” «  “) Jetpacecnaers 1930 648,500 
mea: 6=—li(| wl Areetimnee | TC eee mtattiocs 1931 747,300 
Beer = (kts ee Cll! eg 1932 831,120 
ll ee ee en Re ee 1933 914,280 
Cee =) aeaticriere ehh’, ~elateueterayacs 1934 1,012,870 
150,510 S50.342000°  — § § emaareaurs 1935 L152 125 
220,075 TAOOR TOO = — ss ereqeisia 1936 1,340,675 
210,740 69,265,100 $22,238,200 1937 1,530,545 
179,360 54,583,900 18,292,900 1938 1,667,745 
236,140 66,520,400 23,352,200 1939 1,862,330 
302,210 89,548,800 32,273,600 1940 2:135,127 
333,250 113,546,400 41,931,800 194] 2,402,060 
99,514 29,871,600 14,067,900 1942 2,386,290 
33,445 5,283,300 5,431,000 1943 2,375,455 
49,915 17,988,300 7,652,000 1944 2,392,265 
145,596 49,245,200 17,845,400 1945 2 517 ,OFF 
492,593 211,448,000 79,007,100 1946 2,821,044 
888,083 418,178,500 156,759,900 1947 3,650,514 
455,245 237,385,500 84,114,100 1948 3,975,773 
614,712 262,843,600 102,660,700 1949 4,490,535 
846,815 371,585,000 140,582,300 1950 5,172,134 
675,060 330,610,900 123,630,800 1951 5,704,556 
777,604 364,500,000 145,487,000 1952 6,345,876 
823,365 428,600,000 204,289,000 1953* 7,017,609 
766,796 445,845,000 193,063,000 1954 7,606,114 
*Revised 
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DOMESTIC OILHEATING SALES 








BURNERS AND UN/TS 





shown. Retail 
prices registered 
slight 
over those charged 
in 1953; whole- 


increases 























of burners were sold, based on revised 
total sales of 823,365: High pressure 
gun burners, 629,873; low pressure gun 
burners, 80,690; vertical rotary burn- 
ers, 90,570 and vaporizing burners, 
22,232—-again these are vaporizing 
burners used for central heating, not 
floor furnaces or space heaters. 

Next, average retail and wholesale 
prices for high pressure, low pressure 
and vertical rotary oilburners are 
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1954 HAA shane sia sale prices were 
23 TTD 323,365 ini ‘coset See 
1952 AAA 777,604 a $1 increase re- 
951 TTT TM «75,060 ported in the aver- 
950 LM 446,65 ff age wholesale 
1949 TTT 14,712 peice faa venti 
1948 TTT 455,245 apie ar 
947 TT 266,063 Ht ices paid for 
1946 [TN 492,593 uk wednicaen 
1945 UM 145,596 burner _ installa- 
1944 [ill] 49,915 tions averaged 
1943 $352, compared 
i942 I) 99,54 gt es 

MTT . Incidental- 
1941 (III 332,250 . oe 











average retail 
price reported for 
the same type of 
burner in 1952. 
More retail prices 
in 1954: Low pressure gun burn- 
ers were sold at retail for $398, up 
slightly from the $390 charged for the 
same kind of installation in 1953; 
homeowners buying vertical rotary 
burner installations paid $464 for the 
average job in 1954, just about 2% 
more than the $455 paid the previous 
year. 


Again in 1954 dealers paid less or 
virtually the same for burners pur- 


chased from manufacturers. High pres- 
sure gun burners were bought at a 
wholesale price of $99, compared with 
$103 in 1953; low pressure burners 
were purchased by dealers for $146, 
down from $160 charged by factories 
in 1953 and wholesale prices of verti- 
cal rotary burners in 1954 averaged 
$151, just a dollar more than the $150 
charged the year before. 

Both retail and wholesale prices 
compared in the folowing table are 
weighted national averages. 


RETAIL WHOLESALE 
1954 1953 1954 1953 
$352 $345 Highpres. $99 $103 

398 390 Low pres. 146 160 
464 455 Vert. Rot. 151 150 


The percent of oilburners installed 
as straight conversions in 1954 dropped 
to 41% of total sales, compared with 
48% in 1953, while burners installed 
in new homes accounted for 43% of 
all burners sold in 1954. This repre- 
sents the largest number of oilburners 
ever installed in a single year in new 
homes and surpasses the previous per- 
centage high of 41.9% recorded in 
1948. This, along with the good show- 
ing made in replacing old oilburners— 
16% of installations being of this type 
—is encouraging in that it indicates 
an awarenecs on the part of many 
dealers of the importance of these 
sources of business. New home jobs, of 
course, represent an excellent source 
of equipment sales as well as new fuel- 
oil customers; replacement jobs help 
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BURNER SALES BY TYPES OF INSTALLATIONS 
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REPLACING HANDFIRED COAL 


REPLACING OLD BURNERS 


Oilburner Replacements 


Number Year % 
40,936 1940 5.2 
56,315 1941 16.9 
33,170 1942 33.3 
13,910 1943 41.6 
38,280 1944 76.7 
29,847 1945 20.5 
36,540 1946 8.0 
58,613 1947 6.6 
90,750 1948 19.9 
58,200 1949 10.2 
96,960 1950 14:3 
91,808 195] 13.6 
103,283 1952 13.3 
104,567* 1953 12.7 
122,687 1954 16.0 

*Revised 


increase equipment sales, naturally, but 
more importantly offer splendid oppor- 
tunities to keep customers satisfied and 
happy with oilheating through con- 
tinuing burner efficiency and resultant 
economy of operation. 

Other oilburners were installed to 
replace gas burners, 2% of total sales. 
Combined with the 39% used to re- 
place hand fired or stoker fired systems, 
41% of 1954 installations then were 
used to convert other fuels to oilfiring. 
By actual numbers, in 1954 the fol- 
lowing burners were installed: 329,722 
in new homes; 299,051 to replace coal 





1953 


0 IN NEW HOMES 
SSSQ REPLACING STOKERS 


fired systems; 122,687 substituted for 
worn out or obsolete oilburners and 
15,336 installed in place of gas. 

Summing up, total burners installed 
to replace other fuels amounts to 314,- 
387, or 41% of 1954 sales of 766,796. 
Oilburners lost to other fuels, on the 
other hand, came to 55,604 in 1954, 
only about 1//6th as many. 

The oilheating dealers who sub- 
mitted information on their 1954 ac- 
tivities were asked to divide their re- 
placement oilburner sales to show what 
percentage of them were put in as 
straight conversion burners, boiler or 
furnace-burner units. National aver- 
ages reveal a considerable jump in the 
number of boiler units installed to re- 
place oilburners. Conversion burners 
dropped quite a bit, furnace-burner 
units were slightly under 1953 levels. 

Last year dealers installed straight 
conversion burners in 46.7% of the oil- 
burner replacement jobs they did. This 
compares with 55.7% in 1953 and 
53.8% the year before that. Boiler- 
burner units were installed in 29.7% 
of all the oilburner replacement sales, 


Are Units Bought Assembled or Unassembled? 


New Mid. 
Eng. Atl. 
% % 
ASSEMBLED 
Boiler Units 84.7 45.5 
Furnace Units 93.5 97.7 
UNASSEMBLED 
Boiler Units 15.3 54.5 
Furnace Units 6.5 28 


. 
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compared with 18.9% in 1953, 26.6% 


in 1952. Furnace units accounted for 
23.6% of oilburner replacements in 
1954, down slightly from 25.4% in 
1953, but still above the 19.6% figure 
reported in 1952. 

The percentages in the preceding 
paragraph are weighted national aver- 
ages. Dealer reports on what type of 
replacement oilburner _ installations 
were made in 1954 follow: 


Conv. Boiler Furn. 

Burners Units Units 

New England 38.0% 39.2% 22.8% 
Mid-Atlantic 52.5 37.6 9.9 
South 44.4 41.9 13.7 


Midwest 52.7 at 30.2 
Pacthc 23.2 4.8 72.0 
Total U.S: °46:7 29.7 23.6 


Losses to other fuels, touched upon 
briefly in preceding paragraphs, held 
fairly constant in 1954, amounting to 
0.7% of total burners operating, the 
same percentage as in 1953. Thus last 
year there were 55,604 oilburners re- 
moved and other fuels substituted, 
compared with 47,065 in 1953. Losses 
in 1952 amounted to 32,734, 0.6% of 
total: in 1951, 50,830 burners, 1.0% 
of total in use. 

The 1954 losses were divided: Gas, 
47,759 units amounting to 85.9% of 


Mid- all such installations; electric heat re- 
so _ —/ placed 7,215 oilburners, 13% of the 
ri y / . a 
losses and coal replaced 630 oilburners, 

ie = i ae 1.1% of total. In 1953 oilburners re’ 
. placed by gas accounted for 91.8% of 
28 26.0 13.6 291 total losses: losses to electricity made 
0.5 26.6 4.8 up 7% of total losses; losses to coal 
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were virtually the same, 1.2% of losses. 
The following table contains a break- 
down of losses by sections of the coun- 
try: 


Fueloil Customers Lost 


To To To 

Gas Electricity Coal 

New England 4,480 44] 
Mid-Atlantic 9,124 138 59 
South 1,583 219 24 
Midwest 30,998 338 106 
Pacific 1,574 6,520 ry 

All Sections 47,759 TIS 630 

Division of burner Sales 

Total oilburner sales in 1954 of 


766,796 were divided: Conversion 
burners 34%, boiler-burner units 25%, 
and furnace-burner units 41%. 

In arriving at these estimates the 
overlap in Census reports of burner 
shipments once again was considered. 
Census figures include under conver- 
sion burners a considerable number 
that eventually are used in the fabrica- 
tion of boiler or furnace-burner units. 
For example, if a burner manufacturer 
purchases a boiler or furnace from an- 
other manufacturer and ships it as a 
complete unit, equipped with a burner 
he makes, it is reported as an integral 
unit. However, if the burner manu- 
facturer ships conversion burners to 
boiler or furnace manufacturers and 
they in turn ship complete units, the 


TABLE 5 
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Domestic Conversion Oilburners 


No. in Use 
Sales Retail Value Factory Value Year (End of Year) 
126,400 $79,400,000 $24,648,000 1930 648,500 
104,000 50,310,000 16,640,000 1931 747,300 
86,200 36,911,000 12,068,000 1932 827,320 
80,800 31,263,000 10,423,000 1933 902,680 
98,990 33,116,000 11,681,000 1934 991,980 
136,825 43,373,500 13,408,900 1935 1,115,125 
197,430 59,229,000 18,558,400 1936 1,281,305 
184,920 54,181,600 15,903,100 1937 1,446,295 
153,850 40,462,600 12,154,200 1938 1,559,675 
200,020 48,004,800 15,601,600 1939 1,719,940 
238,845 55,645,900 18,152,200 1940 1,933,605 
237,965 59,490,200 19,275,200 1941 2,113,160 
71,658 16,552,700 6,090,900 1942 2,073,260 
21,363 1,885,800 1,837,200 1943 2,060,465 
37,885 10,607,800 4,184,600 1944 2,072,445 
119,680 34,292,200 11,249,900 1945 2,173,910 
408,861 151,258,100 48,625,800 1946 2,397,554 
669,615 262,489,000 83,701,900 1947 3,020,741 
312,170 131,735,700 36,523,900 1948 3,208,365 
440,748 155,143,300 47,160,000 1949 3,568,024 
608,013 214,020,600 65,665,400 1950 4,057,412 
477,267 189,475,000 55,363,000 1951 4,433,834 
542,768 203,538,000 64,047,000 1952 4,881,476 
382,042 140,591,000 42,789,000 1953* 5,193,160 
260,711 100,113,000 25,810,000 1954 5,393,252 
*Revised 


burners involved already have been re- 
ported as conversion burners by the 
manufacturer. 

Census reports, of course, were used 
as a check, but much more weight was 
given to the information supplied by 
reporting dealers who informed us of 
the type of equipment they sold and 


TABLE 4 


Conversion Burner Price Trends 


—_—_- .-—_ —_—___ RETAIL — —-——_——_—— 

Aver’ %change Aver. % change 
age prev. yr. Min. prev. yr. 
$692 ees $554 Ns 
629 <I 516 — 6.8 
495 -21.3 413 —19.9 
438 —11.5 371 -10.1 
395 — 9.8 34] — 8.1 
34] ~13.6 310 —. 9.0 
317 - 7.0 275 ELZ 
300 - 5.3 266 - 3.2 
293 ~ 269 p> bh | - 2.6 
263 10:2 236 - 7,4 
240 8.7 218 - 7.6 
233 ao 210 - 3.7 
250 “FL 226 EG 
267 + 6.8 245 “> 8:4 
276 + 3.3 247 + 0.9 
280 + 4.4 258 47 
313 +118 292 + 13:2 
370 + 18.2 294 OF 
392 + 6.0 353 +20.1 
422 +- 7.6 349 ef] 
352 -16.6 329 7 
352 ; 319 $6 
397 +11.3 330 + 3.4 
375 55 326 1.4 
368 1.9 320 1.8 
384 + 4.0 319 


installed. Conversion burners then 
totaled 260,711, 34% of total sales; 
boiler-burner units accounted for 25% 
of burner sales, 191,699 units and fur- 
nace-burner units installed came to 
314,386, 41% of installations. 

At the end of 1954 there were 5,- 
393,252 conversion burners in opera- 
tion, 71% of burners in use, compared 
with 5,193,160 in use at the end of 
1953, equivalent to 74% of all burners. 

Boiler-burner units operating at the 
end of 1954 came to 779,639, 10% of 
all installations, and up from 632,513 


—__—_—_———- FACTORY - - 

Avery % change Aver. % change 
age prev. yr. Min. prev. yr. What Kind of Equipment 

$240 aa 
195 18.7 1954* 1953* Prewar 
160 -18.0 Y/ % % 
140 2.5 09 34.0 46.4 Conversion 80.5 
cae mad i — 9 j 25.0 14.1 Boiler Units 9.1 
98 16.9 88 111 41.0 39.5 Furnace Units 10.4 
94 - 4,] 85 3.4 
86 eee 82 3.5 
79 8.1 76 yf Be *Calculated on revised basis, taking into 
78 - 1.3 69 9.2 account overlap in Census reports of burner 
76 2.6 63 8.7 shipments. If a plant manufactures an oil- 
81 + 69 65 + 3.2 burner and combines it with a furnace or 
85 + 4.9 73 +12.3 boiler of its own manufacture, data for this 
86 -—- 22 76 + 4:1 equipment are reported under boiler or 
98 i) oy 78 r 2.6 furnace-burner units. If a plant manufac- 
94 - 4.1 84 a ee A tures a furnace, but combines it with a 
119 +26.6 90 + 7.1 burner purchased from another manufac- 
125 + 5.0 107 +18.9 turer, data for this furnace are reported 
117 6.4 101 5.6 under warm air furnaces; data for the oil- 
107 14.5 97 - 4.0 burner already have been reported by the 
108 + 0.9 97 burner manufacturer as a conversion oil- 
116 “ T4 102 Tee burner. Estimates for these two years allow 
118 + 1.7 102 ; greater weight for reports from dealers on 
Hi2 aor) 100 0.2 the type of oilburning equipment they sell 
99 11.6 95 5.0 and install. 
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TABLE 5 
Boiler-Burner Units 
No. in Use 
Factory Value Year (End of Year) 
pene kates 1932 3,800 
ieee 1933 11,600 
ee 1934 20,890 
er ee 1935 31,400 
be haya 1936 46,250 
$3,795,100 1937 60,240 
3,711,400 1938 73,930 
4,286,100 1939 92,540 
5,005,300 1940 118,560 
9,717,600 1941 155,720 
2,877,700 1942 163,040 
2,090,600 1943 164,240 
2,002,800 1944 167,040 
2,491,500 1945 175,165 
18,088,100 1946 219,131 
23,014,700 1947 277,771 
16,600,600 1948 318,417 
20,027,300 1949 368,286 
26,038,700 1950 434,401 
22,688,300 1951 480,722 
26,783,000 1952 537,799 
45,393,000 1953* 623,513 
70,737,000 1954 779,639 


Sales Retail Value 
en 
Pe er Oo ite eG ies 
Sf a ee 
10,510 $9,511,600 
15,025 9,781,300 
14,430 8,557,000 
14,220 7,877,900 
19,220 9,744,500 
26,955 13,322,700 
39,990 21,874,500 
9,313 5,289,800 
6,637 1,705,600 
6,440 3,909,100 
9,027 5,984,900 
45,130 34,765,900 
63,054 52,650,000 
42,785 40,260,700 
55,324 43,872,000 
82,141 61,687,900 
58,731 46,573,700 
69,207 53,635,000 
116,094 82,427,000 
191,699 143,582,000 
*Revised 


Prior to 1953 this table represented only the boiler-burner units reported to the 
Census Bureau by oilburner manufacturers. It did not include units assembled either by 
boiler manufacturers in their plants or field-assembled by dealers. In 1953 it included 
those assembled by boiler manufacturers but not by dealers. In 1954 it includes all three, 
divided as follows: By oilburner manufacturers, 69,012; by boiler manufacturers, 66,903; 
by dealers in the field, 55,784. 


TABLE 6 


Prices of Factory-Assembled 


Aver- 
age 

$905 
651 
593 
554 
507 
495 
547 
568 
533 
607 
663 
770 
835 


749 
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Boiler-Burner Units 


% change 
prev. yr. 
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1935 
1936 
1937 
1938 
1939 
1940 
1941 
1942 
1943 
1944 
1945 
1946 
1947 
1948 
1949 
1950 
1951 
1952 
1953 
1954 


FACTORY 


1937 
1938 
1939 
1940 
1941 
1942 
1943 
1944 
1945 
1946 
1947 
1948 
1949 
1950 
1951 
1952 
1953 
1954 


Aver. % change 
Min. 


$723 
566 
516 
482 
441 
365 
378 
473 
361 
450 
539 
589 
691 
710 
682 
661 
686 
699 
703 
704 


$246 
244 
208 
183 
201 
229 
231 
216 
233 
267 
310 
345 
342 
J. | 
336 
324 
322 
322 


prev. yr. 
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in use at the end of 1953 when they 
accounted for 9% of all oilfired home 
heating installations. 

Furnace-burner units increased to 
1,433,223 in use at the end of 1954, 
19% of all oilfired systems, compared 
with 1,191,936 the year before, 17% 
of all oilheating in use. 


Conversion burners, boiler and fur- 
nace-burner units are shown in the 
table as percentages of total sales in 
the table on page 93. 


TABLE 3 shows annual sales of con- 
version oilburners, along with retail 
and factory values since 1930. In 1954 
retail values of conversion burners de- 
clined to $100,113,000 and factory 
values dropped to $25,810,000. 


Conversion price Trends 


In TABLE 4 conversion burner price 
trends are traced, showing that in 1954 
average retail prices gained 4% to 
$384, average minimum prices re- 
mained virtually the same, $319 com- 
pared with $320 in 1953. Factory aver- 
age prices for conversion burners—the 
price the dealer pays—took an 11.6% 
drop to $99, compared with $112 aver- 
age for 1953; average minimum prices 
paid by dealers for conversion burners 


in 1954 also were lower, 5% below 
the $100 it cost dealers in 1953. 
Average installed price for a con 


version oilburner installation was 
higher in 1954 than in 1953, slightly 
more than 4% higher. Weighted na- 
tional average price for a burner in- 
stalled with a single basement tank ad- 
vanced to $384 in 1954, compared 
with $368 in 1953. Only in the South 
and Pacific Coast regions were lower 
prices reported for this type of job, 
prices in the other three sections being 
well above those charged in 1953. By 
way of further comparison, in 1952 
dealers reported an average price of 
$375 for installing a conversion oil- 
burner and basement tank. 

The geographical breakdown of 
1954 conversion burner prices appears 
below. 


Conversion Burner Price 
One 275 Tank 


1954 1953 

New England $365 $351 
Middle Atlantic 406 361 
South 330 356 

Midwest 395 375 

Pacific 386 413 

Average U. S. 384 368 


Firing Rates 


Oilburner firing rates for all oilheat- 
ing installations continued to follow 
pretty much the same pattern as in re- 
cent years, with a slight increase regis’ 
tered in the 1.66 to 2.0 gph range. Be- 
ginning with the smaller sizes, firing 
rates of 1954 oilheating installations 
were: Below 1 gph, 34%; from 1.0 to 
1.35 gph, 31%; from 1.36 to 1.65 gph, 
14%; from 1.66 to 2.0 gph, 9%; 2.01 
to 3.0 gph, 6% and 3.01 gph and 
larger, 6%. Burners with firing rates 
up to 1.65 accounted for 79% of all 
installations in 1954, compared with 
83% for the same capacity range in 
1953. 


During 1953 these firing rates were 
reported: Below 1 gph, 32%; 1.0 to 
1.35 gph, 41%; 1.36 to 1.65 gph, 
10%; 1.66 to 2.0 gph, 6%; 2.01 to 3.0 
gph, 4% and 3.01 and larger, 7%. 
Note the similarity in firing rates above 
2.0 gph. In 1954 these gallonage rates 
were used in 12% of the installations; 
in 1953 they were used in 11% of the 
jobs. 
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TABLE 7 1954 and 8% in 1953. TABLE 11 con- 
tains details of boiler sizes, divided by 

Heating Boiler Sales geographic sections. 
Preliminary estimates indicate an 
CAST IRON STEEL approximate drop of 6% in total sales 
Total No. for 9% for Total No. for % for Of heating boilers in 1954. Cast-iron 
Output oil oil Output oil oil boilers total 208,438 for the year, vir- 

1935 160,105 29,310 18.3 1935 14,415 14,281 8 90.2 gui whe een 6000S Reais 

1936 186,560 41,922 22.5 1936 19,242 18,622 96.8 5 a y : teel 

1937 169,707 58,462 34.2 1937 16,569 15,321 92.7 _ boiler sales were lower. In 1953 total 

] 1938 135,282 54,139 40,0 1938 19,098 17,218 90.3 output of steel boilers was 113.814 

1939 146,919 61,070 41.6 1939 23,658 21,857 92.4 a ae : . 

1940 168,839 77.764 . 46.1 1940 24580 23,206 + © 94.5. ~—- While in the past year the total dropped 

1941 178,076 80,176 45.0 1941 25,666 24,173 94.2 to 104,062. 

, 1942 111,875 10,765 9.6 1942 13,000 7,238 SF 

> 1943 81,500 8,852 10.9 1943 3,550 1,230 34.7 

y 1944 75,760 19,140 25.3 1944 3,310 2,168 65.5 Boil f Oilfiri 
1945 66,740 20,088 30.1 1945 16,008 10,979 68.6 ees 56 ee 
: 1946 161,667 46,548 28.8 1946 34,820 33,777 97.0 

1947 233,905 73,279 5 Re 1947 105,714 94,123 89.0 : . 

1948 180,345 61,781 34.3 1948 92,718 82,716 89.2 Approximately 64% of all boilers 

1949 144,275 50,495 35.0 1949 84,876 74,520 87.8 were used for oilfiring in 1954, there 

1950 194,509 76,406 39.3 1950 166,836 156,325 93.7 . : . . 

1951 159,007 68214 42.9 | 1951 92892 86950 93.6 being 104,219 cast-iron boilers used in 

1952 187,596 ee 47.8 1952 107,755 102,367 95.0 oilheating systems and 97,818 steel 

S 1953 208,644 9,706 47.8 1953 113,814 106,985 94.0 : : 

1954 208.438 104219 ~+—-50.0 ~+| 1954 104062 97818 940 boilers. Thus just about 507% of all 
cast-iron boilers were used with oil- 
burners and 94% of the steel boilers 
eventually were installed for oilfiring. 

Complete boiler-burner units in- of oilfired boiler jobs. In 1953 these In 1953 there were 47.8% of the cast- 
3 stalled during 1954 accounted for25% same sizes accounted for 92% of the iron boilers used in oilfired heating, 
, of the installations and totaled 191,- jobs. A breakdown of boiler sizes in 94% of the steel boilers. Total oil boil- 
| ‘ 699 units. Net gain in boiler units op- 1954 shows: Boilers up to 300 sq. ft. ers of 202,037 in 1954 accounted for 
5 erating increased the number in use to _— steam net, 36% ascompared with42% 64% of all boiler sales; the previous 
3 779,639, an increase of 23% and rep- _ the year before; from 301 to 500 sq. = year 206,691, representing almost ex- 
8 resenting 10% of all oilburners in use _— ft. steam net, 36% in 1954, 38% in _actly the same percent of total boiler 

at the end of 1954. A summary of an- 1953; from 501 to 650 sq. ft.steam net, _—_ activity. 
nual sales, retail and factory value and 18% in 1954, 12% in 1953 and from Complete furnace-burner units in- 
number of boiler-burner units operat- 651 to 800 sq. ft. steam net, 10% in __ stalled during 1954 were used with 
t- ing for each year since 1932 is con- 
Ww tained in TABLE 5. 
¥ A 5.5% advance was registered in TABLE 8 
s the average retail price for a boiler- 
e burner unit in 1954, $749, compared Furnace-Burner Units 
g with $710 in 1953. Total retail value No. in Use 
ns of all boiler units sold was $143,582,- Sales Retail Value Factory Value Year (End of Year) 
to ; ; 3,875 SaAvr40e Of eeeoedas 1935 5,600 
: 000. Dealers paid factories an average 7620 ae 1936 13120 
h, of $369 for each boiler-burner unit, 11,390 6,526,500 $2,540,000 1937 24,010 
)1 ; 11,290 6,243,400 2,427,300 1938 34,140 
; down from $391 they were charged in 16900 3771100 3,464,500 1939 49.850 
7 1953. Total factory value of all boiler 36,410 19,115,300 7,646,100 1940 82,960 
ry 
eS i 55,295 32,181,700 12,939,000 1941 133,180 
: units was $70,737,000. _ . 18,543 8,029,100 5,099,300 1942 149,990 
s Average minimum prices of boiler- 5.445 1,691,900 1,503,200 1943 seme 
t ; ; ; 5,590 3,471,400 1,464,600 1944 152,780 
burner units remained almost un 16.889 8°968.100 4.104,000 1945 167,980 
in changed. In 1954 average minimum 38,602 25,429,000 12,293,200 1946 204,359 
i | oe ; 155,414 103,039,500 50,043,300 194 352,002 
prices charged for a boiler-burner unit = 3 99°39 65,389,100 30,989,600 1948 447.277 
re installation was $704, compared with 118,640 63,828,300 35,473,400 1949 554,225 
; = ; 156,661 95,876,500 48,878,200 1950 680,321 
to $703 reported in 1953; wholesale prices 139°062 94°562,200 45,579,000 1951 790,000 
yh, for both years were $322. 165,629 107,327,000 54,657,000 1952 926,601 
5.0 325,229 205,582,000 116,107,000 1953* 1,191,936 
? i 314,386 202,150,000 96,516,000 1954 1,433,223 
To. Boiler Sizes pe 
we *Revised 
i i i i Prior to 1953 this table represented only the furnace-burner units reported to the 
iH Boiler — installed during scien Census Bureau by oilburner manufacturers. It did not include units assembled either 
ns, showed little variation from those re- by furnace manufacturers in their plants or field-assembled by dealers. In 1953 it in- 
the Ported in 1953, with units up to 650 cluded those assembled by furnace manufacturers but not by dealers. In 1954 it includes 
; : all three, divided as follows: By oilburner manufacturers, 191,699; by furnace manu- 
sq. ft. of steam net accounting for90% —_facturers, 107,596; by dealers in the field, 15,091. 








41% of all oilheating jobs, compared 
with 39.5% in 1953. Totals amounted 
to 314,386 units in 1954, and 325,299 
in 1953, with the number of such units 
in use at the end of 1954 advancing 
20% to 1,433,223. This represented 
19% of all oilheating systems in use. 
TABLE 8 contains data for 1954 sales, 
retail and factory values, and number 
operating at the end of each year since 
1935. 


Furnace unit Prices 


Average installed price for a fur- 
nace-burner unit in 1954 for $643, up 
slightly from the average of $638 re- 
ported for 1953 installations. Total re- 
tail value of furnace-burner units last 
year was $202,150,000. Prices paid to 
manufacturers by dealers averaged 
14% below 1953 prices last year, with 
total factory value of furnace-burner 
units reaching $96,516,000, based on 
average factory prices of $307, com- 
pared with $357 reported in 1953. 


TABLE 9 


Price Trends of Factory-Assembled 
Forced-Air Units 


RETAIL 
% change % change 
prev. yr. prev. yr. 
Aver’ Aver. 
age Min. 
$274 ks 1935 $642 10.2 
662 14.4 1936 576 10.2 
5723 13.4 1937 499 13.3 
553 - 3.5 1938 481 3.4 
519 2 1939 402 16.4 
[25° Se 12 1940 360 10.4 
582 +10.9 1941 402 11.7 
611 + 49 1942 (es a 
613 + 0.3 1943. +418. or 42 
Sor aS 1944 434 + 3.8 
531 14.5 1945 479 +10.4 
659 +241 1946 526 «+ 96 
663° 7 0:6 1947 610 +159 
652 ae JAY 1048 1623 4721.3 
583 10.6 1949 538 a7 
G12- > 5.0 1950 610 +13.4 
SS il a 1951 624 +-°2:3 
648 4.7 1952:02:639 + 24 
638 16 9953 625 ee) 
643 + 0.8 1954 608 27 
FACTORY 
$223 sie 1937 $210 5 
215 - 3.6 1938 204 2.8 
205 - 4.7 1939 198 29 
210+ 2:4 1940 196 2.0 
234 +11.4 1941 201 = 2:5 
293) 17.5 1942 236 +17.4 
276° =r 04-4948 °° 241 21 
262 5.1 1944 217 — 9.9 
243 - 7.3 1945 239 +10.1 
318 +30.9 1946 265 +10.9 
Boe Pr. LS 1947- 297 +4-12.1 
309 — 4.0 1948 304 + 2.3 
299 ee 1949 297 —- 2.3 
312. + 4.3 1950. 306 + 3:0 
S28 + 43,1 1951 316 «+ «(3.3 
Ba0.* 4 0.6 - 1952 311 — 1.6 
37. +. R2 1953 300 — 3.5 
307 —14.0 1954 294 2.0 
96 


TABLE 10 


Warm Air Furnace Shipments 


FORCED AIR 


1954 1953* 
9,697 Coal 16,280 
397,575 Oil 403,207 
562.422 Gas 443,510 
969,694 862,997 
GRAVITY 
32,323 Coal 55,625 
12,929 Oil 17,874 
62.492 Gas 60,107 
107,744 i33,606 
1,077,438 Grand Total 996,603 
*Revised 


Price trends for forced air units are 
contained in TABLE 9. 

Warm air furnaces shipped during 
1954 are estimated to be 1,077,438, or 
8% higher than the 996,603 shipped 
the previous year. Ninety percent of 
1954’s total were forced air units for 
oil, coal and gas firing, the remaining 
10% were gravity furnaces. Total 
forced air furnaces shipped during 
1954 were 969,694, along with 107,- 
744 designed for gravity systems. 

Total oilfired furnaces amounted to 
410,504 last year, made up of 397,575 
for forced air and 12,929 for gravity. 
These compared with total shipments 
of oil furnaces in 1953 of 421,081, a 
drop of 2.5%. By types the compari- 
son shows, 403,207 forced air furnaces 
shipped in 1953 and 17,874 gravity 
units, recording drops of 1% and 28% 
respectively in 1954 shipments. 


TABLE 


Details of furnace shipments during 
1954 are contained in TABLE 10. Coal 
units recorded decreases of 40% in 
forced air furnaces and 42% in grav- 
ity jobs; gas registered increases of 
27% in forced air units and 4% in 
gravity furnaces. 


An examination of furnace sizes in- 
stalled by reporting dealers during 
1954 shows that 6% of oilfired fur- 
naces had bonnet capacities of under 
50,000 Btu/hr, 24% covered the range 
from 50,000 to 75,000, 47% from 76,- 
000 to 100,000, 17% from 101,000 to 
125,000 and 6% larger than 125,000 
Btu/hr. Units with capacities at the 
bonnet up to 100,000 Btu /hr thus ac- 
counted for 77% of all oilfired furnace 
installations in 1954; in 1953 furnaces 
of the same capacity accounted for 
79% of oilfired furnaces installed. 

A geographical breakdown of fur- 
nace sizes last year appears in TABLE 
11. For comparison here are the per- 
centages reported for oilfired furnace 
jobs in 1953: Up to 50,000 Btu/hr, 
4%; from 50,000 to 75,000, 31%; 
from 76,000 to 100,000, 44%: 101,- 
000 to 125,000, 13% and larger than 
125,000 Btu/hr, 8%. 


Commercial Oilburners 


Oilburners used for commercial heat- 
ing dropped 13% from 1953 totals, 
35,470 of this type of equipment esti- 
mated for 1954, compared with a re- 
vised total of 41,021 burners in 1953. 


11 


How Big Were the Jobs 


New Mid. Mid 
Eng. Atl. South west Pac. U.S. 
OILBURNER FIRING RATES: 
Less than 1.0 gph 39% 18% 57% 39% 10% 34% 
1 to 1.35 gph 37 25 22 44 22 3] 
1.36 to 1.65 gph 13 22 8 2) 6 14 
1.66 to 2.0 gph 5 15 7 5 9 
2.01 to 2.5 gph 4 1 3 2 6 
2.6 gph and up 2 9 3 5 6 
BOILER SIZES: 
Less than 300 sq. ft. 30 21 22 54 72 36 
301 to 500 sq. ft. 43 39 54 30 14 36 
501 to 650 sq. ft. 17 27 9498 9 i 18 
651 to 800 sq. ft. 10 13 2 7 14 10 
FURNACE SIZES: 
Less than 50,000 Btu 7 7 - os 12 6 
50 to 75,000 Btu 4 23 23 42 8 24 
76 to 100,000 Btu 45 44 60 41 74 47 
101 to 125,000 Btu 35 16 16 13 . 17 
125,000 Btu and up 9 8 1 4 2 6 
January 
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FIRING RATES 


BOILER SIZES 


36% LESS THAN 300 SQFT 
36% 301 TO 500 SQ FT 


FURNACE SIZES 


6% LESS THAN 50,000 BTU 
24% 50 TO 75,000 BTU 











34% LESS THAN 1.0 GPH 
31% 1.0 TO 1.35 GPH 


ot 








14% 1.36 TO 1.65 GPH 18% 501 TO 650 SQFT 47% 76 TO 100,000 BTU 

9% 1.66 TO 2.0 GPH 10% FROM 65! TO 800 SQ FT 17% 101 TO 125,000 BTU 

6% 2.01 TO 3.0 GPH 6% 126,000 BTU AND LARGER 
6% 3.01 GPH AND LARGER 


At the end of 1954 there were 583,- 
705 commercial burners used for oil- 
heating, an increase of close to 6% 
over the 551,782 burners of this type 
operating at the end of 1953. Com- 
parative data for commercial oilheating 
burners are shown in TABLE 12. 


Light and heavy Oils 


Of the 1954 total, 19,508 of these 
commercial burners, 55°% of the total, 
were installed in heating systems using 
distillate fueloil in capacities over 6 
gph, with the remaining 45%, or 15,- 
962 burners, using residual oils. The 
percentage division between distillate 
and residual burners used for commer- 
cial heating was the same in 1953, 
when 22,608 burners burned distillate 
fuel in capacities above 6 gph and 18,- 
413 were residual oilburners. 

Oilheating dealers who participated 
in this survey reported how many com- 
mercial-industrial burners they  in- 
stalled in 1954, with 15.4% of the 
dealers saying they sold burners for 
Nos. 4 and 5 oils, while 7.7% handled 
No. 6 burners. Dealers selling burners 
for Nos. 4 and 5 oil sold an average 
of 8 burners each during 1954; dealers 
selling No. 6 burners sold an average 
of 5 apiece. For comparison, 16% of 
the reporting dealers in 1953 sold 
burners for Nos. 4 and 5 oil; nearly 


8% sold equipment that burned No. 6 
oil. 

Nearly 4% of the dealers reported 
they sold an average of 2 steam gen- 
erators each last year, down slightly 
from 1953 reports when average sales 
totaled 3. 

Oilheating dealers reported sales of 
commercial boilers, also, indicating 
that 7.7% of them sold an average of 
6 commercial boilers in the capacity 
range between 800 and 1,500 sq. ft. net 
steam. In 1953 7% of the dealers sold 
5 each of these units. Then 9.1% of 
the dealers reported they sold an aver- 
age of 4 boilers in the sizes above 1,500 
sq. ft. net steam, compared with the 
previous year when 12% of the re- 
porting dealers sold 4 apiece. 

A slight improvement in cooling 
sales was registered by the dealers in 
1954; 28% of them reported they sold 
an average of 9 room units each and 
20% reported they installed an aver- 
age of 6 central cooling systems. By 
way of comparison, in 1953 slightly 
less than 27% of the dealers installed 
an average of 10 room units and 20% 
of them sold an average of 5 systems 
for central cooling. 


Competitive Equipment 


Preliminary estimates of the sale of 
domestic and commercial stokers dur- 








ing 1954 are shown in TABLE 13, along 


with comparative figures for previous 
years. The figures include Class 1 units, 
up to 60 lbs. of coal per hour, and 
Class 1, 60 to 100 Ibs. per hour, di- 
vided into those using bituminous and 
anthracite coal and listing the number 
estimated to be in use at the end of 
each year. Total for both types in 
1954 was 10,606, a 20% drop from 
the 13,257 sold during 1953. Class 1 


TABLE 12 
Commercial Oilheating 


No. Operating 


Sales (End of year) 
14,990 1935 176,240 
18.435 1936 192,830 
19,380 1937 210,275 
13,955 1938 222,880 
16,445 1939 237,680 
20,710 1940 256,320 
34,750 194] 287,595 
55,360 1942 293,120 
44,470 1943 285,045 
30,705 1944 286,680 
30,515 1945 288,812 
40,498 1946 325,310 
48.780 1947 369,210 
28,433 1948 393,550 
25,220 1949 414,310 
34,737 1950 445,573 
40.565 1951 482,088 
36,417 1952* 514,863 
41,021 1953* 551.782 
35.470 1954 583.705 
*Revised 
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stokers in 1954 totaled 9,327—5,441 
of them being bituminous models and 
3,886 designed for anthracite coal; 
Class 11 stokers totaled 1,279—1,013 
of them being bituminous stokers and 
266 using anthracite coal. 

The number in use at the end of 
1954 dropped 7% to 922,060, repre- 
senting a net loss in units operating of 
68,795, nearly 642 times 1954 sales. 
At the end of 1953 there had been 
990,855 stokers in use. The number 
operating at the end of 1954 was com- 
puted by first deducting from total 
sales worn out or obsolete units that 
were replaced by other stokers, plus 
the 38,340 estimated to have been re- 
placed by oilburners and approximate- 
ly 40,000 replaced by gasburners. 


Gas heating Sales 


TABLE 14 contains preliminary esti- 
mates of the number of gasheating in- 
stallations made during 1954, with 
similar data for other years. These es- 
timates have been prepared from in- 
formation furnished by the Gas Ap- 
pliance Manufacturers Association and 
Gas HEAT magazine, based on 9 
months actual sales as reported by GAs 
HEAT and three months projection at 
the same rate of gain, plus a reported 
drop in field stocks. It is well to point 
out about the information in TABLE 14 
that prior to 1950 the data published 
were records of factory shipments and 


TABLE 13 


Domestic and Commercial Stokers 








Total ——— CLASs 1 CLASS 2 End Year 
Sales Bitum. Anth. Total Bitum. Anth. Total In Use 
144,758 1940 123,167 12,837 136,004 7,784 970 8,754 637,695 
182,956 1941 158,734 17,110 175,844 6,513 599 TAZ 802,345 
79,062 1942 62,753 11,562 15,315 4,391 356 4,747 877,455 
17,765 1943 4,460 472 4,932 10,790 2,043 12,833 894,330 
31,603 1944 1,714 450 2,164 27,196 2,243 29,439 925,435 


119,279 1945 89,522 3,525 93,047 24,349 1,883 26,232 1,029,150 


181,223 1946 164,304 7,044 171,348 


8,967 908 9,875 1,160,755 


61,596 1947 53,372 3,364 56,736 4,469 391 4,860 1,186,195 
76,477 1948 61,355 9,504 70,859 4,857 761 9018 1,238,225 
29,994 1949 21,988 4,991 26,979 2,612 403 3,015 1,235,560 


19,635 1950 13,102 4,191 
19,174 1951 12,451 4,268 
18,801 1952* 8,572 8,068 
13,257 1953* 6,801 4,858 
10,606 1954 9,441 3,886 


*Revised 


did not take into account replacements, 
losses or stock changes. Since 1950 GAs 
HEAT magazine has estimated actual 
sales and installations, which figures 
are shown in the table. 


During 1954 total gas heating instal- 
lations are estimated at 906,598, 13% 
greater than the 800,190 installations 
reported in 1953 and only slightly less 
than 1950 the peak year when 910,- 
000 gasheating installations were re- 
ported. The 1954 total is made up of 
244,781 conversion burners, an in- 
crease of 22%; 63,462 boiler-burner 


TABLE 14 


Domestic Gas Burners 


Annual Sales 





Boiler Furnace 
Conversion Units Units 
21,687 10,201 56,666 
36,335 15,007 85,043 
6,087 10,966 29,412 
800 3,485 8,970 
3,180 a217 12,113 
14,183 14,959 27,676 
400,000 32,500 230,000 
90,000 44,000 188,000 
48,500 30,000 193,000 
290,000 50,000 297,000 
344,275 70,455 576,270 
170,700 62,900 418,890 
234,240 60,825 452,690 
200,335 82,045 517,810 
244,781 63,462 598,355 
*Revised 
98 





17,293 861855 487 2,342 1,175,537 
16,719 1,941 414 2,355 1,124,945 
16,640 1,618 543 2,161 1,079,524 
11,659 § 13266 ao2 = 1S 
9,327 =1,013 266 1,279 


990,855 
922,060 


units, a decrease of 23% and 598,355 
furnace-burner units, a 16% gain. By 
types conversion burners are estimated 
to have accounted for 27% of total 
gas heating sales; boiler-burner units 
for 7% and furnace-burner units for 
66%. 

At year end there were estimated to 
have been 6,938,468 gas heating in- 
stallations in operation, up 14% from 
the 6,077,200 in use at the end of 1953, 
and representing at the end of 1954 
about 44.9% of all automatic heating 
installations. 

In summary, 1954 witnessed inten- 
sified competition and demonstrated 
that a continuation of strong sales pro’ 
grams is needed. General economic 
conditions throughout the year made 


No. in Use some purchasers hesitant about con- 
Total (End of Year) ; : he 
verting to oil, hence conversion instal- 
88,554 1940 1,187,486 ; 
lations were lower than normal. At the 
136,385 1941 1,310,222 , : 
same time, new home construction con’ 
46,465 1942 1,352,040 : . 
tinued at high levels and an encourag’ 
35299 1943 1,363,970 : , Sagas 
ing improvement was noted in oilheat- 
20,510 1944 1,382,430 ; : ; ‘ 
ing installations in new homes. By the 
56,818 1945 1,433,570 . 
same token, a large part of the increase 
662,500 1946 2,027,548 : ‘ ; : 
3 in gas heating sales in 1954, in all prob- 
322,000 1947 2,297,000 ne 
ability, can be accounted for by more 
271,500 1948 2,538,500 
637,000 1949 3,119,600 oe eee ee 
; In prospect, the outlook for 1955 1s 
991,000 1950 4,087,300 : , 
much more encouraging, particularly 
652,560 1951 4,677,200 2 ae 
with the ambitious programs for prov 
747,755 1952 5,332,300 ; ‘ ; 
moting oilheating that are now under 
800,190 1953* 6,077,200 ‘ é : 
ong.a0e sii canis way ahd which will continue, plus even 
aby more ambitious plans that should get 
started soon. 
January 
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Dealers improve Position 


Oilheating’s fifth best Year sees fewer and stronger Outlets 


K™ A NUMBER of years oilheating 
analysts have been of the opinion 
that the industry would eventually set- 
tle down to fewer but larger manufac- 
turers and dealers. At the factory level 
the process seems to be running along 
that line with some dozen companies 
doing well over half of the industry’s 
total. 


Direct mail, telephone directory, tele- 
vision and billboards were also up in 
popularity and only radio was down. 
Television took some business away 
from radio. 

In the third column of the table, 


TABLE 2 


What Dealers Spent for Advertising in 1954 


about 4% from the $5,690 average in 
1953. 

Men working on straight commis- 
sion were paid an average of 10.7% 
although strangely enough the rates 
range from a low point at 6% to a 
high at 17!14%. 
Some dealers have 
felt that where 





Average “ 

Among dealers the tendency to con a Spene Spend per they could get a 
centrate is just beginning to show up. Dealers per Dealer Burner higher priced line 

. a : Using Using Installed : 
This present study indicates that while Mewienears 714% $ 995 $ 9.64 with some very 
oilheating installations for the year Direct Mail 49 648 5.50 special selling fea- 
were down nearly 7% the average Telephone sa Ms i oan tures they would 
dealer selling them did more business Television 6 1,481 5.00 be able to price the 
in 1954 than in 1953. Billboards 10 483 2.87 product high 

One reason for this might be the fact Weighted Average $20.32 enough to afford 


that as natural gas has become more 
widespread in its facilities throughout 
the country an increasing number of 
the small plumbing or heating dealers 
have swung their affections in that di- 
rection. This leaves the oilheating mar- 
ket increasingly in the hands of spe- 
cialists. 

TABLE 1 shows a significant change 


TABLE 1 


Salesmen average 60 Burners 
1954 1953 
Percent of dealers 
having salesmen 63% 45% 
Average number salesmen 
per dealer 2.2 2.2 
Average burner sales per 


dealer having salesmen 13] 121 

Average sales per salesman 60 55 
Average burner sales per 

dealer with no salesmen 31 21 


from last year in the percent of dealers 
employing salesmen. Notice that this 
was 63% in 1954 against 45% the pre- 
vious year. The number of salesmen 
per dealer stayed the same on the aver- 
age but notice that the burner sales per 
dealer went up rather importantly. 
Among dealers large enough to have 
salesmen average installations were 131 
against 121. Even dealers without 
salesmen increased their average in- 
stallations from 21 to 31. 

TABLE 2 brings an analysis of dealer 
activity in sales promotion. We find 
74% using newspapers during the 
year against 69% the previous year. 


where we show that the dealers spent 
$20.32 for advertising to each burner 
sold, it should be noted that this is a 
weighted average rather than a total 
of the items above the line. One other 
observation should be made here. A 
large number of the reporting dealers 
are also in the fueloil business and 
they were practically all in the oil- 
burner service business. It is obvious 
that some of this advertising money 
helped to sell fueloil and service, in ad- 
dition to oilheating equipment. 

There was a switch this year in the 
method of paying salesmen as shown 
in TABLE 3. The percent of salesmen 
working on straight commission went 
down very sharply during the year 
from 41% to 27% but on the other 
hand the commission salesmen moved 
into first place as having the largest 
income among the three types. 

A year ago the combination salary 
and commission man had earned more. 
The overall average income of sales 
men in 1954, shown as $5,488, is down 


* 


TABLE 3 
Commission Incomes Higher 
Percent selling on commission 27% 
on salaries 32 
on salary and commission 41 


AVERAGE INCOME 
commissions $6,693 
salaries 4,780 
salary and commission 45,247 
all types 14,488 


loil 


good commissions 
and attract the best salesmen from their 
communities. This argument will prob- 
ably go on for years, pro and con, but 
it is fairly evident around the country 
that the higher priced lines in most 
instances were showing gains during 
1954 while the industry as a whole 
was down a little. 

Mentioning specialists again, we see 
in TABLE 4 that they dominated oil- 
heating sales more than in the previous 
year. The companies participating in 
the survey were each classified by the 
phase of their business that represented 
the largest dollar volume. The company 
might conceivably be engaged in all 
of the classifications listed but they 
were studied as representing the prod- 
uct bringing the largest revenue. 

Each vertical column in the table 
totals 100%. We find the oilburning 
equipment specialist and the fueloil 
man again dominating the pattern but 
each group stronger than it had been 
in the previous year. The oilburning 
equipment specialist may be a general 
heating contractor or an old line fur- 
nace dealer, but if his largest equip- 
ment sales are in equipment fired with 
oil, he is classified that way. 

We have looked into one question 
this year that has been discussed 
around the industry for quite some 
time but not before analyzed. This is 
shown in TABLE 5. There has been an 
inclination in some circles to discredit 
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INFLUENCE OF OIL ON EQUIPMENT TYPES 








FUELOIL COMPANIES 








—- DIVISION OF COMPANY SALES — 





HEATING DEALERS 








. . . . Dealers improve Position 


nace units. In the second section of 
that same table we compare the two 
groups again as to what applications 
they made in their sales. We find that 
the oil man sold fewer new homes and 
slightly less coal conversions but he did 
a better job of replacing old oilburn- 
ers and replacing gas burners. 

The oil man is a little more conscious 
of the need for replacing old oilburners 
before a gas equipment salesman can 
get at them. His slightly greater ability 
to replace gas burners is also indicative 


TABLE 5, PART II 


What Applications? 
Oil Companies vs. Heating Dealers 


’ if 
WITH BURNER DEPTS NOT SELLING OIL Fueloil Heating 
Distributors’ Dealer 
Heating Selling 
WACONVERSION BURNERS §JOIL BURNER UNITS Deparments MoOn 
es PERCENT OF COM- 
WR 
BZKZQOIL FURNACE UNITS aia <ilek ten 
Se TT REA CEFR ESO RL I REN Ee. REE, NEW HOMES 
New England 35 14 
ven Mid-Atlantic 16 22 
the fueloil marketer in his oilheating TABLE 5 South 50 66 
al vs an a wn = © 9 Midwest 24 40 
sales. The complaint has been that his Who Sells What Types: | Pacife 96 61 
only interest is oil gallonage with a re- An Analysis of the Similarity between Oil All Sections 29 32 
It that ic sitihia enti satiate oe, Companies and Heating Dealers 
sult that he wants to sell primarily con Fueloil asaes Baa alae aac 
version burners with little interest in Distributors’ aster PANY SALES 
IRE RE Se ey Heating Selling REPLACING COAL 
the finer heating considerations. Seomencns: Hote “at ee ae os - 
We see in TABLE 5 that there is some Yo SALES AS CON- Mid-Atlantic 5] 49 
: < : i VERSION BURNERS South 26 27 
truth in this but not much. For the sett an 63 oP ar ro = 
purpose of this comparison we sepa- Mid-Atlantic 43 30 Pacific 15 17 
ated ; 5 oo anies at sold South 12 11 All ‘Sections 48 49 
rated ill of the companies that sold sas ps a 
oilburners into two groups, those who Pacific 8 6 PERCENT OF COM- 
do and do not sell oil. Notice that All Sections 38 31 Pes Meee een 
: sega ; Ob ied ine ING OLD OILBURNERS 
among those selling oil 38% of their 70 SALES AS New England 18 10 
7 , k : 7 ; BOILER UNITS Mid-Atlantic 28 28 
installations in 1954 were conversion New England 1 21 : eee ie * 
burners, 23% were boiler units, and eo ca vad Midwest 14 1] 
39% were furnace units. In the next Midwest 9 6 Al Piers = = 
column you will see that the heating All eos ene P: oe 
j Sections 2? 26 ae aaa ia vais 
dealers that sold no oil made a little PERCENT OF COM 
Yo SALES AS PANY SALES REPLAC- 
better showing but not much better. perwate “IMTS ats Kine wens 
There were some quite interesting New England 36 16 New England 2 ] 
unis ibe siliisi si Mid-Atlantic 18 23 Mid-Atlantic 5 
variations by sections of the country. South 19 16 South sc 2 
For example on the Pacific Coast 91% Midwest 46 67 Midwest + 
f : ; é Pacific 91 89 Pacific 1 1 
of the oil man’s heating sales were fur- All Sections 39 43 lt Bectinne , | 
TABLE 4 
Specialists Dominate Oilheating Sales 
Percent of all Oilburners sold by Dealers whose principal Business (LARGEST DOLLAR VOLUME) 
is in the Products listed: 
1954 1953 Average 
New Mid. Mid. All All Number 
Eng. Atl. South West Pacific Sec. Sec. Sold 1954 
PRINCIPAL BUSINESS 
Oilburning equipment 26% 12% 73% 66% 69% 37% 36% 134 
Coal or gas heating ee 95 3 hi 2 5 17 
Plumbing 1 5 a 2 l 1 23 
Oilburner service oe ] 1 1 1 2 10 
Fueloil 70 82 17 10 28 52 46 95 
Coal F 1 1 La ? A 3 dj 
Gasoline, Lubes, TBA 3 3 4 2 3 4 22 
Appliances 1 es Ke 1 13 
Other Business e i6 4 2 44 
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TABLE 6 
New Home Oilheating Channels 
Percent —— SOLD BY ———————— 
of Total Factory Fueloil 
Installa- to Compa- Heating 
tions Builder nies Dealers 
New England 38% 19% 36% 45% 
Mid-Atlantic 33 15 36 49 
South Atlantic 54 8 10 82 
Midwest 52 16 11 73 
Pacific N. W. 60 2 20 78 
All Sections 43 i. 27 58 
of his strong interest in a particular In the third col- 


fuel such as the heating dealer does not 
always have. 

In TABLE 6, having to do with new 
home sales, the approach was some- 
what different from that which brought 
the new home data in the earlier sec- 
tion of this annual analysis. The figures 
in TABLE 6 represent the opinion of 
each reporting company on what was 
happening in his neighborhood or mar- 
ket. In the earlier study the dealers 
were reflecting only their own sales in 
percentages. Notice that in TABLE 6 
we find 15% of new home business 
going direct from factory to builder 
and this happens to be the same per- 
centage shown last year. That share 
would have to come off the total in 
order to make a comparison with the 
dealer’s own activity. 

The number of oilheating dealers 
also selling gas heat increased during 
the year from 29% in 1953 to 34% 
in 1954. Included in that 34% we find 
that 23% are companies that also sell 
fueloil. This is shown in TABLE 7. 

When an oil company sells gas heat- 
ing equipment it is for one of two 
reasons. It either does it to be able to 
support a good heating department in 
a neighborhood where oilheating sales 
are not as good as they might be.. . 
or he does it defensively. By that we 
mean he wants a line of gas equipment 
so that his salesmen can show the 
prospects that the company is impar- 
tial, but in most situations recom: 
mends oilheating. 


. . . « Dealers improve Position 





DEALERS ARE GOOD FORECASTERS 








OILHEATING INSTALLATIONS 


















umn of the table 
we see that the na- 
tional ratio of oil 
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674,000 
675,060 








to gas sales is 7 to 
1. This applies to 











all of the compa- 
nies included in 
the first column 





but, of 
does not apply to 


course, 


the industry as a 





whole. Actually, 








if we were to re- 
late this to the en- 
tire oilheating in- 





dustry you would 
find a ratio of 
about 21 to 1 in oil to gas sales. 

Only in the Midwest do we find any 
considerable number of companies that 
sell a large amount of gas heating in 
relation to their oilburners. Here we 
see a ratio of 2 to 1 oil to gas among 
companies that sell both or about 4 to 1 
in the industry as a whole. 

In the last two columns of this table 
we find that oil is cheaper than gas 
for heating in almost three-fourths of 
the active oilheating markets. The only 
serious exception to the pattern is in 
the Midwest where the percentages are 
reversed. 

Of course, there are other consider’ 
able areas such as.the deep South, and 
the Southwest out to California, where 
gas is almost the universal fuel because 
it is so cheap. However, those areas 
don’t get into these fueloil studies to 


Ratio PERCENT OF CITIES 
Their Oil WHERE GAS COSTS 


TABLE 
Dealers Also Selling Gas Heating 
Oilheating Fueloil* 
Dealers Distributors 
Selling Selling 
Gas Heat Gas Heat 
New England 19% 15% 
Mid-Atlantic 27 23 
South Atlantic 35 6 
Midwest 57 31 


All Sections 34 px 


To Gas More Than Less Than 
Sales Oil Oil 
15-1 100% O% 

6-1 88 12 
15-1 90 10 
2- 24 76 
7-1 73 peg 


*This percent is included in the percentage shown in first column. 





DEALERS FORECAST COMING YEAR 
ACTUAL INSTALLATIONS 












any extent because there are so few 


companies selling fueloil and burners. 

In TABLE 8 we see a slight change of 
pattern in the monthly share of oil- 
heating installations. This year was un- 
usual in finding such a close similarity 
between the four months, August to 
November, inclusive. Notice, also, that 
the industry did 35% of its business 
in the first half of the year, which is 
somewhat above the traditional pattern 
as shown in the other columns. It is 


TABLE 8 
Oilburner Installations by Months 


Postwar Prewar 
1954 Avg. Avg. 


January 6.2% 5.2% 4.3% 


February 4.6 4.3 3.6 
March 4.0 3.6 5.3 

First Quarter 14.8 13.1 13.2 
April 6.4 0 Pe 6.5 

May 6.3 7.4 6.7 

June Pe 7.5 7a 

Second Quarter 20.2 20.6 20.3 


FIRST HALF 


July 8.2 8.3 8.7 

August 12.4 12.6 11.5 
September 12.0 13.6 17.2 
Third Quarter 32.6 34.5 37.4 
October 12.9 12.9 16.2 
November * 12.0 11.3 8.0 
December _7.5 7.6 4.9 
Fourth Quarter 32.4 31.8 30.1 
SECOND HALF 65.0 66.3 66.5 
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surprising as you study these figures 
how little real fluctuation we find since 
the war. 

In the prewar years we had a very 
sharp peak in September and October 
but this has been moderated by the 
increase of new home building. 

The final table or TABLE 9 reflects a 
more optimistic outlook in the minds 
of dealers than we had last year. In 
general they have been quite accurate 
in their forecasts with the one big ex- 
ception of 1950. However, for 1954 
they had projected an increase of 1%, 
and actually achieved a drop of 7%. 
This naturally is a preliminary estimate 
for 1954 and may be improved a little 
by the time we get the final figures for 
April. However, there is no question 
but that dealers didn’t do as well as 
they had hoped. 


The group of economists that make 


the study for us 
each year had pre- 
dicted for 1954 a 
3% drop and so 
they came closer 
to it than the deal- South 


New England 
Mid-Atlantic 


Midwest 
Pacific 
All Sections 


ers. For 19955, 
however, the 
economists look 
for a 3% rise and with the dealers 
anticipating a 5% pickup, there is a 
chance we'll get something like that. 

You will notice in the table that only 
the Midwest dealers are pessimistic 
about the new year and they don’t 
expect a very serious decline. The big 
change in the table from last year is 
that the Pacific Coast segment forecast 
a 14% drop in 1954 and now they are 
looking to an 8% rise this coming year. 

This reflects the considerable op- 
timism generated by the large oilheat- 
ing promotional program underway in 


Sohio backs up local Dealers 
with cooperative Advertising 


ering OIL CO. (Ohio) has for the 
past six or seven months spon- 
sored a dealer-SOHIO tie-in advertising 
campaign throughout the state of Ohio. 

The picture below shows a typical 
example of the joint effort and stresses 


YOUR GUIDETO [ca vem | ape 
SOLID COMFORT «| v= | GUMAIRE, 


Fach About Oli Hect oe at tome Prove A tas, at 
1 To Be A Sound. Sate invextmer 











4 VOT SO, 1 
‘quipment || Phone 20968 a dyn 























the added impact of two full newspa- 
per pages plugging oil heat as compared 
to individual ads. This spread ran in 
the Tiffin, Ohio, Advertiser-Tribune. 

The supplier is primarily interested 
in getting people to install oilheating. 


TABLE 9 


Dealers Generally Optimistic 
Forecasting 1955 Oilheating Sales 


Small Medium Large All 
Cities Cities Cities Cities 
+15% + 6% + 8% + 7% 
- F + 6 +10 + § 
" ns re + 3 
one —2 — 4 — 3 
- 7 ~— § +10 + 8 
+ 6% + 4% + 6% + 5% 


the Pacific Northwest plus the deter- 
mination to sell all possible oilheating 
before gas gets there. The fact is that 
the whole country can expect some im- 
petus from this psychology in 1954. 

We will probably see a further tight- 
ening of the lines as the industry moves 
to fewer and larger dealers handling 
the bulk of the business. We believe 
that there will also be an even stronger 
integration to the complete companies 
that serve the public with oilburners, 
burner service and fueloil. 


He doesn’t care particularly what 
equipment the homeowner buys as long 
as it is eficient. The dealer wants the 
potential customer to buy oil heat, and 
specifically his equipment. 

So sOHIO takes the center spot tell- 
ing the general oil heat story and in 
this case offering a booklet called, 
“Your Guide to solid Comfort.” Deal- 
ers take as much space as they want 

(Please turn to page 224) 
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Technical Adva 


nces to mark 


Twelfth Heating Exposition 


ORE THAN 400 exhibitors will 

highlight technical improve- 
ments in their displays at the Twelfth 
Heating and Airconditioning Exposi- 
tion, taking place January 24 to 28 
in Philadelphia’s Commercial Museum 
and Convention Hall. The American 
Society of Heating and Ventilating 
Engineers sponsors the Exposition and 


on the same dates holds its 61st annual 
meeting at the Bellevue-Stratford Ho- 
tel, Philadelphia. 

Many of the displays will reflect de- 
sign changes gained through knowl- 
edge developed through the research 
activities of the ASHVE. In fact, one of 
the focal points of the Exposition will 
be the Society’s exhibit based on in- 


vestigations conducted in its own lab 
oratory and by cooperating universities. 

The Exposition opens at 2:00 P.M. 
on January 24 and closes at 10:00 
P.M.; opens at noon and closes at 
10:00 P.M. the next three days; opens 
at noon and closes at 6:00 P.M. on 
January 28, the last day. 

L. N. Hunter, president of the Soci- 
ety, heads an Advisory Committee for 
the exposition consisting of Society 
members and representatives from 
trade and engineering groups. Inter- 
national Exposition Co., New York, 
manages the Show. 





PROGRAM 


SIXTY-FIRST ANNUAL MEETING 
THE AMERICAN SOCIETY OF HEATING AND VENTILATING ENGINEERS 
BELLEVUE-STRATFORD HOTEL JANUARY 23-27, 1955 BENJAMIN FRANKLIN HOTEL 
PHILADELPHIA, PA. 


SUNDAY — JANUARY 23 THIRD TECHNICAL SESSION (Bellevue-Strat- 


ford) 





10:00 a.m. REGISTRATION Prof. E. R. Queer, Chairman 
Gas is an Important Factor in the Thermal Con- 
MONDAY — JANUARY 24 Oe ee Insulating Materials, Part 
, by R. M. Lander 
: 9:00a.m. REGISTRATION (Bellevue-Stratford) Selection of Outside Design Temperature for 
9:30am. FIRST TECHNICAL SESSION (Bellevue-Strat- Set: Laas Seen aye a ee 
f —, Snyder, Jr., Chairman Study of Liquid-to-Liquid Heat Transfer in Hot 
' Ventilation Requirements for Removal of Tobac- a re, F. a - Hutchinson, L. J. 
co Smoke, by C. P. Yaglou cl Saas R di. anit by R.C . d 
A Rapid General Purpose Centrifuge Sedimenta- TL Th A 1 ry tation, by R. C. Jordan an 
tion Method for Measurement of Particle Size J. L. Threlke 
Distribution, by K. T. Whitby 12:00 noon EXPOSITION—12th International Heating and 
Evaluation of Panel-Type Air Cleaners by Means Airconditioning Exposition (Commercial Mu- 
of Atmospheric Dust, by H. A. Endres, W. T. seum) (Closes at 10:00 p.m.) 
Van Onman end B. P. Carter, Je. 7:00 pm. ANNUAL BANQUET (Bellevue-Stratford) 
12:15 p.m. WELCOME LUNCHEON (Ball Room—Bellevue- T oastmaster—Albert J. Nesbitt 
Stratford) Speaker—Dr. Milton Eisenhower, president of 
Josep S. Clark, Jr., Mayor Pennsylvania State College 
2:00 pm. EXPOSITION—Opening of 12th International — = os a Anderson Medal to 
Heating and Airconditioning Exposition (Com- p P 
mercial Museum) (Closes at 10:00 p.m.) 
THURSDAY — JANUARY 27 
TUESDAY — JANUARY 25 9:00a.m. REGISTRATION 
9:00 a.m. REGISTRATION 9:30a.m. FOURTH TECHNICAL SESSION 
a 2e¢ . Prof. Linn Helander, Chairman 
aaa a FECHRUCAL SESHON (iaieowe Paths of Horizontally Projected Heated and 


Chilled Air Jets, by Alfred Koestel 
Airconditioning of Multi-Room Buildings, by 
R. W. Waterfill 
Effects of Weather Conditions on Cooling Unit 
Operaticn in a Residence, by H. T. Gilkey 
and S. Konzo 


12:00 noon EXPOSITION—12th International Heating and 
Airconditioning Exposition (Commercial Mu- 
seum) (Closes at 10:00 p.m.) 


R. S. Dill, Chairman 

Preliminary Studies of Heat Removal by Cooled 
Ceiling Panel, by L. F. Schutrum, John Vouris 
and T. C. Min 

Measurement of Angular Emissivity, by A. 
Umur, G. V. Parmelce, and L. F. Schutrum 

Circuit Analysis Applied to Load Estimating, 
Phase II, by H. B. Nottage and G. V. Parmelee 


12:00 noon EXPOSITION—12th International Heating and 
Airconditioning Exposition (Commercial Mu- 
seum) (Closes at 10:00 p.m.) FRIDAY — JANUARY 28 

12:00 noon EXPOSITION—12th International Heating and 
Airconditioning Exposition (Commercial Mu- 
seum—Closes at 6:00 p.m.) 
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WEDNESDAY — JANUARY 26 


9:00a.m. REGISTRATION 























Heating Show 


List of Exhibitors* at Philadelphia’s Commercial Museum, January 24-28 


Space No. 


A-J Manufacturing Co. (413) 


A-P Controls Corp, (744) 
Attending: R. W. Johnson, D. Moerick, 


T. Meville, V. Reynolds, R. Sloan, R. 


Simpson, H. Michalski, A. Schubert. 
Acme Industries, Inc. (501) 
Acme Mfg. Co. (S-18) 


Attending: E. Feiner, T. 


D. H. Duff. 


A. McGinley, 


Exhibiting: Pre-fabricated ducts and 
fittings. 

Addison Products Co. (C-62) 

Adelta Mfg. Co., Inc. (634) 

Attending: M. Corbman, R. Corbman, 


M. Posner, A. Fasculo, M. Portnoy, S. 
Schartz, R. Westlund, W. Webster, 
W. Milleson. 

Exhibiting: Standardized pipe, duct and 
fittings, ““Nu-lock” pipe. 


Air Conditioning & 








Space No. 
Air Controls Ince. (617) 
Air Devices, Inc. (533) 
Air-Maze Corp. (109) 


Attending: W. B. Watterson, F. P. Pur- 
vis, N. L. Lamprecht. 

Exhibiting: Air filter panels, electro- 
maze electronic precipitator. 

New Product: Automaze curtain type 


filter featuring “pulse type” self- 
cleaning action. 
Air & Refrigeration Corp. (69) 


Airtemp (636 to 646) 

Attending: C. E. Buchholzer, J. F. Knoff, 
F. J. Schumann, M. T. Bard, E. A. 
Nash, S. A. Anderson, A, J. Schiffman, 
J. C. Davidson, J. L. McGarry, A. J. L. 
Moritz, Jr., F. J. Koehnen. 

Exhibiting: Commercial and residential 
airconditioners, oil-fired Lo-Boy fur- 
nace, room airconditioners, 

New Products: 712 hp waterless air- 
conditioner, “V-Type” cooling coil. 


Space No. 


Ajax Boiler & Heater Co. (S-34) 
Aldrich Co. (630-632) 
Attending: P. M. Stephenson, A. C. 


Blaisdell, B. Mulder, G. C. Hench, L. 
R. Williams. 

Exhibiting: Low pressure steel boiler- 
burner units. High pressure conver- 
sion oilburners. 

New Products: “D” series boiler-burn- 
ers, “DX” oilburner. 


Allen-Bradley Co. (338-340-342) 


American Air Filter Co., Inc. 
(C-116, C-118, C-122, C-126, C-130) 
Attending: W. G. Frank, J. Hellstrom, 
R. H. Nelson, J. McConnell, A. Nut- 
ting, H. Noles, R. F. Walker, I. W. 
Clark, C. S. Stock, C. C. Sowerby, 
H. Fitch, J. M. Kane, J. May, C. 
Wright, A. Miller, F. Carroll, J. Willis, 
F, Boone, D. Barnstable, W. Bateman, 
J. Kline, B. Killian, W. N. Murray, 
J. Frazier, S. H. Fain. 




























































































































































































Refrigeration News (9) ; . _ Exhibiting: Amervent, Amer-glas fil- 
Airtherm Mfg. Co. (713) ters, unit heater, unit ventilator. 
Air Control Products, Inc. (25) Attending: F. P. Kohlbry, R. O. Reeves, New Products: Unit blower, console 
‘ le } ~ {" ‘ © . . 7 
; J. C. Watkins, J. F. Cuba. heater, Roll-O-Matic air filter. 
*As of December 27, 1954. Exhibiting: Convectors, steam or hot 
water unit heaters, centrifugal fans , J ; 
: . : , BE ‘ American Artisan (12) 
. unit heaters. 
sor) SH Sel se | se New Products: Stainless steel combus- : : 7. 24 
| 3-7 . . ‘ 7 , 
_ tion chamber, direct fired heater. American Blower Corp. (22, 24) 
* 3 | Attending: Philadelphia Branch Office 
. ee Alco Valve Co. (322) Personnel, 
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Space No. 

Exhibiting: Ventura fans, utility sets, 
airconditioning units and fans. 

New Products: Ventura propeller fans, 
Gyrol fluid drive, Venturafin unit 
heaters, airconditioning equipment, 


American Coils Co. (613) 


American District Steam Co. (705-707) 

American Furnace Co. (77) 

Attending: C. H. Franke, E. H. Spell- 
meyer, R, A. Cromwell, R. L. Archi- 
bald, R. Meigs, H. R. Mitchell, J. S. 
Schlank. 

Exhibiting: Warm air heating and cool- 
ing equipment. 


) 


American Gilsonite Co. (84 


American Hydrovac (735-737) 














Space No. 


Armstrong Furnace Co. (1, 2) 

Attending: D. H. Kinnan, W. J. Olsen, 
L. G. Hickcok, H. Hays, G. Zimbelman, 
C. Brooks, H. C. Galleher, J. R. 
Swinehart, T. J. Hughes, T. Gallagher, 
J. Irwin, C. Bryson. 

Exhibiting: Furnaces and units. 

New Products: “Companion Unit” sum- 
mer airconditioner, air-cooled summer 
airconditioner. 


Armstrong Machine Works (626-628) 

Attending: A. E, Armstrong, O. E. Ul- 
rich, C, R. Daugherty. 

Exhibiting: Steam, air and air relief 
traps, humidifiers and strainers. 

New Products: Hot water heating con- 
trols. 


Armstrong Steam Trap Co. (626-628) 


Arrow-Hart & Hegeman 




















American Iron & Steel Institute (309) Electric Co. (S-72) 
American Machine & Metals, Ine. (210) Atlantic Pipebending & 
Fabricating Corp. (308) 
Cc. L. Ammerman Co. (S-49) 
Auer Register Co. (C-59) 
V. D. Anderson Co, (725) Attending: G. R. Metzger, H. F, Curtis, 
F.. A. Hancock, A. H, Betchtel. 
Anemostat Corp. of America (406-408) Exhibiting: Registers and grilles. 
New Products: “Streamliner” with “Op- 
posed Blade” volume control dampers 
| and #100 “Perfusaire” perimeter reg- 
Wase ronnse ister. 
mak 33 Aurora Pump Co. (C-27, C-29) 
o jew} | ed [xs 
. Sind WK Nmnay Au-Temp-Co Corp. (C-34) 
i ee ange: 
<3 ny Keoor Auto-Flo Corp. (32) 
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Automatic Devices Co., Inc, (314) 

Attending: H. T. Kucers, O. W. Dobson, 
W. MacPherson, M. Heffler, H. F. 
Oakes. 

Exhibiting: Weather-Man, Weather- 
Flow and 3-Way Weather-Flow. 

New Product: Weather-man regulator. 


Automatic Firing Corp. (905-907 ) 
Air-Path Products Co. (S-81) 
Allis-Chalmers Mfg. Co. (C-19) 
B-I-F Industries, Ine. (C-43) 
Bacharach Industrial 

Instrument Co. (415) 


Attending: G. Gardner, C. Kroshel, R. 
Ulrich, J. A. Stein, J. J. Snoblen, J. W. 
Smith. 

Exhibiting: Combustion testing kit, 
combustion service tools, temperature 
recorder, operation recorder, velocity 
meter. 

New Product: Filter gauge. 

Baltimore Aircoil Co., Inc. (C-17) 

Barber-Colman Co, (602) 

Attending: C. J. Braatz, E. A. Greenlee, 
C. P. Yates, J. E. Wright, J. R. Mura- 
ski, A. W. Schach, J. A. Dunn, W. G. 
Young, D. L. Dittloff, H. P. Deacon, 
M. Dahlgren, J. P. Sullivan, W. W. 
Kennedy. 

Exhibiting: High velocity air valves and 
control units; round, square rectangu- 
lar and linear ceiling diffusers; side- 
wall grilles and registers. All types 
of electric and electronic controls for 
space heating and airconditioning, 


Barkow Mfg. Co. (C-37) 
Barnes & Jones (63) 
Barry Blower Co. (S-49) 
Bell & Gossett Co. (828-832) 


Attending: E. J. Gossett, R. E. Moore, 
W. A. Boone, H. R. Henke, Al Meeg, 
F. Gall. 

Exhibiting: Hydro-Flo systems _ for 
heated and chilled water systems, 


Berger Furnace Corp. (S-71, S-75) 


Bett-Marr Mfg. Co. (441) 
Binks Mfg. Co. (236) 
Bonair Products, Inc. (S-3, S-5) 
Brandes Co. (S-17) 


Attending: E. E. Brandes, F. Voth, F. 
Milverstedt. 

Exhibiting: Warm air baseboard, base- 
board diffusers. 

New Products: Residential baseboard 
in 3, 4, 5 and 8 foot lengths, two 
models of baseboard diffusers. 


Brown Products Co, (703) 

Attending: A. Brown, H. W. Gray, J. 
Aronczyk, O. Mann. 

Exhibiting: Baseboard radiation, indus- 
trial fintube, convectors. 

New Products: Mono-aqua aircondition- 
er, air cooled water chiller, overhead 
type airconditioner. 


The Brundage Co. (331) 
Attending: H. F. Brundage, F. W. Brun- 
dage, J. E. Brundage, L. C. Kroes, F. 
E. Bottiger, W. F. Briggs, T. Orrq, 
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G. D. Kingsland, E. N. Moncrief, L. 
Reining, P. Simmons, R. Darger, D. 
Johnston, B. F. McLouth, B. H. Nun- 
nally, J. Sibarium, F. F. Symington, 
C. M. Tuck, H. W. Winningham, J. M. 
Tracy, N. S. Wattles, R. Westlund, Jr. 

Exhibiting: Blowers for airconditioning 
and heating, filter package units and 
exhausters. 

New Products: Direct drive blowers, 
universal blowers, blower exhausters. 


Brunner Mfg. Co. (600) 
Buffalo Forge Co. (522-526) 
Builders Providence, Inc. (C-43) 
Burgess-Manning Co. (616-618) 
Burnham Corp. (401) 


Attending: A. E. Bastedo, V. A. Good, 
H. J. Wines, F. R. Brophy, W. H. Sam- 
son, G. M. Corcoran, H. R, Way, W. C. 
Heagy, A. A. Ettorre, R. F. Bogle, F. 
E. Adams. 

Exhibiting: Radiant baseboards and 
radiators, oil-fired boilers. 

New Product: Hide-Away cooling unit. 


Bush Mfg. Co. (250) 
A. M. Byers Co. (240) 


The Harvey P. Bertram Co. (S-25) 


 Breekside Products Co., Inc. (S-52, S-54) 


Cambridge Corp. (S-67) 

The Philip Carey Mfg. Co. (S-121) 

Attending: W. C. Bowman, R. C. Bessan, 
F. J. Donohue, C. L. Hoshaw, H. K. 
Marcy, G. H. Milner, F. M. Nearing, 
J. C. Rector, C. D. Spaid, E. C. Under- 
wood, E. S. Walls, C. M. Weber, C. H. 
Zimmerman. 

Exhibiting: Careyduct, pipe coverings 
and insulation. 

New Products: Commercial exhaust fan, 
MW-One insulating and _ finishing 
cement. 


W. R. Carnes Co. (521) 
Carrier Corp. (204-206) 
Carver Pump Co. (743) 
Century Electric Co. (900) 


Attending: R. N. Hill, G. C. Henderson, 
F. Powers, L. Downing, F. Hatfield, 
W. D. Helm, R. A. Jervis, R. Mose- 
man, R, Biller, J. M. Hicks, J. Clark, 
W. Nace, A. Neher, P. Gerst, H. Mc- 
Inerney. 

Exhibiting: Electric motors used in 
heating and ventilating, 

New Products: Fractional and integral 
horsepower new re-rated line, 


Century Engineering Corp. (502) 

Attending: W. S. Moellering, B. J. Latt- 
ner, J. O, Rosche, C. Walker, E. Jones, 
M. M. MacKinnon, H. Gabel, A. 
Goidich, G. L. Graham, R. F. Consi- 
dine. 

Exhibiting: Oil furnaces and oilburners. 

New Product: 1955 model Century oil- 
burner. 


W. M. Chace Co, (316) 
Champion Blower & Forge Co. (643) 


Char-Gale Mfg. Co. (726) 
Attending: C. L. Johnston, L. C. Johns- 
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ton, N. Dovolis, J. Latuff, G. Standen, 
H. Sipprell. 

Exhibiting: Prefabricated duct fittings, 
small pipe systems, registers, grilles, 
humidifiers, baseboard diffuser. 


Chelsea Fan & Blower Co., Inc. (244) 


Chicago Blower Corp. (48) 
Chicago Pump Co. (201-205) 
Circle Air Industries, Inc. (S-23) 
Clarage Fan Co. (C-170) 


Attending: R. A. Wasson, S. H. Downs, 
C. R. McConner, C. O. Fury, N. A. 
Melzer. 

Exhibiting: Sprayed-coil central station 
type dehumidifier, multitherm unit, 
ventilation unit, ventilation fan-back- 
ward curve blade, furnace fan. 


Clayton & Lambert Mfg. Co. (C-64) 

Attending: R. Sherwood, R. F. Burger, 
Claude Forbes, F. Gavaletz, W. B. 
Tyrrell, M. Driever. 

Exhibiting: Furnace pipe and fittings. 


Cleaver-Brooks Co. 
Boiler Division (147) 
Attending: F. Hainer, H. Holtz, F. Loe- 
bel, R. White, F. Rounds, J. Stevens. 
Exhibiting: Boilers. 
Burner Division (932) 
Attending: V. J. Resek, W. DeMuth, H. 
McCoy, M. Will, F. Wymbs, W. Gil- 
bert. 
Exhibiting: Hev-E-Oil burners, 
New Product: Model AM 3Ch. 


Cobell Industries, Inc. (S-96) 
Cole Hot Blast Mfg. Co. (S-76) 
Coleman Co. (539-543-547) 


Attending: S. Coleman, L. C. Ginn, J. 
Kice, C. R. Douthitt, V. C. Call, H. M. 
Morton, L. L. White, L. T. Ash, W. 
McCollum. 

Exhibiting: Summer airconditioners 
(self-contained and remote) forced 
air furnaces (vertical, console, hori- 
zontal), space heaters. 

New Products: Vertical and console 
furnaces, airconditioners, and several 
models of space heaters. 

Columbia Burner Co. (C-35) 

Combustion Control Division (55) 

Attending: L. D. Sibley, B. S. Shaw, 
P. K. Ryder, W. S. Tallon, E. F. Hall, 
L. F. Smith. 

Exhibiting: Fireye systems, Packaged 
flame failure safeguard controls sys- 
tems for automatic burners and for 
multi-burner power boilers, burner 
operating controls, limit switches, 
safety shut-off valves, control acces- 
sories. 

New Products: Fireye systems FP-3, 
FJ-2, FE-3, packaged control systems 
for all burners. 


Combustioneer Division (133) 

Attending: H. W. Shirey, H. McCool. 

Exhibiting: Low pressure oilburner, 
high pressure oilburner humidifier. 


Commercial Filters Corp. (431) 

Attending: R. L. Fielding, J. R. Chis- 
holm, H. A. Wilson, H. C, Corwin, J. V. 
Calhours, R. Schadler. 

Exhibiting: Fieldflo filters, 

New Products: Filters for truck tank 
and bulk plant filtrations. 


. . . « List of Exhibitors 
Space No. 


Commercial Refrigeration & 
Air Conditioning (S-12) 
Condensation Engineering Corp. (226) 
Attending: B. A. Johnson, W. Limbert, 
W. Aschliman, T. Jones, B. Wasson. 


Exhibiting: Vitoliner prefabricated 
chimneys and lining pipe. 

Conner Engineering Corp. (813) 

Continental Air Filters, Inc. (926) 

The Contractor (S-106) 

Copeland Refrigeration Corp. (C-129) 

Corbman Bros. (234) 


Attending: A. L. Corbman, M. W. Corb- 
man, M. B. Corbman. 

Exhibiting: Prefabricated warm air fit- 
tings, furnace pipes and furnace fit- 
tings. 

New Products: Adjustable perimeter 
fittings, 5 ft. length snap lock pipe. 


Cory Corp. (C-158) 
Crane Co. (134, 233-235-239) 
Attending: G. L. Erwin, Jr., C. E. 
Towner, E. P. Allen, E. B. Cole, J. J. 
Millner, F. J. Maurer, G. L. Ballan- 
tyne, M. W. McRae, C. J. Michael. 
Exhibiting: Boilers, airconditioners, 
furnaces, baseboard radiant panels. 
New Products: Sunnyday boiler and 
Crane-Line airconditioner. 


Crise Controls (332) 

Attending: E. V. Bishoff, L. R. Preslan, 
Dale Kastle and T. A. Smith. 

Exhibiting: Fan and limit controls, 
solenoid valves, thermostats, zone 
control systems, damper motors. 

New Products: Solenoid valve, thermo- 
stat. 


Curtis Mfg. Co. (51) 
Cutler-Hammer, Inc. (208) 
Davidson Fan Co. (422) 
Dayton Rubber Co. (443-445) 
Delavan Mfg. Co. (4) 


Attending: N. B. Delavan, B. S. Gore- 
ham, D. T. Morgenthaler, W. J. Thurs- 
ton, A. K. Johnson, H. L. McNally, 
L. N. Beardsley, E. O. Olson, W. B. 
Spargur, R. E. Keene. 

Exhibiting: Nozzles and accessories for 
oilburners and airconditioners, 

New Products: Nozzle racks, nozzle 
changer, “24” nozzles boxes. 


Delco (S-31, S-33) 

Attending: G. F. MacFarland, C. L. 
Holverstott, R. C. Anderson, S. W. 
Blanton, D. K. Tippy, L. C. Bond, J. F. 
Howe, C. R. Knowlton, J. C. Brumley, 
R. B. Edgar, G. Liszak, J. Hughes, 
J. R. Perkins, O. G. Saettel, C. Volk- 
stadt. 

New Products: Five new motors, Type 
“M” controller. 


Delta Heating Corp. (150) 
Dellinger Corp. (304) 
Detroit Controls (35) 


Attending: C. H. Hodges, Jr., E. J. 
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Doucet, F. G. Coggin, K. B. Thorndike, 
R. S. Paltz, W. H. Hohmeyer, F. Y. 
Carter, J. Strauss, H. L. Walker, G. 
Yorgen, F. D. Cooper, T. C. McKee, 
Jr., C. U. Cole, A. Fuller, N. L. Sell, 
E. E. Crowley, S. A. Anderson, J. W. 
Carlson. 

Exhibiting: Automatic controls for heat- 
ing and airconditioning. 

New Products: Heating-cooling thermo- 
stat for airconditioning, automatic 
changeover for remote type heating- 
cooling units. 


Devices, Inc. (302) 
Diehl Mfg. Co. (739) 


Dielectric Products Co., Inc. (S-37) 

Attending: H. T. Carey, T. Roman, P. 
DiNicola, P. Krueger. 

Exhibiting: Electrode assemblies, plain 
and special insulators, ignition cable 
assemblies, Rajah terminals and tools. 

F. W. Dodge Corp. (C-31) 

Dole Valve Co. (421, 423) 

Attending: J. F. Lund, M. Love, H. H. 
Aronson, C. E. Miller, Jr., S. G. Phil- 
lips, T. G. Colter, E. K. Williams. 

Exhibiting: Air and vacuum valves, 
automatic hot water air valves, auto- 
matic registers, flow control valves, 
water mixers. 

New Products: 20 Jr. and 20 Sr. auto- 
matic hot water air valves, 1D air 
valves. 


Domestic Engineering Co. (343) 


Dongan Electric Mfg. Co. (S-35) 

Attending: C. E. Hicks, J. B. Evans. 

Exhibiting: Ignition transformers. 

New Products: Replacement line of oil- 
burner transformers. 

Doorr, Electric Corp. (C-121) 

Doyle Vacuum Cleaner Co. (C-22) 

Attending: D. Doyle, Jr., W. B. Fitz- 
gerald. 

Exhibiting: Vacuum cleaners and at- 
tachments. 

New Products: Doyle vac-it, model 10. 


Dravo Corp. (639) 

Attending: District salesmanagers from 
East, Middle West and Southern 
areas. 

Exhibiting: Stainless steel combustion 
chamber for forced air space heater, 
Counterflo and Paraflo light oil fired 
heaters, direct fired warm air pack- 
age heaters. 


Drayer-Hanson, Inc. (214) 


C. A. Dunham Co. (C-150-151) 

Attending: H. S. Marshall, F. E. 
Schmidt, W. S. Browning, N. F. Sor- 
genfrei, J. W. O’Neil, E. G. Powell, 
E. G. Keller, A. J. Hesmer, R. Sweney, 
W. Katona, J. W. Jungels, J. S. 
Gregory. 

Exhibiting: Steam and hot water heat- 
ing equipment, heating, cooling units. 

New Products: Forced flow convectors, 
— Vector along the wall radia- 
ion. 


du Pont (Kinetic Chemicals Div.) (335) 

Attending: R. J. Thompson, W. A. Bours, 
R. L. Williams, C. Wirth, D. E. 
Kualnes, R. B. Sangston, W. Hotmer, 
F. E. Cooper, J. A, Landt, C. B. Keogh, 
W. Brown. 


Space No. 


Exhibiting: Freon fluorinated hydrocar- 
bon refrigerants. 


Durant International Corp. (S-14) 
Dure-Dyne Corp. (C-33) 
Dwyer Mfg. Co. (715) 


Attending: J. G. Dwyer, P. W. Dwyer. 

Exhibiting: CO, indicators, combustion 
testing sets, draft gages, pilot tubes, 
manometers, pressure switches. 
New Product: Wind speed indicator. 


Eagan Co., Inc. (348) 


Eckhart Mfg. Co., Inc. (330) 
Attending: A. Eckhart, Sr., W. E. Eck- 
hart, W. D. Boswell, C. H. Lyons. 
Exhibiting: Silent Korth oilburners in 

sizes and capacities from .75 to 20.0 


gph. 
New Product: Model SR-SH. 


Eddington Metal Specialty Co, (209) 

Attending: W. Czarnecki, S. Czarnecki, 
W. V. Czarnecki, Jr., C. Czarnecki, 
K. Leatherman, E. Pienta, O. W. Dob- 
son, W. MacPherson, V. Devine, W. B. 
Stamberger. 

Exhibiting: High pressure nozzles, low 
pressure spray nozzle-fig, oilburner 
filters, oil nozzle adaptors, high and 
low pressure combustion head, nozzle 
kits, air cones and stabilizers, inspec- 
tion mirrors. 


Electriglas Corp. (843) 
Electro-Air Cleaner Co. (S-9) 
Electro-Therm, Inc. (745) 
Emerson Electric Mfg. Co. (718-722) 
Empire Chemical Products Co. (S-66) 


Attending: F. M. Sevison, M. A. Tra- 
visano. 
Exhibiting: Vacuum furnace cleaners. 


Engel Sheet Metal Eqpt. Co. (16) 
The George Evans Corp. (C-153) 
Excelsior Steel Furnace Co. (S-65) 


Attending: J. McDonald, E. C. Brex, 
I. EB. Brex, D. E. Brex, ©. A, Brex, 
G. A. Clarke, I. E. Espositor, J. B. 
Fehlig, Jr., R. Wilson. 

Exhibiting: Galvanized furnace pipe and 
fittings, stovepipe and elbows, stain- 
less steel chimney liners and sheet 
metal specialties. 

New Product: 5 ft. joints of snap lock 
pipe. 


Elgen Mfg. Corp. (S-92) 
Fairbanks Co. (434) 
Farr Co. (10) 
Fasco Industries, Inc. (306) 


Fedders-Quigan Corp. (200-A ) 

Attending: T. L. Arnold, J. I. Wood- 
worth, J. P. Divizio, R. Cassatt, V. 
LaRussa, J. Diliberti. 

Exhibiting: Convector radiators, base- 
board radiation, wall radiation, unit 
heat and airconditioners. 

New Product: Continuous type S con- 
vector. 


Federal Boiler Co., Inc. (218-222) 
Attending: J. H. Legg, R. H. Bohr, R. 
Shuster, R. M. Rathe, C, Lowrey, R. 
McTaggart, G. McGrath, Quay Yerdall. 
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Exhibiting: Boilers. 
New Product: Scotch Marine Boiler. 


Field Control Div., 
H. D. Conkey & Co. (C-24) 
Attending: C. W. Potter, H. J. Potter, 
E. A. Field, H. Remsburg. 
Exhibiting: Barometric draft controls. 
New Products: 32” and 28” type “M” and 
“M-G” draft controls. 


Fitzgibbons Boiler Co., Inc. (525-531) 

Attending: P. K. Addams, J. R. Collette, 
G. E. Olsen, W. O. Spiess, G. Nelligan, 
F. W. Harmer, R. E. Ross, F. G. Stell- 
wagen, H. C. Roehm, A. R. Rossbach, 
R. J. Wickel, E. W. Skoglin, F. M. 
Butler, W. N. Hall, W. C. Wetherstine, 
E. N. Black, III, G. T. Kohler, M. F. 
May, R. James, R. E. Toms, R. S. 
Brenton, F. A. Dockeray, A. E. Powers, 
W. T. Feely, A. O. Stellingworth, J. J. 
Weeks, A. P. Goodyer, W. A. Johnson, 
W. Skowronek, R. Peckham, A. W. 
Nugent, H. O. Beadle. 

Exhibiting: Boiler-Burner units, im- 
proved “D” type boiler, “R-Z-U” jun- 
ior boiler. 

New Product: Commercial packaged 
boiler unit. 


Filtrex Corp. (S-28) 
Flexible Tubing Corp. (C-156) 
Flexonics Corp. (S-127) 
Fostoria Pressed Steel Corp. (C-117) 


Attending: R. H. Carter, E. W. Kuhn, 
R. W. Jeffery, J. J. Sweeney. 

Exhibiting: Dynapump water circula- 
tor. 

New Product: Rubber mounted connec- 
tion flange. 


Frick Co. (317) 


Frigidaire Div., 
General Motors Corp. (52-54) 
Fueloil & Oil Heat Magazine (108) 


Fulton Sylphon Div., Robertshaw 
Fulton Controls Co. (334-336) 


Freeman Heating Div., Ulinois 
Iron & Belt Co. (S-112, S-114) 


The Gallaher Co. (248) 


General Automatic 
Products Corp. (14) 

Attending: C. W. Schaefer, H. J. 
Hughes, R. Hodgdon, H. Browning, 
W. Way, R. E. Lee. 

Exhibiting: Warm air and hot water 
baseboard radiation, warm air fur- 
naces, hot water boilers. 

New Product: Summer airconditioning. 

General Blower Co. (425-427) 

General Chemical Div., Allied 
Chemical & Dye Corp. (S-95, S-97) 


General Controls Co. (56) 


General Electric Co. 
Apparatus Sales Div. (933-935) 

Exhibiting: FHP motors for fans and 
blowers, small integral and medium 
induction motors, leak detector and 
heating control line. 

New Product: 39 frame FHP motor 


Commercial & Industrial 


Air Conditioning Dept. (C-113) 
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Weathertron Dept. (347) 
General Filters, Inc. (6) 


Attending: R. G. Gregory, R. A. Redner, 
Mrs. G. Redner, E. S. Gallagher. 
Exhibiting: Filters for light and heavy 

fueloil, water trap, “Clean Right” soot 
remover. 
New Product: Unifilter Model 77. 


General Fittings Co. (S-36) 
General Gas Light Co. (313) 
General Heating Products Co, (S-57) 
General Register Corp. (C-40) 
Gerwin Industries, Inc. (S-101) 


Attending: A. L. Yeager, L. C. Cotts, 
E. C. Black, C. Murman, F.. Davenport. 
Exhibiting: Thermo-base warm air base- 
board heating. 
Gibson Industries, Ine. (S-113) 
E. D. Goodfellow Co., Inc. (614) 


Goodyear Tire & Rubber Co., Inc. (939) 


Goulde Pumps, Inc. (C-20) 
Governair Corp. (601) 
Graham Mfg. Corp. (S-98) 
Gustin-Bacon Mfg. Co. | (740) 
Halstead & Mitchell (C-36) 
Arthur Harris & Co. (620) 
Hart & Cooley Mfg. Co. (610) 


Attending: G. D. Heerings, E. J. Row- 
der, J. H. VanDyke, G. J. Braun, W. K. 
O’Brien, R. Smeenge, R. W. Gordon, 
G. W. Copeland, P. W. Winchester, 
W. C. DeRoo, W. Wessels. 

Exhibiting: Registers, grilles, diffusers. 

New Product: “Diffusaire’ baseboard 
diffusers. 


Heat-Timer Corp. (C-34) 
Attending: E. J. Zeitlin, H. Zeitlin, A. 
Fowler, L. Leighton, A. Abraben. 
Exhibiting: Electronic heating control, 
varivalve, thermovalve, main line 
quick vent valve. 

New Products: Heat recorder-totalizer, 
heat totalizer, electronic fire alarm, 
electronic smoke alarm, 


Heating, Piping & Air Conditioning (12) 


Heating & Ventilating (C-12) 

The Heil Co, (122-126-132) 

Attending: J. Barclay, G. Hochstein, W. 
Matheson, R. Rose, D. Fricker, A. Eun- 
son, J. Huber, H. Wilkinson, R. King, 
F. Bittner, K. Mould, F. Brubaker, 
C. Kahl, G, Katzenberger, K. Johnson, 
R. Berry. 

Exhibiting: Burners, furnaces and boil- 
ers. 

New Product: Air-cooled airconditioner. 


The Henry Furnace Co. (36, 57) 

Attending: J. Crombie, E. J. Marre, 
J. S. Garber. 

Exhibiting: Year-round and summer 
airconditioning units, furnaces, unit 
heaters, conversion burners, blower- 
filter units, duct fittings, registers. 

New Products: Year-round aircondition- 
er, oil-fired horizontal units. 
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Herbster Products Co. (S-22) 
Herco Oil Burner Corp. (S-108) 


Attending: H. B. Rohrer, R. W. Mumaw, 
D. Williams. 

Exhibiting: Forced warm air furnaces, 
boiler-burner units, high and low pres- 
sure gun type oil burners. 


Hi Flow Products, Inc. (727) 


Hoffman. Specialty Co. (802) 

Attending: W. W. Dillon, N. D. Skinner, 
H. R. Ryan, R. G. James, J. T. Haffner. 

Exhibiting: Venting valves, supply 
valves, float and thermostatic traps, 
temperature regulators, pressure re- 
ducing valves, pumps. 

New Product: Commercial radiation. 


HomEase Products Div. (407) 


Hydraline Products Div., 

Borg-Warner Corp. (436) 

Attending: C. S. Davis, Jr., J. W. Pulk- 
ingham, V. W. Mayer. 

New Products: Remote type recessed 
room airconditioner for forced water; 
combination hot water boiler and 
liquid chiller package. 


Hydrotherm, Inc, (836) 


Hy-Lo Burner Co., Ine. (C-28) 

Attending: C. B. Wells, K, Leatherman, 
E. Pienta. 

Exhibiting: High and low pressure gun 
type oilburners. 


Hastings Air Control, Inc. (S-45) 
Iig Electric Ventilating Co. (633) 


Illinois Engineering Co. (C-109, C-110) 

Illinois Testing Laboratories, Inc. (805) 

Attending: W. J. Bailey, C. O. Wilson, 
G. F, Bertrand, D. Stuckey. 

Exhibiting: Temperature air velocity 
measuring and controlling instru- 
ments and dew point measuring in- 
struments. 


Imperial Brass Mfg. Co. (202) 
Independent Register Co. (701) 
Industrial Press (C-12) 
Industrial Sound Control, Inc. (S-27) 
Infra Insulation, Inc. (S-104) 
Ingersoll-Rand Co. (901) 


Attending: G. M, Wilkins, Jr. 

Exhibiting: Centrifugal pumps, com- 
pressors for instrumentation. 

New Product: Air-powered cutter for 
sheet metal, electric Impactool. 


Insulating Concrete Corp. (118) 


International Heater Co. (514) 

Attending: C. T. Moyer, Sr., C. T. Moyer, 
Jr., E. Hesch, I. C. Barber, J. T. Ben- 
nett, M. N. Johnston, J. H. Kaley, 
M. Wheeler. 

Exhibiting: Warm air units, oilfired 
boiler, summer cooling. 

New Products: Large oilfired LoBoy 
units, Lo HiBoy oilfired units. 

International Oil Burner Co. (S-32) 

Iron Fireman Mfg. Co. (60) 

Attending: W. J. O’Neil, C. T. Burg, E. C. 


.. . « List of Exhibitors 
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Webb, D. Wylie, S. H. Beach, G. J. 
Dunn, A, E. Vogel. 

Exhibiting: Residential, commercial and 
industrial heating and power equip- 
ment including oilburners, oil fur- 
naces, central cooling unit, rotary 
forced draft, combination oil-gas pack- 
age unit, SelecTemp heating system. 

New Product: SelecTemp heating sys- 
tem, year-round airconditioner. 


Jackson & Church (102-106) 
Jefferson Electric Co. (820) 
Jenkins Bros. (450) 
Jenn Air Products Co., Inc. (27) 
Johns-Manville Sales Corp. (702) 


Attending: E. C. Koch, J. R. Allen, T. R. 
Gillan, R. A. Cimiotti, E. J, Sullivan, 
C. B. Hann, H. Ickler, E, F. Ott, C. H. 
Dolan, S. V. Flynn, J. L. Lach, J. H. 
Dale, J. H. Chidester, G. F. Crumlish, 
T. P. Williams, H. E. Nixon, W. T. 
Huber, T. J. Carley, V. D. Suiter, 
T. Amader, W. T. Colborn, R. J. Madi- 
gan, J. Ebert. 

Exhibiting: Thermal insulations and re- 
fractories, packings and_ gaskets, 
transite warm air duct, spintex home 
insulation. 


S. T. Johnson Co. (822-824-826) 

Attending: D. E. Johnson, A, Dimick, 
R. P. Johnston, W. E. Lees, F. Scalia, 
W.S. Harlacher, E. W. Mears, E. Cox, 
A. V. Leudemann. 

Exhibiting: Double suction furnace and 
residential oil and combination oil and 
gas burning equipment and M-K-O 
automatic boiler feeds. 


Johnson Service Co. (42-44-46) 


E. B. Kaiser Co. (247) 


Kaustine Furnace & Tank Corp. 
(305-307) 

Attending: J, B. Mollnow, Sr., R. Preine, 
M. Gutman, W. Stark, H. Oxenreider, 
J. B. Mollnow, Jr. 

Exhibiting: Furnaces and Units. 

Kennard Corp. (C-30, C-32) 

Kent Co. (447) 

Attending: E. Wittischiebe, L. L. Steele, 
G. Blanchard, K. Frames, P. V. 
Hugues, J. Hugues. 

Exhibiitng: Double suction furnace and 
boiler cleaner with extra dirt recepta- 
cle. 


Kewanee-Ross Corp. (42, 45) 

Attending: W. B. Russell, E. M. Palmer, 
B. H. Schulze, C. E. Bronson, J. H. 
Hartman, C. K. Ferguson, L. E. Druin, 
G. C. Zang, E. J. Lambrecht, H. W. 
McClure, T. B. Mansfield, C. R. Dough- 
erty, T. F. Maher, Jr., R. M. Turner, 
L. W. Carlet. 

Exhibiting: Steel Boilers. 


Kody Blower Co. (S-6) 
Kerfund Co., Inc. (548) 
Kritzer Radiant Coils, Inc. (732) 


Attending: H. E, Kritzer, Sr., L. D. Man- 
dell, C. G. Newton, C. C. Schedler, 
H: E. Kritzer, Jr., E. J. Hoppe. 

Exhibiting: Baseboard coils and covers, 
commercial fin pipe coils and covers, 
radiant panel coils. 
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New Products: Slope top baseboard, 
“K” line baseboard. 


Lau Blower Co. (72) 
Lewin-Mathes Co. (709) 
Libbey-Owens-Ford Glass Co, (34) 
Lima Register Co. (74) 


Attending: H. R. Pataky, C. J. LeMay- 
ser, R. B. Morey, H. F. Robinson, 
Cc. B. Armour. 

Exhibiting: Diffusers, registers, grilles 
for heating and airconditioning. 

New Product: Baseboard and ceiling 
diffuser. 


Lockformer Co, (731) 
McDonnell & Miller, Inc. (734) 


McQuay, Inc. (33) 

Magnetrol, Inc. (417-419) 

Attending: L. E. Stybr, R. Haupt. 

Exhibiting: Liquid level controls. 

New Products: Model W-254 boiler con- 
trol for 250 lbs. WSP, Model F-502 
flow alarm switch, Model A-101 pump 
control and alarm. 


Maid-O’-Mist (648) 

Attending: O. V. Woolley, H. J. Carr, 
J. A. Madden, J. L. Edgar, C. W. By- 
rum, F. G. French, E. J. Busch, H. T. 
Waterstaat, D. Hicks, J. McEntee, 
J. O’Connor, W. Mussun, G. C. Hench, 
I. R. Guild, E, E. Berthet, W. H. Wil- 
kinson, H. E. Culley, M. D. Puckett, 
E. H. Price, R. C. Schneider, L. E. 
Pelletier, K. Pelletier, C. Tomlinson. 

Exhibiting: Warm air, hot water, steam 
and atomizing spray automatic hu- 
midifiers and related items. Float op- 
erated air valves and balancing valve 
adapter units for hot water heating 
systems. Water line float control 
valves, humidifier valves. Water feed- 
ers and cut-offs. 

New Products: #14 and #15 balancing 
valve adapter units. 


Mammoth Furnace Co. (S-82) 


Manville Boiler Co., Ine. (440) 

Attending: B. W. Mandelburg, C. P. Nel- 
son, W. Spencer, W. Webster, S. W. 
Greenleaf, A. A. Frank, L. Barker, 
W. Milleson. 

Exhibiting: Boilers and other heating 
equipment. 


Marathon Electric Mfg. Corp. (S-8%) 
Marietta Metal Products Corp. (53) 
Marley Co. (325) 
Marle Ceil Co. (73-75) 
Marsh Heating Eqt. Co. (37) 


Attending: J. Emmett, Jr., R. E. Bar- 
nett, W. M. Ensign, D. L. Warner, 
J. G. Kelly, H. Kirby, S. C. Kauffman, 
Sr., C. Kelly, H. Mitchler. 

Exhibiting: Refrigeration gauges and 
thermometers, heating specialties, 
water regulating and solenoid valves. 


Maxitrol Co. (333) 


The Mercoid Co. (13) 
Attending: J, W. Owens, H. Courteol, 
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I. E. McCabe, W. Colterjohn, V. S. 
Krale, W. K. Stauffer, R. F. Fisher, 
W. E. Jones, E. Sarson, R. Martinson, 
F. W. Ayer, A. Johnson, J. F. Me- 
Cauley. 

Exhibiting: Mercury switch equipped 
controls for heating, airconditioning, 
and industrial applications. 

New Products: Weatherproof controls 
for pressure and_ temperature 
equipped with external adjustments 
and sealed mercury contacts. 


Metromatic Mfg. Co. (121-125) 


Metropolitan Refining Co., Inc.  (C-38) 
Mid-Continent Metals Co. (710) 
Miller Valve Co., Inc. (320) 
Milwaukee Electric Tool Corp.  (C-16) 
Milwaukee Valve Co. (744) 
Milwaukee Gas Specialty Co. (444) 


Minneapolis-Honeywell 
Regulator Co. (103) 

Attending: J. E, Haines, L. B. Belford, 
D. Locke, J. S. Locke, A. H. Koch, 
W. W. Martenis, E. F. Snyder, F. 
Kaiser, S. Marshall, V. D. Wissmiller, 
H. D. Bissell, K. W. Schick, C. W. 
Proctor, Jr., K. L. Wilson. 

Exhibiting: Pneumatic, electric, elec- 
tronic automatic control systems for 
heating, ventilating and aircondition- 
ing. 

New Products: Electronic wireless con- 
trol system of the future, summer- 
winter control system; control system 
incorporating electronic sensing. 


Mirror Patented Stove Pipe Co, (721) 


Mitchell Mfg. Co, (631) 
Modine Mfg. Co. (934) 
Monarch Mfg. Works, Inc. (810) 


Attending: T. W. Murphy, E. B. Frame, 
R. F. Stone, J, M. Carroll, J. C. Under- 
wood, V. B. Kathe, E. S. Gallagher, 
F. M. Bartlett. 

Exhibiting: Nozzles, combustion heads, 
air mixing equipment and other ac- 
cessories. 


Morrison Products, Inc. (605) 


Morrison Steel Products, Ine. (140-148) 

Attending: S. Morrison, J. Kohnstamm, 
W. Duffy, C. A. Stahlka, D. Grant, 
L. Hine. 

Exhibiting: Counterflows, utility, hori- 
zontal and basement heating units. 


Morse-Smith-Morse Co, (S-16) 

Attending: R. P. Johnston, J. C, Diesel- 
man. 

“xhibiting: FIROMATIC fusible and 
non-fusible valves, fueloil filters and 
tank gauges, tank valves, vent caps, 
thermal switches and other acces- 
sories. 

New Products: Fusible and non-fusible 
tank valves for bottom outlet fueloil 
tanks. 


— 


Paul S. Morton Eng. Service (S-115) 

Mueller Climatrol (913-917-921-925) 

Attending: H. P. Mueller, F. J. Nunlist, 
H. P. Mueller, Jr., J. Reock, O. J. 
Ress, L. A. Miles, H. B. Smith, L. N. 
Zimmerman, E. C. Asbury. 
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Exhibiting: Heating and airconditioning 
equipment. 


Multi-Vent Div., 


The Pyle-National Co. (C-21) 
Muncie Gear Works, Inc. (C-14) 
Nash Engineering Co. (400) 
National Heater Co., Inc. (S-10) 


Attending: G. T. Costello, S. F. Stewart, 
A. A. Kosarin, B. A. Kosarin, T. E. 
Besemer, E. P. Murr, W. M. Kerr, 
E. M. Tarnoff, H. A. Pietsch, J. J. 
Heilman. 

New Products: Oilfired heater-burner- 
blower unit. 


National Radiator Co. (507) 

Attending: R. S. Waters, T. B. Focke, 
C. M. Baumgardner, L. N. Hunter, 
L. L. Hotsenpiller, R. W. Bolsinger, 
J. G. dePass, C. J. Philage, J. W. Le- 
Roy, R. S. Doherty, Sigmond Moroh, 
P. J. Bracken, M. Cianciulli, F. R. 
Kriebel, L. M. Lyall, W. McDougal, 
C. J. Cusick, J. H. Johnston, G. T. 
Moran, C. A. Piez, M. M. Taylor, A. K. 
Tinker, F. W. Eichler, R. K. Bales, 
R. M. Reinckens, A, J. George, A. R. 
Herske, H. F. Muth, J. Zidalis, H. L. 
Andrews, S. C. McCann, D. Hamilton, 
G. Richardson, M. Bryner, G. Edgar, 
J. Detwiler, W. R. Moore, J. Bird, B. C. 
Straub, J. S. Blackmore. 

Exhibiting: Hot water and steam heat- 
ing equipment including boilers, heat 
distributor units and accessories. 

New Products: National Packet (all-in- 
one automatic home heating unit and 
domestic hot water supply), art base- 
board, large residential oilheating 
unit. 

Nesbitt, Inc., J. J. (C-157, C-161, 

C-165, C-169) 

Attending: A. V. Nesbitt, J. J. Nesbitt, 
Jr., W. D. Widerman, H. B. Hedges, 
J. J. Merrick, R. B. Sweet, M. J. Mur- 
ray, E. W. Wing, R. Wolf. 

Exhibiting: Ventilator, radiation, steam 
and hot water unit heaters, convec- 
tors, heating and cooling coils, air- 
conditioning. 

New Products: Cabinet heaters, aircon- 
ditioner, steam distributing tube coil. 


New York Air Brake Co. (C-27, C-29) 


New York Blower Co. (350) 


Niagara Blower Co. (513-517) 

Niagara Furnace Div. (C-44) 

Attending: W. C. Kemser, R. H. Leisen- 
heimer, I. E. Seith, R. Fritz, F. Wall- 
bridge, J. Harrison, B. Spaine, O. 
Zeman, 

Exhibiting: Niagara furnace burner 
units, 

New Products: 60 Series in hi-boy or 
downflow models. 


Niagara Machine Tool Works (706, 708) 

Attending: J. J. Ortalli, L. L. Hock, 
J. Horton, J. S. Selan. 

Exhibiting: Tools for light sheet metal 
forming. 

New Products: Niagara Model 48, Uni- 
versal power grooving machine. 

Norman Products Co. (848 & 947) 

Olsen Mfg. Co., C, A. (36 & 57) 

Attending: E. P. Hayes, W. H. Olsen, 
C. L. Grandstaff, E. R. Downe. 
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Exhibiting: Heating and cooling equip- 
ment. 

New Products: Year-round aircondition- 
ers, oilfired horizontal units. 


Orr & Sembower, Inc, (800) 
Attending: S. D. Distelhorst, L. A. 

Roethe, R. C. Gray, A. J. Szynkiewicz. 
New Products: Autolec electric boilers. 


Owens-Corning Fiberglas Corp. (S-42) 

Attending: W. J. Clark, W. E. England, 
R. W. Farris, R. C. Brower, W. S. 
Haynes, W. A, Stutts, R. J. Littin, 
W. F. Condon, H. E. Renz, 

Exhibiting: Dust-Stop filters, duct in- 
sulation, Fiberglas pipe insulation, 
furnace insulation, Fiberglas rein- 
forced plastics for airconditioning 
units. 

New Products: Molded insulation, Fi- 
berglas gasket and vibration dampen- 
ing material. 


Pacific Steel Boiler Div. (30) 

Attending: W. C. McCord, H. B. Steg- 
gall, J. R. Knox, H. M. Gibb, F. E. 
Schmuck, R. R. Harnetiaux, D. E. 
Welsh, H. A. Hallinan. 

Exhibiting: Heating and cooling equip- 
ment. 

New Products: Water chillers, aircon- 
ditioners, cast iron baseboard. 


Paragon Electric Co. (717-719) 

Attending: W. A, Petersen, R. V. Mitch- 
ell, T. P. Casey, J. Neil. 

Exhibiting: Time controls. 


Patten Co., J. V. (110) 

Attending: D. C. Patten, J. H. Patten, 
A. A. Boyle, S. Herman, E. H. Lamber, 
W Landau., L. R. Williams, W. W. 
Willison, W. H. Weber. 

Exhibiting: Oilfired furnaces. 

New Products: Combination heating 
and cooling units. 


Peerless Electric Co. (410) 

Attending: W. A. Curtis, L. C. Mills, 
R. E. Lininger, R. D. McCallum. 

Exhibiting: fans and blowers. 

New Product: The backward curve 
blower. 


Peerless Pump Div. (723) 

Peerless Sales (S-2 & S-41) 

Penn Boiler & Burner Mfg. Corp. 
(C-115) 


Attending: R. W. Payton, C. M. Lane, 
D. A. Esslinger. 
Exhibiting: Boiler-burner units. 


Penn Controls, Inc. (23) 

Attending: R. S. Penn, E. B. Marie, R. 
H. Luscombe, K. W. Cash, R. V. Clark, 
J. Searls, P. Penn, R. L. Ratliff, C. 
Morgan, E. Tassin, C. Barr, B. Ralph, 
F. Fessler, J. Kinney, I. Stepnich, H. 
King, H. Shilling, J. Forbes, D. Bel- 
knap. 

Exhibiting: Controls for heating, resi- 
dential and commercial cooling. 

New Products: Combination heating- 
cooling residential airconditioning 
thermostat, compact control centers 
for residential and self-contained air- 
conditioning systems. 


Pennsylvania Furnace and Iron Co. 
(806) 
Attending: R. L. Blodgett, H. J. Harvey, 
C. S. Andersen. 
Exhibiting: Winter  airconditioners, 
conversion burners, boilers, cooling 
units. 
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New Products: Series 10-A furnace, Se- 
ries 11 furnace and conversion burner. 


Perfection Stove Co. (18, 38) 

Attending: W. M. Potter, A. B. Mac- 
Laren, D. S. Smith, M. H. Crist, T. W. 
Russell, W. S. Degarimore, J. H. Ras- 
mussen, H. W. Dean, W. R. Wright. 

Exhibiting: Oilfired furnaces. 

New Product: Project priced furnace. 


Perfex Corp. (532) 

Attending: I. G. Bohrman, E. Spall, M. 
Eastling, M. Bowman, R, F. Horan, 
T. A. Ramey, K. Watts, E. Panthofer, 
J. McGuire. 

Exhibiting: Automatic controls for heat- 
ing, ventilating and airconditioning. 

New Products: Coils for refrigeration 
and airconditioning. 


Petro Div., Iron Fireman Corp. (2) 

Attending: J. O’Donneli, G. Martinik, 
G. Moore, W. J. Hegan, C, E. Bailey, 
L. V. Moore, A. Barry. 

Exhibiting: Automatically-fired residen- 
tial, commercial, industrial heating 
equipment, including typical oilburn- 
ers, winter airconditioners, oil fur- 
naces, horizontal duct furnace, oilfired 
water heaters. 


Phillips Drill Co. (S-64) 
Pittsburgh Plate Glass Co. (748) 
Plumbing & Heating Business (C-65) 
Plumbing and Heating Journal (C-18) 


Plumbing and Heating Wholesaler 


(C-18) 
Powers Regulator Co. (433-435) 
Prat-Daniel Corp. (C-166) 


Attending: C. H. Pinches, R. F. Sharon, 
E. P. Persall, G. Begoon, R. S. Robin- 
son, Jr., W. Bolger, H. Parent, J. Kirk- 
bride. 

Exhibiting: Thermoblock space heater. 

New Products: Deep Heet Infra-red 
generator, Panelblock panel heater. 


Preferred Utilities Mfg. Corp. (850) 

Attending: R. S. Bohn, W. H. Bohn, 
R. G. Bohn, J. S. Kaplan, J. R. Arden, 
A. O. Swensen. 

Exhibiting: Unit steam generator, hori- 
zontal rotary burner, horizontal ro- 
tary burner (combination oil-gas), 
commercial and industrial specialties, 
pump and heater set, pipe line, storage 
tank heating systems. 

New Product: Thermopak. 


Pullman Vacuum Cleaner Corp. (429) 

Attending: R. Berns, Edgar Green, H. 
Goodwin, A. McCall, N. Ruby, J. 
Welker. 

Exhibiting: Boiler and furnace vacuum 
cleaners. 

New Products: “Never-Clog” model. 


Primor Products, Inc. (S-21) 

Attending: G. F. Price, T. H. Smoot, 
J. H. Parsons, R. M. Herbert. 

Exhibiting: Central cooling equipment; 
water cooled air cooled, direct expan- 
sion and remote air cooling and water 
chiller systems. 


. . . « List of Exhibitors 
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Attending: J. Small, B. Sachs, J. Longin, 
P. Komroff, H. Spitzer, M. Beline, 
W. A. Gamble, L. Pacent, S. L. Sloan. 

Exhibiting: Oilburners, sump pump, air- 
conditioners. 

New Products: Central residential air- 
conditioners. 


Quiet Kool Corp. (803) 


Quincy Stove Mfg. Co. (S-51, S-53) 

Attending: J, L. Parsons, H. L. Hud- 
son, L. Svendson, A. Swartzmiller, 
H. J. Wilde, H. D. Tow. 

Exhibiting: Monogram wall furnace and 
recessed oil wall heater. 

New Products: Models: 60,000 Btu out- 
put model. 


Quickdraft Co. (S-77) 

Attending: A. P. Russell, J. Atkins, Jr., 
A. Fox, Jr., H. Edwards. 

Exhibiting: Draft induction equipment. 


R. C. S. Tool Sales Corp. (339) 
Radiant-Ray Radiation, Inc. (310) 
Radiant Utilities Corp. (217) 


Attending: A. A. Marcus, J. G. Gold- 
berg, J. Bloom, J. S. Goldberg. 

Exhibiting: High pressure oilburner, 
sump and utility pumps. 

New Products: Low pressure oilburner 
and submersible sump pump. 

Ralph Mfg. Co. (622-624) 

R. C. A., Engineering Products Div. 

(S-84, S-86) 

Attending: D. Pearlstone, J. A. Munro, 
R, C. Newcomb, V. J. Keenan, A. W. 
Schmid, H. F. Levy, R. C, Dubois, Jr., 
M. S. Reutter, W. S. Phillips, P. H. 
Desborough, H. B. Scott, G. W. Petten- 
gill. 

Exhibiting: Two-way radio communica- 
tion equipment, mobile units for serv- 
ice and delivery trucks. Base station 
units for dispatch and office use. 


Randall Graphite Bearings, Inc. (65) 

Attending: K. W. Strunk, W. E. Dicker- 
son, R. Chaney, E. Dorsey. 

Exhibiting: Sleeve and pillow block 
bearings, bronze bars, 

New Product: Bracket type and 4-bolt 
flange pillow block. 


Redmond Co., Inc. (608) 
Reflectal Corp. (326) 
Refrigeration & Air Conditioning 

Contractors Association (100) 
Remington Arms Co., Inc. (808) 
Republic Products (S-57) 
Research Products Corp. (448) 


Attending: A. W. Brown, J. G. Schutz, 
C. B. Rowe, P. N. Dutton, C. H. Soder- 
berg. 

Exhibiting: RP air filters and related 
items. 

New Products: RP Aprilaire humidifier. 


Rheem Mfg. Co. (301) 
Richmond Eng. Co., Ine. (S-68) 
Richmond Radiator Co. (831) 


Attending: J. J. Hall, E. Reichert, H. 


Pyle-National Co. (C-21) Zeamer, C. T. Sullivan, R. Somers, L. 
Maehling, D. D. Conover, C. E, Stoner, 
Quiet-Heet Mfg. Corp. (803) I. Lininger, V. Sherman. 
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Exhibiting: High boy, low boy, coun- 
terflow and horizontal winter aircon- 
ditioners; steam and hot water boilers. 

New Product: The Budgeteer series. 


Ric-Wil Co., The (606) 
Ridge Tool Co., The (S-44, S-79) 
Rittling Corp., The (S-7) 
Roberts-Gordon Appliance Corp. 
(607-609 ) 
Rome-Turney Radiator Co. (741) 
Roth Co., Roy E. (S-1) 
Russell Co., The F. C. (817) 
Sacrotherm Controls, Inc. (213) 


Attending: R. W. Cumming, L. Barfus, 
M. J. Marion, R. Stevens, P. Giradet, 
A. Milnes, R. Tuffield, G. Levens. 

Exhibiting: Heating specialties, tem- 
perature regulators, steam _ traps, 
weather compensated controls for hot 
water, steam and radiant heating sys- 
tems. 

New Product: Sarcofin finned-tube radi- 
ation and baseboard radiation. 


Schecter Bros. Co. (S-91) 
Scott-Choate Publishing Co. (C-18) 
Scully Signal Co. (833) 
Sequoia Mfg. Co. (C-39) 
Servel, Inc. (807-809) 
SHANA-Mfg., Inc. (S-46) 
Sheet Metal Worker (C-18) 
Siemon Mfg. Co. (C-61) 
Skuttle Mfg. Co. (S-58) 


Attending: R. W. Geisler, K. M. Four- 
nier, C. Theobald, J. Selby, J. W. 
Faulkner, W. Debler, Sr., W. Stam- 
berger, Jr., V. E. Devine, W. Davis. 

Exhibiting: Humidifiers. 


Slant-Fin Radiator Corp. (S-125) 

Attending: A. Buschel, M. Brooks, L. 
Ogrin, S. Groves, A. Applebaum. 

Exhibiting: Commercial finned tube 
radiators, residential baseboard radi- 
ators. 

New Products: Entire Square-Fin line 
and finned evaporators for refrigera- 
tion. 


Smith Corp., A. O. (714) 


Smith Co., Inc., The H. B. (321) 

Attending: J. E. Reed, T. C. O’Connor, 
L. Sudhaus, G. Smith, T. Jackson, J. J. 
Poyatt, E. J. Weber. 

Exhibiting: Century boiler, cast iron 
Sectional boiler. 


Snips Magazine (135) 


Sparkler Mfg. Co. (S-26) 
Attending: R. J. Stastny, J. B. Anderson. 
Exhibiting: Fueloil filters. 


Spencer Heater, Lycoming Div., 
AVCO Mfg. Corp. (129) 

Attending: E. I. Boardman, R. R. Adams, 
C. W. Shaffer, K. E. Schooley, C. R. 
Miller. 

Exhibiting: Boilers. 
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New Products: Chromium plated base- 
board and industrial fin cover assem- 
blies. 


Spencer Thermostat Div., 
Metals & Controls Corp. (50) 

Attending: G. Slawson, G. Smith, T. 
O’Keefe, J. Moorhead, F. Stearns, L. 
Burch, R. M. Glidden, E, Jastram, 
E. Kurtz. 

Exhibiting: Temperature and motor 
controls, switches and contacts. 

New Product: Three-phase inherent 
over-heat motor protector. 


Spi-Rol-Fin Corp. (S-111) 

Attending: F. Attwood, J. McGinnis, D. 
Attwood, N. Driscoll, M. Portnoy, S. 
Schwartz, F. Harbin, P. Orr. 

Exhibiting: Baseboard radiation, indus- 
trial fin pipe radiation, water heater 
coils. 


Sporlan Valve Co. (729) 


Sprague Electric Co. (S-93) 

Attending: N. W. Welch, C. Killen, S. L. 
Chertok, J. G. Brent, J. Galbraith, W. 
M. Allison, A. Ruscito, W. S. Trinkle, 
C. H. Wacker, C. Janton, L. Podolsky. 

Exhibiting: Capacitors, resistors, radio 
noise filters. 

New Products: Clorinol capacitors. 


Square D Co. (S-94) 
Standard Stamping and 

Perforating Co. (344) 
Stephens-Adamson Mfg. Co. (C-41) 
Stewart Mfg. Co., Inc. (840) 


Strong, Carisle & Hammond Co. (C-23) 


Sturtevant Div., Westinghouse 
Electric Corp. (534-536-540-544) 


Sunbeam Air Conditioner Division (20) 

Attending: T. W. McNeill, W. H. Baker, 
Jr., R. J. Berkshire, W. G, Senft, A. D. 
Sullivan, H. E. Rossell, Jr., W. W. 
Woodroof, R. H. Shime, C. M. Hoover, 
W. W. Follett, R. D. Kishbauch, W. L. 
Bradshaw, J. P. Farrell, W. J. Sulli- 
van, W. D. Campbell, J. B. Mitchell, 
P.S. Agey. 

Exhibiting: 3 hp commercial and 2 hp 
residential airconditioners, utility 
winter airconditioners, magne-filter 
electrostatic air cleaner. 

New Products: Horizontal and add-on 
residential airconditioners, basement 
oil winter airconditioner. 


Sundstrand Eng. Co. (818) 

Attending: R. H. Gustafson, M. Miller. 

Exhibiting: Domestic and low pressure 
oilburners, burners for small commer- 
cial installations. 


Sundstrand Machine Tool Co., 

Hydraulic Div. (231) 

Attending: B. F. Olson, L. H. Schuette, 
L. T. Stoyke, F. Carlson, L. Dolan, 
R. W. Erikson, C. W. Lang, W. R. 
Kiefer, R. E. Stevens, B. L. Soder- 
berg, O. E. Mayfield, J. F. Griffey, 
B. L. Douglass, S. Ferraro, P. Levin, 
A. H. Swenson. 

Exhibiting: High and low pressure fuel 
units. 


Sun-Ray Burner Mfg. Corp. (139) 
Attending: A. Metzger, G. M. Marin, A. 
Luft, R. Adcock, H. Mallard, M. Sones, 
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H. Nickerson, E. Nickerson, B. B. 
Vickery, F. W. Sieffert, M. Bressen, 
W. Oliver, H. Fowler, J. E. Brecht, 
B. A. Thomas, R. P. Jones, M. Hendler. 

Exhibiting: Domestic and commercial 
oilburners. 

Surface Combustion Corp. (15-17-19) 

Syncromatic Corp. (29) 

Attending: H. M. Stillman, G. Day, L. 
Troeller. 

Exhibiting: Furnaces, suspended units, 
loboys, counterflows, 

New Product: Hi-Cap suspended fur- 
nace. 


Taco Heaters, Inc. (518) 

Attending: W. P. Klein, W. T. Robin- 
son, V. Balter, R. H. Chaffee, W. E. 
Johnson, H. E. Lucas, E. Pollenz, C. 
Sliney, H. Lisowski, W. P. Haney, 
E. W. Leonard, R, Sumpt, E. V. Con- 
ley, R. V. Tesar. 

Exhibiting: Heat exchangers, hot wa- 
ter heating specialties. 

New Product: Taco Universal Flochek. 


Tecumseh Prods. Co. (62) 


Temco, Inc, (735-737-739) 

Thatcher Furnace Co. (508) 

Attending: R. Cook, M. Beard, S. Leigh, 
I. Vail, G. Fleming, J. Keefe, J. Shee- 
han. 

Exhibiting: Warm air equipment and 
summer cooling equipment. 

New Product: 541 winter airconditioner. 

Therm-O-Wheel, Inc. (S-102) 

Thrush and Co., H. A. (C-63) 

Attending: G. H, Fox, E. D. Noland, 
G. O. Johnson, W. J. Johnson, L. D. 
Grose, T. E. Fahy, R. E. Clegg, C. Ed- 
wards. 

Exhibiting: Hot water heating acces- 
sory line. 

New Products: Flanged horizontal cir- 
culator, radiant heat manifolds, bal- 
ancing valves, tank drain, 


Timken Silent Automatic Div., Rockwell 
Spring and Axle Co. (621, 625) 

Attending: L. M. Marks, S. T. Ramey, 
O. G. Beestrum, M. F. Robbins, J. J. 
Morro, F. M. Jordan, R, E. Loebell. 

Exhibiting: Oilfired equipment, aircon- 
ditioning equipment. 


Titus, Inc. (747) 
Titus Mfg. Corp. (750) 
Torrington Mfg. Co., The (67) 


Attending: D. B. Robinson, R. Gordon, 
F. C. Hohmeister, A. Doty, W. Cashen, 
L. Henniquin, J. Casadei, T, Oliver, 
J. Crawford. 

Exhibiting: “Airotor”’ blower wheels, 
“Airistocrat” fan blades. 


Trane Co., The (902-906-910-918) 

Attending: T. Hancock, E. A. Cline, Jr., 
A. C. Menke, Jr., C. R. Conner, V. E. 
Bushnell, J. J. Whalen, R. G. Lubin- 
sky, F. O. Russell, C. L. Ringquist, 
M. L. Hoglund, R. E. Lee, L. R. Fuller, 
T. W. Ernst, G. E. Hicke. 

Exhibiting: Unit heater, unit heater 
heat exchangers, line of heating and 
airconditioning units. 


Trion, Inc. (76-78) 
Attending: E. W. Meyers, Jr., C. S. 
Stephens, G. F. Landgraf, W. R. Mur- 
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dock, R. E. Sweitzer, C. W. Pollock, 
N. R. Trout, H. C. Washachek, G, E. 
Karsnak. 

Exhibiting: 
equipment, Dill dust-spot 
equipment. 

New Products: Mechanical air filter 
line. 


Electronic air cleaning 
testing 


Tuttle & Biley, Inc. (31) 

Attending: R. D. Tutt, R. S. Rickabaugh, 
W. L. Lipski, R. Hart, F. W. Adams, 
W. L. Batchelor, W. G. Kleinhorner, 
L. B. Wilson. 

Exhibiting: Medium and high pressure 
air distribution units, baseboard pan- 
els and accessories, recessed and cabi- 
net convector types. 


Typhoon Air Conditioning Co., Inc. 
(650) 


Union Asbestos & Rubber Co. 

(C-54, C-56, C-58) 

Attending: E. E. Hokin, C, S. Stackpole, 
P. B. Colwin, R. M. Anderson, W. K. 
Smith, P. E. Bracht, D, N. Quamme, 
C. B. Bendix. 

Exhibiting: Convectors, baseboard, wall 
fin, unit heaters, airconditioning 
units, water chillers. 

New Products: Dual-Vector—for both 
heating and cooling, High-Boy aircon- 
ditioner. 


Union Electric & Mfg. Co. (136) 

Attending: C. Rapiport, G. Eulo, S. 
Blackman, 

Exhibiting: Oilburner ignition trans- 
formers. 


United States Air Conditioning Corp. 
(58-59) 

Attending: D. E. Feinberg, J. E. Craig, 
L. P. Hanson, W, Moiselle, R. D. Mc- 
Clain, M, A. Stuart, E. R. Tanner, 
R. I. Tanner, W. W. Malloy. 

Exhibiting: Airconditioners, house ven- 
tilating sets. 

New Products: Year-round heating and 
cooling unit, air-cooled condensing 
unit and accessories. 


U.S. Electrical Meters, Inc. (C-162) 
U. S. Machine Division, 
Stewart-Warner Corp. (111-113) 


Attending: C, A. Potts, W. E. Blake, 
R. C. Hulse, R. F. DeVaney, G. Wolf. 

Exhibiting: Conversion burners, fur- 
naces, boilers, wall heaters, central 
airconditioners, 

New Products: Cast-iron and steel oil- 
fired boilers, counterflow and utility 
furnaces. 


U. S. Radiator Corp. (8) 

Attending: W, C. McCord, H. B. Steggal, 
J. C. Haas, J. R. Knox, J. L. Neall, F. E. 
Schmuck, R. R. Harnetiaux, H. M. 
Gibb, L. A. McGrail, D. B. Demarest, 
K. E. Nay, D. E. Welsh, J. A. Hallinan, 
J. T. Ray, F. X. Quinn, A. C. Ball, 
T. P. Ueberroth, H. L. Abel, E. P. 
Groover, R. R. Bruce, Jr. 

Exhibiting: Heating boilers. 

New Products: Window airconditioners, 
packaged airconditioners. 


U. S. Register Co. (733) 
Universal Diffuser Corp. (439) 


Utility Appliance Corp. (346 & 635) 
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U. S. Rubber Co. (S-40) 
V. & E. Prods., Inc. (821) 


Attending: G. Valentine, J. H. Eubanks, 
L. L. Jacobs, E. R. Glassey, J. W. 
Combe, E. Fountain, J. Casey, J. A. 
Blackburn, W. C, Moriarty, E. fl. 
Galante, B. L. Jacobs. 

Exhibiting: Steel water tube boilers. 


Van-Packer Corp. (825) 

Attending: O. E, Collins, B. H. Pettit, 
S. B. Covert, M. W. Langan. 

Exhibiting: Van-Packer chimney, indus- 
trial smoke stack. 


Vapor Heating Corp. (S-28) 
Velan Eng., Ltd. (S-90) 
Velocity-Power Tool Co. (328) 
Vibration Eliminator Co., The (C-42) 


Viking Air Conditioning Div., 

The Nat’l Radiator Co. (402) 

Attending: B. Main, D. Gang, D. Ahern, 
W. Faison, M. Mackenzie, J. Green, 
F’.. Gibbons, J. Carman, T. McIntyre, 
B. Siebenthaler. 

Exhibiting: Furnace blower assemblies, 
direct drive blower assembly, blower 
packages, furnace humidifiers, win- 
dow and attic fans. 

New Products: Universal blower assem- 
blies, duct blowers. 


Vulean Radiator Co., The (409) 
Wagner Electric Corp. (834) 
Walker Mfg. & Sales Corp. (405) 


Attending: A. H. Ziph, R. Denning. 
Exhibiting: Barometric draft regula- 
tors, draft boosters, gravity ventila- 
tors and chimney caps. 
New Products: Draft boosters and draft 
regulators. 
Wallace Co., William (S-88) 
Walton Laboratories, Inc. (C-13) 
Attending: W. Feldermann, J. B. Fel- 
dermann, J. R. Lewis, H. Puttbach. 
Exhibiting: “Cold Steam” humidifiers. 
New Product: Model WF humidifier. 
Warren Eng. Co. (S-118) 
Waterfilm Boiler, Inc. (C-125) 
Attending: K. Hanson, V. Butler, J. 
Deane, B. Gray, A. Masche. 
Exhibiting: Oilfired package unit. 
New Product: Trimrad baseboard radia- 
tor. 


Waterman-Waterbury Co., The (114) 

Attending: H. G. Cross, D. E. Sedgwick, 
S. H. Smith, E. M. Delaney, O. W. 
Griefnow, R. L. Larson, F. W. Legler. 

Exhibiting:  Oilfired airconditioner; 
“Waterbury Comfortrol.” 


Watts Regulator Co. (232) 

Attending: G. B. Horne, N. D. Vaughan, 
C. G. Noeller, E. Wante, W. M. Dillon, 
V. R. Bitzer, A. J. Harvey, Jr. 

Exhibiting: Protection and control spe- 
cialties for heating systems. 

New Products: A.S.M.E. water pressure 
relief valves, hot water dual controls, 
boiler water feeders and high capacity 
precision regulators. 


Wayne Home Egqpt. Co., Inc. (C-155) 
Attending: W. E, Chapel, J. M. Messin- 
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ger, J. Nace, C. V. Copeland, N. G. 
Berghoff, R. E. Carswell, B. G. Duer, 
Exhibiting: Oil furnaces and burners. 


Webster Electric Co. (7) 

Attending: W. E. Dent, P. G. Crewe, 
L. S. Ehrich, Jr., L: E. Woolf, W. J. 
Wenszell, H. B. Hastings, Jr., F. Tut- 
tle, G. F. Brinckerhuff, B, T. Wiech- 
ers, D. J. Munroe. 

Exhibiting: Webster fuel units, ignition 
transformers and delaytrols. 

New Products: 8000 series fuel units. 


Weil-McLain Co. (432) 

Attending: E. R. Westphal, M. E. Mitch- 
ell, R. M. Stockwell, P. R. Stockwell, 
N. Westphal, W. C. Beach. 

Exhibiting: Baseboard, boiler. 

New Product: #9 Baseboard. 


Westinghouse Electric Corp. (71) 


White-Rodgers Electric Co. (66) 

Attending: L. M. Blough, E. C. Robin- 
son, A, E. Petersen, E. Hartnet, E. 
Wechsler, J. Powell, H. Teasley, F. 
Ouweleen, F. Crawford, W. Campbell, 
R. Horton, P. McTeigue, P. McHugh, 
C. Moreng. 

Exhibiting: Complete line of automatic 
controls for heating and aircondition- 
ing. 

New Products: Solenoid valve, electric 
radiant heating thermostat, cooling 
thermostat. 


Whitehall Eng. Co, (C-60) 


Williams Division, Eureka-Williams 
Co., Division of Henney 
Motor Co., Inc. (835-839) 
Attending: H. J. Allemang, O. E. Nes- 
mith, C. G. Branch, T, H. Green, C. H. 
MacFarland, M. P. Langdoc, D. F. 
Motz, F. O. Robinson, H. C. Perry, 
J. H. Skaggs, H. H. Hackett, W. G. 
Gonzales, V. A. Krouse, E. L. Dawkins, 
S. J. Dowling, V. E. Reed, H. H. Hurs- 
ton, T. Brown, T. E. Schofield. 
Exhibiting: Conversion burners, fur- 
nace burner and boiler burner units. 
New Product: Winter airconditioner, 
low-pressure burner, Summer cooling. 


Windmaster Corp. (C-57) 

Attending: L. F. Cooper, D. Lynch, 
R. W. Franks, J. Figgins, D. Freed- 
man, S. Gitterman, O. W. Dobson, W. 
MacPherson, M. Chapman, J. E. Hal- 
ter, C. E. Murman, F, L. Davenport, 
W. M. Heagerty. 

Exhibiting: Draft controls, E-Z’Dapter 
pipe stubs. 

New Product: Draft control demonstra- 
tor. 


Wing Mfg. Co., L. J. (200) 

Attending: H. S. Wheller, C. H. Smith, 
T. R. Peyrek, G. Spanos, J. J. Haves, 
E. H. Hubert, G. Nash, R. G. Teller, 
W. J. Matiez, R. J. Purcell, R. P. Steb- 
bins, R. N. Hosey. 

Exhibiting: Revolving unit heaters, 
variable temperature heaters, duct 
fans, forced draft blowers. 

New Products: Draft inducers for heat- 
ing and power boilers. 


Worthington Corp. (948-950) 


Wheelco Instruments Div., 
Barber-Colman Co. (337) 


(Please turn to page 224) 
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Usual and unusual Uses for 





by 
J. W. Schulz 


= ere SWITCHES are on the shelves 
of all the oilheating specialty sup- 
ply houses I visit, and appear in all the 
catalogs I get in the mail. I install 
plenty of clock thermostats, but I’ve 
never faced the need for a time switch. 
Just how do they fit into the oilheating 
picture? 

Those werds came from an oilburner 
dealer who is exceptionally thorough; 
he makes a point of learning about 
every new product that could possibly 
be used to advantage on his installa- 
tions. Knowing that other oilburner 
dealers are using time switches, he 
wonders if he could make his installa- 
tions better in any way by using them. 

A typical time switch consists of a 
self-starting electric clock that throws 
a switch on at a certain time every day, 
and off at another time. You s2t switch 
trippers to nudge the switch on and off 
at the times you select. Special models 
can be fitted with many switch trippers 
that open and close their switches many 
times a day. Other special models have 
seven-day clocks and can provide dif- 
ferent cycling on different days—can 
be used to turn heat on a certain num- 
ber of hours every day except Satur- 
day and Sunday, for example. 

Time switches have usual and un- 
usual uses in oilheating. 

Diag. 1 shows the usual. Located 
either close to the two room thermo- 
stats or near the oilburner, the time 
switch simply shifts control from the 
day thermostat to the night thermostat 
when heat should be reduced for the 
night. Dealers who use the arrange- 
ment in Diag. 1 give different reasons 
for preferring it to other arrangements. 

“Cost is low, where one thermostat 
already is installed,” one dealer ex- 
plains, “Anyhow I always seem to 


wind up with spare room thermostats 
im my stock room, and I like to get rid 
of some of them.” 


“Owners of factories like the clocks 


far from the thermostats. Then work- 
ers don’t tamper with the clocks. In 
apartment houses,” this dealer goes on, 
“you may have thermostats in a ten- 
ant’s apartment, but you can’t install 
a clock of any type there and have it 
under the superintendent’s control. 
We put the clock switch in the base- 
ment, and have the super set for earlier 





























THERMOSTAT. THERMOSTAT 
SET AT p_ £ SET AT 55° OR 
72° 60° FOR NIGHTS 
FOR 
DAYS 
TIME 
SWITCH 
Ewa 
SWITCH CLOSED 
FROM 7:00A.M. 
TO 4:15 RM. — 
WHEN DAY 
THERMOSTAT 
LOW-VOLTAGE IS IN CONTROL 
THERMOSTAT 
TERMINALS OF 
OILBURNER CONTROL PANEL 

















° 


Time Switches in Oilheating 


Inexpensive but reliable clock-and-switch Devices save Fueloil, produce special Resuits 





start-up time during colder weather.” 

Still another dealer installed a time 
clock because it could be used in a cir’ 
cuit with line-voltage room thermo- 
Stats. 

Sufhcient special reasons exist to 
cause equipment of the type shown in 
Diag. 1 to be installed in many homes 
and business buildings. In homes, often 
the night thermostat is installed far 
from the day thermostat—nights, the 
heat may be controlled by a thermo- 
stat located upstairs in a two-story 
house. 

Diag. 2 shows an idea that is used 
to gain cleaner combustion. Soot-free 
oilburner operation is worth a fortune 
to the owner of a fine home. Diag. 2 
produces it for very few dollars. That 
was the experience in the first home 
to which the idea in Diag. 2 was ap- 
plied. 

To provide extra-hot water for the 
dish washer in this home, an exceed- 
ingly sensitive hot-water boiler tem- 
perature control was installed on the 
steam boiler and set at 200°F. to keep 
the boiler water practically simmering 
when no heat was needed. That pro- 
duced excellent hot water from the 
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boiler’s tankless water heater. But 
along with this came exceedingly short 
oilburner “on” periods when no heat 
was needed—on many spring and fall 
days, all summer long, and nights not 
cold enough to cause the clock thermo- 
stat to start the burner. 

Just to keep the boiler at 200°F., the 
boiler temperature control would run 
the burner three or four minutes, keep 
it idle 40 or 50 minutes, then start it 
again. The result of such short-cycling 
was much soot on the refractory lining 
of the boiler’s flame observation door, 
and much fluffy soot in the boiler’s 
flues and on its direct heating surfaces 
—even though the firebox was excel- 
lent in design and construction, and 
was made of refractory material that 
rates as rapid heating. The formation 
of soot was worst during the summer 
months, when the burner ran for three 
minutes dozens of times a day, keeping 
the boiler hot, and never ran long 
enough to make the firebox become red- 


hot. 


Adding the time switch in Diag. 2, 
to break the circuit of the boiler tem- 
perature control during the night, 
gives decidedly cleaner combustion in 
summer. At night when no hot water 
is needed, the boiler temperature drops. 
When the time switch starts the burner 
at 6:30 AM, there’s an oilburner “‘on” 
period which lasts 20 to 30 minutes— 
the burner takes that long to heat the 
boiler to the 200°F. temperature which 
causes the boiler temperature control 
to stop the burner. 

The long early-morning “on” pe- 
riod brings the firebox to a red heat 
that burns up soot deposited in it dur- 
ing the ordinary short, three or four 
minute “on” periods; this long “on” 
period burns soot from the inside of 
the flame observation door, and from 
the direct and indirect heating surfaces 
of the boiler. 

Adding a time clock after the fashion 
of Diag. 2 gives a job an automatic 
boiler cleaning every morning, in the 
form of one burner “on” period that’s 
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long enough to burn soot in the boiler 
that otherwise would accumulate from 
one day to the next all summer. 


The clock in Diag. 2 does save oil 
—in a year it saves much more than 
enough oil to justify the expense of in- 
stalling the time clock. But the oil sav- 
ing is incidental. The big objective of 
the arrangement is cleaner combustion, 
and it achieves that goal. 

An article, which appeared in the 
December issue of FUELOIL & Om 
Heat, described replacement of a 
steam boiler which gave 900° stack 
temperature by a H. B. Smith cast-iron 
boiler which gave a stack temperature 
of 325°F. The boiler heats a meat 
packing plant. The owner demanded a 
savings of 4,000 gallons of fueloil a 
year, but at the same time demanded 
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much better hot water than he had be: 
fore. He would check with a thermom 
eter to make certain that when barrels 
were being washed the temperature of 
the hot water was 180°F. That caused 
great worry, for the boiler temperature 
would have to be 200°F. in order for 
the tankless heater to produce 180°F. 
hot water for barrel washing. The old 
boiler’s temperature had been only 
150°F. when no heat was needed. How 
to arrive at the 4,000 gallon yearly oil 
saving, yet raise the standby tempera’ 
ture of the boiler from 150°F. to 
180°F? 

A time switch solved the problem 
in the manner shown in Diag. 3. On 
days when no heat is needed, the boiler 
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stands by at only 130°F. for 23 out of 
the 24 hours in the day. At 130°F., 
the boiler provides hot water warm 
enough for the employees to wash their 
hands satisfactorily in the wash rooms. 
By action of the time switch, the boiler 
temperature is automatically raised to 
200°F. for just the one hour each day 
when the barrels must be washed with 
180°F. hot water. 

A time switch was put to use on an 
apartment house job to reduce the elec- 
tric consumption of electric oil heaters 
that used to stand by on thermostatic 
control all night when the burners, 
which use No. 6 oil, were idle. Now 
the electric oil heaters receive no cur- 
rent all night. The switch in the new 





time switch is open, breaking the heater 
circuit. One hour before the burners 
start in the morning, the time switch 
turns on the automatic electric oil heat- 
ers. The one-hour head start for the 
oil heaters, gives time for heat to soak 
through them and the oil lines con- 
nected to them. On this job, in two 
months enough electricity was saved to 
pay for the installation of the time 
switch. 
Become 
switches, if you have been overlooking 


acquainted with time 


them. You can buy reliable but inex- 
pensive time switches that you can in- 
stall easy and at low cost. They save 
oil for your customers, besides adding 
tricky and highly desirable special fea- 
tures to your installations. 
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Rotary burner Pit 
keeps dry in Bathtub 


LAST SPRING the Morris Park Engi- 
neering Co., Petro oilburner dealer in 
the Bronx, New York, completed -in- 
stallation of a horizontal rotary burner 
which sits in a “bathtub” made of steel 
boiler plate. 

The illustration shows the job where 
a Petro burner, firing No. 6 oil auto- 
matically, is used in a boiler that for- 
merly burned about 400 tons of coal 
a year providing heat and hot water. 
The picture was taken while a service 
expert prepared to turn over and light 
up the burner for the first time. 

The burner is firing a Crotty Water- 
Wall boiler extension, installed to in- 
crease the capacity of the boiler and 
also because the boiler firebox was too 
short. 

Two boilers were used when the 
building was coal heated, but conver- 
sion to oilfiring was accomplished on 
the assumption that using one boiler 
and increasing its capacity by the 
WaterWall would be enough to carry 
the whole load with a single boiler. 

Digging down to install the Water- 
Wall as low as feasible brought much 
water into the pit. So, the man work- 
ing on the burner in the photo is in 
a “bathtub” made of 4” boilerplate, 
built to keep water out of the burner, 
WaterWall and pit. In effect the in- 
side of the pit is lined with boilerplate, 
welded on the job. 








Now the underside of the 4” boiler- 
plate bottom of the “bathtub” will not 
rust away because of dampness or 
water in contact with it, because 
there’s gravel under the “bathtub.” 
Also, a high capacity sump pump, 
newly installed for this purpose, keeps 
water level down below the gravel. 
That keeps the gravel dry below the 
lowest boilerplate and avoids rusting 
of the plate. 

- 


“~~ 


Harold W. Sweatt, chairman of the 
board of the Minneapolis-Honeywell 
Regulator Co., Minneapolis, Minn., 
was recently named special consultant 
to the Foreign Operations Administra- 
tion to aid in FOA’s work in Europe. 
Traveling alone, rather than with a 
group of American industrialists, 
Sweatt will spend six to eight weeks 
advising FOA specialists and a German 
government-industry labor agency on 
industrial productivity problems. Upon 
his return from Germany, Sweatt will 
report to Washington officials on the 
progress of the German program. His 
assignment is one in a program in 
which leading American businessmen 
are chosen to serve without compen- 


sation. 


William R. Mizelle has joined the 
Oil Industry Information Committee, 
API, New York, as editorial director. 
He will supervise the preparation of 
editorial material for publication by 
the Committee. Prior to becoming as- 
sociated with onc, Mizelle was with 
the McGraw-Hill Book Co. as project 
manager of technical writing. 
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DESIGNED FOR USE on one-way Streets 
is the new fueloil delivery truck shown 
on this page. T. R. Loizeaux Fuel Co., 
Plainfield, N. J., was faced with rout- 
ing problems when the city fathers 
made the streets one-way only. 

A truck was needed that would per- 
mit the delivery hose to be pulled out 
from either the left or right hand side. 
Quaker City Tank Co., Philadelphia, 
designed and built the truck body and 
installed the pumping equipment and 
accessories. 

The reel is readily accessible. There 
is a control arm equipped with roller 
bearings extending out from the reel 
for ease in pulling out the hose and for 
rerolling. This extended arm has a push 
button control for an electric wind- 
ing motor. The operator guides the 
hose on the reel by moving the arm. 

The truck is equipped with remote 
control of clutch, power takeoff and 
throttle from the trunk compartment. 
The trunk cover is counter-balanced 
and offers some shelter to the operator 
in rainy weather. 

Overall length of the truck and tank 
is 14 feet 4 inches. The chassis is In- 
ternational’s R182 with a 154 inch 


wheelbase. 


SAA? 
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According to Philip K. Carter, Lov 
zeaux vice president (demonstrating 
the hose) the company particularly 
likes the accessibility of the mechan 
ism, including strainers. The trunk te 
sembles the back of a Ford car. The 
tank has a capacity of 1500 gallons and 
slopes into the hose compartment. 
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The automatic Office 


In which the Author thinks well 
of mechanized Records and Collections 


by 


Forrest H. Tower* 


N A CHILLY DAY last winter one of 

Tower Oil Co.’s fueloil trucks 
pulled up before a snow covered front 
yard in Portland. The driver climbed 
out, walked to a small metal plate 
nailed inconspicuously to a fence post, 
paced off the indicated six feet and 
easily found the fill pipe—despite 
blanketing snow. While he was deliv- 
ering 300 gallons of fuel, the customer 
happened to be outside. 

“You people never have trouble lo- 
cating that pipe, regardless of snow,” 
she observed. 

Our driver nodded, then explained 
that the metal markers, stamped with 
directions, told drivers how to find 
snowed-under fill pipes. That little 
strip of metal has saved us hundreds 
of wasted hours on winter delivery. 

“Another thing,” the customer con- 
tinued, “you get billings out promptly 
the first of each month. And never 
once in 10 years have you let us run 
low on fuel, What’s your secret?” 
“That's easy, 
“our office is 


Our driver smiled. 
Mrs. Jones,” he said, 
mechanized.” 

He might have gone on to explain 
that our degree-day Kardex files are 
just about fool-proof. 

There was also good reason for that 
comment about Tower Oil Co.'s office 
being mechanized. It is—-the kind of 
mechanization which allows one girl 
to post, update and get out statements 
for our 1500-plus fueloil accounts, and 
for our growing gasoline distribution 
business, What’s more, our accounts 
receivable are up-to-date every day, not 
just at month’s end. All this combines 
to give us a daily sales analysis, a hefty 
sales-builder for any fueloil distributor. 

Admittedly, only a few small to 
medium-sized fuel distributors believe 
they can afford to mechanize both their 


«President, Tower Oil Co.. Portland, 
Jre, 





truck fleets and their offices. Usually 
it’s the truck which gets a new paint 
job while the office labors under old 
systems and older methods. Yet we be- 
lieve in backing up our modern fleet 
with an equally well-equipped office. 
And it pays off. We hire one less girl 
now, thanks to a mechanized office. 
And our equipment is paying its own 
way. 

Our Kardex degree-day files hold 
about 2000 cards, one for each fuel 
and stove-oil customer. Tucked into 
the Kardex pockets are smaller cards, 
instructions to our drivers. A typical 
one reads, “Careful—this tank blows 

Keep Full—Ring Bell before deliv- 
ery.” The card also contains the cus- 
tomer’s name, address, tank size and its 
location. Perhaps an additional nota- 
tion reads “675 BR.” This means “tank 
capacity is 675 gallons. Tank is lo 
cated back of house, right side.” When 
a driver makes a delivery, the infor- 
mation card goes with him. 

Key to delivery scheduling is the 
Kardex card, which is also the key to 
keeping customers happy. Each card 
is headed by a customer’s name and 
address, above marked, 
“date.” “gals. deliv’d,” “next delivery 
(in D.D.).” 

Suppose we deliver 358 gallons to 

675-gallon capacity tank on Sept. 


columns 


a 
1. the starting date in our area for 
figuring degree-days. Experience tells 
us that, as a starter, the average 675- 
gal. tank can go 1500 degree days 
between refills. So we note that 1500 
degree-days hence our driver should 
deliver more fuel. 

Every 200 
through the Kardex, anticipating cus- 
tomer need, We're aided by a signal 
svstem along the bottom of each card. 
Marked off in increments of five are 
the degree-days, 0 to 100. For the par- 
ticular customer with the 675-gal. 
tank, we move the signal (a transpar- 
ent, green tab) to 1500 on the card. 
A second signal, this one orange, indi- 


cates the month when fuel was last 


da ys we go 


degree 














Forrest H. Tower started with gasoline 
in 1934 and added fueloil the next year. 
In addition to a string of service sta- 
tions he operates four trucks exclusive- 
ly on fueloil. He was president of Ore- 
gon Heating Industries for 1951-52. 


delivered, and also that the tank is 
larger than 400-gal. capacity. A pur- 
ple signal tells us the tank is smaller 
than 400 gals. 

Thus, as we run down our alpha- 
betical Kardex customer file, we pick 
out those tanks which, according to 
degree days, are ready for refilling. 
Orange and purple signals estimate the 
tank size. 

Signals give yet an additional bonus. 
Suppose that, looking through the 
Kardex file, we notice that although 
we've reached 4000 degree-days cer- 
tain orange and purple signals (indi- 
cating month of last delivery) are 
placed way back at 1000-2000 degree- 
days, Obviously the customer—a “will 
call” account—hasn’t phoned for more 
fuel. We call immediately, trying to 
determine why she hasn't ordered. 
Without these signal reminders, it’s 
easy to overlook a customer who has 
fallen by the wayside. Signals prick 
our memories, help to bring customers 
back into the fold. 

Probably 90% of fueloil customers 
charge; stove oil accounts are mostly 
cash, with only 25% on the charge list. 
This is probably run-of-the-mill experi- 
ence for most fuel distributors because 
fueloil customers are more often sub- 
stantial homeowners, while some small 
stove-oil accounts are migratory and 
of questionable credit rating, Anyway 
you look at it, top-heavy charge lists 
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mean month-end statements and care- 
ful accounting. 

All of our account ledgers are local- 
ized in a Remington Rand system, a 
Safe-File installed with alphabetical 
panels. Each panel holds 23 account 
ledger cards and each is equipped with 
a signal which automatically “ages” 
the account. 

Across each ledger card are 12 
spaces, one for each month. When a 
payment is received, we move the sig’ 
nal strip to that month. Thus, as our 
girl thumbs through the file, she can 
tell an account’s pay status, or “age.” 

In our tailor-made system, an orange 
signal indicates a routine charge ac- 
count, while a green signal means 
“Budget Plan.” About 15% of our 
charge customers use this plan, paying 
a certain pro-rated monthly amount 
against their estimated annual fuel bill. 

Tied into the automatic file is the 
accounting machine supplied by the 
same manufacturer, which does every- 
thing but operate itself. It’s the ma- 
chine which really mechanized our 
office, and which allows us to handle 
all accounts with but one girl, 

At first we were skeptical about pur- 
chasing the accounting machine. We 
hesitated for a long while, weighing its 
cost against our workload. In the end 
we agreed that any electric account- 
ing device which could deliver four 
records from one high-speed operation 
was worth its cost. 

With a single operation we now get: 
(1) a daily analysis of sales with totals 
for each column—in other words, a 
complete daily distribution; (2) state- 
ments—ready for mailing; (3) updated 
customer ledger; (4) complete journal 
of all accounts receivable transactions, 
every day. 
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Back in 1934 when I established 
Tower Oil Co. with a capitalization 
of less than $50, I learned that state- 
ments promptly mailed stand a good 
chance of being paid promptly, I’m 
a stickler for getting statements out on 
time, not one day late. But you can 
hardly expect one girl to make up 1500 
statements during the month-end rush, 
what with journals to close, payroll, 
ledger cards, and purchase accounts to 
tally. Yet with the accounting machine 
we do get all these jobs done. The 
secret lies in the machine’s ability to 
do the job day-to-day, in one step, 
instead of piling up work for month’s 
end. 

As an example, suppose that a cus- 
tomer mailed a check covering a 
charge. By our old hand methods this 
meant posting the customer’s ledger 
card, and recording the transaction in 
the daily journal—all preparatory to 
making up statements. Even with all 
this hand-work, we still had no daily, 
cumulative totals. We still had to wait 
for month’s end before we could ana- 
lyze sales. Our other journals, covering 
both heating oil and gasoline, were 
in the same shape. Inevitable errors 
made balancing and closing journals 
just that much more difficult. 

Now, when a customer’s check ar- 
rives, our girl removes the ledger card 
from the Kolect-A-Matic file. She 
places the card and the customer’s 
monthly statement form in our ac- 
counting machine. The accounts receiv- 
able journal will have been placed in 
the machine to record postings to all 
customers for that day. In one opera- 
tion all three records are brought up 
to date. 

The statement is ready for mailing 
at month’s end. The transaction has 





A 





Kardex files for all fueloil accounts not 
only operate the degree-day system but 
also by a series of color tabs identify 
tank and drop sizes and flag those call 
in customers who may be getting away. 





Betty Converse, the only office em 
ployee in a company handling 2,000 
fueloil accounts, with 1,500 of them 
on automatic deliveries. This Reming: 
ton-Rand machine, according to Tow 
er, paid for itself the first year by do 
ing all of the firm’s daily accounting, 
billing, posting, statement making and 
ledger up-dating . . . all simultaneously. 


been entered in the journal. The 
ledger card shows the new balance. The 
machine automatically tabulates the 
carriage, prints the date, computes the 
new balance and proves the entire line 
of posting. Press another key and all 
columns are totaled—updating all 
charges, credits and distribution as of 
that minute. 

Our driver was certainly correct 
when he said, “Lady, our office is 
mechanized.” Mechanization in the of 
fice, we've found, pays its own way: 
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Painful but worth it 








Part II: The Nevada oil and burner Pioneer tells more of his Experiences during the Years 


by 
Carl F. Stevens 


We furnished a large dance hall with 
its fueloil requirements, it being our 
responsibility to keep the tank sup- 
plied. We slipped up just once. One 
bitterly cold Friday night the high 
school students were having a grand 
time when the oil tank ran dry—our 
fault. The place cooled off in a hurry 
—the dancers were refunded their 
money and sorrowfully went home. 
We, of course, made it good. 


It might have been worse—the next 
night we would have inconvenienced 
1,500 Shriners and their ladies, and it 
would have cost us fully $1,000 more. 
The advertising value wouldn’t have 
helped us much either. 


Before World War II we installed 
two large oilburning furnaces and an 
oilburning water heater in a beautiful 
mansion. Something occurred which 
caused the firebox in one of the fur- 
naces to be flooded with oil that did not 
ignite. This was at a time when we 
had lost some of our crew to the service 
and two inexperienced servicemen re- 
sponded to the call. 


The chimney was provided with four 
flues: one from each furnace, one from 
the water heater and the fourth from 
the living room fireplace. A concrete 
slab had been installed a few inches 
above the top of the chimney with a 
wire screen running around the space 
between top of chimney and concrete 
slab. This slab together with partial 
clogging of the screen prevented proper 
draft. 

An experienced serviceman would 
have removed the oil saturated brick 
and installed a new firebox in the fur- 
nace, but not these two men—no in- 
deed. They figured the best way out of 
this difficulty would be to burn out the 
pool of oil in the firebox. Normally, 
the smoke would have poured out of 
the chimney into the atmosphere. How- 
ever, the humidity, plus the partially 


a 


clogged screen and other factors were 
just right for the smoke to travel up, 
hit the concrete slab and bounce back 
in the opposite direction, choosing the 
flue to the living room—the fireplace 
damper being open at the time. 
About a dozen ladies were enjoying 
an afternoon of bridge. Imagine their 
consternation when without warning, 
the black smoke billowed forth from 
the fireplace. They must have moved 
faster than they had moved for years; 
that hand of bridge was never played. 





The entire place had to be redeco- 
rated; however, since it had not been 
done for several years, the insurance 
company and the owner reached an 
amicable settlement. It must be that 
those ladies kept rather quiet about the 
episode. I only heard about the matter 
from one other person (aside from the 
owner and insurance adjustor). Who 
says ladies cannot keep a secret? 

I can’t blame the servicemen too 
much, They were not supposed to 
shinny up onto the roof to pees down 
the chimney. But they might at least 
have checked to learn whether or not 
the living room damper was closed. 

We had installed an automatic oil- 
burner in a large building owned by 
Mr. Joe, His janitor had been trying 
to correct some trouble with the burner 
which had failed to ignite, and while 
looking through the peep hole in front 


of the furnace, the accumulated oil va- 
pors had exploded in the hot firebox. 
Serious burns to his face and hands 
resulted. 

Mr. Joe informed me he carried no 
industrial or liability insurance. His 
janitor had placed the matter in the 
hands of an attorney and intended 
suing for heavy damages. Our company 
would be a party to the suit. 


I told the owner, who controlled 
considerable property, “Mr. Joe, in the 
first place I want to direct your atten- 
tion to this sign on the wall of the 
boiler room which says to call us in 
case of trouble. Secondly, you left 
yourself wide open by not subscribing 
to liability insurance, If this case goes 
to trial, and your janitor appears all 
swathed in bandages before a jury, 
whether he was in the right or wrong, 
it is quite certain he will collect. It will 
cost us money to bring in expert wit- 
nesses to say nothing of the publicity. 

“Tell you what we'll do: if you can 
get this settled for a nominal sum, with- 
out our admitting any responsibility 
for what has happened, but purely as 
a matter of policy and in appreciation 
for your many courtesies, we'll pay the 
damages. But they must be reasonable.” 

In a short time he notified me that 
the janitor’s lawyer was willing to set- 
tle for the sum of $250. What a con- 
cession! 

As a result of our cooperation we 
retained the oil contract for the build- 
ing in which the explosion occurred 
and gained a contract for an apart- 
ment owned by Mr, Joe. 

We had been supplying fueloil to 
two large hotels, both owned by the 
same woman. The month of December, 
one year, was unusually cold. We made 
four drops during the month 
the first, two during the month and 
one on the 29th. The charge for this last 
delivery was put on the December 


one on 


statement when it should have gone 
over to the January account. 


When Mrs. Z. received the state- 
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ment charging her with 4,000 gals. in 
one month for one hotel she flew into 
a rage. I couldn’t convince her that 
700 gals. of oil still remained in the 
tank, I finally suggested that another 
oil company take over the account for 
one month. 

We kept track of the oil in the tank 
plus dates and quantities delivered. We 
compared daily temperatures for the 
two months and when the average tem- 
perature for the month was about the 
same as December, and the oil con- 
sumption even greater We were rein- 
stated. When she sold out she recom- 
mended to the new owners that we re- 
tain the oil business. 

Shortly after the oil controversy, | 
suggested to Mrs. Z. that she permit us 
to replace her manually operated burn- 
ers with automatic burners, She au- 
thorized us to do the job. 

Without doubt the boiler room was 
the worst I have even seen. Trash and 
refuse of every kind and description 
were strewn about. Today our fire de- 
partment makes periodic inspections 
and this state of affairs would not be 
tolerated. 

After the new burners were in- 
stalled I had two laborers spend a day 
cleaning up the mess. Then I had the 
walls and boiler front painted together 
with all piping in the boiler room. 

Such a transformation! It made as 
attractive and safe a boiler room as 
could be found any place. When Mrs. 
Z. saw the room she was amazed and 
said, “This cannot possibly be my boil- 
er room, I can’t believe my eyes! Can 
you and will you do the same kind of 
job at my other hotel, and at the same 
price?” 

I replied, “With pleasure.” And so 
we did, with the same great satisfaction 
upon her part, and the same satisfac- 
tion upon my part, too, for we really 
did extend ourselves. 

The most trying period of all was 
during the early 30's, when all but one 
of our banks failed. There was at that 
time a tendency upon the part of near- 
ly everyone to help others to the ex- 
tent that within 30 months the banks 
eventually were paying 57¢ on the dol- 
lar. One company wired us: 

Sorry to hear of bank failures 
your community; order as usual— 
will prepay freight on carload 
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shipments if it will help you 

wire Our expense. 

Need you ask how we ever after’ 
ward felt toward them? 


During the depression as many as 40 


or 50 men a day would apply for work. 
No matter how busy, I always found 





time to chat with these discouraged, 
frightened men, offering what encour- 
agement I could, and even temporary 
employment whenever possible, 

All business suffered tremendously, 
and ours was no exception, Our nu- 
advised that we 
could survive only by a drastic reduc- 


merous employees, 


tion in expenses, and realizing the grav- 
ity of the situation, cheerfully sub- 
mitted to a substantial cut in wages 
right across the board. This continued 
for many months, and it was the hap- 
piest moment of my entire business life 
when our business recovered to the 
point where the former scale could be 
and was resumed. 

This was all a real demonstration of 
Democracy and free enterprise in ac- 
tion, and the quick recovery possible 
under such a system. 

Like every other concern in the 
country we had to adjust ourselves to 
the changed order of things during 
World War II. Some of our key men 
were called into service. We encoun- 
tered priorities, shortages, restrictions 
and regulations. Our contribution here 
at home was trivial compared with that 





of the millions of young men and 
women who left homes, loved ones and 
their work. 

Marvelous strides have been made in 
oilheating during the past 33 years. 
Compare the original models of oil- 
burners at the Smithsonian Institute 
with those of today, and note the im- 
provement and progress. The present 
streamlined burners are equipped with 
every safety device, many with elec- 
tronic controls. Furnaces and other 
types of heating equipment are attrac- 
tively jacketed and are objects of 
beauty and efficiency. 

Some time ago the experts ad- 
vised our oil reserves amounted to but 
five billion barrels. That was 30 years 
ago and time has proved how far off 
these prophets were in their predic: 
tions. The national supply and demand 
kept steadily increasing, year after 
year, until during World War II, the 
United States was producing and using 
from our stocks over two billion bar- 
rels yearly. The current rate is close to 
two and one half billion barrels. 

All in all association with this in- 
dustry has been a wonderful and pleas’ 
ant. experience, Nearly everyone has 
been nice to deal with, and if anyone 
were to ask my opinion of the public, 
I'd have to answer: “The public is all 
right.” 

It has been work, but it has been 
fun, too. It has been gratifying to have 
added to the comfort and well being of 
families by assisting them with their 
heating problems and in having given 
the right kind of service and value re 
ceived for their money. 

When I came to Reno I knew very 
few people. When I retired from ac 
tive management our company had 
around 2,500 live accounts and satis 
fied customers. I say “satisfied.” They 
must have been satisfied, for they fa- 
vored us with their business year after 
year. 
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George W. Kessler has been pro- 
moted to chief engineer of the Boiler 
Division of The Babcock & Wilcox 
Company, New York, N. Y. With the 
company since 1930, Kessler is the au’ 
thor of several technical papers on de 
velopments related to equipment used 
in the field of steam generation. 
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Principles of horizontal 
rotary cup Oilburners 


Run-down of important Parts of automatic Burners for Nos. 5 and 6 Fueloils 


by 
Jean L, Dupuis 


XPERTS at servicing domestic oil- 

burners should not advance into 
the field of horizontal rotary cup burn- 
ers before mastering the principles of 
these burners. They should recognize 
that some of the principles employed 
in pressure burners, for example, are 
not employed in the big burners that 
can use Nos. 5 and 6 fueloils. They 
should face the fact that they must 
learn new principles not known in the 
domestic oilburner field but of tre- 
mendous importance in the commer- 
cial-industrial oilburner field. 

A few years ago I met up with 
Charley, an ex-steamfitter with a new 
job that included adjusting and main- 
taining eight horizontal rotary cup 
burners. He’d gained a few points of 


knowledge about gun-type pressure 
burners. Through some quirk in per- 
sonality, he insisted on foisting these 
domestic oilburner principles onto hori- 
zontal rotary burners whether they ap- 
plied or not. Not the studious type, he 
was trying to adapt the commercial- 
industrial burners to the little oilburner 
knowledge he had, which all related to 
domestic burners—rather than admit 
to himself that he knew nothing about 
the commercial-industrial burners he 
had to work on to hold his job. 

Here’s an example of how Charley 
would twist up oilburner principles: 

“We got streaks of oil, poor atom- 
ization, in the 90 horsepower boiler for 
a very simple reason,” he announced 
to me one cold morning. “The pressure 
gage on the burner reads only about 30 
pounds usually. Everybody knows the 
pressure gage on a burner’s got to 


show at least 100 pounds pressure, else 
you can’t expect good atomization and 
high efficiencies. Just you show me how 
to bring the needle of that pressure 
gage up to 100 or 125 pounds, and I'll 
save half the fueloil we’ve been using 
around here.” 

“These horizontal rotary cup burn- 
ers don’t use the principle of pressure 
atomization, Charley,” I tried to ex- 
plain gently. “We can easily make 
their gages read 100 or 125 pounds, 
but that would not affect the atomiza- 
tion at all.” 

“Then the only way to save oil 
around here,” he replied, “is to change 
these burners so that when we raise the 
oil pressure from 30 to 100 pounds 
the atomization will improve.” 

The ten minutes I gave to trying to 
tell Charley about the principles of an 
atomizing cup were wasted. He kept 
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Diag. |—Cross-section of horizontal rotary cup burner. 
Important service operations include tending to the atomiz- 
ing cup and air nozzle so that the flame is stable and of 
the proper shape. Different cups and air nozzles are used 
to obtain good flames from some makes of rotary cup burn- 
ers; other makes have adjustable air nozzles or special ad- 
justment devices to direct the primary-air differently into 


the fireboxes. Proper amount of the right kind of lubri- 
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cating oil must be maintained in the gear case. Atomizing 
cups of many burners using No. 6 fueloil need frequent 
attention from on-the-job maintenance men or building 
superintendents—some cups need daily cleaning. Large sizes 
of some makes of burners.come with twin gas-electric igni 
tion systems. Both systems are checked regularly so that 1 
one fails the other will ignite the fueloil when the burner 


attempts to start. 
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interrupting to point out there must be 
oressure atomizing nozzles of high 
enough outputs for boilers rated 50 to 
120 horsepower, and there must be 
ways of adding such nozzles to the 
horizontal rotary cup burners we were 
looking at. 

I didn’t dare tell him that years ago 
a certain horizontal rotary burner 
could be bought equipped with either 
the usual atomizing cup or with a pres 
sure atomizing nozzle that went round 
and round at 3450 rpm. If he knew 
that, he surely would have tried to fit 
atomizing nozzles to his burners, most 
of which used No. 6 fueloil. Then he 
would have the satisfaction of seeing 
100 pound or higher readings on all 
his oilburner pressure gages. He'd have 
the burners running at the high oil 
pressures he'd learned were correct... 
when he’d gained all the oilburner 
knowledge he had by working on do- 
mestic pressure burners. 


Principles are different 


Advancing from domestic pressure 
burners to installing and servicing 
commercial-industrial burners, a man 
should realize that some of the princi- 
ples he learned about pressure burners 
do not apply to the burners that use 
the heavy fueloils. He should realize 
also that he should learn some oilburner 
principles used in the commercial-in- 
dustrial burner field but not known in 
the field of domestic pressure burners. 


These horizontal rotaries are sur- 
prising in several ways to domestic oil- 
burner experts who have not studied 
them closely. Their range of gph fir- 
ing rates is vast. Smallest models, made 
for firing commercial cookstoves and 
small commercial bake ovens, on some 
jobs can be turned down to fire at rates 
as low as .25 gph—use a gallon of oil 
in four hours. Fully automatic hori- 
zontal rotary cup burners firing 100, 
150, or 200 gph of No. 6 fueloil are 
not unusual. Much larger models are 
made for special giant-size industrial 
needs; if you need it, you can obtain 
an atomizing cup set-up which has a 
capacity of 2,000 gph! 

The smallest models mentioned 
above naturally use light fueloils that 
need no heating. Larger models that 
fre at rates higher than about 12 gph 
can use the heaviest fueloils, usually 





he 









°° ANOTHER GOOD REASON e 


2. VOLUVALVE FUEL REGULATION: 


4. PRECISION AIR-OIL CONTROL 
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Equalizing Valve Combination 
a PREFERRED EXCLUSIVE for: 


1. Controlling metered delivery of oil to the burner, regardless of varying 
back pressures. 
2. Improving automatic starts on #6 oil, even after long shut-downs. 
3. Improving combustion at all firing rates. 
4. Burning heavier #6 oil at higher temperatures, reducing noise. 
5. Permitting use of a low density electric heater for preheating the oil. 
These important advantages and the many built-in design features make 
Preferred Heavy Oil Burners the most efficient for new boilers or con- 
version jobs. 
Preferred Oil Burners are made in sizes from 742 to 175 GPH and 
22 to 525 BHP; also in combination oil and gas. Approved by Under- 
writers’ Laboratories, Inc. Write for Bulletin 175. 
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this fireye Plan sells 
burner modernization 








in the slack months 


Send for these FREE “’“Modernization Check Lists”’. 


Have your servicemen uncover replacement sales 


in your commercial-industrial installations. 


Join the large group of distributors who will 
show a handsome profit during the normally 
slack season. You can do it with this FIREYE plan. 


Here’s how it works 


The plan is practical and profitable. Your serv- 
icemen make modernization surveys of all com- 
mercial-industrial oil burner units more than 
two or three years old. You know how many of 
these are incomplete by today’s standards. 
Changes in insurance codes, as well as equip- 
ment and control standards have left some of 
your burner customers far behind. At least 
$1000 in potential business is there for your 
man to uncover on each call — in replacing ob- 
solete or run-down equipment to give your cus- 
tomers the ultimate in efficiency and protection. 





NOW TAKE THIS FIRST STEP 





All the material you'll need 


FIREYE Flame Failure Safeguards figure heavily 
in anyone’s modernization plan. Therefore we 
have prepared a complete sales development 
“package” for your use. It includes a quantity 
of 4-page, comprehensive “Modernization 
Check Lists” to guide your servicemen in making 
a thorough inspection, as well as other sales 
helps to follow up the survey with sales of 
FIREYE and other profitable lines. 


Never before have you had a program so prac- 
tical and well organized to take up the slack 
in sales that occurs at this season every year. 
Indicate (on your business letterhead ) the num- 
ber of servicemen you have, and the approxi- 
mate size of your customer list. We will send 
complete information and FREE materials. For 
samples, use the coupon. 





TO SLACK SEASON PROFITS! 











COMBUSTION CONTROL DIVISION 


ELECTRONICS CORPORATION OF AMERICA 
Dept. C20-1, 718 Beacon St., Boston, Mass. 


Rush me a sample “Modernization Check List’ and instructions for its use. 
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use No. 6 fueloil when installed in lo- 
calities where it is available. 

Most of the horizontal rotary cup 
burners in use today are big and rugged 
compared to domestic oilburners. Yet 
they need higher quality, more precise 
installation and service work than is 
needed in the house heating field. For 
one thing, achieving highest feasible 
efficiencies is more important in the 
commercial-industrial field than in the 
field of smaller burners—needless in- 
efficiency of a big installation can cost 
its owner thousands of dollars a year. 

For another thing, commercial-in- 
dustrial electronic safety controls and 
other controls necessarily somewhat 
specialized and complicated are used 
regularly on big installations. After a 
man familiar with small oilburners 
starts buckling down to these things, 
learning about them is easy and even 
pleasurable. But a domestic burner 
expert should not plunge headlong into 
the field of commercial-industrial burn- 
ers without learning about these things 
beforehand. Learn the principles of 
horizontal rotary cup burners before 
you start working on them! 

Diag. 1 and its caption give an idea 
of the component parts of a direct- 
drive horizontal rotary cup burner 
which has an integral fueloil pump. 
That's not to say that different makes 
and models of such burners do not 
have individual features which are out- 
standing and valuable. However, most 
burners of the above description do 
have these characteristics in common: 

1. A main shaft driven at about 3450 
or 3500 rpm, either hollow or solid. 


. . . « Horizontal rotary Burners 





DIAG 2 
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Diags. 2, 3, and 4—Importance of the primary air shaping the fire properly 

and giving it “character” is shown by these drawings. At the right, with only 

fueloil coming the burner—no air—the oil particles are thrown almost at right 

angle to the axis of the cup by centrifugal force. Center shows the pattern of 

air only—no fueloil. Influencing each other properly, the air and oil perform 
as shown at the right. 


On this shaft are mounted the rotor 
of the motor, the worm gear that drives 
the pump wheel or spur gear which in 
turn drives the oil pump, the primary- 
air blower, and the atomizing cup. 

2. A gear case between the primary- 
air blower and the motor. The two ball 
bearings of the main shaft and the 
worm-gear drive of the oil pump are 
in this gear case. The case also con- 
tains the bearings of the shaft that 
drives the fueloil pump. This gear case 
is to the oilburner what a crankcase 
is to an automobile engine—it con- 
tains lubricating oil that serves the 
gears and the four shaft bearings. 

3. The fueloil pump and gph rate 
regulating equipment (not shown in 
Diag. 1) which serve (a) to draw in 
the oil from an outside, buried fueloil 
storage tank, and (b) to provide fuel- 
oil for the atomizing cup at the proper 
gph rate to produce a fire of the de- 
sired size. 

4. A solenoid oil shut-off valve in the 
line to the cup. 
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Diag. 5—Simplest oil-handling system for a horizontal rotary cup burner—suit- 
able for light fueloil installations. Can be used for Nos. 5 and 6 oils on jobs 
where the temperature of the oil flowing through the needle valve (or equivalent ) 
does not vary sufficiently to alter the gph firing rate enough to cause trouble. 


5. A gas-electric ignition system. 


6. A safety control system designed 
especially for commercial-industrial 
burners. 

7. A system for handling the pri- 
mary air, which includes the blower 
wheel and its housing, together with 
the air nozzle needed to direct the pri- 
mary air properly into the firebox. 


In different makes and models of 
these burners, three methods are used 
to feed the fueloil to the atomizing 
cups. 

First and as Diag. 1 shows, a sta- 
tionary oil tube located within a hollow 
main shaft can flow the oil through 
the burner to the cup. Adjusting screws 
can be used where the oil tube is 
mounted (at the left-hand side of the 
motor in Diag. 1). Adjusted properly, 
these screws center the stationary oil 
tube so that it is not rubbed by the 
revolving hollow shaft in which it is 
located. 

Second, a hollow main shaft can be 
used without a stationary oil tube 
within it. The fueloil simply is fed into 
the motor end of the hollow main 
shaft, and a packing gland is used to 
prevent escape of fueloil from the in 
put end of the shaft. The effect is to 
connect an oil feed line to the input 
end of the shaft so,that the shaft itself 
serves as an oil line to the atomizing 
cup. 

Third, a solid main shaft can be 
used together with an “open-back” 
atomizing cup. A “spider” or spoke 
arrangement within the cup supports 
it on the end of the solid main shaft. 
Fueloil that pours into the input, open 
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end of the cup (from a feed tube ex- 
tending into the cup) can pass the 
‘spider” or spokes to reach the other, 
output end of the cup. 

The air blower in a rotary cup 
burner provides air at relatively high 
pressure, pressure greatly higher than 
the blower of a domestic gun-type 
burner can produce. That’s because of 
the high shaft speed of a rotary cup 
burner (3450 to 3500 rpm in a direct- 
drive burner, still higher speed in a 
belt-drive rotary cup burner) plus the 
relatively large diameter of the blower 
wheel. The function of the blower in 
a pressure burner is to provide all the 
air needed for combustion. 


Function of the Blower 


But that’s not the function of the 
blower in a rotary burner .. . the func- 
tion here is to shape the fire. Depend- 
ing on the particular make and model 
rotary cup burner and on the way it is 
adjusted on a particular installation, 
its primary-air blower usually delivers 
into the firebox only from 15% to 
20% of the air needed to burn the 
oil. On the typical conversion installa- 
tion. that is, 80% to 85% of the air 
needed in the firebox for combustion 
must flow by natural draft through 
secondary-air openings in the front or 
floor of the firebox. A part of this nat- 
ural-draft air enters the firebox by 
flowing through an air space that sur- 
rounds the air nozzle of the burner. 

You adjust the primary-air damper 
of a horizontal rotary cup burner to 
obtain a stable flame of the proper 
shape, not to arrive at the proper CO, 
and smoke readings. Open the pri- 
mary-air damper too wide and you 
cause excessive primary-air to blow 
into the firebox. The flame will tend 
to “leave the burner,” particularly 
when the firebox is cool; instead of 
starting to burn a few inches from the 
atomizing cup, the fueloil will start 
to burn only after it has traveled, say, 
two-thirds the length of the firebox. 

If you don’t open the primary-air 
damper far enough, the flame may be 
too wide for the firebox; fueloil may 
impinge on the front of the side walls 
of the box and form carbon masses 
that can cause tremendous amounts of 
trouble . . . and even damage. 

Thus, you adjust the primary-air 
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Architects find that “blending” 
a tall chimney into a low, mod- 
ern, functional school design is 
4n unworthy compromise. Actu- 
allysuch compromiseis unneces- 
sary, for there is no need today 
for an unsightly chimney. Wing 
Motorized Draft Inducers pro- 
vide positive, uniform, adequate 
draft for boilers or furnaces... 
completely independent of 
weather conditions. In addition, 
they save money through higher 






UNIT HEATERS 


DRAFT INDUCERS 


PROVIDE POSITIVE, UNIFORM, 
ADEQUATE DRAFT AT ALL TIMES 






fuel burning efficiencies. Easily 
installed in the flue or breech- 
ing, Wing Draft Inducers require 
only enough chimney to vent 
the exhaust gases. Write for 
bulletin and special information 
on school applications. 


In confirmation of the above, there are over 
500 Wing Draft Inducer installations in 
schools alone, in all parts of the country, 
with hundreds more being specified by archi- 
tects and engineers as the great school building 
program continues. 


L. J. Wing Mfo.Co. 


66 Vreeland Mills Road 
Linden, New Jersey 
Factories: Linden, N.J. and Montreal, Can. 
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SUPERIOR'S | " Air | 
4-HOLE HINGE IN . 4.4 on damper to arrive at a flame which is 
stable and of the proper shape. Follow- 
ing that, you arrive a proper smoke 
and COs readings by altering the flow 
of secondary air into the firebox. 

To increase the flow of secondary 
air to the flame, either open the sec- 
ondary-air damper wider (if the job 
has such a damper—and many good 
jobs do have) or increase the over-fire 
draft by increasing the smoke outlet 
draft on the boiler (if you need higher 
draft, just hope the chimney can pro- 
vide it). An increased flow of second- 
ary air produces lower smoke readings 
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SUPERIOR COMBUSTION 
TIMES TOWER, TIMES SQUARE, NEW YORK 18, N.Y 





una 


GIVE 









ROTARY BURNERS 


Sureaion 


DEPENDABILITY aad EFFICIENCY 


Time-tested horizontal-rotary 
design. 

V-Belt Drive for the high cup 
speed essential to efficient 
atomization. 

Four-Hole Hinge circulates oil 
through oil heater so that hot 
oil is on the pressure side of 
the pump, allowing you to burn 
oil at higher temperatures. 
Adjustable Air Nozzle pro- 
vides accurate control of flame 
contour. 

Dual Pumps and Reservoir 
combined with Constant Oil 
Rate Control provide con- 
trolled firing regardless of 
viscosity variation. 

Burn any grade of oil. Also 
available with combined gas 
burner for any type of gas. 
Fully automatic in sizes to 
500 bhp with dual ignition, 
and hi-low or fully modulat- 
ing control. 


for performance you can BA NK on 
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Superior’s 4-Hole Hinge illustrates the point. 
It has the effect of placing the primary pump 
(which is enclosed in the reservoir) between the 
fuel tank and oil heater. Oil is brought to the 
reservoir by suction and pushed through the 
heater. This system relieves the pump of the 
unnecessary strain of pulling cold oil through 
the heater, and allows unlimited heating of the 
oil. The hinge also eliminates the need of 
breaking connections when the burner swings 
out of firing position. 

The 4-Hole Hinge is but one of the sound 
fundamentals which give Superior Rotary 
Burners the dependability and efficiency which 
result in dealer prestige and profit. You'll see 
more and more Superior Rotary Burners from 
now on. If you want to grow with them, write 
us today for details. 
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and lower COz readings. To decrease 
the flow of secondary air into the fire- 
box, either close the secondary-air 
damper farther or reduce the over-fire 
draft by reducing the smoke outlet 
draft. Decreasing the flow of secondary 
air will give higher readings for both 
smoke and COs. 
Operating Efficiency 

In making these adjustments, first 
you arrive at the proper smoke read- 
ing, then you read the COs. Excellent 
performance means that with the prop- 
er smoke reading you obtain a high 
CO, reading, say above 11%. Poor 
performance means that with the prop- 
er smoke reading you obtain a low 
CO, reading, therefore, the burner 
operates at low efficiency. 

For additional details regarding this, 
read the article “Importance of Com- 
bustion Testing” that starts on p. 57 
of the December, 1954 issue of FUEL’ 
om & Om Heat. Briefly, you never 
tolerate excessive smoke and soot—you 
tolerate low efficiency, where that’s 
necessary, as the price of smoke-free, 
soot-free operation. 

If you aim to be expert and prov 
fessional in your work, you don’t guess 
about smoke any more than you would 
guess about draft, CO» and stack tem- 
perature. You buy a modern smoke: 
checking instrument and use it to settle 
smoke problems. 

Diags. 2, 3, and 4 show the impor’ 
tance of the primary-air flow from the 
air snoot of a rotary cup burner. 
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CLEVELAND CONTROLS 


“MILLIONS * 


Below are described the Cleveland combustion instruments 
and controls that save users millions of dollars every year 
through—less fuel consumption—lower cost operation—less 
maintenance, and greater efficiency. Controls are available 
CLEVELAND to provide these savings on coal, gas or oil-fired boilers 
@ CONTROL smgeit —natural or induced draft. 
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DAMPE 
Automatic Damper Control— Maintains 
a constant rate of draft for greater 


efficiency from all fuels. Fully electric CLEVELAND 

‘ —sequencing or non-sequencing models LECTRICARM 
available. Starting Draft Selector and = 
“Lo-Draft’” Cut-Off features for in- 


duced draft installation are optional. 


“Lectricarm” Drive Unit — Powerful, 
reversible, all electric, remote con- 
trolled drive unit. Responds to im- 
pulse from damper control and steam 
control. Operates with great accu- 
racy without hunting or over-running. 





Steam Control—Compact master regu- 
lator, for accurate, automatic regula- 
tion of steam pressure from stoker, 
gas or oil-fired boilers. Highly sensi- 
tive—holds pressure to + or — 1% of 
required setting. Saves fuel by prevent- 
ing “‘over-firing’’, controlling fuel and 
air, eliminating “stop and start’ firing. 


Cleveland Gages for indicating draft, 
air pressure, flue gas temperature and 
smoke conditions are essential to maxi- 
mum boiler operating efficiency. The 
engineer who knows these conditions 
can operate the boiler plant with mini- 
mum loss. Complete line of gages in- 
cludes single and multi-pointer units 
with wide selection of scales. 


“Lo-Draft” Cut-Off Control —Safety 
device engineered to prevent explosion 
or damage to boiler by automatically 
cutting off burner when draft fails. 
Time delay prevents nuisance shut- 
downs due to momentary low draft. 
Provides positive, fail-safe protection 
by sampling draft in combustion 
chamber or at breeching. Signal light 
gives visual warning of momentary or 
sustained draft failure. 


Control Panel Board Cabinets—Factory 
assembled, packaged control cabinets 
group all primary burner controls, 
flame safeguards, gages, fuses, circuit 
breakers, etc., in one neat, compact 
cabinet. Constructed of heavy gauge 
steel, it accommodates damper con- 
trol and other required CFE units, plus 
additional equipment specified or fur- 
nished. Size of cabinet 34’’x 34”x 8”. 
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CLEVELAND FUEL EQUIPMENT COMPANY ° 1111 Brookpark Road, Cleveland 9, Ohio 


For complete detailed in- : . ‘ 
Gentlemen: Please send me detailed information on: 


formation on these and 
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SEPARATORS 


for oil burner service 


Direct Drive for 
#1 to #5 oils inclusive 
Ask for bulletin A-1330 






















ee ®@ t+] e | 
Reduction Drive 
for heavy oil 
Ask for Bulletin No. A-1193 





e@©ee7? se 
Single and Duplex 
Standard and High Pres- 
sure Baskets instantly and 
easily changed — elimi- 
nates filter replacement 
costs entirely. 


Ask for Bulletin 
No. A-1214 







Single 






for bulk station service 









Direct Drive 
For exclusive use with 
Light oils and Solvents 
Ask for Bulletin No. A-1267 





eee ® 
Interchangeable Service 
Both light and heavy oils— 
tank truck and bulk station 
Ask for Bulletin No. A-1366 
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Diag. 2 shows only fueloil, no air, 
coming from the burner. Moving hori- 
zontally to the right as it travels 
through the atomizing cup, the fueloil 
has a tendency to continue moving 
horizontally to the right after it leaves 


the edge of the atomizing cup, but as 
| the horizontal movement is slow this 
| tendency is slight after the oil leaves 


the cup. Because the cup spins at 


| high speed, the action of centrifugal 
| force is great as the fueloil leaves 
the edge of the cup, and the oil has 


| Diag. 6—Double pump and reservoir 
_ If the pressure gage gives readings whi 


great tendency to travel outwards 
along a path at right angles to the 
cup’s axis. The result of the slow move- 
ment to the right and the great cen- 
trifugal force are shown in Diag. 2. 
Leaving the cup, the oil particles travel 
almost at right angle to the cup axis. 

Diag. 3 shows only primary air com- 
ing from the burner’s air snoot. Under 
high pressure, the air spurts from the 
space between the cup and the air noz- 
zle at high speed, much as water spurts 
from a sprinkling hose nozzle. Proper 
pattern for the air spray is highly im- 
portant, for proper flame character and 
high efficiencies depend on it. A flame 
which has “character” assumes the cor’ 
rect shape and shows determination to 
maintain this shape throughout or- 


set-up employing the “‘splitter system.” 
ch are too high in overall, opening valves 


A and B the proper amounts will give lower pressure gage readings with no 


| change in the gph rate. Similarly, both valves can be closed to produce pressure 


gage readings higher in overall, with no change in the gph firing rate. 
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Diag. 7—Here an adjustable-output positive-displacement secondary pump feeds 


the atomizing cup at the proper gph 


firing rate. The principle is not new, for 


| years ago a Philadelphia pump manufacturer offered an auxiliary pump unit for 


heavy oil installations which included a gear-type oil pump of unique design, 
the gph output of which could be altered by sliding the gears in and out of 
mesh. At that time, no horizontal rotary cup burner came with an integral adjust: 
able-output positive-displacement pump. Since then several manufacturers © 
rotary cup burners have brought out models equipped with this type pump. Diags. 


| 6 and 7 reflect a trend in the design 


of modern commercial-industrial burners. 
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MODEL JR & D4R 


Burn up to No. 5 
Grade Fuel Oii 


MODEL VEAR 


For No. 5 and 6 
Fuel Oil 





RAYFIELD-STAFFCO 


AUTOMATIC OIL BURNERS 
designed to heat BEST .. . for LESS! 


Reduce heating costs .. . 


fo a skyscraper . . 


your heating job. 


our complete line. 








increase 
profits! Diesel principle, conversion 
installations and rotary units for any 
grade of fuel oil. From a bungalow 
- there's a 
dependable, long-lasting Rayfield- 
Staffco Oil Burner to profitably solve 


WRITE TODAY for information on 





For Fuel Olls up to 
No. 3 Grade 


RAYFIELD-STAFFCO BURNER CO. 


2066 CANALPORT AVENUE 


CHICAGO 8, ILLINOIS 





dinary variations in fueloil tempera- 
ture, atomization, over-fire draft, etc. 

Diag. 4 shows the result of air and 
fueloil coming from the burner to- 
gether. The air drives the atomized 
fueloil forwards, mixing with it and— 
most important—giving the flame its 
proper shape. 

The flame of a rotary cup burner 
can be efficient and of the proper shape 
only if the primary air enters the fire- 
box in the proper amounts and accord- 
ing to the proper pattern. 

Diag. 1 shows the simplest, oldest 
method for feeding fueloil to an atom- 
izing cup of a horizontal rotary burner 
at the proper gph rate. Consider that 
you have closed the needle valve in the 
line to the atomizing cup. With the 
pump running and oil coming from it 
properly, you set the pressure regulator 
valve for fairly low pressure, say 15 to 
30 Ibs., which is reported by the pres- 








sure gage in the output line of the 
pump. You've placed a certain, defi- 
nite pressure on the needle valve, 
which now can be opened and set for 
the proper gph firing rate. 

Whether the pressure gage reads 15 
lbs. or 100 lbs., the flow of oil through 
the line to the atomizing cup (the line 
to the right of the needle valve) will 
be precisely the same as long as the 
gph flow rate through this line is the 
same. At 45 gph, for example, fueloil 
will flow through this cup-feed line at 
a certain velocity; at 45 gph it will flow 
through this line at that same velocity 
whether the pump is bucking 15 Ibs. 
pressure or 100 lbs. pressure. 

Working the pump at higher pres- 
sure does not, then, improve the atom- 
ization of a burner of this type. Ex- 
cessive pump pressures, higher by far 
than are needed, have the disadvan- 
tage of corresponding to smaller open- 


ings for the needle valve, thus lead to 
increased tendency for the needle 
valve to become plugged by sediment. 
That is, adjusted for a 15 gph flame 
and given fueloil at 100 lbs. pressure, 
a needle valve would have to be closed 
off to a much greater degree than if 
it were adjusted for a 15 gph flame and 
given fueloil at only, say, 20 lbs. pres- 
sure. 

Diag. 6 shows what I call the splitter 
system for providing fueloil to the 
atomizing cup at the proper gph rate. 
This system was developed to provide 
the cup with heavy oil at the proper, 
unchanged gph rate whether the oil is 
cold and thick or hot and thin. 

The first pump or primary pump 
serves only to keep the reservoir 
(mounted on the burner) full of oil. 
This first pump works against little or 
no pressure—the only pressure it bucks 
is the amount of pressure needed to 





TAKE 2 MINUTES 


INSTEAD OF HOURS 


TO SELECT THE PROPER INDUCED DRAFT FAN 


Whitty Technical Bulletin 8421 Supplies All Necessary Facts 


and Engineering Data 


You Can Rely On Our Published Recommendations, Because Our 
Experience Has Been in the Combustion Field for 25 Years ly 





WHITTY INDUCED DRAFT FAN 
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cause the returning fueloil to flow 
through the return line to the fueloil 
storage tank. Because its gears are 
wider than those of the second pump, 
the first pump has a greater gph ca- 
pacity than the second pump. That’s 
to allow for slight suction line air leaks 
or exceptionally high suction line vac- 
uums on cold start-outs. The second 
pump’s supply of oil is more depend- 


. . « » Horizontal rotary Burners 


able if the first pump’s capacity is 90 
gph, for example, while the second 
pump’s capacity is but 60 gph. Then 
the second pump will receive its fill of 
fueloil, even if the first pump’s output 
consists of two-thirds fueloil and one- 
third air that enters the suction line 
through air leaks. 

In addition to the advantage gained 
in Diag. 6 by oversizing the first pump, 
compared to the second, there’s an in- 
herent advantage gained by the fact 
that the first pump does not work 
against any appreciable pressure. Men 
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operate on the principle of static pressure—a prin- 
ciple that is simple and reliable. There are no 
complicated pulleys, springs, or electrical mecha- 
nisms to go out of order. This means easy installa- 
tion and trouble-free operation. 

Petrometer Gauges can be installed on tanks 
above or below the ground and up to % of a mile 
away. The tank assembly unit can be installed 
even when there is liquid in the tank. The copper 
tube line from the tank is connected to the gauge 
with one simple compression connection. No setting 
up or adjusting on the job is required. 

And the Petrometer is accurate. The divisions on 
the large vertical scale are almost twice those of 
other makes. The gauge scale has two indicating 
columns—one showing the depth in inches—the 
other calibrated to indicate gallons or other vol- 
ume or weight units. 


PETROMETER GAUGES ARE IDEAL FOR: 


Petroleum Bulk Storage; Industrial and Domestic 
Fuel Oil Storage; Storage of Industrial and 
Chemical Liquids. 


Send for Bulletin PF today. 


LIQUIDEPTH INDICATORS, INC. 


43-22 TENTH ST., LONG ISLAND CITY 1, N. Y. 
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who are experts at gun-type pressure 
atomizing burners can appreciate this 
advantage, because to air-rid a pump 
connected to an outside tank they re- 
move a pipe plug or open a vent cock 
so the pump does not work against any 
pressure. It can then rid itself of air 
quickly, whereas it cannot rid itself of 
air when it works against 100 lbs. pres- 
sure. Because it never works against 
pressure, the first pump in Diag. 6 can 
always rid itself of air. Never does it 
need air ridding! 

That the second pump in this draw- 
ing has a capacity of 60 gph has been 
assumed. If you want the burner to 
fire 20 gph, adjust valve B to pass twice 
as much fueloil as valve A passes. Then 
one-third of the oil from the second 
pump, or 20 gph, will flow to the atom- 
izing cup through valve A; two-thirds 
of the oil from the second pump, or 
40 gph, will flow back to the reservoir 
through valve B. That will continue 
though the system handles No. 6 fuel- 
oil that’s cold and thick or that’s hot 
and thin. If the oil is cold and thick, 
the pressure gage in the drawing will 
give a high reading. If the oil later 
becomes hot and thin because fueloil 
heaters go into action after a steam 
boiler becomes warm, then the pressure 
gage will give a low reading. 


Valves for splitter System 


Instead of the simple valves A and 
B shown in Diag. 6, actually valves of 
different, highly special design are used 
in different makes of burners that em 
ploy this splitter system. Yet these 
burners have one thing in common; 
they use valves or the equivalents of 
valves to split the output of a second 
pump so that part of the oil from this 
pump goes to the atomizing nozzle and 
part goes back to the reservoir on the 
burner, or to the burner’s return line. 

A burner that uses the splitter sys’ 
tem is characterized by pump output 
pressures much higher with cold No. 6 
oil than with hot No. 6 oil. Recetving 
No. 6 fueloil at 90°F. from an under’ 
the-waterline fueloil heater on a cef’ 
tain installation, this burner using the 
splitter system shows 180 Ibs. on its 
oil pressure gage. After two hours of 
continuous operation the oil comes t0 
the burner at 150°F. because the un’ 
der-the-waterline oil heater is proving 
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Stop Combustion Problems 


Use 
EAGAN 


PACKAGED 
FUEL OIL PUMP 
| & HEATER SETS 


Eagan PACKAGED Fuel Oil Pump and Heater Sets 
for combustion preparation of heavy industrial fuel 
oil are delivered ready to operate. That means they 
prevent the many combustion difficulties brought 
about by improper field assembled combinations. 
They heat to 300°F, pump up to 400 psi., have ca- 
pacities to 3000 gph.—are easily installed and servised. 
Single or duplex units are available for steam or 
electric drive. Duplex “electro-steam” sets with one 
electric motor driven pump and one steam pump to 
provide for electrical failure can also be obtained. 
These PACKAGED Eagan units can be custom made 
to meet any specification. 





Write for Bulletin or prices 
See it in Booth 348 at the Show. 


WALTER H. EAGAN CO., INC. 


Mfrs. of condensate, vacuum, turbine, boiler feed, centrifugal, proportioning 
and fuel oil pump and heater sets. 


Pump Specialists since 1920 
2339 Wallace Street, Philadelphia 30, Pa. 




















FUEL OIL CONDITIONER 


For Home Furnaces 
For Commercial And Industrial Boilers 





| Gives The Kind Of Results You Expect To Get | 


GREATLY REDUCES MAINTENANCE COSTS 
COMPLETELY DISOLVES ALL SLUDGES 

ELIMINATES BURNER TIP CARBONIZATION 

PREVENTS PRODUCTION OF HYDROCHLORIC ACID IN FURNACES 
PREVENTS FORMATION OF ACID PRODUCTS IN FUEL TANKS 
UTILIZES ALL THE BTU’s IN SLUDGE AND OIL 
EFFECTIVELY INCREASES ATOMIZATION 
HELPS OBTAIN MORE HEAT OR STEAM WITH LESS OIL 


| Non-Corrosive Rust-Resistant Non-Explosive | 


Industrial Users, Dealers, Jobbers, Fuel Oil Distributors 
Write For Bulletins, Performance-Proofs, And Prices 
Mfgrs. Agents Are Invited To Write For Territories 


KOR CORPORATION 


Division of Oxi Corporation 
MANUFACTURING, ENGINEERING, AND COMBUSTION SPECIALISTS 


600 WEST Sth AVENUE, GARY, INDIANA 
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RAY OIL BURNERS 


are the First Choice of Industry 





Again in 1954 —as well as for 39 years previous — 
Ray Oil Burner led the field in sales of horizontal 
rotary commercial and industrial oil burners. 


“Ray has been first from the very first’’* 


No mere boast, this represents the opinion of American 
industry, an opinion backed up by the hard-boiled dollars 


| of the world’s wisest equipment buyers. 


To you as a specifier, dealer or user of oil-fired heat, that 
record stands as an unqualified example of why your 


| choice should be Ray—every time! There is a Ray Burner 





model to bring to every heat-receiver, Ray principles of 
efficiency, economy and performance, which have resulted 
in the record of 40 years of unchallenged sales leadership. 


For complete information send for the Ray condensed 
catalog today! 


* registered 


OIL BURNER CO. 
————————$LL + j= 


1301 San Jose Avenue ¢ San Francisco 12, California * 5 
Atlantic Seaboard Div. » §29 Grove St. Jersey City 2,N.J. 
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highly effective, and the reading of 
the splitter system’s oil pressure gage 
is 35 lbs. instead of 180 lbs. 

Diag. 7 covers another method used 
to provide a constant gph firing rate 
for a horizontal rotary cup burner 
whether No. 6 fueloil comes to the 
burner cold and thick or hot and thin. 
Here the burner’s reservoir is also kept 
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Model 101 


PORTABLE OIL-GAS FURNACE 


For Home, Industrial, Farm Use 


Ideal portable or stationary heat 
for outside jobs, buildings under 
construction, industrial plants, and 
numerous hard-to-handle heating 
problems. Instant heat, excellent 
circulatory system. Completely 
wired and tested at factory — no 
costly installation. Heats buildings 
60’ x 40’, equipped with Honeywell 
controls, Low initial cost and high 
operating efficiency. 





Write for free literature 
and oe dealer 


Dept. FO-2 


a Ce Ok OF 
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. Horizontal rotary Burners 





full by a gear-type pump which draws 
fueloil from the storage tank through 
the suction line. The first pump has 
the identical advantages of oversizing 
and working against no pressure which 
were described in Diag. 6. 

Diag. 7 is different from the earlier 
drawings, however, in having a vari 
able-output positive-displacement sec- 
ond pump to feed fueloil to the atomiz- 
ing cup at the proper gph rate. Work- 
ing at slow speed, a pump of this type 
should have the same gph output 
whether it handles No. 6 fueloil which 


~ | is thick because it is cold, or which is 


thin because it is hot. To adjust the 
gph burning rate, the serviceman alters 
the displacement of the second pump 
and causes it to provide oil for the 
atomizing cup at a lesser or greater 
flow rate. 

Diags. 5, 6, and 7 are schematic and 
simplified, hence do not show the oil 


| heating arrangements used on No. 6 


fueloil installations or the tank bells 
or other devices often used in fueloil 
storage tanks for the purpose of intro- 
ducing directly into suction lines all 
of the hot fueloil that pours into the 
tanks from the return lines. 

Because they differ greatly from do- 
mestic burners that use light fueloil, 
horizontal rotary burners need consid- 
erably different installation and servic- 
ing know-how. Any intelligent service- 
man capable of working on pressure 
atomizing gun-type burners has a big 
head start for entering the field of com- 
mercial-industrial burners. He already 
knows much of what’s needed in this 
field. But he should not assume he 
needs no additional knowledge to work 
on the big burners. They have plenty 





of tricks to them which are not found 
among pressure burners which fire 
from .50 to 3.50 of light fueloil! 
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MINNEAPOLIS - HONEYWELL: Miulti- 
colored booklet entitled “Does this hap- 
pen in your Hospital?” portrays bed- 
room heating and airconditioning prob- 
lems in hospitals. Suggesting the com- 
pany’s individual room thermostatic 
control system as a solution, the book- 
let includes photographs, cartoons, a 
map showing the location of existing 
installations, and lists the advantages 
of this type system. 

Merchandising Dept., Minneapolis 
Honeywell Regulator Co., 2753 Fourth 
Ave., South, Minneapolis, Minnesota. 


SUPERIOR: Eight page catalog on water 
tube type D packaged, factory assem: 
bled steam generator for commercial 
and industrial installations. Capacities 
and dimensions for the seventeen Type 
D sizes are given, as are cut-away 
drawings of the unit and photographs 
of the various controls and combustion 
equipment. 

Superior Combustion Industries, 
Inc., Times Tower, Times Square, 


New York 36, N. Y. 


CHROMALOX: Booklet describes 101 
ways to use electric heat. Outlines 
methods of applying electric heater for 
oil preheating, Shows how to install 
immersion heater, strip heaters and 
portable preheaters. Diagrams show 
sidearm direct heaters and direct cir’ 
culation heaters for preheating fueloil. 
Edwin L. Wiegand Co., 7500 Thomas 
Blvd., Pittsburgh 8, Pa. 
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ENGINEERED FOR SAFETY, ECONOMY AND YEARS OF SERVICE... 


GABRIEL BOILERS are adaptable to all types of fuel * A.S.M.E. 
code constructed * National board registered * Modern welded 
X-ray construction * 3-300 HP, 15-225 Ibs. working pressures. 


STEEL BOILER INSTITUTE CAPACITY RATED 
(Your assurance of reserve power) 


Boiler sizes for all industries. Write for name and 
address of your nearest Gabriel Boiler dealer. 


GABRIEL 
BOILER 


1428 W.W. 14th AVENUE © PORTLAND 9, ORE, 
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HAVE YOU ORDERED YOUR COPY? 
“Commercial & Industrial 
Oilburning Book” 


It contains a series of articles that have appeared in 
FUELOIL & OIL HEAT magazine, including twelve 
features by Kalman Steiner. This 80 page book 81 
x 11 is profusely illustrated with photographs, charts, 
and diagrams. Price only $2.00 postpaid. 


FUELOIL & OIL HEAT 
2 West 45th St. 


_ New York City 
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HAYDEN HEATER Automatic Exectric Fue: On Heaters 


with integral ROBERTSHAW CONTROL and integral BAFFLE (Patent Pending) 
are the COMPLETE ANSWER to your No. 6 oil pre-heating problems! 


Differential? Yes Sir! No more than eight degrees F. 
Overshoot on shutdown 2 No Sir! No more than 36 degrees F above operating tempera- 


ture and less if you desire. 


Medium and Low Density units available on 2" N.P.T. headers, standard and special 
flanges and all wattages and designs available for Tail Piece, Suction Stub and 


Manifold applications. 


Let us discuss your requirements. We are fuel oil specialists and can SOLVE YOUR HEAVY 
FUEL OIL ELECTRIC HEATING PROBLEMS. 


Easton, Maryland 


Telephone: Easton 932 





HAYDEN HEATER COMPANY INC. 





New York Contractors 
work for new Rulings 


THE ASSOCIATION of Industrial Oil 
Burner Contractors, Inc., New York, 
has been working for more than a year 
on revisions to city codes and ordi- 
nances that influence their work. The 
present outlook is that some changes 
may be adopted within a matter of 
weeks. 

One of the more significant changes 
sought would do away with the con- 
cept of fueloils by designated numbers, 





such as No. 6 or No. 5. Instead they 
would be judged and identified by their 
combustion characteristics. For exam- 
ple, an oil that can be electrically ig- 
nited might be classified in one cate- 
gory while a fuel requiring a gas pilot 
flame would fall into another grouping. 

The Department of Air Pollution 
Control has been concerned over the 
varying specifications of oils under the 
existing designations. A smoke viola- 
tor often claims, and sometimes justi- 
fiably, that his burner adjustment was 
right for the intended specification of 
a numbered fuel, but that this was 


upset in getting another oil, although 
called the same. 


The contractors are also objecting 
to the proposed requirement for a 
smoke alarm on commercial-industrial 
oilburners, largely because of difficulty 
in cleaning them, without which they 
wouldn’t operate. They also suggest 
that if this provision should be adopted 
that it also be applied to other fuels. 


There are a number of other inter- 
esting points in dispute. The city offi- 
cials are permitting full hearings on 








the revisions, regardless of whether 
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SETTING NEW STANDARDS OF PERFORMANCE 


Positive ‘‘Cold Starts’’ 


Higher Efficiency 
Greater Economy Jouns ON 
METERING PUMP BURNERS 





Medel 


This revolutionary new Johnson “Fifty Three” will give you smooth, 
sure, automatic “Starts”? even when the oil in storage tank and lines 
is cold and hard to pump. It is built with a positive-displacement 
Metering Pump ... a 3-Way Magnetic Oil Valve . . . and a high- 
efficiency Suction Pump that enable the “Fifty Three” to maintain 
a fixed air-fuel-ratio regardless of variations in oil temperature and 
viscosity. It will start up and operate automatically on colder oils 
than any other burner on the market. Never before has any burner 
so successfully solved the “Cold Starts” problem. 


It is available with either Direct Drive or Beit Drive in 8 sizes from 
25 HP to 500 HP ... with all the fine engineering that have made 
Johnson Burners famous for economy and high efficiency for over 
half a century. It’s built with all working parts readily accessible for 
easy servicing, inspection or regulating. If you haven’t seen it yet, 
make it a point to investigate this revolutionary new burner. May we 
send you a copy of our beautiful new Model Fifty Three brochure? 


S. T. JOHNSON CO. 


: ‘ : 940 Arlington Ave., Oakiand 8, Calif. 
builders of fine Oil Burner Equipment sinen Same Church eit Bridgeport, Pennsylvania 
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proposed by themselves or by the con- 
tractors. There is a good possibility 
that the new regulations when finally 
adopted would constitute an effective 
standard for adoption in other cities. 

The contractors comprising the New 
York association are 12 in number but 
they do more than half of the heavy 
oil work in the city, with the balance 
being divided between 213 smaller 





dealers or contractors. 


The president of the association is 
Maurice Wolf of Triboro Combustion 
Corp. Robert Kopple is secretary and 
general counsel. 
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Comm.-ind. Ship:nents 
improve during October 


SHIPMENTS of commercial-industrial 
oilburners reported by Oil-Heat Insti- 
tute of America showed some improve- 
ment during October, even though the 
monthly totals and ten-month totals 





















@ BIG fuel users perk up and listen 


instead of expensive light oils. 








when you promise more economical heat. 
That’s why alert dealers selling Hev-E-Oil 
Burners are cashing in on the non-competitive 
heavy-oil burner business in their locality. 

So, for Big profits sell Hev-E-Oil Burners — 


designed especially for low-cost commercial fuels — 


You sell a quality product made by America’s leading 
builder of packaged boilers and oil-fired equipment. 


SELL 





burners and make 


BIG profits 


heating with No. 4 or 
No. 5 heavy oils 





the first nine months this year, ship- 
ments were off 15%; at the end of 
October 1954 total shipments of 30.- 
873 were 12.5% below the 35,398 
shipped during the first ten months of 
1953. 

Total shipments during October 
were 4,395, just 5% below the 4,630 
shipped during the same month in 
1953. October 1954 shipments werk 
divided: 


October Breakdown 


Horizontal cup burners: 
1,269, plus 172 combination gas-oil- 


rotary 


burners; high pressure and low pres 
sure gun burners, self-powered : 2,767. 
plus 133 combination gas-oilburners; 
mechanical, air and steam atomizing 
burners: 4,084, plus 311 combination 
gas-oilburners. 

In analyzing the difference between 
shipments this year and last, D. H. Bot- 
trill, technical secretary, prepared the 
following tabulation: 


Commercial-Industrial Oilburners 


10 mos. 10 mos. 
1953 1954 Percent 
Horiz. Rot. 
244 and under 2,149 1,866 —13 
24 to 8 354 366 + 3.5 
8 to 30 5.364 5,044 — 6 
30 to 100 4,478 3,478 —22.5 
Over 100 390 319 —-:8 
Total 12,735 11,073 ——13 
Gun Burners 
Over 5 to 30 18,804 16,455 —12.5 
Over 30 635 453 —-28.5 


Total 19,439 16,908 —13 


Mech. Atom. 
30 and over 633 569 -10 


were below last year’s. At the end of 


Look at these profit-talking points: 



















1. CUTS FUEL BILLS 30% — customers save up to 6¢ per gal- 
lon using heavy oils instead of light oils. Even gain 7% more 
heat per gallon. Less cost per gallon . 


2. FAST INSTALLATION — installs as easily as domestic burn- 
er. Fits all standard heating boilers. You make up to $500 more 
than you would on a light-oil burner installation. Replacement 
parts always available. 


3. ATTRACTS BIG FUEL USERS — savings add up, especially if 
more than 6000 gallons of light oil or 45 tons of coal are used 
yearly. Satisfaction keeps users ‘‘sold’’ too —— year after year! 


WRITE FOR COMPLETE DETAILS on 
Hev-E-Oil Burner franchises now open. 


HEV-E-OIL BURNER 








A quality product that builds your business! 








January 


1955 


Grand Total 32,807 28,550 -13 
FOR COMMERCIAL, 
INDUSTRIAL AND Gas-Oilburners 
INSTITUTIONAL 
INSTALLATIONS 10 mos. 10 mos. 
. . less fuel used! HOTELS 1953 1954 Percent 
HOSPITALS Horiz. Rot. 
pon 214 and under 345 318 —8 
APARTMENTS 214 to 8 39 19 —Jl 
“uae 8to30 249 275 +10.5 
Ganaces 30 to 100 472 555 +175 
LAUNDRIES Over 100 68 55 —19 
GREENHOUSES Si ee, ee 
en Tot 1,173 1,222 + 4 
CLEAVER-BROOKS COMPANY, Dept. A, 
379 E. Keefe Ave., Milwaukee 12, Wis.| Cun Burners ua 
es Over 5 to 30 1,146 894. —22 
Over 30 128 39 —3 a 
Total 1,274 953 —25 
Mech. Atom. 
30 and over 144 148 + 2.5 
Grand Total 2.591 2,323 —10 
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Modernize your boiler room 


bs with this dual-fuel firing unit se 


™ 


AUTOMATIC CONTROLS ae 


Allcombustion controls 
are completely assembled, 
wired, and tested at the 
factory. They’re fully en- 
closed in a single control 
panel for permanent pro- 
tection from dust and 
damage. 

















FORCED DRAFT SYSTEM 
This forced draft air supply 


makes possible automatic 
modulation over a wide 
range. It is sealed for posi- 
tive pressure firing and 
eliminates need for a high 
stack. Direct-drive con- 
struction and low-speed 
ball-bearing motor assure 
long trouble-free life. 


More than a burner - 
a complete PACKAGE 
firing system... 


Iron Fireman package units are much more than con- 
version burners. They are complete combustion systems— 
with integrated burner (for gas or oil, or both), fuel 
control system, forced draft air supply, automatic con- 
trols, and pre-formed refractory combustion throat. 

These firing units are adaptable to practically every 
type of boiler. Installation consists of little more than 
attachment to the boiler front, and making electrical and 
fuel connections. Consequently, installation time costs 
are sharply reduced from those of any comparable system, 
assembled in the field. 

The Iron Fireman package plan factory-assembles all 
component parts. It eliminates the divided responsibility 
of assorted local contracts. And it brings long-range fuel 
and operating savings, which explain why more and more 
plants—like that of the Menasha Woodenware Corp. 


lron Fireman: 


AUTOMATIC FIRING EQUIPMENT FOR OIL, GAS, COAL 
HEATING, PROCESSING, POWER 








GAS OR OIL, OR BOTH 


The Iron Fireman combination gas 
and oil burner allows switch in 
operation from one fuel to another 
at a moment’s notice. Overcomes 
fuel shortage problems; gives 
seasonal price ivan 


BUILT-IN REFRACTORY 


The combustion throat, 
with built-in refractory, 
is an integral part of 
burner assembly. Elimi- 
nates on-the-job brick- 
work. 





Menasha Woodenware Corp., Rockford, Ill., reports their Iron Fireman 
package unit has lowered fuel costs 6.6% during its first year, with 
steadier firing and greater cleanliness. Package units are available in a 
complete range of sizes, as well as the boiler-burner combination shown 


here. Installation by Allied Heating Engineers, Rockford, Mlinois. 


shown here—are switching to Iron Fireman package units. 

It will pay you to get full information on Iron Fireman 
package burners and boiler-burner units. Just mail the 
coupon or write. 


Send for full information . . . 


IRON FIREMAN MANUFACTURING CO. 
3130 W. 106th Street, Cleveland 11, Ohio. 


In Canada, 80 Ward Street, Toronto, Ontario. 


Send information on Iron Fireman package burners, 


Name 


7S 
- he Address 


THE (ROM FIREMAN 


Lb) a ae State 
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Power Show displays Variety 
of newly-developed Equipment 


LONG LINE of newly-developed 
A equipment displayed during the 
21st National Exposition of Power 
and Mechanical Engineering, Decem- 
ber 2 to 7, demonstrated the acceler- 
ated pace at which industry is carry- 
ing on. Total attendance approached 
10,000 visitors to the almost 300 dis- 


plays of equipment and_ services 
offered by exhibiting companies. 
Oilburners and oilfired equipment 
played a prominent part in the product 
show, with a number of manufacturers 
featuring them in their displays. Some 
of the equipment categories covered 
included: burners and accessory equip- 








—ALL-NEW! 








5 eis 


NEW ALL CHROME 
FLAME MIRRORS 


Adjust in a jiffy—the dependable tele- 
scoping joints STAY put—just pull out the 
shaft to its full length. No sections to 
nuts to 


screw together—no clamping 
tighten. 


Full SWIVEL head—double ball-and-socket 
joint permits tilting mirror to any anglel 
Rugged construction. Soft cloth bag pro- 


tects mirror when not in use. 


Write today for complete information. 


Nozzles and Inspection Mirrors 


ALL-NEW NOZZLES 


“/ Precision point valves give bal- 
anced spray in both hollow and 
solid cone—no 
pattern. 


Jf Each 


tested and checked for spray angle 
and capacity. 


Perform at peak efficiency with ALL 
types of U.S. and Canadian fueloils. 


Quality work we're proud of. 









lopsided flame 


nozzle individually flame- 











ALSO 
AVAILABLE: 
7”x7” Chrome- 
Plated steel 
mirror. Inter- 
changeable 
with the 414” 
round mirror. 
For larger In- 
dustrial instal- 
lations. 








\N 


( H HARSCH & COMPANY 


230 Tuscan Rd. Maplewood, N. J. 














S 
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ment; boilers and furnaces and their 
accessories; refractories; preheating de- 
vices and systems; controls; meters and 
blowers. 

The exposition was held under the 
auspices of the American Society of 
Mechanical Engineers and staged at 
the Commercial Museum, Philadel- 
phia, for the first time. The Society 
held its 74th annual meeting in New 
York, November 29 to December 3, 
a delegation of several hundred mem- 
bers visiting the exposition during the 
week. Extension of the show on the 
Monday and Tuesday after the meet- 
ing afforded an opportunity for mem- 
bers to examine the exhibits in more 
detail. 


Display Highlights 


Some highlights of the equipment 
displays follow: 

Things to come in the everyday 
application of nuclear power were out: 
lined by several related exhibits at the 
show. Of primary interest were the 
Atomic Energy Commission’s model 
of the first nuclear power station and 
the Westinghouse Electric’s schematic 
representation of the reactor-turbo- 
generator system that will feed power 
from it into the transmission lines of 
the Duquesne Light Co. 

These models were released by the 
AEC for viewing by a larger audience 
than ever before saw anything of the 
kind. The actual development of 
the first central-station, atomic-power 
plant has been under way since 
approval was granted by the Commis’ 
sion. The reactor is being built by 
Westinghouse, the turbo-generator 1s 
being designed and will be installed 
by Duquesne, which will subsequently 
purchase the steam output of the 
reactor. 

Of more immediate interest to sci 
entists and engineers was the first 
offering of a basic reactor designed for 
selective application in nuclear re’ 
search. This unique exhibit is a one’ 
sixth scale model, complete in detail. 
showing a group of standardized com 
ponents which can be assembled in 
various ways to serve stated purposes 
in nuclear research. 

The large number of boiler units at 
the show testified to the increasing 
demand for steam and hot water for 
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REMEMBER these four 
highly important points 
when you choose an oil- 
fired line... look first 
to HEIL, first in heating! 


Write us for details about 
HEIL Automatic Heat. 
The Heil Co. is a member of 


OHI, GAMA and an associate 
member of NHWA. 





HEIL OFFERS A COMPLETE LINE! 


Name the purpose, name the price . 

HEIL has a highly efficient unit to fill 

any oil heating need. You choose from 12 
oil furnace-burner units, 4 oil boiler-burner 
units and 5 conversion oil burners, when 
you deal with the complete HEIL line. 





OIL-FURNACE BURNERS 
Bonnet Capacities from 80,000 to 224,000 BTU 


@ 5 Lo-Boy Units ®@ 1 Counterflow 
@ 2 Hi-Boy Units @ 4 Horizontal Units 





OIL CONVERSION BURNERS 


Maximum Unit Output Ratings 
from 162,000 to 592,000 BTU 


@ 5 different Models 


OIL BOILER-BURNERS 
Gross output ratings from 
95,000 to 210,000 BTU 


@ 6 different Models 


SUMMER AIR CONDITIONERS 
Rated from 
24,000 to 36,000 BTU 
® 8 Console Units 
® 4 Horizontal Units 


HEIL OFFERS A DEPENDABLE LINE | 


HEIL’s proved better combustion, better firing, better heating and better 
operation . . . meticulous factory assembly and inspection . . . and famous 
reputation for dependability mean you sell the very finest when you sell 
HEIL oil burners. And through consistent customer satisfaction, you gain 
a reputation that means bonus sales in the future! 


HEIL UNITS ARE EASIER TO SELL! 


HEIL’s famous name and advanced features sell oil burners fast, and HEIL’s 
pioneered system of pre-assembling and pre- wiring units before shipment 
saves you time, effort and trouble. HEIL units, too, are completely guaranteed 
and fully approved for safety with the UL label. 


HEIL HELPS THE WHOLESALER HELP DEALERS! 


HEIL wholesalers save dealers money by reducing their buying, stocking, 
inventory and business expenses. That’s why HEIL supports its wholesalers 


to the fullest measure. 
IL co. 


THE 
rf d, 
Hillside, New Jersey 


Milwaukee 1, Wisconsin 





SALES OFFICES: New York, N.Y.; Union, N.J.; Atlanta, Ga.; Cleveland, Ohio; Chicago, Iil.; 
Milwaukee, Wis.; Kansas City, Mo.; Denver, Colo.; Dallas, Texas; Los Angeles, Calif.; Seattle, Wash. 
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processing and space heating. Typical 
packaged” boiler units are completely 
self-contained, require neither special 
foundations nor stacks. They are fully 
automatic in operation, with push- 
button start and stop, and completely 
safeguarded. Oil or gas fuel is used 
and, where heavy oil is to be 
fired, self-regulating preheaters are 
furnished. 

In one line the conventional design 
with central furnace surrounded by re- 
turn fire tubes, is offered in 20 to 600 
bhp capacities. Larger units, however, 


are of water tube construction up to 
45,000 lbs. per hour rated perform- 
ance, but also unitized. In a second 
line, the two-pass design is also used, 
but with a “spinning gas” technique, 
whereby air is delivered to the burner 
through two rows of concentric air 
vanes, which impart opposite spinning 
motion to the inner and outer shells 
of the airstream. At the opposite end 
of the firebox nickel-chrome impellers 
at the entrance of each tube whirl the 
returning flue gases to provide direct 
contact with the heating surface. 









REGARDLESS OF PRICE 
THERE ARE NO SUBSTITUTES 


for 















OILCO 


LOADERS 


EXAMPLE: 


Swing Joints Equipped with 
Timken Roller Bearings 














LONG-RANGE LOADER 
No. 462 


This is the new Oilco long-range loader that has won 
favor in the petroleum industry, because it DOES 
everything that a good loader should do without 
question, friction or argument. 

Here are stability and quality expressed in a 
loader of extreme long range which, without re- 
spotting, loads transports and tank cars with greater 
speed, greater flexibility and less trouble-free hand- 
ling. It does the job handsomely. 

This perfected loader includes two of the new 
Oilco (No. 857) swing joints, equipped with TIM- 
KEN tapered roller bearings (an Oilco exclusive) 
which insure positive alignment and friction-free 


load capacities. 
















The assembly and alignments are perfectly engi- 
neered in keeping with Oilco’s high standards with 
precision hardened ground bearings. 

Let us send you Folder A-2 which will give you 
complete’ description. You’ll find it interesting 









Write for descriptive folder A-2 for details. 





(on E quipmMeNt M anuracturinc Co. 
INCORPORATED 


3100 VERMONT AVE., LOUISVILLE 11, KY. 











A third exhibitor showed 20 sizes of 
uniformly designed boilers ranging 
from 20 to 600 hp, featuring a three- 
pass design, while a fourth, by locating 
the furnace in the lower part of the 
shell, has achieved a four-pass circula- 
tion of the hot gases. 


Boiler Equipment 


A large number of exhibits dis- 
played boiler equipment and supplies, 
such as firebrick and insulation, as 
well as tubes, gates, gauges, and all 
manner of controls. A recent develop- 
ment exhibited in water tubes for 
boilers, also applicable in a variety of 
heat-transfer units, was the internally- 
finned tube. This reverses the familiar 
application of extended radiation from 
the outside to the inside of the tube. 
In boilers, it raises the fire-side to 
water-side ratio from 1.1 to 4.5. A 
special process for brazing the longi- 
tudinal fins inside the tubing had to be 
developed before the conception could 
be brought into production. 

In steam equipment, major units in 
big plants, as well as minor auxiliary 
units, the displays included a self- 
cleaning condenser. This incorporates 
a sluice gate arrangement, which re- 
verses the direction of flow, thereby 
flushing the debris from the inlet water 
box tube sheets and tube ends, saving 
hours of down time for cleaning the 
old way. The cleaning operation is 
now performed without pause in 
operation. 

Public comfort as well as the pro- 
tection of plant personnel, explains 
the exhibition of a number of dust col 
lecting systems. In one, furnace gases 
are drawn through cones provided 
with small louvres through which the 
gases escape, while dust particles are 
carried through and trapped at the 
lower end. In others, the cyclone prin- 
ciple is employed in small-sized mul- 
tiple units in which dust separation is 
effected by tangential intakes, which 
set up powerful centrifugal forces. 

One of the major industrial organi 
zations observed recently that an in- 
creasing number of customer equip’ 
ment “specs” were calling for mechant’ 
cal vacuum pumps, rather than steam 
air ejectors to remove air and non 
condensible gases from surface con 
densers. One such was in operation 
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THE RIGHT 


TRUCK TANK 
for you 


Take a good look at the six truck tanks illus- 
trated here. Five are stock models, one is a 
de luxe, custom-made job. They all have a 
number of important things in common— 
things you want in your truck tanks. 


Each one was engineered to the exact re- 
quirements of the work it has to do. Each one 
is constructed of the highest quality mate- 
rials, with strength to spare wherever strength 
is required. Each fitting and accessory is 
specifically designed for its particular purpose. 
All fittings are steel, malleable iron, or high- 
grade bronze. Each weld is expertly made 
and with no skimping. The tank of each one 
was tested at least twice after mounting. 

Of every 4 Quaker City truck tanks we 
build, 3 are repeat orders. Whatever your 
requirements—an inexpensive stock tank or 
ade luxe streamlined unit—Quaker City is 
your best buy. Write for full information. 


QUAKER CITY 
IRON WORKS 


3400 Gaul Street © Philadelphia 34, Pa. 


ONE OF AMERICA’S LEADING TRUCK TANK BUILDERS 


FOR OVER 25 YEARS 
eloil 










“The Betsy Ross’ —1,200 gal., 3 compartment stock truck 
tank mounted on model F6 Ford. CA 84”. 





“The William Penn” —1,500 gal., 3 compartment stock unit 
mounted on model KB 7 International. CA 102”. 


“The Ben Franklin” —2,000 gal., 4 compartment stock truck 
tank mounted on model U70 Autocar. CA 103%”. 


“The William Penn’ —1,200 gal., 3 compartment stock unit 
mounted on model 6403 Chevrolet. CA 84”. 


“The Quaker Maid’”—Z,300 gal., 4 compartment tank 
mounted on model 755 GMC. CA 120”. 

















2,500 gal., 5 compartment de luxe unit mounted on model 
U70 Autocar. CA between front tandem axle and cab 120%". 
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at the show. It is a two-stage unit 
consisting of two single-stage rotary 


pumps of the sliding-vane type, with 





an intercooler mounted in between. It 
is the first unit of its type designed 
specifically for the designated purpose. 

Automation, which was the subject 
of an all-day conference of the Instru- 
ment Society of America, during the 


plays. A large number of indicating 
and regulating appliances are adapted 





to remote indication or control by 
transmission of pneumatic or hydraulic 
pressures, or by electric currents or im- 
pulses. Groups of such appliances are 
frequently tied into control centers 
where conditions at scattered points 
may be observed at one time and cor- 
rections.made.as required in the inter- 
flow of processing events. The obser- 
vations may be “reported” on separate 
dials or moving charts; they may be 
combined into a single graph such as 
that of the scanner displayed by one 
exhibitor which may be extended to 
respond to signals from 20 different 
points, or 200. 

The array of electric motors cov 

























Model HY-O 


Developed for low pressure 
operation. Capacity—.4 to 
1.5 GPH. Features new Sund- 
strand LP fuel unit. Combus- 
tion head and nozzle spe- 
cially designed. Delivers low 
GPH rates at high CO2 read- 
ings. Either adjustable or 


Show, was reflected at many of the dis- . 


as | | 
great performers 
... THE HY-LO 


ECONOMY TWINS 


Designed for furnace-burner 
and burner-boiler applica- 
tion. Capacity—.6 to 2.0 
GPH. One piece cast alu- 
minum housing. Ye H.P. heavy 
duty motor 
protector. Flange or pedes- 
tal mounting. Quiet, trouble- 
free operation. 


ered every conceivable application for 
power plant and mechanical engineer- 
ing uses. “The most powerful syn- 
chronous motor for its size” was seen 
at one exhibit. It runs from 1 revolu- 
tion per minute up to 60 rpm, with 
standard gear train, draws 7 or 10 
watts and would fit in the palm of 
your hand. Such motors run process 
timers, program clocks, potentiometer 
drives, and do many other light me- 
chanical chores. 

To meet the requirements of plants 
where operating conditions are rough, 
one manufacturer showed a “chemical” 
motor, especially protected from the 
effects of corrosion and also explosion 
proof. To meet the call for speed varia- 
tion, a second exhibited an AC adjust- 
able speed drive consisting of a con- 
stant speed squirrel cage motor driv- 
ing an eddy current clutch with ex- 
citation from a permanent magnet gen- 
erator on the output shaft. 

A reliable simple, low-cost, adjust- 
able-speed method of operating DC 
motors from AC lines, as seen at the 
show, combines the convenience of al- 
ternating current power supply with 

























the excellent starting characteristics 
and good regulation of direct-current 
shunt and compound-wound motors. 
One new line of this type is offered in 
16 models for motor ratings from y 
to Yy hp, available in compact unit con- 
struction or stripped-down designs for 
use as original equipment. 


o, 
“~~ 


Indiana Contractors announce 
Program for February Meeting 


AMONG THOSE SCHEDULED to speak at 
the annual convention of the Sheet 
Metal and Warm Air Heating Con- 
tractors of Indiana are Fred Morse and 
William T. Miller, both from Purdue 
University. Edward Hanson, Hubbell 
Metals, will also speak at the meeting 
at the Hotel Severin, Indianapolis, 
Ind., February 3-4. 

The Purdue warm air heating short 
course will be previewed by Mr. 
Morse, and airconditioning discussed 
by Mr. Miller and later at a panel 
moderated by T. B. Speaker. R. F. 
Horan, Perfex Corp., will discuss busi- 
ness management for contracting 





with overload 
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non-adjustable metering. Model LO-O 





BOTH HY-LO BURNERS MEET U. L. CS-75 AND CSA OF CANADA SPECIFI- 
CATIONS. BOTH ARE ECONOMICAL, RELIABLE, EFFICIENT AND OF SUPERIOR 
WORKMANSHIP AND DESIGN. WRITE FOR COMPLETE INFORMATION. 


HY-LO BURNER CoO., inc. 


Eddington, Pennsyivania 
See you at Booth C-28 in Philadelphia! 
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KING ENGINEERING CORP. 


™ Box 410 . Ann Arbor, Mich. 


MANUFACTURERS OF GAUGING EQUIPMENT FOR OVER 30 YEAR! 
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FERTIL-ADE 


true liquid fertilizer 





The original fertilizer for Fuel Oil 
Company application 


ANSWERS THE PUBLIC DEMAND WITH ITS 


1945 
1953 
1954 


1950 


Prog” 


First with True Liquid Fertilizer 
First with Fuel Oil Company Application 


First with a proven result program that made real 


profits for Fuel Oil Dealers 


AND NOW 1955 








CHECK THESE FACTS BEFORE _ 
YOU ACT ON ANY LIQUID FERTILIZER PROGRAM 


Does it have a proven result record? 

Fertil-Ade has been used for more than 9 years by golf courses, green 
houses, parks, cemeteries, and other professional growers. 

Will it work in Fuel Oil Trucks? 

Fertil-Ade has been successfully used by more than 400 Fuel Oil Dealers. 


What is the Manufacturer’s horticultural background? 


Smith Equipment and Supply Company has been compounding horticul- 
tural chemicals since 1945. Their rounded experience in the fertilizer and 
insecticide business gives them the reputation of experts among professional 
growers, 


Is there an adequately trained horticulturist available to answer any 
problems that may arise? 


Any Fertil-Ade dealer can write or phone Mr. Archer H. Smith, president 
of Smith Equipment and Supply Company, who has been in the fertilizer 
business for over 30 consecutive years and receive immediate solutions 
ved ane lawn problems. His employees average over 12 years each in 
this field, 


LOOK TO THE ORIGINATOR AND THE LEADER FOR GREATEST PROFITS 
IN THE FERTILIZER FOR FUEL OIL TRUCK APPLICATION FIELD. 


SMITH EQUIPMENT & SUPPLY COMPANY 


First with a truly complete Lawn Service 


WEED KILLERS 
Weed Killers specially formulated 
for use in Fuel Oil Trucks. Labor. 
atory approved and field tested, © 
effective controls for Crab Grass, 

_ Dandelions, Dock, Chickweed and 
_ other common lawn weeds. 





If you have two or more trucks to convert, 


YOU CAN HAVE AN EXCLUSIVE, FRANCHISED 
FERTIL-ADE TERRITORY. 


Write Today for Qualifications: 





Name of Company F 


FO ES a ea as, SEN te mr 


City a 





Territory Desired baat 





No. Trucks Available 





me 


See us at the Philadelphia Show. 
BOOTH S-120 


1615-21 N. CENTRAL AVENUE 
CHICAGO 39, ILLINOIS 











Manufacturers 
etivities 


Lennox Furnace Co. names 
Biddle as advertising Agency 
THE LENNOX Furnace Co., Marshall- 
town, Iowa, has appointed Biddle Ad- 
vertising Co., Bloomington, IIl., to 
handle their business magazine adver- 
tising. Also assigned all advertising and 
promotion for Lennox’s special prod- 
ucts division, Biddle will conduct sales 
promotion campaigns for the consumer 
heating division. 

Service for the Lennox account will 
be furnished through three Biddle of- 
fices in Bloomington, Kansas City and 
Chicago. Donald P. Carter is the ac- 
count executive. 


American-Standard uses new 
brief case Kit as sales Aid 

A NEW dealer sales presentation aid 
for boiler and radiation systems was 
prepared last summer by American 





Radiator and Standard Sanitary Corp., 
Pittsburgh, Pa., in the form of a 26- 
page zipper brief case kit. 

Created for American-Standard by 
Carter & Galantin, Chicago, the highly 
visual kit employs sliding acetate strips 
to highlight before-and-after appear- 
«nce of rooms and basement. Other 
sections use similar means to show 
both exterior and hidden mechanical 
features of a modern boiler. Keyed 
copy appearing in a window is coordi- 
nated to explain each feature as the 
sliding panel reveals it. 

A built-in easel in the kit, enables 


the salesman to set up his chart talk 
immediately in the prospect’s home. 


Barry Blower Co. expands, 
enlarges factory Building 


A NEW BRICK addition was recently 
added to the year-old factory of the 
Barry Blower Co., Minneapolis, 
Minn., due to an increased demand for 
the company’s products. 

To be used exclusively for assem- 
bling and shipping, the new addition 
now releases the rest of the factory for 
fabrication purposes. 

Barry is a manufacturer of blower 
wheels for use as components for other 
blower companies and original equip- 
ment manufacturers. Barry also makes 
complete blowers upon special order. 


Whitehead Bros. merges 
with Goodall Rubber Co. 


AS THE result of a recent vote of the 
stockholders, the Goodall Rubber Co. 
and its subsidiary, Whitehead Bros. 
Rubber Co., both of Trenton, N. J., 
have been merged with Goodall serv 





1!|A WALL HEATER 





YOU CAN GUARANTEE 


Customer Satisfaction Assured 
With the NEW Forced-Draft 


QUINCY-MONOGRAM 


recesseD O//-Fired WeATER 


@ Clean and carefree: no soot, no smoke, no odor. 


© Compact, easy to install: neatly “self-trimming”, 
pre-assembled and delivered in one completed package. 


@ Works when others fail: requires only .03” chimney draft. 





Now, the long-awaited answer to dependable low-cost heating 
AND a new source of extra sales. With features found in no 
other wall furnace—at any price! Famous “‘Magic-Mixer 
burners give clean flame even at lowest heat. Single fan fur- 
nishes forced draft to burner, draws in cold air, circulates 
warm air. Complete with new limit control; choice of wall 
electric or modulating thermostat. Looking for increased sales 
and profit? Write today for further information. 





For conventional or prefab 
homes needing 1,000 to 
60,000 Btu. Special “knock- 


out” sections for easy in- 
See it at International Heating and Ven- 


tilating Exposition... Booth $-51, 53 


THE QUINCY STOVE MANUFACTURING COMPANY 
Dept. 1 Quincy, Illinois 


stallation of one, two or 
three adjustable registers. 
Height: 51'Y%c’’ — Width: 
24%" — Depth: 26%” 





January 
1955 
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They cost no more... So why settle for less! 


THE BEST AUTOMATIC AIR VALVES FOR EVERY 
HOT WATER HEATING JOB ARE LABELED... 

















NUMBER 7 AUTO-VENT 


t = 
numer PQ AW10 
For convectors, 
baseboard and free- 
standing radiation. 
The fastest venting 
valve (expansion 
type or the 
market! 


For mains, pipe 
lines, unit heaters, 
convectors, panels, 
coils, etc. A favor- 
gf ite ... proved de- 
pendable on hun- 
dreds of thousands 


f installations. 
of insta — NUMBER 9 7 AUTO-VENT 
@ Self - closing, 


float - controlled 





‘e Expansion and 
contraction con- 
fined to 4 vent 





bag ; slots only 
" oo rroOUS For convectors and for space limitations. © Special composi- 
e No air chamber 6 Dependable float-operated valve tion control disc 
required e Non-ferrous metals e Internal siphon 
e Designed f © T @ No air chamber required tube 
pressures up tO » For pressures up to 50 lbs. @ No air chamber 
a 75 Ibs. required 
For vertical mounting only. Size 434" x 2!/44"" For horizontal mounting only. Size 3" x 2!/," 
with '/g" 1.P. female connection. with '/g" I.P. female side connection. For vertical or horizontal mounting, Size 









1%" x Vy" with Ye" 1.P. male connection 


MAID-O-MIST 










































BALANCING VALVE Se po ie NUMBER 
ADAPTER UNITS /paayaeeahete 67 
a' _ CAST IRON TEE | 
A BALANCING / AUTO-VENT 
VALVE! 
tinea eT ae convector and 
Valve Any stock tee, plus the aseboard radiation 






























Adapter Adapter Unit completes a @ Self - closing, 
Unit for balancing fitting for hot float operated 
3", Vy", water heating systems. e Compact size 
¥", 1" These new units, quickly 
nominal soldered or  sweat-fitted . pee ferrous 
copper into copper and _ bronze —_ 
tees. tees or threaded into cast wo j5 Balancing e No air chamber 
iron tees, regulate the Valve Adapter required 
flow of hot water through Unit for '/", 34", e F or pressures 
radiators, convectors, base- =" 1/4" ie F coli up to 30 lbs. 









board panels, radiant coils, return mains and 
branches, Precision made of non-ferrous metals. 






tees. 






For vertical mounting only. Size 3-3/16" 
x 11" with '/" IP. male connection. 






Full free flow through the tee. No restriction except for 
the balancing required. 














AUTOMATIC HUMIDIFIERS... »- AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


MAID :O’: MIST,Inc. 


3217 NORTH PULASKI ROAD . CHICAGO Gi, ILL. 


By 
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. . . « Manufacturers’ Activities 


ing as the parent organization. As of 
1955, Whitehead Bros. 
Rubber Co. has been identified as the 
Whitehead Rubber Division of the 


January 1, 


Goodall Rubber Co. 


Sales plans Outlined at 
Fedders-Quigan meeting 


A DEALER-PRESENTATION 


campaign, 
backed by a million-dollar advertising 
and sales promotion budget was out- 
lined before 150 distributors represent- 
ing Fedders-Quigan, Buffalo, N. 


meeting at the Greenbrier Hotel, 
White Sulphur Springs, W. Va., on 
November 22. 

The campaign will concentrate on 
bulwarking dealer activity with serv 
ice through market research studies, 
insertions in eight business professional 
publications, and daily newspapers, 
schedules in mass circulation weeklics 
and monthlies. Among the innovations 
that will be used, is an “invisible ad- 
vertisement,” the message of which can 
only be read after the page is placed 


, over a hot light bulb. 








Super Model AF 


Make It Easier 


For Your Customers 


To Enjoy Oil Heat 


A Super cleaned furnace burns fuel better, 
gives more heat for less cost, keeps your 
oil-buying customers satisfied. 

The Super furnace cleaner Model AF is 


easy to handle, does a complete thorough | 
job without disturbing the household. | 


Compact, lightweight, you can take it any- 


where. It not only provides you with | 
profitable cleaning work but it is a low | 


cost means of sales promotion and ex- 


pansion. Sell new plants, repairs and re- | 


placements. No other cleaner gives you 
so much for so little. 


® Wide range of utility 

@ Powerful action 

@ Wet and dry pick-up 

@ Specially built electric motor 
@ Labor saving Super Tools 


You can keep busy all year long with the Super 
Model AF. Ask your supply dealer. Write for | 
complete specification data. 


Super Model AF—The only com- 
mercial suction cleaner, which pro- 
vides in a small, light-weight, low- 
priced unit the wide range of utility 
and powerful pick-up of the big 
heavy-duty Supers. 


Super Red Streak—Super Red Streak Model SH | 


provides the big capacity for extreme heavy duty 
wet and dry, hot and cold furnace and heating 
plant cleaning Can be equipped with non-clog 


Supertex Filter Bag—standard compact size, not | 


oversize—at small extra cost. 


NATIONAL SUPER SERVICE COMPANY, INC. 


1951 N. 12th Street 


Toledo 2, Ohio 


Sales and Service in Principal Cities 








ta Canada: Plant Maintenance Equipment Co. 


“THE DRAFT HORSE OF POWER SUCTION CLEANERS” 


Toronto, Montreal, Vancouver 


“Once Over Does It” 





SUPER SUCTION, 


SINCE 191) 





Other highlights ot the Convention 
included a talk by Salvatore Giordano, 
president and board chairman of the 
company, in which he noted that Fed- 
ders in 1954 captured 9% of the air- 
conditioning market, and the introduc- 
tion of the company’s new line of 1955 
“Fleximount Custom” 
ing units. 


aircondition- 


Lab facilities expanded 
by Kritzer Radiant Coils 


ENLARGED LABORATORY facilities for 
development, and code testing and rat- 
ing of radiant baseboard and other 
heating products have been com- 
pleted by Kritzer Radiant Coils, Inc., 
Chicago. 

Included in the new equipment are 
twin test booths in a controlled tem- 
perature, draft-free room, with engi 
neering instruments located outside 
the booths. During each test, tempera’ 
tures are measured by thermocouples 
and a continuous record is kept. Elec 
trical input readings give exact meas- 
urement of total heat to check against 
normal heat output readings. The 
new facilities make possible round-the- 
clock heating and airconditioning re- 
search. 


Honeywell makes Braille 
Thermostat for Family 


A SIGHTLESS COUPLE living in Cloquet, 
Minn., will be able to select the tem: 
perature they desire because of a 
unique Braille thermostat devised by 
Minneapolis‘Honeywell Regulator 
Co., Minneapolis. ; 

To obtain a change in temperature 
it is necessary to align a notch in the 
plastic setting ring with one of three 
tiny buttons installed on the cover. 
The buttons correspond with 60, 70 
and 80-degree thermostat settings. A 
little practice will make it possible for 
the blind Korean War veteran and his 
sightless wife to gauge within one or 
two degrees of desired setting. 


Torrington to publish annual 
air-moving appliance Guide 
PLANS FOR the sixth annual edition of 
its co-operative air-moving appliance 
guide, entitled “How to have Comfort 
from moving Air,” have been revealed 


January 


1955 








ree 
ef. 
70 


for 
his 


nce 
ort 


led 








48 


where theres a need. 


; 


And finding that better way is the job of the Shell Oil 
Burner Testing Laboratory at Sewaren, New Jersey, 
now in its 26th year. 


Milestones in better oil heat have come from Sewaren. 
Here are some of the achievements that have set new 
high standards in the oil heating industry: 


New techniques to improve fuel oil quality, as well as oil 
heat economy. 


Release of the Shell-developed ‘‘Combustion Head” to the 
oil burner industry. 


The Shell “Smoke Meter,” the first simple, reliable device 
for measuring flue gas smoke and its effect on heating 
efficiency. 


FOA-5X*, the fuel oil additive that prevents clogging of 
oil burner filter screens. 


Automatic condensate measuring apparatus for 
determining domestic boiler efficiency under actual 
service conditions. 


Shell Sonitor*, the rust inhibitor that gives oil storage 
tanks long-term protection against corrosion. 


Research now underway at Sewaren promises even more 
benefits to manufacturers, distributors and consumers. 
*Trademark Registered U.S. Pat. Off. 





SHELL OIL COMPANY 
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by the Torrington Manufacturing Co., 
Torrington, Conn. 

Divided into more than 20 chapters 
explaining the function and installa- 
tion of many types of equipment, the 
200-page “Gold Book” was first pub- 
lished in 1950. 


Radiant-Ray’s new Plant 
at Newington about ready 
THE NEW PLANT being built by Radi- 
ant-Ray Radiation, Inc., at Newing- 
ton, Conn., is scheduled for occupancy 
this month. The modern building is 
285 ft. long and has been designed 
for the receipt of material at one end, 
streamlined production and shipment 
of finished goods at the other end. 
Radiant-Ray in 1949 began produc- 
tion of baseboard radiation and has 
since expanded its line to include 
finned radiation and accessories for 
schools and commercial buildings. 
Latest addition is copper tubing models 
with aluminum fins, produced primar- 
ily for large hot water installations. 
Steel tube models with steel fins also 
are available. 

















Recently Radiant-Ray completed in- 
stallation of baseboard radiation in a 
large housing development in New 
England. Three hundred families live 
in the project, described as the largest 
baseboard radiation installation of its 


kind in New England. 


Winkler meetings switched. 
dealers Vacation at Bermuda 


THE MORE than 400 winning dealers 
of the Winkler sales contest recently 
sponsored by the U. S. Machine Di- 
vision, Stewart-Warner Corp., Leba- 
non, Ind., enjoyed a week in Bermuda 





at the Princess Hotel and Elbow Beach 
Surf Club. 

A 300-passenger boat and two 80- 
passenger planes were chartered to 
transport the group which represented 
38 states, including the Pacific North- 
west. The dealers utilized their time by 
golfing, boating, swimming, fishing, 
beach parties, and sightseeing trips. 

At the same time, it was announced 
that the dealer meetings scheduled for 
January had been rescheduled for 
April. The new dates and locations for 
the one day affairs are: Edgewater 
Beach Hotel, Chicago, Ill—April 1; 


Bellevue-Stratford Hotel, Philadelphia, 

















precision Afago NOZZLES 





THE NOZZLE 
THAT SELLS 
ITSELF! 








PACKED IN THE 
ORIGINAL CLEARSITE 
HEXAGON CONTAINER 





ALL CONTAINER LIDS NOW IMPRINTED WITH SIZE AND DEGREE! 


Red for Hollow 


Blue for Solid 








Hago Products - W8\ Springfield Ave, irvington 1, W.1 | 


In Canada—RICHARDSON DISTRIBUTORS, 15 Brule Gardens, Toronto 


———— 
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} When your toes are cold,” said one sage, “you wish you 
had fewer than ten of them.” Truly warm floors (and toes) 
isthe big reason why your customers will be happier with 





a Perfection Regulaire* furnace. 


Regulaire eliminates the “blow hot—blow cold” discomfort 

of ordinary on-off furnaces. It has a regulating vane that 
automatically insures a smooth flow of continuous warmth 

. J. for all-over comfort, all the time. With Regulaire’s constant 


ar circulation, floors can’t get cold. 


es F Regulaire is simple and service-free—virtually ends call- 


a 





10 GOOD REASONS 
why your customers will like Regulaire! 











backs. Only Perfection furnaces have Regulaire. It’s today’s 


big difference in furnaces that can help you close the sale. 


So this year, why not increase your share—with Regulaire! 
Perfection Siove Co., 7618-A Platt Ave., Cleveland 4, Ohio. 


*PAT. PEND. 








A. 1008 Home esenves 
ete rfection 








ASHVE Show 


Philadelphia, Booths 18-38 
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Pa.—April 4; and the Somerset Hotel, 
Boston, April 6. Cities and hotels for 
district men remain the same, Lebanon, 
Ind., January 10-14, 1955. 

The rescheduling was due to the 
company’s recognition that many of 
the participating dealers are especially 
busy delivering fueloil now. 


Coleman Co. expands heating 
and cooling Lines for 1955 


DISTRIBUTORS from all sections of the 
country previewed the expanded 1955 








Pvabon > 
- EQUALIZING 
VEur 








ASK YOUR 
WHOLESALER FOR 






the Sure Cure 
---for COLD RADIATORS 


You will turn Cold Customers into Warm Friends when you 
install dependable fast acting Gorton Valves. 

Gorton Valves vent quickly, and embody bi-metal actuator 
providing fast closure on exposure to steam. Available in 5 
venting capacities for radiators and 2 vent sizes for mains. 
Gorton Valves give even comfortable heating and greater 
economy to every steam heating system. 


lines of oil forced air furnaces, space 
heaters, and airconditioning units 
manufactured by The Coleman Co., 
Inc., Wichita, Kans. 

According to Sheldon Coleman, 
president and general manager, the 
company will launch an aggressive 
dealer franchising program, step up 
its distributor-dealer sales and installa- 
tion training, and intensify advertising 
and sales promotion campaigns. 

He reported that from a product 
design and development standpoint, 
























For performance plus on every job install Gorton Valves. 


SEND TODAY FOR 


LITERATURE AND FREE HANDY RULER 
GIVING ACTUAL SIZES OF AIR OUTLETS 
OF FAST VENTING GORTON VALVES FOR 
EVERY STEAM HEATING SYSTEM. 





ESTABLISHED 
1887 






GORTON HEATING CORPORATION, CRANFORD, NEW JERSEY 
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1954 was the biggest year in the his 
tory of the company. He predicted 
that heating and airconditioning sales 
in 1955 would exceed °54 figures. 

W. C. Coleman, founder and board 
chairman, presented sales achievement 
awards to the following dealers: a gold 
cup to Walther Bros. Co., Inc., New 
Orleans; bronze plaque to Marshall- 
Wells Co., Billings, Mont.; Hardware 
Products Co., Sterling, IIl.; Nelson & 
Small, Portland, Me.; I. W. Phillips 
& Co., Tampa, Fla.; J. D. Johnson 
Co., Pensacola, Fla.; Lenz-Knight Co., 
Providence, R. I.; Gunn Distributing 
Co., Little Rock, Ark.; and Jericho 
Plumbers Supply Co., Centereach, 
N.Y. 


M-H purchases Doelcam Corp., 
instrument Manufacturer 


ALL OF THE outstanding capital stock 
of Doelcam Corp., Boston, Mass., 
manufacturer of precision instrument 
and control equipment for aircraft and 
industry uses, has been purchased by 
the Minneapolis-Honeywell Regulator 
Co., Minneapolis, Minn. 

Operated as a new division of M-H, 
the New England firm has a main 
plant and administrative offices in Bos- 
ton and another plant and engineering 
laboratories in Newton, Mass. 

According to Paul B. Wishart, 
Honeywell president, there will be no 
change in the management, headed by 
John J. Wilson, president and founder 
of Doelcam. 


Mottram named as Agency 
for Perfex Advertising 


THE MOTTRAM Advertising Co., Mil- 
waukee, Wis., has been appointed by 
the Perfex Corp., Milwaukee, Wis., 
and Perfex Controls, Ltd., Guelph, 
Ontario, as their advertising agency. 

The bulk of Perfex’s advertising ap’ 
propriation has been earmarked for use 
in trade papers in United States and 
Canada, direct mail campaigns, and a 
new catalog. Perfex is celebrating its 
20th year in business during 195). 
while Mottram is presently in its 34th. 


Sid Harvey Inc. has dinner 
to honor company Old Timers 


EMPLOYEES WITH 10 or more years of 
service in the Sid Harvey group of 


January 


1955 
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“Now I heat up faster 
and save money on fuel 
with J-M Insulating 


Fire Brick!” 












“We knew our 
‘skin-heat-in-seconds’ 
would get you on 
the job in a hurry 


hd 





You can build better fireboxes with this 
insulating fire brick that saves up to 10% on fuel 











"Skin-heat-in-seconds” of J-M Insulating Fire 
Brick is demonstrated in this photograph. 
Within seconds after the burner goes on, the 
entire inside surface of the firebox becomes 
white-hot. Laboratory tests prove that this brick 
Can save up to 10% on fuel. 


JOHNS -MANVILLE 


It’s EASY to make /ifetime customers by 
saving them up to 10¢ on every dollar 
they spend for fuel. Just build their oil 
burner fireboxes with J-M Insulating Fire 
Brick that saves fuel by getting a skin- 
deep curtain of white-heat intensity 
within seconds! 


Customers will also appreciate the fact 
that J-M Insulating Fire Brick in their 
firebox results in far less soot, smoke, 
and odor. And its light weight, cellular 
construction contributes substantially to 
quieter oil burner operation. 


You'll find it easy to install J-M Insu- 
lating Fire Brick. Cut them quickly with 
a hacksaw blade .. . use them to build 
any shape or size firebox specified by the 
oil burner manufacturer. Recommended 
brick for domestic oil burner fireboxes 


are JM-20, JM-23, JM-26. For industrial 
use... JM-28 and JM-3000. 


See your J-M Distributor for further 
information about these brick that heat 
up faster and save more money .. . or 
write Johns-Manville, Box 60. New 
York 16, New York. In Canada, 199 
Bay Street, Toronto 1, Ontario. 





For sealing against gas 
and air leaks, use J-M 
FIREITE* Asbestos Furnace 
Cement. For lining 
hearths of rotary burn- 
ers, use J-M STAND- 
ARD FIRECRETE* — a 


el 4a 
hydraulic setting re- ie ed 4 
fractory — ready for 
use in 24 hours. EM 

*Reg. U.S. Pat. Off. . 





Johns-Manville INSULATING FIRE BRICK 
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For “Skin-Heat-in-Seconds” in Fireboxes 
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companies were honored at a dinner 
dance, December 4. Sid Harvey, presi- 
dent, presented seven new members 
of the “Faithful Old Folks” with sil- 
ver bowls. 

There are now 40 club members in 
the company which has its home office 
in Valley Stream, N. Y. The new 
members are George Bernard, plant 
manager; Richard Schwarz and Wil- 
liam Lienhart, sales engineers; Jane 
Watts, Freida Richter and William 
Louth, relay department; and Charles 
Hartman, shipping department. 





Dual-element home fuse added 
to Jefferson Electric Line 


JEFFERSON ELECTRIC CO., Bellwood, 
Ill., has expanded its line of fuses to 
include a dual-element Saf-T-Lag fuse 
for use in home wiring systems. This 
adds a range of 17 new fuses to the 
line which now totals 356 various 
fuses. 

James M. Bennan, chairman and 
president, said, “We have had so 
much demand for an adaptation of 
this type of fuse (it was first made for 
industrial purposes) that we devel- 





oped a household selection to add to 
our regular line. This now gives us a 
complete line of industrial and house- 
hold fuses.” 


Ingersoll Products reorganizes 
manufacturing, sales Structure 


INGERSOLL PRODUCTS, a Division of 
Borg-Warner, has reorganized its 
management structure into three sepa- 
rate manufacturing and sales opera- 
tions. J. H. Ingersoll has been elected 
president and general manager of each 
of the operations. 

Previously, he had been vice presi- 
dent and works manager of the plant 
in Kalamazoo, Mich., and succeeds 
R. S. Ingersoll, who now will devote 
full time to his duties as administra- 
tive vice president of Borg-Warner. 

F. S. Gombert will manage the 
Ingersoll Conditioned Air Division in 
Kalamazoo. Robert F. Schutz will head 
the Ingersoll Kalamazoo Division and 
the third unit will retain the name 
Ingersoll Products Division, and is 
located in Chicago. 

R. B. Crean will serve as vice presi- 





dent and assistant general manager of 
all three divisions. 

The Conditioned Air Division has 
expanded operations in the heating and 
airconditioning fields and has a newly- 
designed line of oilfired furnace ranges 
for 1955. Models vary in size from 
80,000 to 165,000 Btu bonnet delivery. 
The Division is also producing both air- 
cooled and water cooled aircondition- 
ers. 


Educational Exhibit opened 
by Worthington Corporation 


ILLUSTRATING the basic operating prin- 
ciples of machinery related to business, 
industrial, community and home life, 
and observer-participant educational 
exhibit was opened recently by the 
Worthington Corp., Harrison, N. J. 

By operating the displays himself, 
the visitor gains an understanding of 
various machines and how they are 
used in making industrial operations 
more efficient and home life more com- 
fortable. 

Included among the displays is an 
exhibit showing how airconditioning 

(Please turn to page 218) 











Success in f 
Oil Heating” 


believes 


JOSEPH F. WALSH 


President & Gen. Mgr. 
THOMAS D. RUSSO, INC. 


“Always Give Your Customers The Best! 


is The Sure-Fire Formula for 














Why make | 


combustion efficiency tests 








Branded Gulf Solar Heat Dealer, 
Roslindale, Massachusetts 


One of oil heating’s greatest boosters as a past president and 
a present director of O.H.I., Mr. Walsh bases his faith in the 
future progress of oil heating on these three fundamentals: 
First, give customers the Best Installation possible, secondly, give 
them the Best Brand Heating Oil to burn, and last but not least, 
the Best in Burner Service . . . Assure customers 
this combination and you can't lose. 

Gulf proudly joins with his many industry col- 
leagués in saluting Mr. Walsh on his successful 
career in oil heating as well as his contributions 
to its continued progress. 





SOLAR HEAT GULF OIL CORPORATION 
heating oi GULF REFINING COMPANY 
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the hard way? 


You don’t need a whole bag full of gadgets to make a quick, 
accurate test. Only the “VECO” battery operated combustion 
analyzer (in seconds) gives you three readings on a single dial: 
CO2, stack temperature and draft. Light, compact, rugged and 
simple, the “VECO” is a one-piece job. No messy chemicals or 
complicated set-ups to do. 

The accurate, dependable “VECO” is worth the difference 
and will soon pay for itself. You'll never go back to old-time 
methods. Ask your jobber or write for complete details. 


Victory 
Engineering Corporation 
101-A Springfield Road, Union, New Jersey 


Tel. Murdock 8-7150 
THERMISTORS * VARISTORS 







TEMPERATURE SENSING DEVICES 


ELECTRONIC AND THERMAL 
CONTROL INSTRUMENTS 


January 
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Give your heating equipment sales new drive in ‘55—with 
this great new line of International Economy Money-Makers! 
Every one’s a Money-Maker ... because every unit is 
designed to make your selling and installation easier —and 
so more profitable. It’s a complete line — assembled or not 
assembled oil and gas furnaces, the fast-selling new Big Boy 
commercial systems, conversion burners, summer air condi- 
tioning units, coal furnaces, oil fired boilers .. . plus a com- 
plete line of International snap-lock pipe and fittings. Get 
the facts today. See your International Economy distributor 
— the man with all the Money-Makers! 


” | 
yscrntions 


; Standardized and Packaged. 2 : : 4 a 
| Pipe and Fittings A cas 


Ue International Heater Company, Utica 2, New York 





Western Warehouse: Chicago, Illinois 
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ig 3 GAS HORIZONTAL UNITS 

3 models, 60,000 to 100,000 Btu. input,- 
- assembled and wired. 
3 OIL HORIZONTAL UNITS 
3 models, 84,000 to 168,000 Btu. output, 
4 GAS COUNTERFLOS 3 OIL COUNTERFLOS assembled and wired. 
4 models, 70,000 to 140,000 Btu. in: 3 models, 92,000 to 135,000 
put assembled. Btu. output, assembled and 
wired. 
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2 OIL CONVERSION 
2 SUMMER AIR 3 em BURNERS 


2 models, izi 
CONDITIONING UNITS 3 models to convert furnaces or wlveugaaaadt eee 
2 models: 2 and 3 ton. boilers—up to 320,000 Btu. input. 7m 
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Famous for 


Time-Savers 
like 


“Special Tee" 


for Baseboard Radiation 


GENeRAL 
‘“TESTITE”’ 
Solder Fittings 


GENERAL “’Special-Tee”’’ 
7 lalerelerelgelia militate 


Time-saving specials stand out in the GENERAL Line 
of cast bronze solder fittings. Take the “Special Tee”, 
shown above, for instance ... the GENERAL develop- 
ment that made time-saving history in thousands of 
fin-tube baseboard radiator installations. Special Tee 
is the modern 3-way reducing tee that comes to you 
ready to install — either as a vent or drain. Just screw 
an air valve into the factory-tapped opening, connect 
tee into line — and you're in business! No drilling, 
tapping, or bushings needed. 


You'll find time and money savers all through the 
full GENERAL Line of Venturi fittings, ells, tees, 
adapters, couplings, unions, and reducing tees. 
What's more, every GENERAL fitting is pressure 
tested for perfect performance ... accurately finished 
for exact fit, easier soldering. Write for folder show- 
ing all popular sizes. General Fittings Co., 125 
Georgia Ave., Providence 5, R. I. Of 


GENERAL FITTINGS 


COMPANY 


TANKLESS AND INDIRECT 
WATER HEATERS AND HEATING SPECIALTIES 
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New Products 


Each New Products item has an identifying number. 
If you want more information on any equipment described 
here send the coupon on page 198 to FuELOIL & Om 
HEAT, 2 West 45th St., New York 36, N. Y., and identify 

the product by circling its number on the coupon. 


Williams Oil-O-Matic introduces R-160 
new low-cost, low-pressure Oilburner 


INTRODUCTION of model R-160, low-cost, low pressure oil- 
burner, has been announced by Williams Oil-O-Matic, em- 
bodying a new concept of low 
pressure burner construction 
for simplified installation and 
easy servicing. The burner has 
no drive coupling nor conven- 
tional pump, yet it lifts oil 
from 10 to 12 ft. It requires 
only a single, unvented 3%” 
supply line, without a return, 
and operation is unaffected by 
air leaks in the line. 

Before oil is pumped to the burner, combustion air is 
established, with oil and air delivered through the nozzle 
at balanced pressure. Air to draft tube is supplied under 
constant static pressure through the complete firing range 
from 0.4 to 1.6 gph and oil and air rate adjustments can 
be made while the burner is running. R-160 weighs 50 lbs., 
has only one internal moving part and includes a self 
cleaning nozzle. 

Made by: Williams Div., Eureka Williams Co., Bloom 
ington, III. 





Circle El on coupon, page 198 


Raparound corrugated Aluminum 
salvages Heat from Smokepipe 


RAPAROUND corrugated aluminum material, designed to fit 
around steam or hot water pipes and convert them to radi’ 
ating units, also can be used advantageously to salvage 
waste heat from smokepipes. The material is installed by 
wrapping it around the pipe, twisting metal straps 
secure it. The fins formed by the corrugations in the 
aluminum convert the smokepipe into a radiator and util’ 
ize heat normally lost up the chimney. 
Originally, Raparound was presented as a means of in 


January 
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TACO was first with the circulator with interchangeable flanges which 
reduced inventories 75%. 


















TACO was first with the Air-Scoop for a simple and positive way to 
eliminate air in hot water heating systems inexpensively. 

Now add to these and other TACO firsts the exclusive new TACO 
UNIVERSAL FLOCHEK. 


; The WHOLESALER needs to stock but one flow valve—cuts 
inventories in half. 


The HEATING CONTRACTOR has the right valve regard- 





ber. 

— less of the conditions found on any job. 

OIL 

itif y 

n. 

[60 THESE UNIVERSAL FLOCHEX FEATURES: 
 oil- 

em: QUALITY — Finest materials — under rigid quality control. 


DEPENDABILITY — High ratio weight disc to seat prevents leakage. 


FLEXIBILITY — A cinch to install for angle or horizontal use. ONE valve 
for TWO applications. 


“CLEAN-ABILITY” — Working parts easily removed, readily replaced. 








ALL THIS 
AND MORE TOO! 























Watch Your Oil Sales Grow 


When You Sell 
Fuel Savings 


Word gets around fast. When you sell an oil 
burner installation with a firebox of B&W 
Insulating Firebrick, it saves the homeowner 
. a saving he’s 





as much as 25% on fuel . . 
only too happy to proclaim to all his friends 
and neighbors. Word-of-mouth advertising 
like this can’t do you a bit of harm. In fact, 
it means more oil burner sales — and, even 
more important, more oil accounts. 

The extra few dollars your customer pays 
for the benefits of a B&W firebox come back 
to him multiplied many times over. For light- 
weight B&W Insulating Firebrick have mil- 
lions of tiny, insulating air cells that bounce 
the heat back into the firebox. Result: fuel 
savings and more complete combustion—clean, 
odorless heat. And quieter operation, too, 
thanks to those millions of insulating air cells. 
They absorb sound in much the same way 
acoustic tiles do. 

Every time you sell fuel economy plus all 
the other full-comfort advantages of a B&W 
Firebox, you sell yourself more strongly as 
the man in your community to see about oil 
heating. 
















Send today for the 
B&W FIREBOX HANDBOOK 






a valuable guide 


for every installer 







‘THE BABCOCK & W. 
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. . « » New Products 


creasing heat output from exposed piping. The smokepipe 
application represents an additional use for the material. 
It is shipped three 11/2 ft. sections to a carton, making a 
total of 4/4 lineal ft. in each box. 

Shepard Herman is national sales manager for the com- 
pany which offers literature and samples. 

Made by: Raparound, Inc., 15 Boylston Pl., Brookline 
46, Mass. 


Circle E2 on coupon, page 198 


B & G new pressure relief Valve 
is an Addition to five other Models 


THE B & G #750 ASME pressure relief valve has a relieving 
capacity of 750,000 Btu/hr and like other B & G relief 
valves employs a new type of silicon , 

disc seat. Since this material is im- 
pervious to excessive temperatures and 
but a small pressure differential is re- 
quired to close the valve after pressure 
is relieved, steam flash is eliminated and 
positive seating insured. 

Five other ASME relief valves are 
available, the #175, #250, #350, 
#480 and #1050 sizes, each number 
referring to valve capacity in thousands of Btu/hr at 30 
psi. Other valves, also ASME rated, can be furnished for 
pressure settings from 15 through 125 psi. 

Made by Bell & Gossett Co., Morton Grove, Il. 


Circle E3 on coupon, page 198 





Hydro Vacuum Oilburner employs 
superheated Steam for Atomization 


THE HYDRO VACUUM OILBURNER uses steam for atomiza- 
tion, diverting it through white hot tubes placed within an 
tion chamber. The od 
steam is super- 
heated and the re- 
sulting gases used 
to atomize the 
No. 6 fueloil 
through specially 
designed jets. Atomized fueloil is fired in the same com 
bustion chamber. The rare alloy tubes are the result of 
research and are built to withstand high temperature 
flames. Pressures, catalytic actions and vacuums within the 
tubes are described as playing important parts in the 
hydro combustion principle that results. 

Air supply for combustion is secured from vents located 
in the burner housing; Hydro Vacuum atomization creates 
its own draft for combustion. Twenty lbs.’ oil pressure 
sufficient to insure proper oil flow, while the burner starts 
on steam or air pressure of 40 Ibs. For continuous opera’ 
tion, however, steam pressure of 90 lbs. is recommended. 
The burner uses a gas pilot light, ignited by a spark con’ 
trolled by an electric switch. Ignition, electrode, pilot and 
transformer are standard. 
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Why MONCRIEF is your ANSWER for 
Bigger...Better...More Profitable Business in 55 


Moncrief dealers 
will have the year ‘round 
jump on competition in ‘55 product-wise, 
quality-wise and price-wise with the biggest and most complete 
line of equipment ever built to meet modern housing requirements. 
Regardless of the requirement — heating or cooling, or combina- 
tion heating and cooling — as a Moncrief dealer you have the right 
product to provide the utmost in customer satisfaction. 
You also have the outstanding advantage of simplified buying 
for every customer preference, because virtually every Moncrief 
unit gives your customer a choice of fuel. You order the Mon- 
crief unit of suitable capacity. You then install the complete 
system adding either a gas or oil burner. 
Yes — with Moncrief you have everything. Why not get 
in step with Moncrief’s 60 years of progress and make 
more money. See your Moncrief jobber today! 


NEW IN 1955 
@ Counterflow Models of the Year ‘Round Air Condi- 
tioning Unit, in two desirable sizes — 2 Ton Cooling, 
100,000 B.T.U. Heating; 3 Ton Cooling, 140,000 
B.T.U. Heating. 
@ Matched Year ‘Round Air Conditioning Units, 
with 5 Ton Cooling and (1) 140,000 B.T.U., (2) Most 
175,000 B.T.U. or (3) 220,000 B.T.U. Heating. os 
@ New Air Cooled Refrigeration Units, with MONCRIEF 
Compressor located some distance from P 
Cooling Coil. Units Are 
@ 2 New Sizes of Oil Horizontal Furnaces, Approved for 
84,000 B.T.U. and 220,000 B.T.U. output. Either 
@ New Gas Horizontal Furnaces, 84,000 
B.T.U. input, with larger sizes to fol- GAS or 
low shortly. OIL 


MONCRIEF... 

THE No. 1 CHOICE 

of Homeowners... 
Builders 


Everywhere 











See the 
MONCRIEF Exhibit 
in Booths 36 & 57 


International Heating 
& Ventilating MONCRIEF SUREFIT SNAPLOCK 
Exposition. PIPE FITTINGS NOW AVAILABLE 
IN LONG LENGTHS 


Combination Year ‘Round 
Heating and Cooling Units... 
Summer Cooling Equipment. 





Winter Air The Counterflow The Utility 
Conditioning Unit Unit Unit 


Heating . . . Air Conditioning Units for 
ANY SIZE or TYPE of INSTALLATION 
oa ; Gas and Oil Conversion 
Unit with Same Unit 


Unit equipped “Kdd-on” Pent “ e 
ith Oi 4 quipped with urners ... Incinerator 
with Oil Burner Vestibule Gas Burner B ws © s 





Unit 
Heaters 
Gas Fired | 


; : . Incinerators Horizontal Furnaces 
Summer Cooling Cooling Unit Self-contained Genwi with or without Gas Fired... Oil Fired 
nit adaptable with added Space Cooling P cimerte d Gas Burner 
to most winter Blower section. Unit 
A. C. installations. 


THE HENRY FURNACE 


HEATING AND AIR CONDITIONING UNITS > } 3 FURNACE PIPE ANO FIFTEEN GF 
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is the 


BIG NEWS 





_America’s most comprehensive 
residential AIR CONDITIONING 
line for 1955! 


@ AIR COOLED (waterless) and WATER COOLED! 
@ Greater profits 

@ Priced below competition 

@ Superior quality 

@ Ideal for any home in any state 

@ Performance proved sales plan 





See the Shana exhibit, booth $-46, 12th Inter- 

national Heating & Ventilating Exposition, 

Commercial Museum & Convention Hall, 
Philadelphia, Jan. 24-28 


If you won't be at the show, write for additional information today. 
Exclusive Territories Still Open 


SHANA MANUFACTURING, INC. 

188 W. Randolph Street 

Chicago 1, Illinois 

Gentlemen: 

| am interested in knowing more about SHANA-AIR HOME 
AIR CONDITIONING. 


_~_ 














Sd 


(C) DEALER C) DISTRIBUTOR C] MFG. REP. 
Others Please Specify 
Name 
Firm 
Address. 
City. Zone. State 
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. . « « New Products 


Other standard equipment: manual control valves, with 
a modulation control regulator to proportion the oil and 
steam supply to all jets simultaneously. In many instances, 
the manufacturer reports, automatic devices on present 
oilburning equipment can be adapted for use with the 
Hydro Vacuum burner. Most oil storage, pumping and 
preheating systems also can be used with minor changes. 
And, where required standard makes of electronic safety 
flame control equipment can be added. 

Made by: Utah Hydro Corp., Salt Lake City, Utah. 

Circle E4 on coupon, page 198 


Perimeter heating pre-formed Duct 
and duct Fittings made by Swett 


DUC’PAC DIVISION, Swett Bros., Inc., has introduced a line 
of pre-formed duct and duct fittings for small pipe perime- 
ter heating. The 
duct is rectangu- 
lar in shape, meas- 
ures 5” by 3144”. 
Duct as well as 
fittings feature 
“press - together” 7 
assembly. ws Ag 

The inner-lock assembly which permits press-together 
assembly eliminates the need for hammering over edges 
and makes a neater appearance. 

Made by: Duc-Pac Division, Swett Bros., Inc., Spring: 
field, Mass. f 





Circle E5 on coupon, page 198 


Detroit Line of Strainer protects 
Valves and Pumps in fluid Systems 


A FULL LINE of strainers offered by Detroit Controls pro 
tects valves in all fluid systems for refrigeration applica’ 
tions as well as water, oil, air and 
general usage. Made of ferrous and). &-Seeng% 
non-ferrous metals, they are offered in 
cleanable and non-cleanable models. 

Detroit strainers are built with re- 
inforced Monel and 60- and 80-mesh 
stainless steel screens, with up to 180 
sq. ins. of screen area. Finer meshes 
can be furnished. Strainers are avail- 
able with connection sizes up to 4%” i 
SAE, 394” sweat and 114” FpT with 
flange. 

Made by: Detroit Controls Corp., 5900 Trumbull, 
Detroit 8, Mich. 

Circle E6 on coupon, page 198 





Williams Silent Automatic wall Pump 
includes redesigned piston Assembly 
SEEGER-WILLIAMS, which recently purchased the Wild line 


of automatic fueloil pumps, is marketing the equipment 
as the Williams Silent Automatic fueloil pump. Models 
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Who said that selling heating isn’t like selling 

air conditioning? In lots of ways, selling air 
conditioning is easier than selling heating. 

Sure, you’re asking for more money .. . and of 
course, it’s not always a necessity. But people want 
cooling, and that’s more than half the battle. 


There’s no great mystery to cooling. True, you 
have to figure jobs more carefully—learn a few new 
ther formulas. But that’s no impossible problem. And 

installing cooling is getting simpler every day. 
Uges Take a Permaglas Year-’round unit, for example. 





Permaglas air conditioning has made the whole 
matter about as simple as it can be. Cooling 

unit slides in like a drawer. No dampers, so 

no damper control problem. Hermetic compressor. 
Ceramic-coated heat exchanger ends problems from 
condensation. And your customers will know 

A. O. Smith, and the famous glass-lined 

Permaglas water heater. 


Permaglas is going places—are you aboard ? 


Permaglas 


HEATING AND AIR CONDITIONING 


ing: 
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Permaglas glass-lined water heat- 
? ers mean freedom from rust and 
corrosion to over 2,000,000 fami- 
lies. A. O. Smith-Burkay Com- 
mercial Water Heaters are the 
world’s most popular in their field. 
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now being made incorporate changes to the motor and 
the piston and cylinder assembly, intended to make the 
unit stronger, more durable and quieter in operation. 

The pump includes a filter and is offered as a means 
of changing vaporizing burner ranges, space heaters, water 
heaters or furnaces to completely automatic operation. It 
has a capacity of 11% gph on 30 ft. lift, 2 gph on 20 ft. 
lift, and 21% gph on 10 ft. lift. Built-in features include 
an overflow pipe to prevent accumulation of too much 
oil in the reservoir, a Mercoid safety switch to shut off 
the pump motor if power fails or the storage tank runs 
dry. Further, a receptacle on the front of the pump allows 
insertion of a fuel bottle in case of power failure or if the 
pump becomes inoperative. 

Made by: Seeger-Williams, Inc., 4 Norman St., Bridge- 
port 5, Conn. 

Circle E7 on coupon, page 198 


Burnham introduces Hide-Away Unit 
for residential summer Cooling 


PROCEEDING on the concept that heating and cooling are 
two entirely separate problems, Burnham has introduced a 
Hide-Away unit, central air- | 
conditioner that tucks away 
out of sight in the attic, base- | 
ment, utility room, garage or 
closet. It distributes cooled air 
to those rooms which a home- 
owner chooses to cool, often 
uses no duct work and re- 
quires no water. 

Designed primarily for use 
in a year-round heating: | 
cooling system in conjunction — 
with Burnham’s Base-Ray radiant baseboards, the Hide- 
Away requires only 6 sq. ft. of floor space and is offered 





in three models, ranging from 2-room to 6-room capacity. 
The unit is offered for both modernization jobs and new 
construction. 

Burnham has prepared a cooling installation manual of 
42 pages to guide wet heating people in dry cooling instal: 
lation methods, 


Made by: Burnham Corp., Irvington, N. Y. 
Circle E8 on coupon, page 198 


Unarco has Turbulator in baseboard 
heating Units; adds downblow Heater 


AN INSIDE TURBULATOR is featured in new Unarco “flor 
vector” baseboard heating units, designed to thoroughly 
mix water as it 
passes through the 
pipe to insure 
uniform tempera- 
tures in a given 
section. The units’ 
5-sided fins de- 


liver evenly- 
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CENTURY 


The heating and cooling line that’s on the move 


65 Sizes and types, gas and oil, heating and cooling 
with features like these . . . important to you and your customers 


Century has customer acceptance...through year-round consumer 
advertising. Makes sales easy... your profits big. 


Smart, modern, functional design. Round- 
cornered cabinet beauty. 


No service problems. Century is famous for 
really trouble-free operation. 


Fuel-saving ‘Crescent’ radiator design. Three heating 
surfaces instead of the usual one. 


Century furnaces are readily available through 
jobbers from coast to coast. 








HORIZONTALS GRAVITY UNITS WINTER AIR CONDITIONERS 
gas and oil oil and gas gas and oil, loboy and hiboy 








MIDGET BOILER AND AUTOMATIC AIR 
WATER HEATER — oil PURIFIER-HUMIDIFIER CONVERSION GAS BURNERS 
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Century Engineering 
Corporation Name 
Cedar Rapids, lowa — sit 











Gentlemen: ! a Address Fea Se at 
Send me complete informa- 
tion on the Century heating City a = aw 


and cooling line. 





CENTURY leading manufacturer of heating equipment for over 28 years 
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WALKER 
SCORES AGAIN! 





OYAL 
ROUPLE 


aa Lo) Rtg feo) 7-1 oS @ 
IMPROVEMENTS 
in Automatic DRAFT REGULATORS 


Now for the first time in 
Draft Regulator construc- 
tion a REVOLUTIONARY im- 
provement seals the adjust- 
ment assembly (the heart 
of any draft control) and its 
intricate mechanism away 
from dirty, corrosive soot 
and carbon deposits that destroy 
its proper functioning. Illustra- 
tion shows heavy deposit of soot 
and carbon on the back side 
(actual installation). Cut-away 












view shows how adjustment 
assembly is protected from 
rust and dirt with this new, 
outstanding (patents pending) 
sealed-in feature. 


Wa 








This view (actual installation 
in use a year) shows how front 
side of regulator is clean as 
new. Sensitivity of the pivot 
pins on the dirty regulator are 
positively not impaired be- 
cause (1) They are located on 
the clean face of the vane and 
set back away from edge; (2) 
The box type hinge makes it 
possible to seal the knife-edge 
bearings from the dirty soot 


deposits on back of vane; (3) 
The hollow box construction 
provides a knife-edge bearing 
and centering guide for vane. 


This is an unretouched photograph of 
unit in use for over a year. This 
shows how clean and glistening pivot 
pins remain after years of use. 


Shows how box type hinge for pins 
is completely closed front and back. 
Assures sensitive service for years. 








This new revolutionary improvement found only in 
the Walker Royal Purple L-CD Unit and is exclusive 
—no other make of draft control has it, no other can 
duplicate it, because patents are pending. This is 
the only draft control made that can be easily ad- 
justed after one year, two years, three years or more 
under the worst conditions of soot, dirt and dust. See 
your jobber or write for catalog of complete line of 
draft controls and the famous Walker Venturi-Top 
Chimney Cap. 


Walker Manufacturing & Sales Corp. 


1750 Penn St. St. Joseph, Missouri 
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. New Products 


distributed heat; low height permits flush or recessed in- 
stallation. Heat-directing louvers and sliding type dampers 
are standard equipment on the baseboards, the entire front 
panel of which can be removed for cleaning or decorating. 

Also announced was the addition of a downblow unit 
heater, featuring a motor and fan that can be removed 
from the bottom of the unit and a die-formed full venturi. 
Available in outputs from 40,000 to 580,000 Btu, the 
heaters have been designed for installation where extremely 
quiet operation is required. 

Made by: Union Asbestos & Rubber Co., Heating and 
Cooling Div., 332 South Michigan Ave., Chicago, IIl. 

Circle E9 on coupon, page 198 


Proportioneers’ two component Unit 
provides for “on stream” Blending 


MODEL TC Proportioneer is a two-component blender de- 
signed to provide a complete cmepment poem for “on 
stream” blending, aa 

including such ap- 
plications as cut- 
ting heavy fueloil. 
The blender is a 
simplified, stand- 
ardized _ unit, 
which continu- 
ously delivers a 
uniform blend 
directly to tank 
trucks, tank cars, 





ships or storage. \ ll 

The desired blend may . duplicated with accurate 
uniformity for any number of batches and produced as 
needed. Lower blending costs, the company explains, come 
from the elimination of added tank storage, mechanical 
mixing, stratification and normal human errors. 

Made by: Proportioneers, Inc., 345 Harris Ave., 
dence, R. I. 


Provi- 


Circle E10 on coupon, page 198 


Rockwell multi-stage quantity control 
Valves eliminate Shock from Cut-off 


ROCKWELL quantity control valves, available in 6”, 4”, 3 
and 2” sizes, are designed for use with a Rockwell 
developed multi- 
stage register 
latching device on 
Rockwell meters, 
intended to elimi- 
nate severe hy- 
draulic shock ac- 
companying rapid 
cut-off of large 
volume flows. The meters have rated capacities of 20 
gpm to 800 gpm. 

Closure time varies from 74 secs. for the smaller, to 
12% secs. for the larger size, with closure accomplished 
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“We have 1955°’s 


BIG opportunity 


for you. Mr. Dealer?’°’ 


“Airtemp has just completed its 20th year of progress 
in air conditioning. And now, entering 1955, the oppor- 
tunity for heating dealers to progress with us is greater 
than ever before, because: 


Most people know the Airtemp name, associate it with 
engineering leadership, have confidence in the products 
which carry it. (Airtemp is the name that will make 
your selling job easier in 1955!) 


The new Airtemp Spacesaver furnace, with compact 
summer cooling coil added, reduces Year Round Air 
Conditioning to its simplest terms. In fact, all Airtemp 
furnaces function with Airtemp cooling to provide 
perfectly balanced Year “Round Air Conditioning. 
(You can install heating plus cooling at twice the profit, 
or heating now and cooling later.) 





Factory testing, complete factory assembly, compact 
designs, front flue outlet and many other features of 
Airtemp Furnaces speed up installation. (You save 
valuable man-hours on every furnace job!) 


Sound like the BIG opportunity for bigger profits for 
you in 1955? Then drop me a line today! I will per- 
sonally see that you get all of the facts—fast!”’ 


be 


J. F. KNOFF 
VICE PRESIDENT IN CHARGE OF SALES 


AIRTEMP 


DIVISION OF CHRYSLER, DAYTON 1 OHIO 
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Ingersoll specializes in producing heat- 
resisting stainless steels—of exceptional 
forming qualities—specifically for oil burner 
combustion chambers. 


Whether you use these steels in large or 
small quantities, Ingersoll facilities offer 
exceptional service by custom shearing to 
your own specified combustion chamber 
blanks, or multiples thereof. 


Advantages 
OF HEAT-RESISTING STEEL CHAMBERS 


@ No breakage in shipment or handling 
@ Lighter weight lowers freight costs 


@ Quicker heating—greater efficiency 


Write, wire or phone for details 


Ingersoll STEEL DIVISION 


Borg-Warner Corporation 
310 S. Michigan Ave., Chicago 4, Illinois 
Plant: New Castle, Indiana 








. . « » New Products 


in three stages. The 6-in. valve is recommended for auto- 
matically filling of field storage tanks, tankers, barges, tank 
cars and transport trucks; the 3-in. and 4-in. sizes are 
suitable for loading tank trucks at bulk plant terminals. 
Made by: Rockwell Mfg. Co., Meter and Valve Div., 
400 N. Lexington Ave., Pittsburgh 8, Pa. 
Circle El 1 on coupon, page 198 


Hoskinson Free Heater installs in Stack 
to reclaim Heat for Room or Basement 


HOSKINSON Free Heater, installed in the stack, captures 
heat normally lost through the flue pipe. Unit's housing 
is heavy gauge 
steel throughout, 
equipped with 
blower and Air- 
stat. Hot gases 
pass around heat- 
gathering, sealed 
core tubes and 
continue up the 
chimney. The 
blower pulls fresh 
air through Leiaetitilly sealed, heated tube centers and 
picks up heat which may be distributed directly into the 
basement or channeled into rooms, attics or garages. 

Should the Free Heater’s core clog for any reason, a by’ 
pass automatically passes smoke up the chimney. Unit is 
sold complete, with duct kit, internal air manifold, blower, 
stack adapters, etc. 

Made by: Hoskinson Free Heater, Inc., 248-47 Jamaica 
Ave., Bellerose, N. Y. 

Circle E12 on coupon, page 198 





The National Heat Extractor System 
combines Boiler and tankless Heater 


NATIONAL RADIATOR is marketing a new tankless heater, 
designed for use with National Heat Extractor cast-iron, 
automatically- 
fired boilers. The 
water heater sec- 
tion consists of a 
case of welded 
steel construction, 
connected to the 
front section of 
the boiler with a 
large thermal cir- 
culation tube, divided into two circulating channels. These 
direct high temperature water from the boiler into the 
water heater and allow cooled water to return to the boiler 
after contact with the copper water heating coil within 
the water heater. Rated capacity of the water heater is 
34 gpm, temperature rise from 40° to 140°F., boiler 
water maintained at 180°F. 

When the circulating pump of the heating system is 
not operating, hot water from the boiler rises by gravity 
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chain reaction 
.. oil burner style! 


Beaepact that U.S. Oil Burners with HTCH* are 

Syburner men and customers is setting off a “chain reaction” of 
r sales seen in recent times. HTCH*.. . exclusive 

ontrol ... and proven fuel savings up to 36%... are but 

e reasons why U. S. has gained such overwhelming 

wherever they are sold. 








preference 


And for the dealer, U. S. Oil Burners have proved that 
THEY OUTSELL BECAUSE THEY EXCEL. 


U. S. offers a complete line of burners in capacities from 0.50 to 20.00 
G.P.H. for every heating job. 


Get the facts on U. S. Oil Burners today! 


Contact your heating whole- *HTCH—the amazing HIGH TEMPERATURE COMBUSTION HEAD 
‘ saler or write for this four that makes possible fuel savings up to 36% 


page Specification Folder de- 
scribing all U. S. Burners. 
U. S. BURNER DIVISION 
: THE CARLIN COMPANY e WETHERSFIELD, CONNECTICUT 


Fricloil ie 175 
oilheat, 











hile 
FUEL OIL FILTER 


Model F 300 


J) Mise SURE to satisfy 
STURDY trouble-free design 


eliminates needless callbacks 





Guarantee your customers steady, max- 
imum heating efficiency with the Auto- 
Flo Fuel Oil Filter. All wool felt cartridge 
filter plus fine mesh screen core removes 
all dirt, scale, water and foreign matter 
before they reach the burner, assuring a 
clean, free-flowing oil supply. Hexagon 
extensions for easy installation of oil line 
fittings. One piece cast bowl has strong 
bolt spud. 


Auto-Flo Corp., 14590 Schaefer, Detroit 27, Michigan 
Please send me fuli information on: 

([] Auto-Flo Fuel Oil Filter 

(1 Auto-Flo “100 Automatic Humidifier 








Address. 
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| tal, hanger or 
| flange mountings, 
| available with a 
| number of gun 
| tube lengths. 
| N. H. Richfield, 


| manager 
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circulation through the thermal tube; when circulating 


| pump is operating, the flow of hot boiler water into the 


water heater is greatly accelerated. Tappings in the side 
of the water heater permit installation of a dual control. 


Made by: The National Radiator Co., Johnstown, Pa. 
Circle E13 on coupon, page 198 


_A-P Air Prover Mechanisms stop 


oil Flow in Event of air Failure 


A-P AIR PROVER safety mechanisms are used with pressur- 
ized vaporizing burners to provide a safe method of 
preventing excess oil flow in as 
the event of air failure. They 
are activated when air is in- 
terrupted due to electrical 
failure, mechanical fan prob- 
lems or clogged fan. 

Model 113A Air Prover is 
mechanical and requires no 
connections. Air 
pressure against a diaphragm 


electrical 





| actuates the control, moving a lever arm to allow full oil 
| flow. Oil flow then can be controlled manually or thermo- 


statically between low and high flow setting. Model 114B, 


| on the other hand, is actuated by a thermally-responsive 
s | bi-metal element located in the air stream and automatically 
| reduces oil flow to a predetermined rate. 


Made by: A-P Controls Corp., 2450 N. 32d St., Mil- 


| waukee 45, Wis. 


Circle E14 on coupon, page 198 


| Arcoflame conversion Oilburner 


adaptable to a Variety of Jobs 


A NEWLY DESIGNED Arcoflame conversion oilburner com- 
bines ease of installation and service with adaptability to 


a variety of jobs. Oe 
| There is offered a 
| choice of pedes- —s 
| we. 





sre? 


rT G 


Burners & Controls Dept., American-Standard, is shown 
with an assortment of electrode assemblies and nozzles. 

Standard parts include a NEMA motor, Sundstrand fuel 
unit, Jefferson transformer and Torrington blower. The 
burner’s casting is made of steel, featuring a 14-gauge 
housing. This redesigned burner is recommended for use 
with Arcoliner or Oakmont boilers, also with other makes 
and models of boilers or furnaces. 

Made by: American Radiator & Standard Sanitary 
Corp., Pittsburgh 30, Pa. 


Circle E15 on coupon, page 198 


of the 


Accessories, 
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Keep Everything 
Under Control 


SRA 


Do you consider ALL these advantages 


when you choose your controls? 


PROVED PERFORMANCE 


Crise controls are being used by 
many leading furnace manufac- 
turers who report a marked decrease 
in service calls and returns. 


PRECISION SWITCHING 


Only in Crise do you get the preci- 
sion and long life of famous Acro 
rolling spring snap action switch 
movements. 


There’s A Versatile 





TYPE FOL-60 
Warm Air Limit Control or Fan 


ZONETROL 
Automatic zone control for 


HIGHEST QUALITY AT LOW COST 


Top quality materials plus a design 
having fewer parts and wearing 
points make the Crise a thoroughly 
dependable control. This simplified 
design keeps costs low and permits 
selling at an attractive price. 


VERSATILITY 


Many Crise controls can be used for 
dual purposes. This flexibility in ap- 


TYPE FAF-15 


Control. - heating and air conditioning. * Control. 


a SD 2 8 Ce & 6 oe S'S) 6 6 


FRONT 
VIEW 





TYPE FAL-20A 
A Bimetal Combination Fan and Limit 
Control With Summer Switch. 


S666 6 ¢@ 6 6 6 4 8 8 @ © 2 64 





BACK 
VIEW 





Two Speed Furnace Fan 


MANUFAC! 
COLUMBUS 16, OHIO 





plication permits maintaining a lower 
and more balanced inventory of 
control types. 


CUSTOM DESIGN 


Crise controls can be readily tailored 
to meet individual requirements in- 
cluding your own brand name on 
the cover. 





TYPE FAL-10 
Combination Furnace Fan and 
Limit Control. 


eeoseo<4es ®enr¢@Ceeaeeunwe 2s 0 66 6.622824 


CRISE CONTROLS DIVISION 


CRO 


Distributed in Canada by Leland Electric Canada, 
Ltd., Guelph, Ontario 


oil 
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Investigate this 
PROVEN low cost way to 





STOP 
LEAKY 
FUEL 
OIL 
TANKS! 


average yearly cost just 4 , oan 


This is the revolutionary tablet that is non- 
clogging, proven effective, least expensive. 


Revolutionary NEW 
TANK-LIFE Tablets 


Read what these leading | 


® stop corrosion... pre- 


. s 
vent premature leaks’ oil men say about amaz- 


ing Tank-Life Tablets: 


© protect up to three 
years! 


F ‘'Tank-Life treatments have 
° save costly replace- completely arrested tank leak- 


ments ... retain custom- ing . . . am very pleased with 


one results." 
er goodwill! Douglas Howe, City Fuel Co., 


Tacoma, Wash. 


® easy to handle... easy 
t "Leaky oil tanks no problem 

to use! for us. We licked that nuisance 
rmanently with Tank-Life 


‘ablets."" 


Mal Brown, Mechanical Oil 
Corp., Trenton, N. J. 


® average yearly cost — 
just 5¢ per tank! 


*Tested and found effective by two world-famous testing laboratories. 
Used & proved in the field by thousands of oil companies. 


GET POSITIVE PROTECTION! ORDER TODAY! 








200 treatments @ |8c each [~~~ SEND COUPON TODAY™ ~~ 7 

500 treatments @ Iéc each STEWART-HALL CHEMICAL corp. | 

1000 treatments @ 5c each Mount Vernon, New York | 
2500 treatments @ |4c each | 
5000 treatments @ 12c each | CO Ship treatments @ ¢ | 
| 


10000 treatments @ 10c each | 


Packed 50 treatments to a can. 


[] Send Complete Details of 
(6 tablets = one treatment) 


TANK-LIFE TABLETS 





ee eee ren rer | 

ORDER THROUGH YOUR | | 

FAVORITE JOBBER—OR ERC CTROE ERT 
DIRECT | | 


To date, enough Tank Life Tablets | Es Seiee esses cewede seeap aoe | 
have been sold to treat every} | | 
Fuel Oil Tank in every home in] | eeeesseeseceeeececrseereeeeceees | 
25 States. 
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. New Products 


Electric Pipe Line System for 
pipeline Heating of No. 6 Oil 


A METHOD for preheating No. 6 oil employs an electric 
system wherein the fueloil pel and return Piping 
between the stor- ue 

age tank and 
burner are heated 
by electrical cur- 
rent conducted 
by the piping it- 
self. The piping 
which extends 
within the tank 
does not carry electrical current. 

The system consists of transformers, low density electric 
heaters (rated at 12 watts psi), thermostat, panel box, in- 
sulated flanges, couplings and unions. The company also 
supplies the heater element, suction bell and suction pipe 
for the oil tank, along with blueprints, engineering service 
and supervision. 

Electric Pipe Line system is designed to raise the tem- 
perature of No. 6 oil from 50° to 160°F at the supply 
connection takeoff of the oilburner, while holding a stand- 
by pumping temperature of 120°F. 

Made by: Electric Pipe Line, Inc., 
Jersey City 7, N. J. 

Circle E16 on coupon, page 198 





158 Webster Ave., 


Conco introduces new Series of 
Ranchief Units for small Homes 


CONCO has introduced a new series of Ranchief furnace 
units, designed for builders, providing an output range 
from 56,000 to 90,000 Btu/hr in mine per rreeryy oon 
models for automatic firing. The Ran- : e. 
chief units are compact and flexible, " 
permitting return air entry from right 
or left hand side or bottom. Complete 
accessibility is afforded through the 
front cabinet opening. 

Sound-proofing fiberglas insulation 
and oversize blower contribute to 
quiet operation. Models are available 
with or without cabinet extension. 

Made by: Conco Engineering Works, Mendota, Ill. 


Circle E17 on coupon, page 198 





Petroleum Solvents Corp. announces 
on-the-spot Siloo parts Cleaner 


A QUART’SIZE utility kit can of Siloo parts cleaner has 
been announced by Petroleum Solvents Corp. Useful for 
on-the-spot cleaning of small oilburner parts it removes 
carbon, sludge, gum, and grease. Each can contains 4 
cleaning basket. 

Made by: Petroleum Solvents Corp., 331 Madison Avé., 
New York 17,N. Y. 


Circle E18 on coupon, page 198 
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A Message From 
les Bruleurs Francia 





in Oil Heating Men: 


wins Make More Profits Selling and Installing the Best 
Oil Burner Obtainable. 
































em 

oply f 

vr THE PRIDE of FRANCE 

CAPACITIES OF "FRANCIA" OIL BURNERS 
TYPE RATING IN B.T. Us/hr HP APPLICATION 
G.C 74.00-295.00 | 1/6 | §Villas, Private Hotels, Small 
G.C.1 119.000-385.000 | 1/6 | |Buildings-8-60 radiators 
G.C.2 295.000-890.000 | 1/6 | Hotels-Blocks of flats. 
G.C.3 | 750.000-1.790.000 | 1/4 | {Very large installations. 
G.C.4 | 1.390.000-3.550.000 | 1/2 | Hotels, Hospitals, etc. 

Meer 
1ace e e e 
we Write, cable or Wireless today for our prices. Tell 


us how many burners you can use. 








The highest manufacturing précision of 
“ FRANCIA” is ensured by the use of the most mo- 
dern machinery by highly skilled techniciens. 


The low cost of “ FRANCIA ” Oil Burners is made 
: a _* possible by manufacture on a large scale 
General view of Bruleurs Francia manufacture basedon the latest mass production methods. 








or UNIQUE e EFFICIENT e LOW IN COST 


| BS ee | 


26, RUE DESSEAUX - ROUEN - FRANCE - AD. TEL. FRANCIABRULEUR 
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with combination 


/VENTALARM ° BAUGES 


Underwriters’ Approved 











The famous whistling tank fill signal and 
easy reading gauge in one money-saving 
unit. Goes on tank as integral part of 
vent pipe. Signal case takes the place 
and saves cost of reducer bushing. One 
less tank opening needed. One item to 
install instead of three. 


Specify tank depth and opening 
when ordering. 











“BUTTON-LIFT” 
INSTALLATION 


Lifting the button indicator 
draws cork arm up close to main 
shaft for easy installation 


even in partly filled tanks. os) 
or tH SEULLY ° GAUGE 


Underwriters’ Approved 





















f 
A modern convenience in every way. 
Big figures, adjustable face, jam-proof 
lever arm, cork float. Accurate serv- 
ice-free operation. 


Specify tank depth when ordering. 


AT THE SHOW 
BOOTH 833 


and the famous 


VENTALARM 


7 m REG US. PAT OFF 


WHISTLING TANK FILL SIGNAL 


Accurate fuel oil delivery without 














home entry. Truly automatic fills for 
the householder. Makes oil supply as 








clean and convenient as any other fuel. 


A variety of models for 
new and old tanks. 


Scully Products are manufactured under U.S. 
and foreign patents or patents pending. 






“Just fill while 
the whistle blows.” 


See your regular Supply House. 


valving gives the 

















. . « » New Products 


Universal type flow check Valve 
by Taco for angle or horizontal Use 


TACO’s universal type flow check valve is suitable for angle 
or horizontal application and features an additional con- 
nection on a horizontal installation for 
a by-pass between return and supply. 
Available in 1”, 1%” and 1Y” sizes 
and designed for use with forced hot 
water heating systems, the valves have 
accurately machined threads and high 
temperature silicone rubber bumpers 
for quiet operation. 

Expansion tank connection is ahead of the valve seat, 
which is constructed of precision ground, heavy brass. 
Working parts—all of which are bronze, brass or stainless 
steel—are removable for cleaning. 

Made by: Taco Heaters, Inc., 
Cranston, R. I. 


Circle E19 on coupon, page 198 





1160 Cranston st., 


Tokheim Model 634 metering Unit 
intended for Truck or bulk Plant 


TOKHEIM’S MODEL 634 metering unit, developed especially 
for tank truck and bulk plant use, features an air separator 
designed to strain 
the liquid as well 
as separate air 
from the liquid in 
the system. Dual 


separator capacity 
to handle small 
and large bursts 





of air. A dual 
purpose strainer 
is of 30- and 80-mesh siseshorcs bronze screen, used 


together or independently. Inlet to air separator may be 
connected on either side and the Veeder-Rcot counter may 
be rotated through a full circle. 

Model 634 is a 40 gpm unit, with 1/47” flanged connec’ 
tions on the inlet and outlet sides of meter and air 
separator. With standard register and totalizer, unit meas’ 
ures 1734” high; if ticket printer is furnished in place of 
counter, unit measures 21” high. 

Made by: Tokheim Corp., 
Wayne 1, Ind. 

Circle E20 on coupon, page 198 


1600 Wabash Ave., Fort 


New fin Collar on Kritzer Coils 
improves the Contact with Tubing 


COMPLETION of.a retooling program includes the develop’ 
ment of a new deep-drawn fin collar to provide more inti’ 
mate surface-to-surface contact between the fins and heat 
carrying tubes in Kritzer’s baseboard and commercial fin 
tube products. A deep collar and clean offset in the fin 
induces enough turbulence in the air flow to obtain opti 
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survey of dealers and users... 


Use the new W212A with 
these Honeywell Thermostats 





New T833B Fully Automatic Heating-Cooling 
Thermostat. Now released after a year of field 
testing. Has auxiliary switches for: Fan (auto- 
matic - constant), System or cooling (off- automatic). 
Separate setting levers control heating and cooling 
temperatures. Night setback on heating by addition 
of timer and transformer. 





1830 Semi-automatic Heating- Cooling Ther- 
mostat. Has three manual switches: Heating or 
cooling; automatic or constant fan; automate ther- 
mostat control or positive ‘‘off.’’ T830 models avail- 
able for heating and single-stage cooling or heating 
and two-stage cooling. 


eating-cooling control panel 


E ASKED DEALERS, jobbers, manufac- 
WY ace all across the nation what features 
they wanted most in a residential heating- 
cooling control panel. And here they are—in 
the new, extra-compact, ultra-versatile W212A 
Control Panel! Universal in its field—covers a 
range of compressor sizes from 2 hp to 5 hp 
single phase and 7% hp three phase. Heavy 
duty or light duty model. Circuitry that lets you 
customize it to your requirements. And covered 
as a complete unit by a Honeywell one-year guar- 
antee. Specify the W212A Control Panel for all 
your jobs. For full information on this new, low- 
cost W212A, contact your nearest Honeywell 
branch office today, or write direct to Minne- 
apolis-Honeywell Regulator Company, Minne- 
apolis 8, Minnesota. 


We'll help you 
with your cooling problems 





Honeywel 
Pint we Coutiols 


112 OFFICES ACROSS THE NATION 
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OM oe GAS-FIRED 
PACKAGED UNIT 


Completely Equipped for FAST INSTALLATIONS 


Btits with Venko — 


PLENTY OF HEAT AND HOT WATER 
FUEL-SAVER — ECONOMICAL TO OPERATE 
FULLY WIRED AND ASSEMBLED (as illustrated) 


FITS THROUGH A 30 INCH DOOR 
in easy one-man handling crate 


BUILT TO FIT THE MODERN HOME 


CHECK FOR NEW HIGHER 
‘RATING OF KOVEN TRIMRAD 


BASEBOARD ‘RADIATORS NATIONALLY ADVERTISED 


WATERFILM BOILERS, INC. 
a division of L. O. KOVEN & BRO., INC. 
36-40 New York Ave., Jersey City 7, N. J. 


Plants: Jersey City, N.J. * Dover. N.J. * Trenton, N.J 
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_ 48 fins per lineal ft., in sizes from 1/7” x 3” to 444” x 444” 
_ in aluminum, copper or steel, on copper or steel tubing 
| in nominal sizes of Yn”, 34”, 1”, 14%” and 2”. When used 
' with matching enclosing capacity ratings as high as 14 


Ave., Chicago 25, Ill. 


| one-piece 


cast blower hous- 


. . . « New Products 


mum heat transfer without imposing restrictions. 
Fin spacing is in standard increments of 24, 32, 40 and 


EDR per lineal ft. are available. 
Made by: Kritzer Radiant Coils, Inc., 2901 Lawrence 


Circle E2| on coupon, page 198 


Silent Korth small capacity Burner 
available with Shell combustion Head 


SILENT KORTH MODEL SR-SH, capacity from 0.75 to 1.75 
gph, offers a Shell combustion head as special equipment, 
along with a Ly 
Honeywell de- 
layed oil valve, 
factory - mounted 
and wired. The 


burner features 





preci 
sion machined 


V. 


ing with all-steel 
draft tube. 

Standard equipment includes G-E or Ohio flange type 
motor with thermal overload switch; Sundstrand model J3 
single-stage fuel unit; Jefferson ignition transformer; 








| 3-piece Lovejoy flexible coupling; Sirocco type blower 


wheel and buss bars for positive ignition. 


Made by: Eckhart Mfg. Co., Inc., 931 Lehigh Ave., 


| Union, N. J. 


Circle E22 on coupon, page 198 


_LL Bilton Pumps are close-coupled, 


suitable for bulk station Applications 


LL BILTON PUMPS, addition to Byron Jackson’s close’ 


| coupled pump line, feature a BJ mechanical seal. These 


_ are single stage, CTs 
| single suction 





| Annex, Los Angeles 54, Calif. 


units, with an en- 
closed impeller. 
They deliver up 
to 80 gpm at 75 
ft. head and can 
handle up to 150 
ft. heads at lower capacities. 

Pumps can be mounted vertically, horizontally or at any 
angle and pump cases can be rotated for horizontal or 
vertical discharge. The new models are recommended for 
general pumping needs, including airconditioning and 
bulk station use. Other Bilton pumps up to 60 hp. are 
available. 


Made by: Byron Jackson Co., P. O. Box 2017, Terminal 








Circle E23 on coupon, page 198 
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IMPORTANT 


THRUSH 


DEVELOPMENTS 
IN A SINGLE YEAR 









THRUSH 
VACUUM BREAKER TANKS 


Look for the Vacuum Breaker when you 
buy Pressure Tanks. It’s a real time-saver at 
no extra cost... and only genuine Thrush 
Pressure Tanks have this feature. Enables 
you to drain a water-logged tank completely 
in just a few minutes. A real improvement in 
Pressure Tanks. 


THRUSH 
TANK DRAIN 


You can sell a Thrush Tank 
Drain for every expansion tank on 
any existing installation. Saves 
money for your customers, saves 
time and bother for you... and you 
make a profit, too. The Thrush Tank 
Drain screws into drain tapping. 
























THRUSH 
BALANCING 


| WATER 
hannah CIRCULATOR 


Save time and trouble in saneicaiiinaiiaiiiai: 
balancing radiant coils with ABLE FLANGES 
these precision-built Thrush Bal- 
ancing Valves. Give accurate 


IMPROVED 
THRUSH 


control of flow and panel tem- Ruggedly built and compact... the time tested 
perature. Positive filling and Thrush Water Circulator for °55 has greatly in- 
venting assures maximum effi- creased capacity and quieter operation than ever. 
ciency and full panel output, Job-rated power for each size, 4” H, 1” H, 144” H 


and 14,” H... the biggest value in Water Circu- 
lators today. 

THRUSH MANIFOLDS 

Sve then. cave For more information, see your 

: wholesaler or write Dept. C-1. 


space, save fittings. 

1” and 114” sizes 
Return Manifold each with 2, 3 or 4 

with Balancing Valves branch outlets, 


H. A. THRUSH & COMPANY 


PERU, INDIANA 





Supply Manifold 
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NO ONE GAUGE FOR 
All INSTALLATIONS 





with the newly improved 


Xochedls \NIVERSAL” 


oil tank gauge 


IT’S WEATHERPROOF! .. . Ideal for both indoor and 
outdoor use. You have to stock only one gauge for 
all installations. 


NEW TYPE PLASTIC HEAD is hermetically sealed . . 
makes it absolutely leakproof, dustproof and shock- 
proof. Pressure-tight, too. 


POSITIVELY PREVENTS FUMES and seepage from leak: 
ing out. This is because there are no holes. A per- 
manent magnet transmits float-arm action. 


EASY-TO-READ “‘DUAL DIAL” saves time and effort in 
checking and filling tanks. 


EASY TO INSTALL and stocked by lead- 
ing wholesalers everywhere for all 
standard oiJ burner storage tanks. 
Underwriters’ approved. Rochester 
Manufacturing Co., Inc., 8 Rock- 
wood Street, Rochester 10, N. Y. 


OFPENDABIE § ACCURACY 


MANUFACTURING COMPANY, INC. Sls 


DIAL THERMOMETERS GAUGES AMMETERS 
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. New Products 


International Heater announces 
two oilfired horizontal Furnaces 


TWO INTERNATIONAL Economy horizontal, oilfired furnace- 
burner units, with bonnet outputs of 84,000 and 112,000 
Btu /hr, have been _ 
announced. Mod- 
els OS-84E and Os- 
112k are 20” 
high, with burner, 
controls, observa- 
tion and cleanout doors, ie access door and flue outlet 
all on one side. 

Both furnaces are shipped factory assembled with com- 
bustion chambers installed. Warm air discharged can be 
changed from right to left by inverting the unit and 
rearranging the burner and observation door. 

Made by: International Heater Co., 101 Park Ave., 
Utica 2, N. Y. 

Circle E24 on coupon, page 198 





Bendix-Friez automatic Control 
for Humidifiers or Dehumidifiers 


A LOW-COST HUMIDITY CONTROLLER developed by Bendix- 
Friez provides automatic control for electrically powered 
humidifiers and dehumidifiers up to 
1/6 hp. The control is attached to a 
wall outlet, plugged into the humidi- 
fier or dehumidifier and then operates 
in much the same manner as a typical 
room thermostat. 

When used with humidifiers and 
the moisture content of the air falls 
below the set level, the control turns on the humidifier, 
shutting it off when proper moisture content has been 
attained. It works in reverse order when specified for use 
with dehumidifiers. 

Made by: Bendix Aviation Corp., Friez Instrument Div., 
Towson, Baltimore 4, Md. 

Circle E25 on coupon, page 198 





Dole 1D air Valve is a fast Venting, 
fixed Orifice, non-adjustable Type 


DOLE 1D air valve has been announced as a fast venting, 
fixed orifice, non-adjustable air valve for use with auto 
matically fired, one-pipe steam heating systems where rapid 
air elimination is desired. The valves are tamper-proof, 
being factory-set to vent air much faster than regular type 
air valves. 

Designed to operate at low pressures, Dole recommends 
setting the pressure regulator to cut off at 2 lbs.’ pressure 
or less at the valve. The 1D valves are described as prov 
viding ample steam circulation to large or distant radiators 
without starving the system. 

Made by: The Dole Valve Co., 1933 Carroll Ave., Chi 
cago 12, Ill. 

Circle E26 on coupon, page !98 
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way out FRONT 


BECKETT 


ENGINEERED 


Oil Burners 





“lee Mounted for “Unt” epics Distinctly different in design and 
Basic Principle of operation... 
A principle that represents the 
acme of simplicity, yet com- 
plete recognition of the require- 
ments for excellence of com- 


bustion and low operating costs. 


R. W. BECKETT CORPORATION 
Elyria, Ohio 





"Conversion" companion to the ''Plate- 
Mounted" .75 to 13.0 gph. 


This all new modern Beckett manufac- 
turing plant is the home of today’s 
finest engineered oil burner. 















iw GS houré ZG 

- WareHoust, MANUFACTURING 
-~CenTen Rivce ROAG, ELYRIA 
ton tue A.W. BECKETT j 


















































USE THIS CHECK LIST 


See if you’re selling 
a really up-to-date 


Thorough atomizing 
of the oil with primary 
and secondary air at 
the nozzle? 


DOES THE BURNER YOU'RE SELLING HAVE: 





Unique nozzle guaran- 
teed against clogging 
for 15 years? 





Simple oil metering ad- 
justment over complete 
range from .50 to 3.00 
gallons per hour while 
the burner operates? 


Self purging two-stage 
fuel unit that purges 
the last bubble of air 
from the oil? 





“Free Floating” piston 
for dependable air-free 
oil metering? 


Oil operated positive 
shut-off valve? 




















“Flo-Mist’ nozzle to 
¥ form a vapor that is model dLP 


almost a gas? 











If it doesn’t have 

all these features, 

it isn’t the last word 
in oil burners! 


It’s easy to see why the new Combus- 
tioneer Low Pressure Oil Burner is 
revolutionizing the industry — it’s a 
tested, ‘‘bug-free’”’ low pressure burner we 
that’s designed to take the service headaches out of ae business. 
And it’s loaded with fuel-saving, sales-making features! 

Get all the facts about this sensational new burner! Get a 
demonstration of its advantages! You'll see why we're so excited 
about it, and why Combustioneer Dealers are so pleased with it! 


Combustioneer is priced right—lets you make a real profit! 
Backed by selling and promotional help in your market! 


& Cnbustiomecr 


Combustioneer Division, The Steel Products Engineering Co. 


Springfield, Ohio 





Low and High Pressure Oil Burners © Gas Burners 
Stokers © Humidifiers © Oil Furnaces 
Be sure to see the complete 
Combustioneer Heating Line in 
Booth No. 133 
at the International Heating 
& Ventilating Exposition in 
Philadelphia, January 24-28. 











. New Products 


Portmar low waterline Boiler designed 
for commercial-industrial Application 


PORTMAR LWL SERIES is available in 16 sizes for automati- 
cally fired commercial-industrial installations. Capacities 
range from 3,650 
to 42,500 sq. ft. 
steam and 5,840 
to 68,000 sq. ft. 
water; Btu output 
ranges from 876, 
000 to 10,200,- 
000 per hour. 

The ASME boil- 
er’s shell is con- 
structed of heavy 
plate with stag- 
gered boiler tubes, 
large furnace volume, and heavy Seite steel plate firebox 
crownsheet. The LwL features a low waterline to over- 
come low headroom problems. Working pressure for steam 
is 15 lbs.; water is 30 lbs. Models can be furnished for 
100 lbs. water working pressure, also. 

Made by: Portmar Boiler Co., Inc., 193 7th St., Brook- 
lyn 15, N. Y. 





Circle E27 on coupon, page 198 


Air-Jet packaged chimney Unit 
has authentic brick-look Top 


AIR-JET packaged chimneys now offered in a model that 
has an authentic brick-look chimney top. Retaining all 
the features of conventional Air-Jet 
models, the “Brick Beauty” is of em- 
bossed aluminum construction finished 
brick red with depressed off-white 
mortar lines. 

The chimney weighs less than 100 
lbs. and is UL approved for use with 
all fuels. Design contains a porcelain 
steel smokepipe, draft top and flash- 
ing. 

Made by: General Products Co., 





Fredericksburg, Va. 


Circle E28 on coupon, page 198 


M-H Tel-o-Set pneumatic Instruments 
perform Variety of control Functions 


A MINIATURE pneumatic instrument capable of performing 
control operations previously requiring a variety of dif’ 
ferent instrument models and 
variations has been developed 
by Honeywell. The universal 
instrument, Tel-o-Set control- 
ler (illustrated), with simple 
adjustments and additions of 
parts, incorporates control 
features as varied ranges of 
reset rates and rate action. A 
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The efficient design of the Autopulse Model TUX insures 
maximum lifting power and a dependable automatic fuel oil 
supply, with great economy in use and long service life under 
heavy duty requirements. The Autopulse Model TUX is a 
Wall Type Fuel Oil Pump designed as a complete self-con- 
tained unit. Within its capacity it lifts fuel oil from a storage 
tank and delivers it exactly as the burner needs it — giving 
the user a fully automatic fuel oil supply, with little or no 
attention. 


the AUTOPULSE model TUX 


IS ECONOMICAL, runs only when the burner needs fuel. 


GIVES EXTRA LIFTING POWER — because of its efficient 
roto design. 


GIVES LONG SERVICE LIFE — thousands of installations 
in use have been in operation for many years — many of 
them for 25 years or more. 


IS QUIET IN OPERATION, has no reciprocating motions, 
no sudden stops, resulting in smoother, quieter operation. 


CAPACITY: The Autopulse Model TUX delivers 3 pts. of 
fuel oil with each pumping cycle . . . 30 gph at no lift, 
or 25 gph at 25’ vertical lift. 


MOTOR: Has a special high starting torque motor. Stand- 
atd is 110v., 60 cy. Direct Current or special voltage 
motors can also be supplied, according to motor manu- 
facturer’s charges. 


INSTALLATION: Complete instructions furnished with each 
pump. Installation can be completed by one man. Practi- 
cal wall bracket is supplied with each pump package. 
There is only one electrical connection, in addition to 
usual fuel oil feed lines. 


The Model TUX and the Model R for installations re- 
quiring higher capacities Autopulse Fuel Oil Pumps cover 
the entire Wall Pump field. Write for any additional 
information or details you may require. 


RUTOPULSE you automatic ful aypaly 


AUTOPULSE CORPORATION 218 €. Dowland St., Ludington, Mich. 
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AUTOPULSE model TUX 
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The ingenious yet simple design and 
operation of the Autopulse rotor, is 
responsible for its high lifting power. 
The motion of the rotor—a cam 
operated semi-roll, has no sudden 
starts and stops, reducing wear to a 
minimum and providing exceptionaily 
long service life. 
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INCREASE ¢ EQUIPMENT GALES 


cut down delivery casts 


Sentry ODF* Tank Gauge tells 
drivers what they want to know 


at pomnt of delivery/ 


a 


} 





“THAT LITTLE 
SENTRY GAUGE SURE 
SAVES US BOTH A 
LOT OF TROUBLE!” 





TELLS WHEN 
ol 15 NEEDED 


*Oil Dealer's Friend i HOW mucH 


a ' 2 hd 1s NEEDED 











_ WHEN TO 
STOP. FILLING 


STOP FILING >] oo. 


—— i 
Sentry ‘‘ODF'' remote 
reading gauge 


a 








ONLY 


Above is SENTRY’S newest — The 
ODF At-A-Glance tank gauge that’s 
setting new records in building sales 
and customer goodwill. Located out- 
side of building at fill pipe, this easy- 
to-read weather-proof gauge shows the 
exact oil level in the indoor tank. Saves 
costly time consuming trips to base- 
ment, unnecessary hose unreeling and 
eliminates over-flow. Permits delivery 
without disturbing customer. 


Other constant-register SENTRY 
gauges include combination tank and 
remote reading, barrel gauges, direct 
reading, and gauges for stove and space 
heater tank. Write today for full in- 
formation about these fast moving bus- 
iness getters. Advertising aids available. 


Combination At-A-Glance tank 
and remote reading gauges 





Sentry stove and 
space heater gauges 
Sentry At-A-Glance 
barrel gauges 













4 On guard— 
(9 24 hours a day 


( 
y= 
KRUEGER, Seni GAUGES 


Sentry At-A-Glance 
tank gauge 


ity Therma-Gauge 





GREEN BAY + WISCONSIN 
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OFFERS SUCH A COMPLETE LINE 
OF DIRECT AND REMOTE READING TANK GAUGES 





Sentry superior qual- 








. . « « New Products 


| miniature pneumatic recorder permits one basic model to 
| provide the necessary circuitry for use with any model of 
| force-balance controllers. 

Major sections of the instruments can be removed for 
easy servicing. " 

Made by: Minneapolis-Honeywell Regulator Co., Indus- 
trial Div., Philadelphia, Pa. 


Circle E29 on coupon, page 198 


Jackson-Church adds 14th Model 
to line of suspension Furnaces 


JACKSON-CHURCH CoO. has added a new oilfired 196,000 
Btu output suspension furnace, designed particularly for 
two-bay _ service 
stations. The unit, 
01-245-S19, is the 
14th model in the 
J-C suspension 





series. 

The internal 
design has been revised to simplify periodic checking and 
servicing. Internal baffling is absent and the heat exchanger 
area can be cleaned out without removing the burner or 
wiring. Blower compartment is accessible from both sides 
making it possible to remove the blower and motor without 
disturbing any components or disconnecting ductwork. A 
bottom horizontal discharge blower passes a maximum 
amount of air over the primary surface of the heat 





exchanger. 

Overall length of the furnace is 77/@”; height 27%", 
and width 32”. The unit is shipped complete with burner, 
blower, blower motor and controls. 

Made by: Jackson & Church Co., Saginaw, Mich. 

Circle E30 on coupon, page 198 


George Evans Corp. makes aluminum 
Filter for heating, cooling Systems 


THE GEORGE EVANS Corp. has introduced an all aluminum 
lifetime air filter for commercial, industrial and residential 
heating and cooling systems. "“y.7~ 
The filter has precision an- 
gled openings which set up a 
higher turbulence within the 
filter and cause the air to 
travel more than three times 
the width of the filter from 
the inlet to the outlet side. 

The filter pack has been 
machine stamped to have 
rough, talon-like burred edges 4 
which grip and hold the dirt, Air is forced to travel 1.24 
miles of these edges in a 20” by 20” by 2” size filter. The 
pack is made with larger openings on the inlet side and 
progressively smaller openings on the outlet side. This 
permits the dirt to penetrate deep into the pack. 

Made by: George Evans Corp., Moline, Ill. 

Circle E31 on coupon, page 198 
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) AIR \\| WALL 
HOME HEATING 


ano COOLING 





New ’55 models don’t grow on trees. And simply by 
“signing up” with G.E. doesn’t mean you will find 
heating and cooling prospects breaking down doors 
to place an order. 

On the other hand, you’ll find that the good 
things in life come a lot faster and easier... when 
you have that G-E monogram over the door of 
your shop. 

The advantage is yours... because folks every- 
where have confidence in G.E. You sell a full line — 
a line designed to meet every home heating and 


HOME HEATING & COOLING DEPT. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 


ail 


BUSINESS PAID FOR MY NEW CAR 
eee AND MY HEATING SALES 


ood things happen when you 
\ sign up’ with GE. 


















JUST MY EXTRA PROFITS 
ON G-E HOME COOLING 








ARE UP TOO SINCE | 
SWITCHED TO G-E 


cooling need! As if that weren’t enough, there’s a 
famous warranty that gives you and your cus- 
tomers more protection than anything you’ve seen 
yet—5 years on the sealed-in system of the cooling 
unit, for example. 

If we’ve whetted your appetite...if you want 
to find out how you can get in on the fast-moving 
G-E picture... just send the coupon below. Learn 
about the great G-E line and the new G-E “Charlie 
Boggs” Profit Plan. Obligation? None at all. Ex- 
cept the one to yourself, and to your future. 


General Electric Co.—Home Heating & Cooling Cepi FO-1 
Bloomfield, N. J. 


Yes, | want the facts on why “signing up” 
with G. E. will step up my sales and progress. 





Type of Business 


Address_ 


| 
| 
| 
| 
| Name 
| 
| 
| 
| 
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Simple one Inexpensive! | Kunkle safety and relief Valves 


for steam or hot water Heating 


TWO ASME STANDARD, N. B. Certified safety and relief 
valves made by Kunkle are Fig. 215 set at 10 or 15 lbs, 
for steam heating boilers; Fig. 237 for 30 to 125 lb. settings 
for hot water heating and supply boilers, tanks and lines. 

Bulletin 215 contains ratings and specifications for these 
new valves as well as similar information for Fig. 127 
combination relief and safety valve for 30 to 160 psi capac- 
ities. Figs. 34 and 36 low pressure steam heating boiler 
valves. 

Made by: Kunkle Valve Co., 121 S. Clinton St., Fort 
Wayne 2, Ind. 

Circle E32 on coupon, page 198 


Econo Magic Head Circulator built 
to overcome heavy line Resistance 


MAGIC HEAD circulators announced by Econo have been 





designed to overcome heavy line resistance to flow of 


“3 Way Weather-Flo”’ | water imposed by 
| long tubing foot- 


for indoor-outdoor heat control Store 
of small buildings tings and bends 


Here’s the most inexpensive, most effective indoor-out- sometimes en- 





door control ever designed for small buildings. Takes | countered in com- 
only an hour to install in new or existing homes—no | plex radiant 
special skills or tools needed. The simple design makes panel, baseboard 
call-backs unnecessary! or split-level sys- 


provides better heat tems. The pump incorporates an open fin Power Pellor 


“3 Way Weather-Flo’”’ measures the indoor, outdoor 
and heating system temperatures—at 3 key points! It 
maintains a constant, even flow of heat by anticipating 


coupled with oversized waterways and features an adjust 
able head assembly, rotatable to any angle for any direc 
tion of flow. 


requirements. Eliminates ‘‘hot shot’’ heating and strati- | The Magic Head is a horizontal circulating aaa i 
fication. Positively produces C.A.C. on all warm air equipped with a full power, custom-designed motor with 
systems. Reduces fuel costs substantially! built-in overload, oversized bearings, special leak resistant 





oil and water seals. 
Made by: Econo Products Co., East Haddam, Conn. 
“3 Way Weather-Flo” is applied with equal ease to | Circle E33 on coupon, page 198 
warm air or hot water systems (gravity or forced | 
flow) fired with coal, oil or gas. Each is more effective | 
when properly controlled! | Low Temperatures in empty House 
| 


noted by Alarm-A-Lite’s Flashing Light 


ALARM-A-LITE is a signal device that warns of temperatures 
below 50°F. in an unoccupied home or building. It plugs 
into an ordinary 110 volt out- 
let and consists of a flashing 
red light primary circuit and 


works on all systems 





Outdoor controls for multiple unit buildings 


“Weather Man” Regulator — controls steam, water or 
warm air systems— provides night set-back and morn- 
ing warm-up. The outstanding control for apartments, 
commercial and industrial buildings. 


“Weather-Flo”’ Regulator — the ideal control for warm 
air or hot water systems. Produces a constant heat 




















flow by changing the air or water temperatures as a nonflashing red light 
outdoor temperature changes. mounted on top of the unit. 
: ore ‘ A side é d 
Contractors, write today for brochures and price information. side receptacle can be use 
Find out how simple your installations can be! to operate a household lamp. 
. In operation, Alarm-A-Lite 
_. on WEATHER CONTROLS is placed near a window so 
AUTOMATIC DEVICES CO. that it can be observed from " 
714 Hillgrove Avenue, Western Springs, Ill. outside the house. When its thermostat detects low 
5 m >d light begins 
See us at Booth 314 at the International Heating & Air 7” imma ¥ a normally heated wassaslaalent 18 ‘od t0 
Conditioning Exposition, Philadelphia, Pa., January 24-28 flashing and continues until the temperature is raise 
Januar 
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PEERLESS 


BOYERTOWN 





GAS and OIL-FIRED 





for residential - commercial - industrial use 





SIZES for WATER 





SIZES tor STEAM 


e Quality since 1908 

e Water Tubes 

e Assembled Sections 
e Assembled Base 

e Year Round Hot Water 
e 2" Glass Insulation 

e Ready Accessibility 
e Modern Styling 

e Compact Design 

e Easy Installation 

e Built for Long Life 

e AGA, IBR, ASME, UL 



































GAS-OIL 
No. 1 Series 


PEERLESS Famous Water 
Tube Construction 


made of 


CAST IRON 


the lifetime metal 


Get FULL DETAILS of this PROFIT LINE. Mail coupon 
below for PEERLESS Dealership details. 


Oe cee ces ees eS SS SS SS Se cr 


looking forward to our GOLDEN ANNIVERSARY serving 
America’s heating needs 





THE PEERLESS HEATER COMPANY 
DIV. THE EASTERN FOUNDRY CO. BOYERTOWN, PA. 


A 


THE PEERLESS HEATER CO. 

Div. The Eastern Foundry Co. 

Boyertown, Pa. 

Gentlemen: 

Please tell me how | may become a PEERLESS Dealer. 

















Name Position 
Firm Name 

Address 

City State 
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the “OIL ara —ry aii 
outperforms all others 


COSTS YOU LESS 


gives more dependability 
gives you greater profits! 


See also QUIET-HEET’s GAS BURNERS, SUMP PUMPS 
Booth 803'in PHILADELPHIA — or WRITE for DETAILS 











| QUIET-HEET MFG. CORP. Dept. P, 44 Oliver St., Newark 5, N. J. ! 
‘ | am interested in: ‘ 
i QUIET-HEET OIL & GAS QUIET KOOL ‘ 
‘ BURNERS, SUMP PUMPS AIR CONDITIONERS : 

1 
! ‘TYPE OF FIRM 
: Manufacturer FP Reeeete ne er even eemeremen ae eres ' 
' 1 
' Wholesaler SS ral lata gee PE Oe 7 
5 —_—__—_Dealer ‘ 
: Mfr. Rep. INE 6c cctonnscrenipsnmccsinn Reena e 
=e See eee RE RR BRERA EROS SS SSS SSS SS OSS ee T eS ses Sess aad 
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a safe level. 


The signal is intended primarily for use by 
homeowners who go on winter vacations or otherwise 
leave their homes unoccupied, and arrange with neighbors, 
for example, to check to see if the signal denotes a low 
temperature condition. 


Made by: Custom Mfg. Co., 
Chicago 39, Ill. 
Circle E34 on coupon, page 198 


4105 Fullerton Ave., 


Sectional Stackbins provide Flexibility 
in the Storage of Parts and Supplies 


SECTIONAL STACKBINS are 
available in six sizes, provid- 
ing flexible, multiple-opening 
system for storing parts and 
supplies. Stack containers of 
the same or smaller size are 
positioned on top of larger 
units without tools, 

All bins follow the basic 
design and are made of heavy 
gauge, welded, sheet steel. 

Made by: Stackbin Corp., 
1337 Main St., Pawtucket, 
R. i. 





Circle E35 on coupon, page 198 


Universal Products offers Line of 
oilfired, suspended furnace Units 


SIX MODELS comprise the line of oilfired, suspended furnace: 
burner units available from Universal Products. Maximum 
bonnet outputs range from 90,000 to 450,000 Btu/hr; 
oilfired models have flange-mounted, pressure atomizing 
burners, gallonage rates from 0.75 to 4.0 per hour. 
The units feature a triple pass heat exchanger, are 
shipped assembled with burner in separate carton. Boiler 
tubes and triple pass construction create long flue travel 
and provide a large amount of radiating surface. 
Made by: Universal Products Mfg. Co., Auburn, Ind. 
Circle E36 on coupon, page 198 


General Electric new boiler Line 
fitted for hot water heating Systems 


GENERAL ELECTRIC’s LAH line of oilfired, all-steel boiler 
units is furnished with standard equip- 
ment, including water circulator, hot 
water trim, thermally timed control, 
limit control, thermostat and combina- 
tion domestic water-reverse acting 
Intended for baseboard, con- 
vector or radiant hot water systems, 
the boilers are offered in 100,000 and 
140,000 Btu/hr sizes, supplementing 
other G-E oil boilers rated up to 450,000 
Btu /hr. 

Special features include a single- 
shaft, self-lubricating G-E motor com- 


switch. 
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COSTS LESS!!! 






MEETS ALL REQUIREMENTS!!! 





UNDERWRITERS’ 
LABORATORIES 


1A" iPS | 








ELIMINATES GUESSWORK!!! 


TEO UN 
» (y 
\ Be 39 
$05, °% 80) 
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VENT SIGNAL 








Patented in Canada — U. S. Patent Pending 


The ECHO VENT SIGNAL—One piece reduc- 
ing bushing and VENT SIGNAL combined. Made 
of high grade grey cast iron, attractively finished 
and rust-proofed. 


The NEW DUAL PURPOSE I1/," x Il/4"" x 2" 
makes it adaptable for I!/," or 2" tank openings. 
The simplicity and durability of the ECHO VENT 


SIGNAL makes it simple to install either in base- 
ment or underground tanks. 


SAFE FUEL OIL LEVEL PRE-SET 
PERMANENTLY AT FACTORY 


MODELS FOR EVERY TANK—OLD OR NEW 
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NEW DUAL- 
PURPOSE MODEL 





This device whistles while tank is being filled. 
When tank is full whistle automatically shuts 
off. It is positively foolproof, unconditionally 
guaranteed against defective workmanship and 
materials. 











AVAILABLE FROM YOUR LOCAL WHOLESALER 


A. B. CARLSON & COMPANY INC. 


349 WOODLAWN AVE. 


MANUFACTURERS OF THE POPULAR AURORA 64, ILL. 


ECHO—OIL BURNER ACCESSORIES 
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23.85 to $37.85 


from this each time you install a heating system 


Get to know about skulking dry heat and you'll make money 
from if. 

For dry heat is a demon that haunts your customers — unglues 
their furniture —fuzzes their rugs — sparks their lamps — makes 
them chilly when the temperature is high enough. 

But sell them a Walton Humidifier that produces water vapor 
without heat — easy to run —no filters, no nozzles, no pans — and 
they'll say you’re a pretty smart heating man. 

And you are. For, in addition to making your customers happy, 
you'll make a neat profit. An extra $23.85 to $37.85 every time 
you install a heating system. For there is a Walton designed to 
control the humidification, a special unit for each kind of heating 
plant — both wet heats and warm air. Some portable; some attach 
right to the furnace. 

Want to know more about Walton’s ‘Positive Humidification’’? 
Get “The Driftwood Story.’ Free. Send coupon today. 




















POSITIVE 
. _ HUMIDIFICATION SYSTEM 
ES 1 
! . se iced j cetera’ h oge * “The Driftwood Story."’ | like | 
| Alr Conditioning | the sound of that extra profit. 
| oe ee Re iene | 
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pressor and built-in tankless coil located over the combus- 
tion chamber. Low pressure oilburner fires the units, de- 
signed for the G-E “turnback” flame. 
Made by: General Electric Co., 

Cooling Dept., Bloomfield, N. J. 
Circle E37 on coupon, page 198 


Home Heating and 


Williamson Heater brings out 
waterless home Airconditioner 


NO WATER, sewer connections, water towers or pumps are 
required by the Williamson waterless airconditioners. 
Air instead of water is used 
as the condensing medium. 
The air-cooled condensing 
unit, located outdoors, can be 
hidden by shrubbery. 

Duct type, package and 
counter-flow units are avail- 








able in two, three and five 
h.p. sizes. Duct type units 
require no floor space; a cool- 
ing coil is inserted in or connected to furnace heating 





pipes. Liquid and vapor lines run from the coil to the 
condenser. The counter-flow unit is installed under the 
counter-flow furnace. Compressors are guaranteed for 
five years. 
Made by: The Williamson Heater Co., 3500 Madison 
Rd., Cincinnati 9, Ohio. 
Circle E38 on coupon, page 198 


Temperature Recorder with Chart 
available from Electric Auto-Lite 


A TEMPERATURE RECORDER (Model 1000) with a 6”, evenly- 
calibrated chart has been added to the line of indloseeil 
thermometers manufactured : 
by The Electric Auto-Lite Co. 
It is available with 24-hour 
or seven-day electric or me- 
chanical chart drive. 

Standard chart ranges be- 
tween minus 40 to plus 550° 
F. Pictured is Model 1000-B, 
portable with leather strap 
handle and capillary tubing j 
on spool at back of case. Other waste can be permanently 
mounted. The recorder has an aluminum die-cast case and 
is 7%" high, 654” wide and 3” deep. It is available with 
cycle indicator. 

Made by: The Electric Auto-Lite Co., Toledo 1, Ohio. 

Circle E39 on coupon, page 198 





Permanent Thread for Sheet Metal 
provided with Quintlock Fastener 
FOX PRODUCTS’ Quintlock cadmium-plated steel nuts bite 


into the surface of sheet metal to form a permanent torque’ 
resistant thread in the sheet, and receive machine screws 
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Designed for Easy Conversion 
from One Fuel to the Other 


Designed for operation with either oil or gas, 
these Niagara “Convertibles” provide eco- 
nomical, modern, automatic warm-air heat 
for homes ANYWHERE — “Activated heat” 
(warm air in motion — LIVE heat!) ... and are 
easily changed from oil to gas or gas to oil in 
the event a change in fuel becomes desirable. 


















Every Series 60 Convert- 
ble furnace is equipped 
oe . with the exclusive Niag- 
: ara-made_ rectangular 
heat exchanger of steel, 
making possible excep- 
tionally compact units. 














Model 60-75 VAC 
OIL 


@ The complete Ni- Series 60 Convertible furnaces 


agara lines include 
gas, oil and coal 
furnaces for all 
types of installa- 
tions, and Niagara 


are available to meet any type 
of installation . . . “high-boy” 
down-flow and conventional 


Cooling Units de- up-flow, both generally located 
J signed to use the ‘ tilit r it 
h blower, filter and ee ee a 





ducts of forced air and conventional forced-air 
heating systems. 
Write for detailed 


information. 








types for basement installation. 


Model 60-70G 
OIL 


Gas @ Oil © Coal Furnaces © Summer Cooling Units 
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Model 60-75DFAC 
GAS 




















Model 60AC 
OIL or GAS 


NIAGARA FURNACE DIVISION 2155 vestam sracer oN Eleverano ts, onto 














thar’s gold in them thar 
a homes ! 




















ALDRICH 


Boiler-Burner Line 
(OIL OR GAS FIRED) 


The big prospects today are the small homes. Stake 
out your claim on this profitable market with the 
Aldrich Gulf Stream Boiler-Burner line, developed 
specifically to heat today’s small home. The Gulf 
Stream is manufactured in 5 sizes; the right unit fits 
each home for fuel economy, and fits in less space! 

Aldrich Gulf Streams provide net ratings from 
74,000 to 189,000 BTU per hour. Diameters 22” to 
25”, heights from 44%” to 6112” mean handling 
ease in installation, added space-savings in basement 
or utility room. There’s plenty of hot water, up to 
255 GPH, when tankless coil is included. 

All Aldrich Gulf Stream models are available in 
“Standard” or “Package”. The convenient “Package” 
unit is pre-wired, accessory equipped, ready to set in 
place and connect. 

For a bigger share of today’s big market, feature 
the Aldrich line — first with builders and buyers! 


HOT WATER HEATERS — Internally galvanized, high deliv- 
ery direct heating, no slow storage. SERIES “B”— 93 to 
850 GPH at 100°F. rise. SERIES “C”— 100 to 255 GPH 
at 100°F. rise. 


ALDRICH COMPANY 
103 E. Williams St. @ Wyoming, Illinois |:}344 9 45 
A Subsidiary of Breeze Corporations, Inc. a 
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without the need to be held by fingers or wrench. Prongs 
on the four corners of the nut are embedded in the metal 
by a hammer blow or arbor press, locking the fastener 
against screw torque, and a collar around the thread cuts 
into the side of a hole in the sheet, anchoring the nut against 
reverse fall-out. 

They are available in five machine-screw sizes: 4-40, 
6-32, 8-32, 10-32, and 4-20, along with collar lengths to 
fit sheet thicknesses ranging from .050” and up. 

Made by: Fox Products Co., 4720 N. 18th St., Phila 
delphia 41, Pa. 

Circle E40 on coupon below 


Marietta introducing three Models 
of fire tube Boilers for new Homes 


ADDITION of three models of vertical fire tube boilers has 
been announced by Marietta. They have been designed for 
small homes, particularly new home application, with con 
struction and operating features aimed at increasing efh- 
ciency, reducing cleaning time and achieving quiet opera’ 
tion. These units are described as using simplified piping, 
with all controls in front of the boiler. 

The new models, as well as the other boilers in the 
Marietta line, are intended for automatic firing. 

Made by: Marietta Metal Products Corp., Marietta, Pa. 


Circle E41 on coupon below 








READER SERVICE COUPON 


FUELOIL & OIL HEAT READER SERVICE 
2 West 45th St., New York 36 
REPLY CARD JANUARY 
Mail Now—Card Expires March 31, 1955 





Circle numbers of new product items on which you 
want more information: 


NEW PRODUCTS 
ti eee se & & BS ® 


ElO Ell E12 E13 E14 EIS E16 EI7 E18 
Ei9 E20 E21 €22 €23 E24 E25 E26 E27 
E28 E29 £30 E31! E32 E33 £34 £35 £36 


E37 £38 E39 E40 E41 





ADVERTISEMENTS—Give page number and name 
of advertiser about whose products you want more 
information. 


a neers 





Vour NGMO .cccicsccccscvcccsvccccsccccvcoveesss 
a re eee ree Position .....-+++*: 
BORON 6 nice Ser dntebieaeiciew eee vine Sepelumes cmenee naumme 
Check Classification of principal dollar volume: 

(C Fueloil Dealer [1] Parts and Equipment Jobber [) Manufacturer 


(C0 Manufacturer Employee (] Manufacturers Rep. () Oilheatieg 
Dealer [) Other 





ee 








January 
1955 


FLA 


Telesec 
tantly 
sired fe 


Interch 




















OIL BURNER. NOZZLES _ : 
with Mirror Finish Tip A 
- individually flow tested for volume, ide es \ 










DRAFT REGULATORS 


with original and exclusive 
features 


e Atiunats Calibrated Paeent 
__ @ True Balance 
‘© Sensitivity & Bearing Surfaces 


© True Alignment © 


2 MODEL 
Kel holds 30 
Sueaee ae Ae 


TELESCOPING 
FLAME INSPECTION | 
MIRRORS 


Vi, 
Telescoping adjustable handle-4in- 


tantly extended and locked to de 


sired length. y 


Interchangeable (round or réctangular) 


Pr wroprunrale! 


SOLD" omy r THROUGH JOBBERS AND MANUFACTURERS 
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In Figs. 1, 2, and 3, the numeral 2 
represents a receptacle for kerosene. 
Fueloil flows into a combustion cham- 
ber 5 through a tube 6. Fuel in the fuel 
receptacle flows successively into com- 


Cilheating Paten t4 


by 
Melvin Nord? 


a2 stion chamber 5 and chamber 8 
Oilfired portable Heater her haenen Lirias 


with vaporizing Burner 
U. S. 2,674,239, issued to Kurt B. K. A. 
Lundberg, describes a kerosene heater 


that the same liquid level is obtained 
in the chambers and in the receptacle. 
When the heater is to be used, methyl- 
ated spirit is poured into the bowl 27 
and ignited. A piece of cotton waste 
is fixed on a hook which is lowered into 
the chamber 8 and ignited. The oil sur- 


for drying recently built houses, for 
heating greenhouses, etc. 


*Patent Attorney, Detroit, Mich 


RANCH - 
STYLE JOBS Te 











C UTILITY 
3 ROOM JOBS 


wn YY 7D 
—_- ™ . 


ABSOLUTELY 


GUARANTEED 
TO CURE PULSATIONS! 

















(HCM-SF) (ON 0.65 TO 1.65 GPH INCLUSIVE) 
— Difficult low, zero, or down draft jobs in ranch-type 
Only homes or other “problem” homes lick themselves 
when you use the new HCM model HART Oil 
fa A R T Burner with the Supia-Flame Head. Pulsationless 
burning is guaranteed! * 
Gives You | *MONEY-BACK GUARANTEE 
| (to experienced, bonafide oil burner men) ’ | 
All Four! | Order a HART Supra-Flame Burner. Install it on 


| your toughest pulsating job and poorest draft con- 
ditions. If, within 60 days, you are not completely 
satisfied in every way with the HART Supra-Flame 
Burner, we'll take it back and refund price of burner, 
no questions asked! 

During the show, our headquarters 


willbe ROOM 511 
HAMILTON COURT HOTEL 


39th and Chestnut 
Within walking distance from Convention Hall 


TS 


1. Guaranteed to cure 
pulsations. 


2. Silent operation. 


3. No “cut and try" 
adjustments — head 
welded in as part of 
draft tube and nozzle 
assembly. 


4. COs readings 10.5 to 
12.5% without smoki- 




































ness, Peoria, Foot of 
Illinois Phone 4-927] Junction St. 
ORDER NOW. PHONE COLLECT, TELEGRAPH OR WRITE ON LETTERHEAD 
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face catches fire and the heating of the 
bowl 27 round the outlet 26 produces 
a strong draught so that the combus 
tion gases from the combustion cham 
ber 5 rise upward to the after-combus 
tion chamber 25. A small part of the 
combustion gases will then pass be 
tween the after-combustion chamber 
25 and the stack 29. 

Secondary air flows in through the 
perforations 21 so that the unburned 
particles in the exhaust gases coming 
from the combustion chamber are com 
pletely burned in the after-combustion 
chamber. This secondary air also mixes 
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New Dunham Valves and Fittings 
So different—they’re patented! 


Larger unrestricted 
waterways than any 


other hot water valve 
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Graduated balance control— 
from full open 


to any degree of closure 


Dunham Circulator Valves (pat. pending) have a larger free water- 
way area than any other hot water valve to assure you full flow with 
minimum friction and circulator load. These new valves are self- 
cleaning and have a new T-type handle that fully opens and closes 
with 4 turn. 
Dunham Balancing Fittings, like Dunham Circulator Valves, have 
a unique sloping valve seat that modulates flow far more accurately 
than the usual vertical seat. You get full balance control from %4 
open, 4, % to full open... for faster balancing on any hot water 
job with fewer ‘“‘callbacks.”’ New Dunham Vent Tee. Complete line also 
‘ ‘ - a includes Circulator Valves, Balancing El- 
For full information on the most complete line in the hot water 


i : : bows and Fittings, Union Elbows and Con- 
industry, clip and mail the coupon. nectors. Straight-way and angle patterns. 


Cc. A. DUNHAM COMPANY 


HOT WATER HEATING — fp Derren mm 
Send complete Hot Water Line Literature. 


aia ee nn ae ee eee 
RADIATION ¢ CONTROLS ¢ UNIT HEATERS * PUMPS « SPECIALTIES SEES Res Se ee 


QUALITY FIRST FOR FIFTY-ONE YEARS Address__ “ain gt GS ee ee 
C. A. DUNHAM COMPANY ° CHICAGO * TORONTO « LONDON Er 
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MAKE NEW FRIENDS 
FOR YOUR BURNERS 

















with ACME ELECTRIC TRANSFORMERS 


In many fields the name Acme Electric means dependable 





transformer performance beyond the standards expected. 
In television, luminous tube signs, cold cathode lighting, 
electronic computation, military and electronic applica- 
tions, Acmé: Electric transformers are first choice of lead- 
ing mandfacturers. Acme Electric oil burner ignition 
transformers can be supplied with a mounting base and 
other mechanical specifications to meet your exact needs. 
They will add a measure of dependability and make new 
friends for your oil burner. 


We invite any oil burner manufacturer to com- 
petitively test Acme Electric oil burner ignition 
transformers against any other make. Samples 
will be furnished for this purpose on request. 


ACME ELECTRIC CORPORATION 
501 WATER STREET ° CUBA, NEW YORK 





. . « » Oilheating Patents 


with the gases leaving between the 
after-combustion chamber and _ the 
stack so that combustion will also take 
place here, the combustion being in- 
tensified by the air flowing in through 
the openings 32. The exhaust gases 
from the after-combustion chamber 
which pass through the outlet 26 are 
ignited again at the flame guard 28 
if they contain combustible particles. 
Should a flame issue from beneath the 
flame guard, it is stopped by the guard. 
The stack is also provided with a flame 
guard. 

The combustion in the combustion 
chamber 5 is regulated by means of 
the plates 12 and 15. When the burn- 
er is to be extinguished, the air supply 
through the perforations 14 is com- 
pletely shut off and the cover 30 is 
swung so as to cover the stack 29. 


Oilburner Nozzle designed 
for constant spray Angle 
A PRESSURE’TYPE ATOMIZER for liquid 
fuels is described by Franz J. M. Ras- 
kin and Kingsley L. Martin in U. S. 
2,674,493. 

In Figs. 4 and 5 (the former show- 
ing the position for maximum capac: 
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Figures 4 and 5 

ity), 1 isa supply pipe for the liquid to 
be atomized. The atomizer body 4 is 
screwed on the pipe 1. Seated against 
the outer end of the atomizer body 4 
is a sprayer plate 5, provided with a 
rearwardly extending cylindrical por 
tion forming a cylindrical chamber 7 
terminating in a conical chamber 8 in 
the body portion of the plate, the 
chambers 7 and 8 together constituting 
the whirling chamber. 

In the cylindrical portion of the 
sprayer plate are tangential slots 9, 
their forward sides being inclined. In 
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NEW MONEY MAKERS 
ARE HERE FOR 55 





New Ford Triple Economy Trucks! 


Five proved, modern short-stroke engines! 


Important advances to prolong engine life, reduce upkeep 


and help you make more money! 





/ New Money-Making 
e POWER! 


Gas-saving short-stroke 
engines with billion-mile- 
proved operating economy! 


Ford’s modern short-stroke 
engines cut piston travel, cut inter- 
nal friction, save gas. New durabil- 
ity! Cargo King V-8’s feature new 
stress-relieved cylinder heads, new 
tighter-seating “dished” intake 
valves, new cobalt-chrome-faced 
exhaust valve seat inserts. Four 
V-8’s and a Six, 118 to 170 h.p.! 


See the Money Makers 











Gt your Fotd Dealers / 


Power Steering is standard on this T-800 
tandem-axle Bic JoB, GVW 40,000 Ibs. 


2 New Money-Making 
e COMFORT! 


Work-saving Driverized 
Cabs cut fatigue for easier, 
safer driving! 


Again in ’55, Ford’s Driverized 
Cabs lead the way in comfort! 
Advances include new full foam- 
rubber cushioning in the seat and 
seat back—yours with Custom Cab, 
plus 16 other ‘‘customized”’ extras, 
at low added cost. Power steering 
is standard on all tandem-axle 
models with Cargo King V-8’s! 





New Money-Making 
e CAPACITIES! 


Trip-saving, high-payload 
construction in the right 
Money Maker for your job! 


From Pickups to 60,000-lb. 
GCW Bic Joss, new Ford Trucks 
give you high payload capacities. 
Ford’s tandem-axle T-800 carries 
up to one and one-half tons more 
payload than other six-wheelers! 
New axles, springs and frames on 
many models make ’55 Ford Trucks 
better load carriers than ever! 


New FORD Triple Economy TRUCKS 
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. ...« Oilheating Patents 


the front face 10 of the plate is a 
cylindrical orifice 11. On the inside of 
the wall of the body 4 are longitudinal 
passageways 18 communicating at their 
forward ends with an annular space 
18a around the back end of the spray- 
er plate 5 and at the rear ends through 
18b with chamber 18c. The 
tangential slots 9 in the sprayer plate 
connect the annular space 18a, at their 


holes 


outer ends, with the whirling chamber 
7-8, at their inner ends. 

A rod 12 carries a cylindrical plug 
13, the forward part of which is first 


reduced in diameter at 14 and then 
terminated in a cone 15. Integral with 
the face of the reduced section 14 are 
projecting fins 16 corresponding in 
number to the tangential slots 9. These 
fins 16 slide in and fit closely the tan- 
gential slots 9 and are beveled on the 
leading ed... to the same slope as the 
conical port on of the plug 13 and for- 
ward sides of the tangential slots. 
The central plug is therefore capa- 
ble of being progressively advanced by 
the rod 12 from the position in Fig: 
4 where the tangential slots are of their 








Only Me LeeeGe Vil Floor Furnaces 


have these 


I 
y 





H. C. Little Automatic, Electric 
ignition Oil Floor Furnaces: 


Standard Register, 50,000 and 
75,000 BTU Output. Dual Register, 
55,000 and 80,000 BTU Output. 


sales-making advantages! 


The only floor furnaces with a 
vaporizing burner listed by the Under- 
writers’ Laboratories for #2 oil! 


Electric power failure can’t crip- 
ple these automatic, electric ignition 
furnaces! They can be operated by 
hand during power failure, to main- 
tain heat when it’s really needed! 


Revolutionary new H. C. Little 
Air-Jet ignitor gives efficient, de- 
pendable service even under adverse 
conditions, such as poor draft, leaky 
valves or low voltage! 


These three sales-making advantages 


can be making sales for YOU! 


Burner 





Name 





75" Anniversary 


Head Office: 

San Rafael, Calif. 
Distributors in 18 
Principal Cities 


[orelaal titel sm ilale 


WRITE FOR COMPLETE PROFIT-MAKING FACTS TODAY | 


H. C. Little Burner Co., Inc. 
San Rafael, California Dept. F-1 


Send profit making facts on your 
OIL FLOOR FURNACES fo: 










Address 
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greatest area, to the position shown in 
Fig. 5 where the slots are substantially 
closed by the fins. 

Due to the direction of the slots 9 
and their small cross section the liquid 
enters the whirling chamber tangen- 
tially at a high velocity and rotates the 
liquid in the whirling chamber at very 
high velocity so that it issues from the 
orifice in the form of a hollow cone 
spray of finely atomized liquid. 


Furnace burner Unit has 
built-in anti-puff Device 
WHEN THE PRIMARY air and oil pro- 
portions in a furnace are adjusted to 
provide a high CO, combustion con- 
tent, particularly where there is a long 
ue travel, a condition known as “puff- 
ing” often results. The principal object 
of U. S. 2,675,365 is to eliminate this 
“pufhing.” The patent was issued to 
Cloyd L. Betzer, and assigned to Gen- 
eral Motors Corp. 

Located within the burner mount: 
ing frame 34 and forming a jacket 
around the burner tube 46 is an air 
supply sleeve 74, forming an annular 
passage 76 between the tube 46 and 
the sleeve 74. 

Outside “secondary” air is drawn 
into ducts 88 by the pressure differen’ 
tial created by the burner operation. 
This air flows through the opening 44 
in the burner mounting plate 36, passes 
through the annular expansion pay 
sage 76 between the burner tube 46 
and the sleeve 74, and enters the fire’ 
box through opening 72. The annular 
expansion space 76 momentarily re’ 
ceives the expanded gases and reduces 
pufhng. 
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UNSEEN QUALITY - - - 


IN Sip HARVEY’S REBUILDING 


It takes more than a good paint job to restore 
a worn part to its original condition. You can 
see the fine appearance of a Sid Harvey 
Rebuilt unit but what you can’t see is more 
important —a call back eliminated because of 
the care and quality built into every Sid 
Harvey rebuilt job. 



























Quality you can’t see means profits you can see. 


Ss Sid Harvey’s rebuilding omits no essential 


step — whether it can be seen or not. 
New Bi-metal Element 
for perfect response These pictures show some of the unseen qual- 
even on critical jobs. ity in a HARVEYIZED RA Relay the same as 
in all Harvey REBUILDING SERVICES—but 
see it for yourself. Visitors to our Valley 
Stream plant are always welcome. 














New Drive Shaft and Clutch Fingers 
to eliminate short cycle and false 
safety shut down. 














Pyrostat contacts 





micrometer set. 























Safety Switch rebuilt 
and modernized. 


\ 


a 














All New — Line Voltage 
Contacts and Armatures. > 








Frame and cover 
cleaned — physically 
H clean — inside and out. 


The appearance and the 
packaging of all Harvey 
Rebuilt Units is in keeping 
with the workmanship 
put into them and a com- 
pliment to your good 
service. 















New monogram 
on every Harvey 
Relay means 
approval by ori- 
ginal manufac- 
turer. 


WD WARNEY AC. 











VALLEN STREAM, NEW NORK 
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Industry Groups 
(Begins on page 72) 


Space heater Manufacturers 
meet at Cincinnati, Ohio 


SIXTY members attended the Oil Di- 
vision and Technical meeting of the 
Institute of Appliance Manufacturers, 
Dec. 6 and 7, 1954 at Cincinnati, 
Ohio. Reports included those made by 
the committeemen attending a meeting 
with the New York Fire Department 
on November 4, principal points being 
the Department's desire to stop the sale 





of second-hand oilheating equipment, 
the use of complete and highly legible 
instruction plates on each piece of 
equipment, the restriction of sales to 
only those appliances listed as standard 
by the Underwriters Laboratories. 


Another report covered the members 
attending the Canadian (CSA) group, 
which met in Toronto on November 
24th, and decided on procedures simi- 
lar to that of the American group. It 
was pointed out that the Canadians, 
for the most part, recognize the work 
that all oilheating people have done on 





A NEW YEAR FOR NEW PROFITS 


Your profits for 1955 depend on a maximum of satis- 
fied customers and a minimum of costly service calls. 


Protect your profits by making sure there is 
a FULFLO FILTER with a genuine Honeycomb 
Filter Tube on every burner you sell or service. 


MEET US AT BOOTH 431 AT THE PHILADELPHIA SHOW 


COMMERCIAL FILTERS CORPORATION 


2 MAIN STREET, MELROSE 76, MASSACHUSETTS 
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ordinances, rules and procedures, but 
still want to develop their own, suited 
to Canadian conditions. 


A further report covered the Insti- 
tute’s contacts with the Boston and 
New England fire authorities, and the 
latter’s decision to use a device similar 
to the Glidden safety flow valve. One 
member reported the Boston authori- 
ties as saying that their records showed 
that overflows caused by high baro- 
metric levels cause almost all of the oil 
fires in Boston, though it was pointed 
out that the total fires from such causes 
are steadily declining, due to the In- 
dustry’s high standards of manufac- 
ture, installation and service. 

Other reports considered the Sec- 
tion’s work with NFPA for new and 
simpler standard ordinances covering 
the installation of oilburners, tanks, 
piping, vents, etc. The point was made 
that a 11%” or larger vent is considered 
basically safe, while smaller vents must 
be suited to the special applications for 
complete safety. The new FHA heating 
requirements, Revision No. 51, were 
reported on by Vince Veno of the 
Institute. 

A final report covered the prepa: 
ration of a Vaporizing Burner Hand- 
book, by a committee headed by Wil: 
liam Hohmeyer, of Detroit Controls. 
The outline of the Handbook was 
given, with the first chapter quoted in 
full. Hohmeyer mentioned that sug’ 
gestions and help would be welcomed 
from all segments of the Industry. 

The Handbook is an attempt to 
standardize all handling of vaporizing 
burners, and has mild promotional 
values for this type of equipment. To 
illustrate the need for such informa 
tion, a reprint was distributed from 
FueLoi. & Om Heat, September, 
1954, covering a meeting in Baltimore 
by the fueloil distributors there, stress” 
ing the need for more education on 
vaporizing burner service. 

An inspirational talk on the need for 
more and better sales effort on oilfired 
equipment was made by Leslie W. 
Shaw, vice president in charge of sales, 
Preway, Inc., Wisconsin Rapids, Wis. 
to the oil section members. 

Ira Rapson, assistant sales manager, 
Michigan Consolidated Gas Co., spoke 
at one of three product luncheons, at’ 
ranged to appraise 1955 sales prospects 
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YOU CAN sELL VORE-— 
INSTALL MORE — without 


extra men or tools! 


Jettronaire Heating-Cooling Systems are pre-engineered 


. Ss ac ” b 4 . . 
‘ cirevlate packaged” units that give modern controlled air circu- 
Room circulates lation, comfort and economy. The small diameter pipes 
and re pane (314” at panel) minimize wall cutting, speed up installation 


time... make money for you! 


PLENUM CHAMBERS THE 
ONLY PART OF JETTRONA 
SYSTEM THAT EXTENDS 

sMTLY BELOW sv 





ALL TAKE OFF PIPES FIT 
NEATLY BETWEEN JOISTS 
ALLOW PLENTY HE AO 


TYPE A a _Y Eee 
JET PANEL se 


(Patented) 


Circulates and re- 
circulates warm, 
filtered air from 
furnace with room 


———lti(i‘ Mill | JET PANEL—For use with 
ad rectangular ductwork 

















Use with any forced warm air heating 
system to provide wereenee 60 of Jet 
Panel. Fits all conventional ductwork. 





DEALERS and DISTRIBUTORS 
2 * 
being considered 
Several models of Jettronaire Fur- ‘ : : F 
maces are equipped with built-in Write for details of our exclusive franchise 
electronic air cleaners. Lo-Boy 
model above, has one side panel MANUFACTURED BY 
and front removed to show details. 


Hi-Boy Jettronaire Furnace at right , J F T T R 0) N A R 


1s space saver for homes, stores T c 
offices, utility rooms and small JETTRONAIRE [eC OR POR SS ' 
ments. HEATING + 1100 EAST WARRINGTON AVENUE 
TEMS .2 PITTSBURGH 10, PA 
All gas furnaces AGA approved, two-pass heat exchangers of 12 SYS : : ie ho. ae 
Sauge steel, guaranteed for 10 years; oil burners U/L approved. 








. «+» Industry Groups 


and review developments during 1954. 
Rapson, in a talk entitled ““Tinkers-to- 
Eversto-Chance in appliance Mer- 
chandising,” stated that dealers and 
distributors need more creative selling 
help rather than bigger discounts. Fur- 
ther, he declared that most dealers fail 
because of inertia or unwillingness to 
do the things which must be done to in- 
sure continuing and profitable busi- 
ness. 


At the conclusion of his talk, Rap- 
son told the manufacturers that they 
are making a mistake by bringing out 
“new” models each year. He said that 
if a product is selling well, there is no 
possible reason for changing it unless 
there are actual improvements or a 
“contribution to the art.” The money 
spent on changing patterns, dies and 
production lines, he feels, can be spent 
better on improved merchandising and 
advertising. Only a significant improve- 
ment by a competitor or a manufactur- 
ers own engineering or design depart- 
ment should justify the “change every 
year” philosophy. 

The automobile industry, he con- 


tinued, can afford to change their 
models annually, but heating manu- 
facturers cannot. Recognizing that it is 
difficult to get excited about selling the 
same product year after year, Rapson 
saw in this fact positive proof of the 
theme of his talk—the need for harder 
and more intelligent selling effort. 


The year-end meeting of the Insti- 
tute was highly successful under the 
management of Director Sam and 
Pauline Dunckel. The general sessions 
were presided over by Don Hart, presi- 
dent of the Institute, and executive 
vice president of Temco, Inc., Nash- 
ville, Tenn. 


Oil Heat Old Timers hold 
annual Christmas Party 
SEVENTY-FIVE members and guests of 
the Oil Heat Old Timers (“OHOTS’’) 
enjoyed the Annual Christmas Party 
and Dinner at the Boathouse Restau- 
rant, Astoria, New York, December 
16, 1954. Decorations and arrange 
ments were handled by Dan and Art 
Bierman, and Dick Lederer, president, 
presided over the business meeting. 





High point of the evening was a 
three-man act entitled “The Happy 
Oilburner Serviceman at Work, or 
Who Found Santa Claus in the Boil- 
er?” George Gordon, Frank Ammon 
and Harold Trumpp handled the skit 
like veterans, and it was announced 
that similar entertainment would be 
given at future meetings. 

Out of town guests included Frank 
Scully of Boston, and Charles Bendix 
of Chicago. 

One word 
were given by all committee chairmen 
during the meeting. 


reports (“Progress”) 


Hotel space arranged for API 
Convention in San Francisco 


FOUR HOTELS will headquarter the 
1955 annual meeting of the American 
Petroleum Institute in San Francisco 
next November 14-17. Since the meet- 
ing will tax the city’s hotel facifities a 
special housing committee has been set 
up on the West Coast to handle hotel 
assignments. 

Requests for accommodations sent 
to San Francisco hotels will be referred 








LO-BOY MODEL 


SUPERIOR 
CONSTRUCTION 


ALSO 





478 SMITHFIELD AVE., 
MANUFACTURERS OF QUALITY HEATING PRODUCTS SINCE 


WEATHERTHERM DIRECT-FIRED OIL HEATERS 


SUSPENDED UNIT 


Domestic Units 80,000 To 450,000 B.T.U.—Industrial 400,000 To 2,000,000 B.T.U. 
Each Domestic unit will be shipped assembled, the oil burner being shipped separately. Model AL Flanged Burner—Supplied on all Domestic anits. 





Domestic and Industrial Conversion Oil Burners | to 35 G.P.H. 
Steel Boiler-Burner Units—3 Pass Horizontal or Single Pass Vertical 


WRITE FOR NEW CATALOG 


Weatherall Engineer 


INCORPORATED 


PROVIDENCE 4, 


HI-BOY MODEL 


QUIET 
OPERATION 


4 
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it fast and profi- 
ably. 


. can install it on 


The Allen Automatic Booster Fan makes cold basements, attic, 
and other hard-to-heat rooms useful again. Install in furnace 
pipe, plug it in, set the control and forget it. The Allen Fan 
moves lots of warm air and is completely automatic! Saves heat- 
ing dollars for your customers . . . makes money for you. Write 


for low prices and complete information today! 


PARK HEATING SPECIALTIES 


6212 Goodrich Ave., Minneapolis 16, Minn. 


D+ | LINCOLN MASTERLINE 








SERIES 5365 


OIL TANK 
VALVE 


(ANGLE TYPE) 


Furnished in 
flared 3” or 1” 
outlet ends 
and 14” or %4” 
tapered pipe 
thread inlet. 





» 


Write for further information 


LINCOLN Brass works, INC. 


2051 12TH STREET - DETROIT 16, MICH. 


“A his present system. | 
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HOW TO GET “ 
AN 
FUEL PUMP PERFORM 
THAT CUTS MAINTENANCE COSTS 





Install 
TUTHILL TYPE SU Pumping Units 
For Dependable Service 
in Industrial Heating 


| Tuthill Type SU multiple V-belt pumping units provide struc- 








tural and performance advantages for dependable, uninterrupted 
operation that add up to reduced maintenance expense. 

Features like these make the SU outstanding for handling 
heavy fuel oils in industrial heating: 


% Motors up to 5 h.p. mounted on slotted slide rails for 
easy adjustment or replacement. No drilling or tap- 
ping required. 


% Cast iron base with mounting bolts and adjustments 
easily accessible. 


% One-point belt-tension adjustment. 


% Jack shaft, supported by ball-bearing pillow blocks, 
carries entire weight of pulley and absorbs belt 
tension. 


% Pump, jack shaft and pillow blocks available as 
separate unit. 


% Pump and jack shaft direct-connected by flexible 
coupling for better alignment and simplified mounting. 


% Wide range of pump models and capacities. 


Complete data is presented in Tuthill Catalog No. 107. Write 
for your copy today. 


" TUTHILL 
j) TUTHILL PUMP COMPANY 


Dependable Pumps since 1927 
939 East 95th St., Chicago 19, Illinois 


® Canadian Affiliate: Ingersoll Machine & Tool Co., Ltd. 
Ingersoll, Ontario, Canada 
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ALSO AVAILABLE: 1%—2% and 3% Sales Tax Cards. 


Eliminate errors when figuring meter tickets . . . 
KEEP CUSTOMERS GOOD WILL! 


DEGREE DAY SYSTEMS 





POCKET EDITION PRICE CARDS 


ONLY 35c Each —= (FOR 3 OR MORE CARDS) 


Minimum Order 3 Cards 
Plus Postage F.O.B. Woodside, N. Y. 
ONE RATE ON A CARD 
ANY RATE FROM .07 TO .309 PER GAL. IN 1/10c STEPS ONLY. 
Gallons show in RED ink and dollars and cents in BLACK 


CALCULATOR 





143 FUEL OIL 
10 20 30 40 50 60 
143 286 429 «#9572 «#2715 «858 
O 141 1571 300/ 4439 5867 7297 8121 
297 1722 3152 4582 G6Ol? 7442 887? 
432 1863 3293 4723 6153 7583 9013 
574 2004 3434 4864 6294 7724 9154 
126 2155 3585 SOLS 6445 7875 9306 
866 2296 3726 515¢ 6586 BOlse 9448 
1007 2437 3867 5297 6727 8157 9587 
1148 2578 4008 5438 6868 8298 9728 
1299 2729 4159 5589 7019 8449 9879 
100 110 120 EACH CARD 
12, a, ne, HOWE TO. 
GALLONS 
ans ae fone Plastic Laminated hS 
(\ 1487 4 16304 17734 3930F—58th Street 


Woodside, N. Y. 








. . « « Industry Groups 
automatically to the Housing Bureau. 
Reservation requests should be sent di- 
rectly to the API Housing Bureau, 61 
Grove St., (Room 300), San Fran- 
cisco 2, Calif. 


IUHA publishes new Bulletin 


on hot water unit Heaters 


A FOUR PAGE, completely illustrated 
bulletin, No. 15, entitled “Piping, 
Trapping And Venting Steam And 
Hot Water Unit Heaters,” has been 
published by the Industrial Unit Heat- 
er Association, Detroit, Mich. 

Aimed at providing easier work for 
the designer and user by giving him 
actual diagrams and instructions for 
making most unit heater installations, 
the booklet should also be of help to 
the plant engineer, and includes all 
specifications and measurements. 

Also available is Bulletin No. 12, 





“The Care And Maintenance of Steam 


And Hot Water Unit Heaters.” 

Both bulletins are available without 
charge from the Association’s head- 
quarters at 2159 Guardian Building, 
Detroit 26, Mich. 


Flournoy named President 
of Seattle credit Group 


RECENTLY reelected as officers of the 
Oil Fuel Dealers’ Credit Association 
of Seattle, Wash. were Al Flournoy, 
president; B. A. Vincent, Jr., vice 
president; and John A. Hall, secretary- 
treasurer. 

Flournoy also has been named chair- 
man of the advertising and publicity 
committee for the 12th annual Pacific 
Coast convention and fourth Pacific 
Coast Oil Heat Exposition which will 
be held at the Olympic Hotel and the 
Civic Auditorium on March 17-20, 
1955. 





"Calendar of Meetings 


JANUARY, 1955 


16-20—Nat'l Assn. of Home Builders (An- 
nual Convention and Exposi- 
tion), Conrad Hilton, Palmer 
House, and Sherman Hotels, 
Chicago, Il. 
17—18—Kansas Oil Men’s Assn. (Annual 
Convention), Baker Hotel, 
Hutchinson, Kans. 
17—Fueloil Dealer's Asn. of B. C, 
Hotel Georgia, Vancouver, B.C. 
17—Rockford Fueloil Dealers Assn., 
Lafayette Hotel, Rockford, Ill. 
18—OHI of Greater Washington, 
D. C., Dupont Plaza Hotel, 
Washington, D. C. 
19-20—Kentucky Petroleum Marketers 
Assn. (Annual Meeting), Brown 
Hotel, Louisville, Ky. 
19-22—-Nat’l Heating Wholesalers Assn. 
(Winter Meeting), Bellevue 
Stratford, Philadelphia, Pa. 
20—Atlantic Cooling & Heating Assn., 
Penn-Atlantic Hotel, Atlantic 
City, N. J. 
20-—21—Oil Heat Inst. of America (Board 
of Directors Meeting) Hotel 
Warwick, Philadelphia, Pa. 
24-25—-Plumbing & Heating Wholesalers 
of New England, Hotel Statler, 
Boston, Mass. 
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and water. 


The Sweetest Filter in the business 


SPARKLER OB-2 Fuel Oil Filter 
easy fo install and service 


Light weight, compact — can be installed close to the floor, in 
any fuel line without difficulty. Rayon filter element can be 
changed with new filter discs in less than a minute on a service 
call. Just a little more than hand tightening on the bow] nut, 
no excessive wrench pressure needed. 

Model OB-2 has more than ample capacity for all home 
burners. Eliminates all burner nozzle trouble due to dirt 


Write R. J. Stastny for personal service 

















Approved Underwriters’ 


Laboratories 


Model OB-2 for home type burners. 
Larger sizes OB-4 and OB-8 available for 
industrial burners. For space heaters use 


Model SH-3. 


Canadian Plant, Galt, Ontario 
Engineers and manufacturers of a complete line of industrial filtration equipment. 


SPARKLER MANUFACTURING CO. 





MUNDELEIN, ILL. 
European Plant, Amsterdam, Holland 
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SUBSTANTIAL 


pom Jy ~~ Mu- Way 


Cleaning Furnaces | | 4 | ry 
with the | Pik gS C y is 
GRAND RAPIDS Smal ZA 


ee he. i YE: Sines, 


FURNACE 


CLEANER : “Uf 
:° 


You can put furnace cleaning on a money making e 
basis by using a Grand Rapids Furnace Cleaner. , 

High velocity suction scoops up all deposits of soot, ( 1¢/ VA. 4 £ 
ashes and carbon, cleaning the heating plant and re- 

establishing full efficiency. Special attachments clean 

flues, radiators, right angle turns and other hard-to- 

reach areas. The job is done quickly and completely. 

Customers are highly satisfied. 


The Grand Rapids DeLuxe Furnace 
Cleaner is also your ‘‘in’’ for more 
than cleaning profits. By checking 
over and inspecting the heating plant 
as you clean it you are in a position 
to make timely recommendations for 
new equipment or repairs. This means 
better service for customers . . . more 
profits for you. 


Write for complete 
information and prices today, 











‘ 


DOYLE VACUUM CLEANER CO. 


233 Stevens St., S.W. Grand Rapids 7, Mich 


‘“Galongage builds customer 
satisfaction and sells 
oil burners for me’’ 


No wonder more and more dealers today are using Galongage. With 


Galongage you cut installation time and service calls to a minimum. You 
will find customers appreciate its greater accuracy and appearance too 
™ @ constant reminder that you have given them the best in heating equip- 
ment. Remember their good will is your greatest asset. THE 


Do justice to a quality job by installing the best — Galongage. Write | TT . LTT loge) a 20) owe oF, | 
today for complete details. | 


Also INTERNATIONAL, now Underwriters’ approved, ROCK ISLA " D, ILLINO ' s : 
for the finest in lever arm type gauges. Sold through jobbers and distributors 


The adopted standard on leading furnaces and boilers 


APPLIED MECHANICS COMPANY “Automatic Oil Heat Exclusively Since 1921” 


381 CONGRESS STREET, BOSTON, MASSACHUSETTS 


dloil 


oilhear, 









































































































































































Superior quality forged body VER-TITE Couplings 
t pa ys to get —precision machined— 36 give you a quick, 
: : tight connection every 
— Se é time—under every con- 
dition. They make your 
= : Extra heavy reinforcing rim ¢ deliveries fast safe 
for longer service life ae 
aes . .. dependable. Ever- 
P g we Tite Couplings are 
e = - xtra vA . 
Hi-Strength j manufactured of stain- 
in forge y less steel, bronze, alu- 
a yi minum, steel and mal- 
% - economy = = leable iron. 
Quic Cou Th S service It pays to get EVER-TITE quality— 
nabesenn the top value in quick couplings. Ask 
wall thickness your distributor now for full details. 
no weak spots {Superior quality | EVER-TITE COUPLING CO. INC 
There's an EVER-TITE Recess retains gasket forged body- : : : fe 
for every need in coupler and sssures —precision machined 254 W. 54th St., New York 19, N. Y. 
proper placement —accurate tolerances 
. . . + Industry Groups 
24~-27—-American Society of Heating & Byrd Hotel, Richmond, Va. Meeting), Cleveland Hotel, 
Air - Conditioning Engineers 15-16—Iowa Independent Oijl Jobbers Cleveland, Ohio. 
(61st Annual Meeting), Belle- Assn. (Annual Convention), 17-21—Oil Heat Institute of America 
vue-Stratford, Benjamin Frank- Hotel Fort Des Moines, Des (33rd Annual Convention), 
lin Hotels, Philadelphia, Pa. Moines, Iowa. Conrad Hilton Hotel, Chicago, 
24-28—International Heating & Ventilat- 15—17—Texas Oil Jobbers Assn. (Manage- Il. 
ing Exposition, Commercial Mu- ment Institute), Driskill Hotel, 20-23—-Air Conditioning @ Refrigeration 
seum, Philadelphia, Pa. Austin, Texas. Institute (Annual Convention), 
25—Central Suffolk Fuel Dealers Credit 19-20—California Petroleum Distributors The Greenbrier, White Sulphur 
Assn., Peaks Tavern, St. James, Assn. (Annual Meeting), Sacra- Springs, West Virginia. 
New York. mento, Calif. 27-29—Fuel Oil Distributors of New Jer- 
26—Oilheat Assn. of Gary, Indiana, sey (Annual Meeting), Berke- 
Hotel Gary, Gary, Indiana. MARCH, 1955 ley-Carteret, Asbury Park, New 
27—Wisconsin Oil Heat Assn., Wis- 2- 3—Wisconsin Petroleum Assn., Hotel Jersey. 
consin Hotel, Milwaukee, Wis. Schroeder, Milwaukee, Wisc. KA 
C : ic 2 » 
27-28—Northwest Petroleum Assn. (An- 8- 9—Illinois Petroleum Marketers Assn. ° 
nual Convention), Radisson (Annual Convention and Equip- W/ F Hastie. ¢ — 
Hotel, Minneapolis, Minn. Horel Show), Pere Marquette _ #, Fiastie, TOrMerly assistant 
Hotel, Peoria, Ill. yeneral sales manager, and L. A. Kelly — 
TEBRUARY. 1955 15~-17—Ohio Petroleum Marketers Assn. 6 — — A. Ray Sr 
, ee Cae Mark A (Spring Convention and Trade formerly manager of the northeast 
‘lorida Petroleum Marketers Assn., Exhibition), Deshler-Hilton Ho- ms ietric Sileecs ines : 7 eciet, 
iekae Seadieueecl tack: 4 caraeet aM ) sales district, have been named assist 
sonville. Fla. 1'7~19-—-Pacihe ©. BH. L. Convention; Civic ants to the vice president of sales, 
7— 9—Missouri Petroleum Assn., Hotel Auditorium, Seattle, Washing- Plumbing and Radiator Heating Divi 
Muehlebach, Kansas City, Mo. ton. A ‘ ; oa 
8—Connecticut Petroleum Industries 17-19—Texas Oil Jobbers Assn. (Annual sion, American Radiator & Standard 
Committee, (Annual Meeting), Convention and Trade Exhibi- Sanitary Corp., Pittsburgh. Lincoln 
Hotel Bond, Hartford, Conn. tion), Gunter Hotel, San An- Pi : f 
8—South Jersey Fuel Merchants Assn., tonio, Texas. ierce is now general sales manager 0 
Silver Lake Inn, Clementon, the Division. He had been sales man- 
N. J. APRIL, 1955 ager of the N istri 
9—Richmond Oil Heat Assn., William 13-15—Nat'l Petroleum Assn. (Annual ager of the New England district. 
Microstone® Element . 
9 
FILTERS : 
an 
tio 
———-—-— I pe 
| MARQUART MANUFACTURING COMPANY | i 
I 1241 High Street > Oakland 1, California | "fh 
i Please send the following, postpaid. I bre 
1 __ Doz. *Model F-10B—List Price $2.80 each. | ___Doz. *Model MS-3—List Price $3.95 each. | Wi 
eM I For small to medium installations. Fits For medium to large installations. 
_MS-3 I tecciasciaae ___Doz. Model KS-3—List Price $7.80 each. { 
| ___Doz. *Model Z-1—List Price $2.80 each. Features Pre-Screening. Designed for the i 
@ If your jobber cannot supply you, use this handy | For small to medium installations. Fits largest, dirtiest jobs. =, -" 
coupon to order direct. Supplied postpaid anywhere | Aap aeoe vetoes. nee f 
in the U. S. A. Normal discounts in dozen lots. | NAME 1 
Send the coupon today! : J 
/ , ADDRESS i 
| EXPORT DIVISION—OCEANIC EXPORT COMPANY | f 
| 400 MONTGOMERY ST. + SAN FRANCISCO 4, CALIFORNIA Il CITY STATE ae 
212 January 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Protection 
for 
Oil Burners 
= 
Industrial 
Ovens 
7 
Power 
Gas Burners 




















at the 
Heating and Ventilating Exposition 





SPACE S-77 


: We'll have aspirin on hand for convention 
headaches. We'll have a complete display 
of the appliance designed to cure draft 


headaches—the Quickdraft Draft Creator. we AT IT DOES 
A S Pl R j i WQ RY ? T C U rE | The Dewey Safety Air-Flow Switch protects against 


opening of fuel valve until fan is up to speed. 
HEATING HEADACHES- ee yor oe 


e if fan or fuel stops. Safeguards against danger from gas 
quickdraf# Will! | 


fuel failure when used with safety shut-off valve. 
Thousands sold. Factory Mutual and Underwriters 
Get all the facts about QUICKDRAFT at 
the Exposition; or ask your jobber, or write 


| Laboratories Approved. Standard equipment on leading 
products. Write for prices and literature. 
us for name of Quickdraft | DEWEY GAS FURNACE co. hia 
F\ jobber nearest you. 100 E. Baltimore Detroit 2, Mich. FREE 
} QUICKDRAFT COMPANY Canadian Distributor; Ontor Laboratory, Ltd. CIRCULAR | 


{11 Tycos Drive, Toronto 10, Ont. 
1150 So. Erie Blvd. 


: “8 
| a CQOPAY surety aRFLOW SWITCH 


AT BOOTH 429 — ASHVE SHOW 
COMING—the all NEW 1955 


Pullman, 


VACUUM CLEANER 
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COMBUSTION 
/ CHAMBERS 


Tough 
... and flawless! 


GEM Combustion Chambers are die formed from hi-grade 
lightweight insulating materials and then kiln-fired to with- 
stand 2600° F temperatures . . . that’s why they're “tough” 
and give years of “flawless” performance. GEM’s construc- 
tion guarantees high combustion efficiency and excellent 
performance with high or low pressure burners. 


The universal design of GEM Chambers enables fast and 
easy installations in any boiler or furnace. The scientific 
“float packaging” used assures maximum protection from 
breakage. Enjoy GEM’s many advantages on your jobs— 
Write Today! 


Special designs to meet furnace and boiler manufac- 
turers specifications are our specialty. Inquiries are 
invited for prompt free estimates. 


GE CLAY FORMING CO. 
Fie Sebring, Ohio ¢ Phone: 8-6141 


Mig’s. of RADIANTS ®© BACKWALLS ° STOVE LINERS 5 PULLMAN VACUUM CLEANER CORP. 
COMBUSTION CHAMBERS ¢ INSULATING BRICK * ELEMENTS BOSTON 19, MASS. 
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NEW DESIGN, 
NEW USES, 
Amazing NEW 
Never-Clog 

FILTER 
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General Purpose all-weather Viking Pumps in sizes from 20 to 200 g 


m and Heavy- 


Duty Viking pumps in sizes from 10 to 300 G.P.M. can now be Ternished with. 


mechanical seals. 
chance for mis-assembly. 








For leak-proof, 


The seals are packaged units with a minimum of parts and no 
Both types of pumps equipped with mechanical seals also feature 
carbon graphite bearings requiring no lubrication. 

long-lived service, 
equipped General Purpose or Heavy-Duty Viking pumps. 

ra set information ask for folders SP-336EE and SP- 


vi KING PUMP COMPANY 


CEDAR FALLS, IOWA 
THE ORIGINAL "GEAR-WITHIN-A-GEAR" ROTARY PUMP 


specify mechanical seal 














TEMPER! 


Do you bark at your 

wife? Snap at the office 
he!p? Act like a grumpy 

old Scrooge to the children? 


These are merely the 
symptoms of a man who 
is sweating out another 
heating season with a 
needless shortage of 
working capital. 

The cure is simple, certain 
and most inexpensive. 


Write Today for 
Free Booklet H 17 


LEXINGTON 
= RPORATION 


Fuel Financing 
in the New England Area 


M.S. Lurio, Pres. D. A. Robinson, Treas. 


10 Milk Street, Boston 8, Mass. 
Liberty 2-6878 


(RRS STEELE LOND BE 
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CAUTION 


Don’t overlook the Profit and Satisfaction 
you will enjoy when you handle our 
Trouble-Free FIREWEL WARM AIR 
FURNACE UNITS AND BLOWER 
FILTERS. 


WAIT 6¢ 


Before you buy or sell any other line of 
new, replacement or conversion heating 
units—REVIEW FIREWEL’S ALL NEW 
Efficient, low-price, compact and eco- 
nomical units. 


Write, wire or phone today for complete 
illustrated details. 


Fire wel 
















Letters 


PHILADELPHIA 

Editor: 
Who is this gal Louise Fowler? The 
gal that plays around with Servicemen. 


She had oughter bin with me yester- 
day. Talk about “holes in the wall.” 
Two dawgs in the basement. Both 
couldn’t tell the diff between the 
burner and a telephone pole. Think 
manufacturers should cughter paint 
their burners with invisible ink. At 
least would have been much more 
pleasenter if the dawgs could have 
missed the pint. 

Next call woman was worried—gad 
how they worry—big black lump on 
wall opposit nose of burner had dis- 
sappeared—afraid burner might tip 
over if it wasn’t replaced. Would I fix 
the cord of the electric iron and would 
I hold the baby for a minit which she 
ran to the store for a loaf of bread. 
I like to do little things what makes 
for goodwills an’ I like babies but you 
know its more in my line to change 
nozzles. 

Next call woman said her husband 
worked nights and could I come back 
after five p.m. Thot I could make her 
understand more after he had gone to 
work, anyway she'd have more time 
to be shown things. 

The next call made me think about 
Louise’s better half, strike me you 
should have seen it. The old man had 
a do-it-yerself complex and every nut 
an bolt was loosed. And he had the 
draft adjuster reversed. 

I shor agree with Louise the service: 
man’s life is a hectic one. Give her a 
big kiss for me. 

JACK COBS 


ALBINA FUEL COMPANY 
Portland 12, Oregon 
Editor: 

For years we have kept apartment 
house tanks burning fueloil PS #300 
on a keep-filled basis. For example, an 
apartment house burns from 150 bbls. 
to 500 bbls. a year with storage capac 
ity ranging from 42 bbl. to 60 bbl. 
tanks (about 80% smaller size). They 


oh, oe use the same heating plans for both 
3681 Broadway _— Buffalo 25, N. Y. hot water and space heating. a 
Has anyone worked out a successtU 

January 
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AUTOMATIC HUMIDIFIER 


OFFERS QUICKEST — FASTEST INSTALLATION 
ADJUSTABLE TO SLOPING OR STRAIGHT 


NACES 





SERIES 577 


Stainless steel construction. Drip-feed puts just enough 


water in pan for fastest vaporization. 
- no stagnant water pan. 


Pre-assembly cuts labor time and costs. 


scum .. 


Eliminates 


To install 


simply cut hole in plenum wall, slip VAPORITE in 
just as it comes from shipping package. 


Get complete information. 


Write FO-1 


Automatic Humidifier Co. 
CEDAR FALLS, IOWA 


Combustion-testing builds business in two 
ways. First, it boosts service profits because 
with instruments any service job can be done 
in less time and by less experienced men. 
Second, it brings in new equipment business 
by spotting fuel-wasting burners through a 
dramatic “fuel-saving” check-up which will 
convince even the most skeptical customer of 
the need for replacement or modernization. 

Keying your sales and service to fuel con- 


stack toss. 
SLIDE RULE 





Profits and Prestige 


servation will work wonders for you. /t will 
establish you as a ‘‘fuel-saving” expert and 
help you corner an even larger share of im- 
mediate and future sales in your community. 

The MASTER KIT shown above will appeal 
particularly to those who want professional 
implements of highest quality and reliability, 
as well as of impressive display. The cost 
of the kit is very small compared to the 
sales and service profits it will bring you 


Ask your Jobber or Write for Bulletin 733 


BACHARACH Industrial Instrument Co. 


7301 PENN AVENUE 


PITTSBURGH 8, Pa. 





| 
| 








SONGAN 


RANSFORMERS 





THEY 
HAVE STOOD 
THE TEST 
OF YEARS 





HE best testimonial to the dependability of 
Dongan Transformers is that they have for 
years been standard equipment on leading 
makes of oilburners. Acquaint yourself now 
with the Dongan’s many outstanding features. 









Voltages from 5,000 to 20,000 
A variety of sizes and mountings 





Dongan Electric Manufacturing Co. 
2981 Franklin Detroit 7, Mich. 
“The Dongen Line Since 1909” 


WRITE FOR 


Literatures 














NEW LOW PRICES on 
COLE-SEWELL DRAFT CONTROLS 


Standard Round 


SULLIVAN STABILIZER 





Gate control with or without uni- 
versal sleeves. Open check type. 
Top or side mounting. Perfectly 
1 counterbalanced. Ball bearings. 
i Stock sizes from 14” to 36”. Special 


MODEL 730 sizes on order. 





Standard Round 


DRAFT KOREKTOR 





Low price, positive action gate control 
designed specially for oil burners and 
stokers. Exclusive friction-free, knife- 
edge bearings. Stock sizes 7” to 12”. 4” 


to 6” sizes for stoves and space heaters. MODEL 909 


Fle Oricina 
LAUND-R-VENT 
For any automatic clothes 
dryer. Vents moisture, lint, 
odors, etc., to outside. Eas- 
ily installed. Friction free. 
Rust proof. Won’t freeze. 
3” and 4” sizes. Standard 
and special kits. Snap Lock 
PIPE in kits. 


COLE-SEWELL ENGINEERING CO. 
2288 UNIVERSITY AVE. + ST. PAUL 14, MINN. 






ALL ALUMINUM 
FITS ALL DRYERS 
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so 6 Ethers 


system which takes into account oil 
consumption, both as affected by ac- 
cumulative degree-days and also the 
demand for water heating, without in- 
volving too cumbersome operation as 
far as records are concerned? 
C. L. ARNSTON 
In the East it is common practice to 
add 10% to degree-days during the 
three Fall months and two Spring 
months to compensate for the fact that 
hot water needs are out of proportion 
to heating during those periods when 
you have fewer degree-days. In the 





Pacific Northwest it is suggested that 
a factor of 15% would be more ac- 
curate in view of the lighter heating 
load. The suggestion applies, of course, 
only to the apartment buildings that 
use the same oil for water heating. 

During the hot summer months de- 
gree-days are practically abandoned 
altogether, with hot water needs based 
on past performance. 

Don't change your basic degree-day 
records by any means, but instead 
when scheduling deliveries to these 
buildings, pull them ahead about 15% 
the normal calculation for the indi- 
vidual entry. As an example: If you are 
at the point where current degree- 


A GOOD GAUGE COMPLETES 49s are 500 and you make a delivery 
A GOOD INSTALLATION 





LEVELOMETE 
Jauk GJauges 


"THEVRE ALWAYS DEPENDABLE” 





‘LIQUIDS WORTH STORING ARE WORTH MEASURING” 


rue LEQUIDOMETER core 


ernerccnee | 
LONG ISLAND CITY, N.Y. 


36-19 SKILLMAN AVE., 
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which should account for another 500 
degree-days, set that next delivery for- 
| ward only 425 degree-days. These ad- 


| justments are made only during the 
| Fall and Spring months. 


| A. KNAPP 
| St. Albans 11, N. Y. 
| Editor: 

| Several questions have risen about 
| an article, “Financial Ratios for Man- 
agement” by F. Raymond Kraemer, 
which appeared in the March 1951 
issue. 

1. Does a ratio exist that says not 
more than 40% of the total payroll of 
the mechanics, installers, drivers, serv- 
icemen, etc., should be allotted for the 
total payroll of bookkeepers, typists, 
clerks, etc.? 

2. How much should the owners 
| (who also sell) take from the business? 
Any percentage? 

3. Mr. Kraemer shows in a profit 
and loss statement 30% gross profit 
on heating equipment. Does he mean 
| that if a job costs $70 to install (ma- 
terials and labor), it should sell for 
$100? 





| 


A. KNAPP 
Mr. Kraemer has prepared the fol- 
lowing answers, explaining that com- 
pletely accurate replies would require 
some additional information about the 
size, location and general make-up of 
the business to which the information 
should apply. 
1. Mr. Knapp in this question com- 
bines all payroll, whereas our published 
ratios refer only to fueloil personnel 





and do not include installation or serv- 











ice department employees. This is a 
separate and distinct operation with all 
companies who consult us. 

2. Owner compensation is always 
reduced to percentage of dollar sales 
volume in our analyses, yet no general 
figure can be applied as the activities 
of the owners in the partcular business 
would influence the figure materially, 

3. In the problem presented a 30% 
gross profit on heating equipment sales 
would be arrived at by marking up the 
$70 job costs 43% for a selling price 
of $100 and a profit of $30 on the 
$100 selling-price. 


6, 
“ 


Mrs. H. Mueller has been operating 
H. Harsch & Co., Maplewood, N. J., 
since the death of her husband, Willy 
F. Mueller, last May. He had been 
president of the company, manufactur’ 
ers of oilburner nozzles, adaptors and 
strainers. As an indication of stepped 
up merchandising activity, Mrs. Muel- 
ler reveals that during the past few 
months 30 men have been added to the 
Harsch sales force. 


HANNAY HOSE REELS 


Leading oil companies specify 
Hannay Hose Reels because they 
are dependable under all condi- 
tions, keep maintenance costs toa 
minimum. There’s a Hannay for 
every type of tank truck. 
Consult us now about your plant 
or truck equipment problems, oF 
write for catalog. 


Get dependable SERVICE 


RENICK & MAHONEY, iwc. 


380 Second Ave. (at 22nd St.) 


} At New York 10, N. Y. 
Complete Equipment 


Service for the Oil Trade 


January 


1955 


















































TROUBLE a STANDARD AUTOMATIC OIL BUR pg 
ROR, rages MANS An meres wre mnctoos retin 


RUGGEDLY BUILT—Constructed of cast aluminum 
housing, and factory tested. 
for HOME TRULY QUIET—No radio or TV interference, 
AND DEPENDABLE — Thousands of these burners in use 
the world over, for more than a quarter century. 


THRIFT Y—Squeezes every bit of heat out of every drop of | bs a 
| 75 gallons to 25 gallons per hour. 










—_— LOOKING—Modern design enhances the appearance of your heat- 
ing plant. 


"Precision A PRECISION PRODUCT OF... GUARANTEE—A Silent Stand- 


rertormance | ALLIED FEDERAL INDUSTRIES [Reinga 
Allied" 14-28 MITCHELL PLACE, NEWARK, N. J. POC MERCIPE MM 3u,igcnanical defects for a 


Period of one year. 








OILHEATING BOOKS 


To Quickly Solve Your Heating Problems 


INSTALLING THE DOMESTIC OILBURNER OILHEATING SNAGS 
This is the first practical guide on oilburner installation. 
It contains the most significant articles from FUELOIL 
& OIL HEAT that cover all phases of installation step by been working on them for years. They are all simple and 


step. It is 8% by 11 inches and contains 64 pages. Illus- practical answers to the most common goat-getters on jobs. 
trated with numerous diagrams, charts and photos, It’s an 8% by 11 inch book of 64 pages. $2 


$2. 
FUNDAMENTALS OF OILBURNER CONTROLS HEADING OFF TROUBLE IN DOMESTIC 


This book gives the solutions to many of the Everyday 
Snags that annoy you in installation and service. We've 


, OILHEATING 

Here’s a new manual every Oilburner Dealer, Serviceman, 

and other Oilheating men can use profitably and effectively. This book contains articles about the most important pre- 

It consists of a series of articles by John W. Schulz on oil- cautions to take in installations and service and thereby cut 

burner controls, published by FUELOIL & OIL HEAT. down the number of service calls. The selection is about 

Electrical ABC’s of Burner Jobs—Facts on voltage Drops those things which give the greatest amount of future trouble 

and wire Sizes—Safety Control of Fundamentals. Size is for service men. A highly practical compilation of pieces 

8% x 11—64 pages—Price postpaid. from FUELOIL & OIL HEAT. It’s a 64-page book 8% 
$1. by 11 inches. $2. 


HEATING PUBLISHERS, INC. 
2 West 45th Street New York 36, New York 



















For i a You'll find the highest standards of 
= engineering and dependability built 

Dependable into every BERKSHIRE you purchase. 
Perfor Each transformer is individually test- 
mance... ed, and adjusted. U.L. Approved. | 
Shielded. Interchangeable. Fully 


guaranteed. 





Specify... 








Write for full Information: 


TRANSFORMER CORP. 
BERKS 15 South Ave., New Milford, Cona. 








ae ge | £ ABOOCIATES gtreey 4 f & ASSOCIATES 
Phitadeiahio # heen. York. ong 
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THERMOLOK 
Thermostat Locks. 


Every church, gym, apt., 
industrial plant, etc., has 
been seeking this fool- 
proof lock—not a chance 
to change the thermostat 
setting unless one has the 
special ‘‘Yale’’ type key. 
Easy to install—just slip 
it on and turn key. 








Ask your Counter-man for these THERMOLOK Time-Savers 


» 


KLIP-ON 

Universal Ignition 

Transformer Plate. 
You can use the KLIP- 
ON on over 100 makes of 
burners. Four spring 
steel clips fasten KLIP- 
ON universal plate to 
transformer without re 
moving transformer 
plate. A MUST in every 
service man’s truck! Cuts 
down your inventory. 


Write for full information 


THERMOLOK MFG. CO. INC. 541 Rogers Avenue, Brooklyn 25, N. Y, 


































Manufacturers’ Activities 
(Begins on page 148) 


works; and a three-dimensional com- 
posite of community life where fac- 
tories, marine operations, railroads, 
etc., are represented. 


Coleman selects Kansas City 


Agency to handle Advertising erneen 


R. J. POTTS-CALKINS & Holden, Inc., 
Kansas City, Mo., will handle advertis- 
ing for the Heating and Air Condi- 
tioning Division, The Coleman Co., 
Inc. Charles E. Jones is the account 





oon MED EE ED 


executive. 

Product advertising to be handled 
by the agency includes heating and 
airconditioning, wall and floor fur- 
maces and space heaters. Julian F. 
Warren is director of advertising and 
sales promotion for the company. 


M-H moves regional Office 
to Long Island City, N. Y. 


EASTERN REGIONAL headquarters of 
Minneapolis-Honeywell Regulator 
Co., Minneapolis, Minn., have been 


"H" is raised for the sign on the new 
Minneapolis-Honeywell office building, 
Long Island City, N. Y., which is serv- 


ing as eastern regional headquarters. 


moved to 24-30 Skillman Ave., Long 
Island City, N. Y. The two-story 
building features individual control of 
office temperatures the year around. 

According to Fred Kaiser, eastern 
regional manager, the building will 
house all 250 employees formerly in 
different locations. The former New 
York regional office was at 221 Fourth 
Ave. 





Fielden Instrument opens 
new Pennsylvania Office 


THE FIELDEN Instrument Division of 
Robertshaw-Fulton Controls, Phila’ 
delphia, Penna., has opened a new 
sales office which will operate directly 
from the division’s plant and distribute 
all Fielden products in metropolitan 
Philadelphia and eastern Pennsylvania. 

The division has terminated by mu 
tual agreement its arrangements with 
Sheffler Gross Co., which formerly 


served as the manufacturer’s represent’ 











Manufactured by 


EMPIRE CHEMICAL PRODUCTS CO. 


10 Longworth Street, Newark 2, N. J. 


In Conada—KRESNO-STAMM, 506 Harbour St., Montreal 24 
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CLEANER League 


SEE US AT BOOTH S-66 
INT. Heat & Vent. Show 


When machine woo - 
baseball bounce be 
shakes dirt 2 
loose from rayon 









Rayon Bag. Baseball 
and Draw String. 
$3.75 extra. 


Includes . 








New type motor, more 

] powerful, better con- 
* structed, gives 70 inches 
water lift at hose end. 


Extra electric outlet on 

2 top of machine for con- 
* necting drop tight. No 
hunting for outlets and 
dragging lengths of wire 
across the cellar floor. 


3 Amazing new nye 

with ‘‘baseball” ce. 
jo SP? EXCLUSIVE on Empire 
Furnace Cleaners. Out- 
lasts dozens of paper 
bags. Keeps machine at 
top efficiency. Available 
at extra cost. 


NU-VAC 


FURNACE ou ce” 


. . One 10 ft. Heavy Duty Hose—One 30” Crevice CLEANER $99°° 


Tool—One Bag Cage with Filter Bag—One Paper Filter. 


January 


1955 
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CURE DRAFT TROUBLES! =" 


“Tjernlund Auto 
Draft Inducer" 


No smokepipe obstruction. 
Simple installation: just cut a 
slot in smokepipe and band 
on, either horizontally or 
vertically. 
Make customers happy! Reduce fuel costs. Dealers, 
Jobbers, Reps! Write, wire or phone and hook-up 
with a ‘‘live’’ outfit and sell a real profit-maker! 
TJERNLUND MFG. CO. (Prior 5861) 
2140 KASOTA AVE. ST. PAUL, MINN. 








ILIA Speen NOZZLES 


"the secret's in the orifice” 


Spray symmetry is assured when you use 
ULTRA perfect-pattern nozzles. We're 
proud of our precision work. Try ULTRA 
and see for yourself! 


ULTR METAL UTILITIES CORP. 


27-07 Astoria Bivd., Long Island City 2, N. Y. 























Another first with FUELOIL & OIL HEAT— 
“FUNDAMENTALS OF OILBURNER CONTROLS” 


Just off the press—we have just printed a manual consisting of a series of 
articles which appeared during 1953 and the first half of 1954 published by 
FUELOIL & OIL HEAT (by John Schulz on oilburner controls). 


The title of this 64 page book is “FUNDAMENTALS OF OILBURNER 
CONTROLS.” It will prove extremely helpful in increasing your knowledge 


of the principal makes of oilburner controls. 8/2 x 11—64 pages. 


Only $1.00 postpaid 


HEATING PUBLISHERS, INC. 


2 West 45th Street 
New York 36, N. Y. 











Use “CRESCENT PARTS” Service 
Serving St. Louis Trade Area 
“FACTORY REBUILT" Repair Exchange con- 


trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 





a 








commons Crescent Parts and[ 
manage Equipment Co., Inc. Parts & Controls 








White-Redgers MAIN OFFICE 
beaten mittee Oe 
Detroit * Perfex St. Louis 10, Mo. & Accessories 
Penn BRANCH Heating Specialties 
ee 1140 St. Louis Ave. 
Mereold © General East St. Louis, Ill 





toil 





WATER LEVEL CONTROL 
SOLVES TRADE PROBLEMS 


Amazing New Cut-off Has No Moving Parts 


@ Cannot hang-up or leak—has no float or bellows 

© Not affected by surging—has built-in time delays 

© One model fits all jobs—through handiest 34" opening 

@ Lowest first cost—ask your jobber or write us 

© Lowest installation cost—you choose most convenient location, make 
one wire electrical connection 


Nothing Moves But The Water! 


Ingenious control uses less electric current than any clock-thermostat to replace 
moving parts. 

Detector centered in %” well, measures level of water. The Detector Assembly 
can be removed from mounting box to facilitate installation. 

The contacts are sealed in a glass tube from which the air has been removed to 
nd oxidation of the contacts, thus assuring your customer of Lifetime trouble-free 
service. 

See your jobber or write us for detailed information. 


Watermatic mfg. Co., 852 Rogers Ave., Brooklyn 26, N. Y. 
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. . . « Manufacturers’ Activities 


ative in the area, and at the same time 
has added Ross Kemmerly and Roger 
Wernlund to the sales staff of the new 


Philadelphia office. 


Van-Packer Corp. moves home 
Office to Iowa from Chicago 


THE VAN-PACKER CORP., manufactur- 
ers of a packaged masonry chimney, 
has moved its home office into a new 
building at Bettendorf, Iowa. The 
company formerly was located at 209 
S. LaSalle St., Chicago. 

The enlarged office facilities are 
part of a general expansion program 
which the company has undertaken. 
The firms manufacturing plant re- 
mains at Buda, IIl. 


Penn relocates Los Angeles, 
Milwaukee District Offices 


PENN CONTROLS, INC., Goshen, Ind., 
has recently moved district offices in 
Los Angeles and Milwaukee, Wisc. 
Managed by E. M. Ford, the Los An- 
geles office is now located at 333 Glen- 


the Sundstrand all-electric oil burners. 
With a Sundstrand, the most modern 


dale Boulevard. 

The Milwaukee district office, man- 
aged by H. D. Gray, is now at 5409 
West Vliet Street. 


Owens-Corning Filter Display 
gains wide Dealer Acceptance 


ACCORDING TO R. C. BROWER, manager 
of Filter distribution sales, Owens- 
Corning Fiberglas Corp., Toledo, O., 
a record number of requests for Jiminy 
Filter Dust-Stop window displays have 
been received. 

The requests have come from all over 
the nation with the highest concentra- 
tion from dealers in sections hard hit 
by winter. The display includes a coun- 
ter window display, a window banner 
and decal. 


“Game Room Month” featured 
by Chrysler Airtemp Dealers 


NOVEMBER was spotlighted by the deal- 
ers of Chrysler Airtemp Div., Dayton, 
Ohio, as “Game Room Month.” The 
“Month” was scheduled in an effort to 
point out to home owners what the re- 
placement of obsolete furnaces can do. 


concepts of warm air heating are re- 
alized... . That’s not enough; with a 
Sundstrand, initial low-cost is matched 
by long-span oil burner performance, 


Enthusiastic reception by the public 
explains the higher sales frequency of 















... These values and the Sundstrand reputation for the 
finest in oil heating add up to complete customer satisfac- 
tion. Foot or bracket mounted, all Sundstrand oil burners 
are listed as standard by Underwriters’ Laboratories . . . 
and meet all state and local requirements. 


A leader in oil heating for 33 years. 
SUNDSTRAND ENGINEERING CO., Rockford, Illinois 


matized the fact that every home can 

have a sizable recreation room in the 

space made available when the huge 

heating unit of yesteryear is replaced 

with an up-to-date, more efficient, com- 
s) oe ” 

pact year-round conditioner. 


Stressing the space economy feature 
in their local advertising, the dealers 
awarded November purchasers of the 
company’s “Spacesaver” combination 
heating and cooling unit a pool table 
as a gift. 


Groble named President 
of Johnson burner Distributor 


S. T. JOHNSON BURNER SERVICE, INC., 
Chicago, IIl., formerly owned by the 
Western Oil and Fuel Co., Chicago, 
is now under the direct management 
and control of Harold E. Groble, pres’ 
ident of the Corporation, together with 
his associates. The company acts as dis’ 
tributors for S. T. Johnson equipment 
in Illinois, Indiana and Wisconsin. 
In order to provide greater service, 
the company has moved its warehouse, 
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Asma 


MACCORKLE 
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CONTROLS are designed to GIVE _ no require 


for Vaporizing Oil Burners 
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@ Patented dual blade bi-metal assembly 
—insures trouble-free operation—supplies 
a wide margin of extra power. 

@ More rapid heat transmission. 

@ Adjustable snap acting Micro-switch. 

@ Heavier, more rugged construction. 


SERVICE 


Less service means greater CUS 


tomer satisfaction —increased 







profits— more new business 


p.. WC CORKEE co. 


Box E, Station A  Berkeiey, Californie 





January 


1955 





E. A. Nash, Airtemp merchandis- 
ing manager, explained it: “They dra- 
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CqOTMASTER Wememe coma 


with Disposable Filter . . . 
CLEANS EASIER, SAFER, FASTER! 


V No Outside Bag V Leak-proof Dust Filters 

V No Dust Bag to Empty V Double Filter Protection 

V Disposable Filter for easy Compact - Light in Weight 
emptying of container V Easy to Handle 








; sg 
Interested? Want more details? Contact your jobber or write us today. ‘ 
MASTER-CRAFT SUPPLY CO., INC. Dept. FO HAVERSTRAW, NEW YORK 








STOP Fuel oil Tank LEAKS 


in 2 minutes with TAN KIT 


© POSITIVE RESULTS 
Not affected by tank pressures or vibrations. 


© ECONOMICAL 
Tankit can be reused indefinitely. No pump out 
necessary. 


Replace Tank At Your Convenience 
2 Sizes: Standard for small leaks. Giant for 
porous areas up to 1/8 square inches. 
Available at your supply house only or 
write for full information and name of 
nearest distributor. 


174 GOLDSMITH AVE. 
tHe TANKIT co., inc. NEWARK 8, N. J. 













A clean heating plant is a safe heating 
plant. “‘CLEAN RIGHT” cleans every part 
of your heating plant by actually lowering 
the ignition temperature of soot for COM- 
PLETE removal. 


NON-CORROSIVE NON-EXPLOSIVE 


There is a package size to fit any requirement. 
Additional information is available. 


LLER PRODUCT CoO. 


CEDAR LS ee ee, 
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ve my customers 
the BEST! 
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SAFE-FILL® TAPERED NOZZLE PLUG 


(Reg. U.S. Pat. Off. No. 2545233) 


WIGWAM. 


SAFE-FILL® nozzle plugs Because SAFE-FILL plugs are 





at 10 pounds pressure. 


permit faster filling under permanent, you ne:d no other 

l pressure, instead of b by Pavit ipe fitting or wrenches. 
flow. Vented SA FIL Secrdil constructed of syn- 
| a plugs pine Pop off at ap- _ thetic “oo rubber designed 

’ . proeeey pounds P.S.I. to stand up under long, hard 
AFE-FILL plugs without usage in contact with oils, 

e DOWN DRAFT | safety valve (Bl) pop out gasoline and similar liquids. 


® SLUGGISH DRAFT GUARANTEED for 1 year 


against defects in workman- 
ship or material, under nor- 


’ ® DAMAGING ACIDS 
’ @ CARBON 








mai use. 
© CREOSOTE DEALER’S PRICES 
® RAIN MOISTURE 431/327 Hole, jn Pig. fee 
® FLUE GAS Plug Only (Bl) $1.95 Each. 
Plug With Saf. Val B2 
CONDENSATION $3.95 Ea. afety Valve (B2) 
The WIGWAM-THERMCAP improves combustion — 
thus saves fuel. Looks good — is good. Keeps entire 


chimney dry. Has no moving parts to wear out. Saves 
costly repairs. Poor draft is dangerous; good draft means 
economy. The patented principle of WIGWAM-THERM- 








CAP creates a draft-puli at the chimney top. ADAPTABLE ame 
TO ALL CHIMNEYS. WITH VALVE 


Special WIGWAM-THERMCAP representatives’ contract available 














to qualifying dealers. Write for complete information, literature & Sold Through Leading Jobbers 
tion sheet. Made By 
BOSTON MACHINE WORKS COMPANY Wee n g 's ley MANUFACTURING CO. 
. Oil Heating Supplies Division, Manufacturers, Lynn, Mass. 420 HOWARD AVE NEW HAVEN, CONNECTICUT 
jie 
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bends 20 gauge 
mild steel 










simplicity, low in cost. 
Let us Show You! Write: 


formerly at 3251 S. California Ave. 
and the office, previously at 624 S. 
Michigan Ave., to a central location, 
2554 W. Lawrence Ave., Chicago 25. 


\ 
“9 


William J. Brown has been made 
general manager, Heating Division, 
Shully’s Automatic Heating & Cooling 
Co., Ltd., Toronto, Canada. Brown 
has rejoined the organization after a 
leave of absence and will now direct 
oilheating equipment sales and fueloil 


supply. 


H. Forrest Oakes has been named 
national sales manager, Automatic De- 
vices Co., Inc., Western Springs, IIl. 
He will supervise and coordinate sales, 
promotion and advertising for the in- 
door-outdoor type weather controls. 
Previously Oakes had been with the 
Ingersoll Products Division and Norge. 

Art Depuy has been appointed as- 
sistant regional manager of the Cen- 

tral Sales Region, Minneapolis-Honey- 
well Regulator Co., Minneapolis. He 
will assist Wes Moore, manager, in the 
Cleveland office. Howard Snyder has 









. . » the Portable Sheet Metal Bending pet O 


Keep all your 
ductwork profits! With 
this one tool, you can both form 


and lock ducts and fittings. Enables you to 
keep up to 35% more profits on each warm air or 
cooling job. Compare specifications and construction — 
WEBCO is an exceptionally strong, precision unit, engineered for 


ee eae tt SAN 


been promoted to manager of the firm’s 
Milwaukee branch office. He replaced 
R. H. Schulz who resigned to accept 
another position. 


J. Austin Miller has been appointed 
vice president in charge of franchises 
and sales, Shana Manufacturing, Inc., 
Chicago, manufacturers of heating and 
airconditioning equipment. He was 
formerly vice president of the Wayne- 
Oliver Corp., and his background in- 
cludes distributor and dealer experi- 
ence with such brands as York, Car- 
rier, Frigidaire and McQuay. 


Gerald G. Walker has been ap- 
pointed branch manager of the Buf- 
falo sales office, Minneapolis-Honey- 
well Regulator Co., Minneapolis, 
Minn. He succeeds R. W. Forster who 
is now branch manager at Boston. 
Walker has been district manager in 
Saginaw, Mich., since 1953, and Henry 
W. Araucz replaces him there. 


William R. Pierce has been ap- 
pointed Commerce Counsel, National 
Petroleum Association, Washington, 











D. C., to succeed Gerald L, Phelps who 
is retiring. Pierce was with the Office 
of Price Stabilization as assistant chief 


counsel, in charge of its transporta- 
tion, public utilities and fuels legal de- 
partment. Phelps will return to the 
general practice of law and will con 
tinue to be a consultant for NPA. 


Walter E. Duffy has replaced John 
Farrar who recently resigned to accept 
another 
as sales manager, 
Mor-Sun Furnace 
Division, Mor- 
rison Steel Prod- 
ucts, Inc., Buffalo, 
N. Y. Duffy has 
been with Mor- 
rison since 1945 


position 





and until recently 
was assistant sales manager of the 
Division. 


Roger T. Lyman has joined the Mc 
Lean Engineering Laboratories, Prince’ 
ton, N. J., as sales manager. Lyman 
will make his headquarters at the Mc’ 
Lean firm’s new Princeton Junction 






















tes Just out... 


See us at the Heating 
& Ventilating Exposi- 
tion Booth 150 — Com- 
mercial Museum, Phila. 
Jan. 24-28 
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_ FREE COLORFUL CATALOG! 






packed with photos and valuable 
| information on OIL-FIRED UNIT HEATERS 


“4 How they work .. . how and where to in- 


stall... how to estimate and how to order. 


SEND FOR CATALOG UH-154 NOW! 


DELTA HEATING CORPORATION, 


TRENTON 8, NEW JERSEY 





OPERATES ON 
PATENDED 

CAM -WEDGE 

PRINCIPAL 





WRITE US TODAY 


UNIMATIC CORPORATION 


ROUTE 22 & KOEHLE AVE. 


“HARBOT” BX CABLE CONNECTORS 


WILL NOT VIBRATE LOOSE 











NO SPECIAL 
TOOLS 
NEEDED . . - 


ONLY A 
SCREWDRIVER 


UNION, NEW JERSEY 


January 


1955 
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VARI 


=~ to cold radiators! 
_ list $345 





write for detailed literature C 





Varivalve, Motorized Valves, Smoke-Eye Smoke Alarm, Fire-Chief Fire Alarm 


VALVE gets heat f-a-s-t 


THERMO 
d-i-a-/ : 

the temperature desired 
jin any room! 
list $395 a 


ye i ' 
HEAT-TIMER corporation | 


Dept.6 657 Broadway, New York 12, N. Y. 


Mfrs. of HEAT-TIMER electronic weather controls, Heat Recorder-Totalizer, Thermovalve, 


EXTRA PROFIT 




























FOR FUEL OIL SOOT ONLY 


Keep a supply on every service truck. Sell 
cleaning jobs. E-Z does a thorough, safe job 
with just one application. Saves time. Pays 
extra profit. Sell one—ib. cans to customers. 
If your distributor cannot supply you, order 
direct. Regular trade discounts to dealers and 
| servicemen. 

No. 1 Pkg. (1 Ib.) Retail Price—S1.50 
No, 5 Pkg. (5 Ibs.) Retail Price—$6.25 
Special discount to distributors 
on quantity purchases 


A ee 










AL 4-5380 

















plant. Formerly with The Torrington 
Mfg. Co., Torrington, Conn., as gen- 
eral advertising manager, Lyman has 
won a number of national citations for 
his industrial advertising campaigns. 
McLean is a manufacturer of elec’ 
tronic cabinet cooling systems and at- 
tic fan assemblies. 


C. A. Olsen, president of C. A. Cl 
sen Mfg. Co., Elyria, Ohio, has been 
elected to the board of directors, York 
Corp., York, Pa. A former president 
and director of the National Warm 
Air Heating and Air Conditioning 
Assn., Olsen fills the vacancy created 
by the resignation of John E. Hertzler, 
last July 31. 


A. L. Register, formerly in the Chi- 
cago office of Connor Engineering 
Corp., New York 36, New York, has 
been named sales manager of the Resi- 
dential Air Diffuser Division. 


Jules Alexandre has been appointed 
sales manager for Air Conditioning by 
the Emerson Radio and Phonograph 
Corp., New York, N. Y. He has over 


27 years of experience in the appliance 
field, including posts on both the 
wholesale and retail levels. 


George H. Freyermuth was recently 
elected executive vice president and a 
director of Esso Export Corp., inter- 
national sales affiliate of Jersey Stand- 
ard. With the organization since 1928, 
Freyermuth joined the newly-organ- 
ized Public Relations Department in 
1943, and became its manager the next 
year, his last position before his pro- 
motion. 


Alexander Kidd has been elected a 
vice president of Stewart-Warner 
Corp., Chicago. Formerly vice presi- 
dent of the M. W. Kellogg Co., New 
York, Kidd will now be responsible for 
assisting the operating managements of 
the company’s six divisions in the de- 
velopment of their sales to large ac- 
counts, other than distributors, jobbers 
and dealers. 


William C. Ring has been appointed 
chief engineer for the Valve Division, 
Ra-Rich Mfg. Corp., Holtsville, N. Y. 





ELECTRIC 


| NORMAN CHEMICAL CO. 


478 No, Cleveland Ave., St. Paul 4, Minn. 
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U. S. and Canadian Patents 


P. O. Drawer 2231 





for 
Oil-fired, Vaporizing Wall and 
Floor Furnaces and Storage 
Water Heaters, Channel and 
Round Pot types. 
Manufacturers should Plan 
Now, to Modernize 1955 prod- 
uct by changing to FULL 
AUTOMATIC “ON-OFF”’ op- 
eration. 
After Rigid Tests, over five 
years on thousands of Appli- 
cations, RELIANCE is pre- 
pared to furnish your com- 
plete Ignitor-Control require- 
ments or to License qualified 
Manufacturers to manufacture 
under our Patents. 
Write today for full par- 


ticulars. e Oi 
RELIANCE « 
MANUFACTURING Me 


COMPANY, Inc. 
Portland 14, Oregon 





IGNITION REGA 










| SEND FOR FULL DETAILS NOW! 





In this capacity, Ring will devote his 
attention to the manufacture of vent- 
ing valves for steam and hot water 
heating systems, Prior to his new 
appointment, Ring had been promi- 
nent in the air valve industry, his 
most recent accomplishment being an 
automatic vent for hot water heating 
systems. This vent permits automatic 
venting, manual venting and can shut 
the valve entirely off from the system. 


Roy Lansing and Fred Williams, 
Unitary Equipment Division of Car- 
rier Corp., Syracuse, N. Y., have been 
named assistant to the manager of the 
company’s Chicago office and merchan- 
dising specialist for room aircondition- 
ers in the Philadelphia district, respec- 
tively. Lansing will be responsible for 
all unitary equipment accounts for the 
metropolitan Chicago area and will 
also develop distribution outlets in out- 
lying regions; Williams will visit Car- 
rier distributors and dealers in the area 
of the Pittsburgh branch office, states 
of Pennsylvania and Maryland, Dis- 
trict of Columbia, and cover parts of 
West Virginia and New Jersey. 


UP-FLOW 
FILTERS 


Positively trap 
Sludge and 
WATER! 





@ Oil flows upward—allowing dirt and water to seporate. 
12” sludge and water trap prolongs life of cartridge. 
cannot by-pass filtering element. 

Cartridge easily changed by removing thumb screw. 
The answer to bottom-outiet tank problems! 


REPS: GOOD TERRITORIES OPEN. 


| REGA MFG. CO., 99 MT. HOPE AVENUE, ROCHESTER 20, N. Y. 


cee 
—— 








223 











































Code No. C/T #11 





RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


Cede No. $-$OS 71) 


THE RAJAH CO., 35 Verona Ave., Newark, N.J. 














Sohio Advertising 
(Begins on page 102) 


to and advertise their own particular 
line of burners and services. 

The soHIo ad sells the overall ad- 
vantages of heating with oil, and the 
dealer cashes in on the sales story by 
stressing his own brand of equipment. 
The headline on the ad is “Get set now 
for a lifetime of comfort.” The copy 
explains why clean, carefree oil heat is 
the most comfortable, most conven- 
ient and clean. 

The ad also points out that SOHIO 
has a comfort assurance policy that 
assures the customer of a constant 
supply of fuel. It plugs the automatic 
deliveries, the expert burner service, 
and the equal payment budget plan. 

Editorial copy fills in around the 
ads and ties-in with the central theme 
—that oil heat is the best heat. 


The booklet offered by SOHIO is an 
attractive sales presentation explain- 
ing the advantages of automatic heat- 
ing, compartive heating costs, and dif- 
ferent types of burners. The company 
offers to do a comfort survey and in- 
cludes a business reply card on which 


the homeowner can check which type 
of heating equipment—new furnace, 
conversion of old furnace, space heat- 
er—interests him. SOHIO also will send 
more information about their assur- 
ance policy and equal payment plan. 

N. R. Steenstra, soHIO manager of 
oil heat sales, says that the booklet 
has been given wide acceptance by 
dealers. The booklet also is available to 
dealers for use in showrooms. 

As principal marketer of heating 
oils in Ohio, SOHIO has found it worth 
while to run cooperative advertising 
with dealers. Similar campaigns have 
been run in other years. 

Steenstra says, “Despite the fact that 
low gas rates prevail in most of our 
fair state—oilheating continues to 
show significant gains.” 


o, 
“ 


List of Exhibitors 
(Begins on page 104) 


Attending: S. Packyn, H. Shugars, R. A. 
Schoenfeld, J. A. Wright, S. Kuta, H. 
Proske, J. E. Sauerman, J. W. Han- 
cock, C. G. Holbrook, F. E. Thiel, W. 
E. Karslo, P. F. Stevens, R. W. Chan- 
nell, K. Day. 

Exhibiting: Combustion safeguard sys- 


for easier, money saving 
oil burner servicing .. . 


WRITE FOR OUR NEW CATALOG TO-DAY! 


HYDROVALVE CO. 


1319 UTICA AVE. 
BUckminster 4-1330 


* BROOKLYN 3, N. Y. 


tems, remote indicating thermom- 
eters. 

New Products: Flame-control electronic 
combustion safeguard systems; re- 
mote indicating thermometers with 
new sensing elements. 


XXth Century Heating and 
Ventilating Co. (207) 

Attending: J. G. Kerch, R. K. Long, W. 
Stashkiw. 

Exhibiting: Furnace units. 


Yates-American Machine Co. (117) 

York Corp. (219-221) 

Exhibiting: Year-round residential air- 
conditioning systems, room_ units, 
turbo water cooling system, fan win- 
dow unit, induction unit for multi- 
story buildings. 


York-Shipley, Inc. (S-50-S-89) 

Attending: R. B. Snyder, G. Frank, E. E. 
Estocolet, J. Johnson, J. Kearns, T. 
Monk, J. Saylor, E. Spangler. 

Exhibiting: Warm air furnace units, 
combination oil-gas boilers, aircondi- 
tioners, Industrial rotary burners and 
systems, domestic conversion burners. 

New Product: Steam-Pakette, Home- 
aire airconditioners. 

Young Radiator Co. (931) 

Attending: F. M. Young, P. J. Menden, 
P. F. Brainen, J. J. Hilt, G. R. Gibson, 
A. A. Sloasted, W. G. Schlichting, W. 
Brewer, H. F. Brinen. 

Exhibiting: Heating and cooling coils, 
unit heaters, convectors. 

New Products: “Roomaire” condition- 
ers, “Perimaheat” baseboard convec- 
tors. 


Young Regulator Co. (801) 
Zatko Metal Products Co. (S-15) 
Zenolite Co., “Z” Crete Div.) (118) 





NEW YORK TECH 


America’s Foremost School .. . Famous for teaching 


OIL BURNER 


INSTALLATION AND SERVICING 
Also Courses in: REFRIGERATION & AIR CONDITIONING 








Remember NEW YORK TECH whether you have 
MEN TO TRAIN, or 
NEED TRAINED SERVICEMEN 
can or write NEW YORK TECHNICAL INSTITUTE est. 1910 


500 Pacific St., Brooklyn, N. Y. © MA 5-6220 








Attain Greater Success 
in Selling 


Specialty salesmanship in our day with emphasis 
on burner selling by W. A. Matheson, long a lead- 
ing figure in the Heating Industry. Blue Cloth 
Binding, 6 x 9, 260 pages. Price $4.00. 


FUELOIL & OIL HEAT 
2 W. 45 St., New York 36, N. Y. 
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